d up 
ship. 


io. 


Pine 
‘ing, 





yy 
W 


I] 





LIBRARY 


Index to Advertisements, 





NORTHWESTERN [UMBERYAN 


1873. 
Office of Publication, Manhattan Building, Chicago, Ill. 


ESTABUSHED 


AUG 22 1996 


COPYRIGHT 1925 BY AMERICAN LUMBERMAN 


100-101 





CONAN 1 189932 
Svan, Viseae 


THE TIMBERMAN 


ESTABLISHED 


Table of Contents, Page 33 


1886. 


Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 








PUBLISHED WEEKLY 
WHOLE NUMBER 2623 


CHICAGO, AUGUST 22, 1925 


FOUR DOLLARS A YEAR 
SINGLE COPY 25 CENTS 








=———— 











The very fact that such a 
large number of retail lumber- 
men from Indiana, particularly 
the southern part, are present 
here today is evidence that you 
realize that conditions in your 
industry are not as good as they 
should be and that you are seek- 
ing to better them. In other 
words you are looking for a way 
out of your difficulties. I have 
in years past attended a great 
many lumbermen’s conventions 
and talked with retail lumber- 
men themselves, and the secre- 
taries of the various associa- 
tions throughout the United 
States, and among all these it 
was evident that something is 
laying its blight on the retail 
lumber industry — something 
they would like to be rid of if 
they knew how. 


[By Franklin Dickey] 


[In a straight-to-the-point, practical 
talk to Indiana dealers, Franklin 
Dickey has laid bare the one thing that, 
more than any other, is causing prob- 
ably the biggest year in the lumber in- 
dustry, from the standpoint of volume, 
to £0 by without bringing to that indus- 
try the reasonable, fair return it should 
have. “Don’t try to sell 2x4’s; sell the 
beauty of wood and the idea of how it 
may properly be utilized.’ “Codépera- 
tion with your competitor in the proper 
way will result to the benefit of both, 
will not be to the disadvantage of the 
customer, and will make the commu- 
nity better and the industry stronger.” 
These are thoughts applicable to manu- 
facturer and dealer alike, and a careful 
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ing lumber as lumber. Before 
any one is in the market for 
lumber someone or some influ- 
ence has to sell him an idea in 
the carrying out of which he 
requires lumber and millwork. 

Now this brings us to what I 
believe to be another basic rea- 
son why the lumber industry is 
so unsatisfactory as a merchan- 
dising proposition. I said just 
now that someone or some influ- 
ence has to sell an idea before 
a customer for lumber is cre- 
ated, but the lumber merchant 
has practically no influence in 
making the sale of this idea. 
Let: me illustrate again what I 
mean by this. Let us suppose 
that someone of you has sold 
the lumber and millwork for an 
apartment building represent- 
ing a total bill of $20,000. You 





Everywhere they seem to 
feel that considering their in- 
vestment and the time they put 
in at their business and the 
grief through which they go, 


mended .—EDITor. | 





reading of this address is 


do not come in contact with the 
real buyer of this lumber at 
all; you do not influence him in 
the remotest way toward mak- 
ing this purchase. Here is 


recom- 








the returns are not satisfac- 

tory. They work through the year as best they can, but 
when they come to the end of it and make up their profit 
and loss sheet they find that they have not made the profit 
which they feel they are justly entitled to. And so, ob- 
serving this condition all over the country, it seemed to me 
that there must be some basic conditions underlying the 
retail lumber industry which in a great measure are re- 
sponsible. 

In my opinion the chief reason for these conditions is 
that the retail lumber merchant can not really sell his lum- 
ber as lumber. Let me illustrate what I mean by this. An 
Italian will load up his wagon with all sorts of vegetables 
and start out in the morning up and down the streets cry- 
ing his wares, and when the day is done he has sold all of 
his stuff and has got his money for it. Each housewife 
who was his customer bought the thing he had to sell di- 


, rectly and just as it stood. 


Now supposing a lumber merchant would load up his 
truck with 2x4’s and boards and some moldings and such 
like and go up and down the streets crying his wares. What 
would happen to him? Why, this; probably no one would 
buy a single piece of this lumber; probably no one would 
even look at it, simply because no one is interested in buy- 


* Address delivered at meeting of Indiana lumber dealers at West 
Baden, Ind., Aug. 15, 1925. 


what happens: A certain real 
estate man will find out that a certain other man has a cer- 
tain amount of money to invest. He goes to him and tells 
him that there is a certain corner out in the residence dis- 
trict which can be purchased for so much money, that an 
apartment building thereon can be built for so much 
money, that it will rent for so much per room, and that 
with the taxes and all expenses paid the interest on the 
investment will be so much. 

After this prospective investor thinks it over he de- 
cides to purchase the property and erect the building. 
That minute the $20,000 lumber and millwork bill is sold. 
3ut the lumberman who finally gets the business never 
sees the owner, but sells the bill to the contractor, who is 
between him and the real buyer of lumber. The investor, 
in this instance, was not influenced in the least by the lum- 
ber merchant who sold it. He never came in contact with 
him at all. He did not represent an avenue through which 
the lumberman could increase his business. It was just 
simply $20,000 worth of business created by influences 
entirely outside of the lumberman, with which he had 
nothing whatever to do. In other words, he did not create 
the business by any selling power of his own or of his or- 
ganization. What he did was to fight with his competitor 
to see which one of them was going to get the order for 

(Continued on Page 49) 
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Knowing Costs Makes Better Merchants 


ROBABLY NO ONE WILL challenge the statement that the 

greatest need of the lumber industry today is better mer- 

chandising. Sound merchandising practices rarely lead to 
loss—rather, they discover the pitfalls and the mistakes in time to 
avoid continuance of policies that do not promise satisfactory re- 
sults. One of the essentials of better merchandising is an accurate 
knowledge of costs. Realizing that here must be the starting point 
for any progress in the line of fair returns the Hardwood Manu- 
facturers’ Institute is doing some effective and commendable work 
I providing its members with a uniform cost accounting system, 
a system that has been carefully worked out and thoroughly tested 
im a practical way before being recommended to the industry. While 
referred to as a “uniform system,” the plan of cost accounting 
adopted by the institute is not a stereotyped or iron bound system 


that permits no flexibility, but is based on sound principles that 
take into account differences among various operations. 

No good business man doubts for a moment the value of or the 
necessity for a determination of costs as a basis on which to fix 
values or determine merchandising policies, and it is encouraging to 
note the number of manufacturers who are coéperating with the 
institute in its effort to secure the adoption of the cost system it 
has worked out. Its most complete success will, of course, be pos- 
sible and its full benefits will be realized only when all manufac- 
turers do their part in supplying promptly the data required for the 
compilation of the organization’s monthly cost statement. 

This is only one of the institute’s numerous constructive activities, 
and it is one that promises to be of tremendous value not alone to 
members of that organization but to the entire hardwood industry. 
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Congress Should Abolish Capital Stock Tax 


UMBERMEN ARE AWARE that among the special taxes 

provided for in the Federal revenue law of 1924 is the capital 

stock tax. This is termed in the act itself, “ a special excise 
tax with respect to carrying on or doing business,” and it applies 
te all corporations having a capital stock in excess of $5,000. The 
tax is “$1 for each $1,000 or so much of the fair average value of 
its capital stock for the preceding year ending June 30 as is in 
excess of $5,000. In estimating the value of capital stock the 
surplus and undivided profits shall be included.” 

It will be seen that the tax, while ostensibly a capital stock tax, is, 
in fact, levied on the “average value of” the capital stock as ascer- 
tained by including the surplus and undivided profits. In practice, 
where the stock of a concern is traded in on the exchanges the 
market value is accepted as the value for taxing purposes. When 
the stocks are not so traded in the bureau of internal revenue de- 
termines the “fair average value” in much the same fashion as in 
levying the income tax. It may readily happen, of course, that the 
market value of stocks is no more indicative of their real value 
than is their face value; and as “the fair average value” may vary 
from year to year in the opinion of the bureau of internal revenue 
the executives of corporations have no means of determining in 
advance what the amount of their capital stock taxes will be. 

The capital stock tax exhibits all the characteristics of a nuisance 
tax, and many lumbermen and timber owners would prefer to have 
it abolished even though the revenue thus lost to the Government 
had to be made up in another way. As at present administered the 
capital stock tax requires a separate assessment from the income 
tax, covering a different period and being made at a different time. 
The method of arriving at the value of the capital stock necessitates 
practically the same amount of investigation and meddlesome pry- 
ing into a company’s affairs that is necessitated by the income tax. 

In levying the income tax it has become an established practice 
of the bureau of internal revenue to use the timber values as of 
1913; but in levying the capital stock tax the treasury officials in- 
sist upon taking the current value at the time of making the 
assessment. This method of assessment is open to the same objec- 
tions that are raised against the general property tax, for in effect 
it is an annual tax on the timber at its full average value. For all 
practical purposes, when so administered, the capital stock tax is 
a general property tax, and it may be expected to add to the handi- 
caps imposed upon timber conservation and reforestation by State 
and local taxes as they have hitherto been commonly imposed. 

Attention is directed to this matter at this time because the Presi- 
dent and leaders in Congress are discussing a program for tax 
revision and because tentative plans contemplate the abolition of 
nuisance taxes as well as reduction of income and other taxes. In 
view of the prospect of revenue legislation in the next Congress it 
is a matter of importance that representatives and senators be in- 
formed on such matters as the capital stock tax. It is therefore 
suggested that lumbermen may perform a worthy service to their 
industry and to business generally by talking this question over 
with their senators and representatives in advance of the meeting 
of Congress in December. The subject is one on which the average 
congressman can hardly be expected to be well informed and it is 
at the same time one on which accurate information is needed if 
legislation affecting it is to be intelligent. 





Hardwood Rules Revision Will Be Practical 


\ N VITH A VIEW TO MAKING recommendations for revision of 
its grading rules the National Hardwood Lumber Associa- 
tion, through its grading rules committee, is making an 
investigation that in some respects is entirely new. Grading rules 
always have been based upon experience and have been the out- 
growth of necessity in lumber marketing. But as refinements of 
manufacture have been developed similar refinements in grading 
have become necessary, and the investigation now being made is 
designed to make available to the committee the experience of 
members on which to base its recommendations. 

A feature of the inquiry now being conducted is a questionnaire 
addressed to its membership and calculated to bring out the facts 
regarding individual operations as well as the opinion of each mem- 
ber regarding grading practices. In fact, the questionnaire not only 
calls for specific information, but it opens the door for the expres- 
sion of views and the making of suggestions. It is calculated to 
arouse interest in the matter of hardwood grading while at the 
same time soliciting contributions to the solution of the problems 
involved in providing grading rules that meet the requirements of 
manufacture and use. . 

This method of revising its rules is in keeping with the policy of 
the National Hardwood Lumber Association, and, in fact, of all 


trade organizations that aim to aid their members in improving 
their service to the public. Members of the rules committee, 80 
percent of whom are hardwood manufacturers, are accumulating 
quantities of mill run hardwoods which are to be graded according 
to present rules and then regraded according to rules being con- 
sidered by the committee. The questionnaire offers a similar oppor- 
tunity to other manufacturers to whom it is addressed. A general 
response in the affirmative to this particular question would doubt- 
less result in a grading test on the largest scale ever undertaken. 
The whole investigation is of the utmost interest to manufacturers, 
distributers and users of hardwoods, and it is to be hoped that the 
heartiest possible codperation of all members will make it wholly 
successful, as it deserves to be. 





Grade-Marking Wins Wider Approval 


HOUGH AT FIRST VIEW grade-marking appears to be a 
new practice it is, in fact, merely giving visual ratifica- 
tion to an old practice. Lumber has long been valued, 

bought and used on grade; the grade-mark serves as the manu- 
facturer’s guaranty of quality commensurate with the grade. That 
this is the interpretation placed upon grade-marking is shown by 
the almost unanimous approval it has met with from architects, 
contractors, building commissioners and users of lumber generally. 
This approval of the plan of grade-marking adopted by the South- 
ern Pine Association is proof that there is a demand for conveying 
to the buyer an assurance that the grade he buys is the grade he 
gets; having the millman’s guaranty back of it. 

In promoting lumber grade-marking the Southern Pine Associa- 
tion and the manufacturers codperating are doing pioneer work that 
ultimately may be expected to comprehend the entire lumber in- 
dustry. Like all pioneering work, grade-marking must make prog- 
ress through education and experience. Those who have the cour- 
age to undertake and to presevere in this educational work deserve 
the unstinted support of distributers of lumber everywhere. 

It is well known, of course, that if all subscribers of the South- 
ern Pine Association grade-marked their entire output they could 
still supply only a relatively small part of the demand for softwood 
lumber. The merit of the undertaking of the subscribers of the 
Southern Pine Association is in their demonstrating the practica- 
bility and the benefits of grade-marking. It may well be doubted 
whether the direct financial benefits they reap will repay them for 
their expenditure of money and effort; but there is sound reason 
for believing that the work they are doing will continue to win the 
approval of other manufacturers and that ultimately grade-marking 
will become an established praotice throughout the industry. 





Courtesy As a Business Asset 


HE public be pleased” is a much better business motto than 
the classic phrase attributed to a late railway magnate. The 
fact is that courtesy pays, in dollars and cents, besides being 

a wonderful lubricant for the wheels of business. Not so very long 
ago, many business executives rather prided themselves on their 
ability to write a letter that would “take the hide off” of some 
unlucky correspondent who had aroused their ire, or who for one 
reason or another was deemed to “have it coming to him.” Of 
course the target had to be rather carefully selected, as undis- 
criminating epistolary flagellation sometimes developed boomerang- 
like propensities. 

But intelligent business men have learned that the dubious gift 
of writing sarcastic and cutting letters, under almost any circum- 
stances, is purely excess baggage. No one is a safe target for 
such a diversion. The impulse to “get even” is an almost universal 
human characteristic, and no matter how apparently insignificant 
an individual is, he may be in position to pull some string, or 
drop a word in some quarter, that will have unexpected results. 
Much business has been lost to firms because some smart-aleck 
correspondent or clerk forgot, or never knew, the value of courtesy 
in winning and holding trade. 

While courtesy in correspondence is important, in the direct 
face-to-face contacts of merchant and customer, such as are part 
of the daily routine of the retail lumber business, lie the greatest 
opportunities for developing business relationships, and even close 
friendships, that will prove increasingly pleasant as well as 
profitable. 

Some dealers are “too busy” to go far out of their way to 
show courtesy to a customer, beyond the ordinary routine of selling 
him what he asks for. There is a wise saying of Emerson’s that 
might well be framed and hung in every lumber dealer’s office, not 
because they need the injunction more than others, but because in 
no other line will its daily application yield more satisfactory 
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returns. It is this: “Life is not so short but that there is always 
time for courtesy.” 

The AMERICAN, LUMBERMAN is glad to be able to clinch thiselittle 
preachment with an illustration of the test, “Courtesy pays,” which 
will be found on page 44. When a lumberman testifies that through 
courtesy he gained a customer who proved a heavy buyer for many 
years, not even the most hard-boiled skeptic can “laff it off.” 





Inaccurate Millwork Specifications 


N THE PREPARATION of specifications for millwork and in- 
terior finish of every sort the importance of accuracy and 
clarity beyond the possibility of misunderstanding can hardly 

be overestimated. Yet there often is a great lack in these essential 
particulars, as is pointed out by a builder of wide experience in an 
article appearing in a recent issue of the American Architect, a 
prief excerpt from which, together with comment by a member 
of the staff of the Arkansas Soft Pine Bureau, appears on page 
65 of this issue. 

The builder charges that many draftsmen and _ specification 
writers do not know or else frequently forget the standard sizes 
of rough lumber and the sizes to which it works. By way of illus- 
tration, he says: 

“We often see a casing detailed 15/16-inch thick, the draftsman 
thinking it could be made of 1-inch lumber. The millman wonders 
if it is the intention to have 15/16-inch thickness, which will re- 
quire 14-inch lumber; or whether he can make it 13/16-inch from 
1-inch stock. One millman will accept the detail literally and 
figure on using 1!4-inch lumber, while his competitor takes a chance, 
perhaps with success, and perhaps not.” 

A practical suggestion as to how the situation complained of 
may be helped is given by the bureau executive, who points out 
the fact that many associations or groups of lumber producers 
publish, for free distribution or for sale at nominal cost, molding 
and millwork books which give the exact finished sizes of every 
standard pattern; and, of course, these organizations also publish 
their grading rules, which include information as to sizes of both 
rough and dressed lumber as it comes from the mill. 

Therefore it is apparent that the condition complained of is 
due to the failure of those responsible for preparing specifications 
to avail themselves of information that is easily to be had. How- 
ever, it is quite likely that the fact that these data are so readily 
available has not been brought to the attention of the architectural 
profession as directly and persistently as it might be. Herein lies 
an opportunity, if not a duty, for the manufacturers’ organiza- 
tions to render to architects and builders an apparently much 
needed service, and one which will tend to a closer adaptation of 


millwork and finish to the particular job on which it is to be 
installed, and therefore make for better construction and enhanced. 
satisfaction all around. 

The comparatively recent adoption of the American Lumber 
Standards, with their variations from the sizes and thicknesses of 
lumber to which architects and contractors had long been accus- 
tomed, renders even more essential the diffusion of exact informa- 
tion on these points; and, it may be added, increases the neces- 
sity for all who have anything to do with the preparation or 
application of specifications to avail themselves of the information 
that may so readily be obtained. 





Proving the Merits of the Wooden Box 


HERE ARE MANY GOOD REASONS for believing that the 
wooden box has been displaced by substitutes that in many 
cases are less economical, though cheaper in first cost. The 
wooden box has lost favor, not because it is inferior to the sub- 
stitutes, but because the merits of wooden containers have not 
been appreciated and because the possibilities of improvement 
in construction have not been realized by box makers and users. 

Studies made by the Forest Products Laboratory have shown 
that science can be brought to the aid of boxmakers as well as 
to the aid of lumbermen generally, and wooden boxmaking is in a 
fair way to be put on a scientific basis. It is in keeping, therefore, 
with the improvements in box and crate manufacture that the 
National Association of Box Manufacturers should conduct a cam- 
paign of education designed to convince users and the public gen- 
erally that the wooden box is for most merchandise the best ship- 
ping container. 

A feature of the campaign will be the adoption and use of a 
slogan, which is to be secured through a prize contest that is open 
to employees of boxmakers, whether members of the national asso- 
ciation or not. Two hundred and fifty dollars is to be distributed 
in prizes, and employers are urged to give publicity to the offer 
in order that the greatest possible interest may be excited within 
the boxmaking industry. This in itself ought to contribute a good 
deal to the improvement of methods of manufacture and to the 
popularizing of wooden boxes. 

The publicity program includes other important features, all of 
which are calculated to unify efforts of all boxmakers in promoting 
wider use of the wooden container. The undertaking deserves and 
doubtless will have the support of all lumbermen who look to the 
boxmakers for an outlet for their products, and the benefits con- 
ferred directly upon the boxmakers ought to make an irresistible 
appeal to them. In its beginning the campaign is designed to sell 
the wood box industry to the wood box workers. 











New Firm to Manufacture Redwood 
{Special telegram to AMERICAN LUMBERMAN] 


JACKSON, Miss., Aug. 19.—W. E. Guild today 
confirmed the announcement of the purchase of 
a large tract of California redwood in Mendocino 
County by himself and associates. The Fink- 
bine Lumber Co. is in no way interested in this 
timber purchase. A new company has been or- 
ganized under the laws of Delaware, under the 
name Finkbine-Guild Lumber Co., with ample 
capital to finance the proposition. Arrange- 
ments are being perfected for the erection of 
docks, manufacturing plant and logging facili- 
ties in California, to start operations at the 
earliest possible time. Plans are under con- 
sideration, which if they can be worked out in 
a satisfactory way, will result in the final manu- 
facturing of this timber being done largely at 
the plants of the Finkbine Lumber Co. at Wig- 
gins and D’Lo, Miss., which plants may be 
taken over by the new company. If these plans 
are carried out, it will mean the operation of 
these plants for an indefinite number of years, 
possibly a continuous operation. 

The headquarters of the Finkbine-Guild 
Lumber Co. will be in Jackson, Miss. Joseph 
D. Alexander, former manager of the D’Lo 
plant of the Finkbine Lumber Co., has resigned 
and will be western manager for the Finkbine- 
Guild Lumber Co., with headquarters at Rock- 
port, Calif. Mr. Alexander is leaving at once 


to assume charge of these western operations. 
R. E. Cassibry, who has been Mr. Alexander’s 
assistant, has been promoted to the management 
of the D’Lo plant of the Finkbine Lumber Co. 

The officers of the Finkbine-Guild Lumber Co. 
are as follows: President and general manager, 
W. E. Guild, Jackson, Miss.; vice president, W. 
O. Finkbine, Des Moines, Iowa; vice president, 
H. M. Finkbine, Atlantic, Iowa; vice president, 
R. H. Finkbine, Des Moines, Iowa; treasurer, 
R. G. Berry, Shenanoah, Iowa, and secretary, 
C. KE. Klumb, Jackson, Miss. 

[Some details of this transaction were given 
in a telegraphic story that was published on 
page 33 of the Aug. 15 issue of the AMERICAN 
LUMBERMAN.—EDITOR. | 


Forest Fire Situation Well in Hand 


{Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., Aug. 19.—Timely rains last 
Thursday checked forest fires in Puget Sound 
basin, so that today the situation is well in 
hand. The Quilcene fire, which destroyed con- 
siderable green timber, is still serious. Weather 
reports show that west of the Cascades the 
humidity is normal or slightly below, with corre- 
sponding fire hazard; east of the Cascades, low 
humidity and high fire hazard continue. Loeal 
precipitation since Jan. 1 is 16.11 inches as 
compared with an average of 18.32 inches. 


Blue Stain in Lumber Not a Defect 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 19.—Blue stain, in 
and of itself, is not a defect, says the blue stain 
committee of the National Lumber Manufae- 
turers’ Association. It is not an early stage of 
decay but merely an indication of the presence 
in the sapwood of a fungus which does not ma- 
terially affect the strength or durability of wood 
for ordinary commercial purposes. For pur- 
poses where lumber is to be covered up or 
painted, and where the use of sapwood is per- 
missible, there is no reason for discriminating 
against blue stained lumber. 

Blue stain is frequently accepted in rough 
lumber, lath, scantling and plank and some of 
the larger sizes of dimension. More could well 
be used in the manufacture of sash, doors, mill- 
work and other products where the discoloration 
is to be painted or otherwise hidden from view. 
By refusing to accept blued lumber for such 
purposes, lumber users are encouraging waste. 

The lumber industry is anxious to do every- 
thing within its power to encourage a closer 
utilization of forest products, but it must de- 
pend upon the users of lumber for a full meas- 
ure of codperation. By recognizing that blue 
stain affects lumber only in its appearance, and 
by accepting blue stained lumber for uses where 
appearance is not important or, when it is im- 


(Concluded on page 60) 
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Percentages of Lengths of Moldings 


When buying moldings, either white pine or fir, 
we fregucontly receive what seems to us more than 


a fair share of 6 and 8 foot lengths. We should 
like to know whether there is an established rule 
governing the percentages of lengths when ship- 
ping moldings. Any information you may furnish 
will be appreciated.— Inquiry No. 1,574. 

[This inquiry comes from a lumber company 
in Montana. So far as the records of the 
AMERICAN LUMBERMAN indicate, there seems 
to be no particular rule governing the percent- 
ages of lengths when shipping moldings. It is 
understood that the shipping rules of the West 
Coast Lumbermen’s Association provide that 
shipments of fir moldings shall contain 85 per- 
eent of 10-foot and over. A large shipper of 
fir and western pine states that the custom is to 
permit at least 10 percent of lengths under 10 
feet. The Southern Pine Association grading 
rules provide that standard lengths of B&better 
moldings are 8 feet and longer, and -in ship- 
ments of mixed lengths, 5 percent of 6- or 7- 
foot shall be admitted, even though the num- 
ber of feet of each length is specifically stated. 

With a view to bringing out additional in- 
formation on this question. this inquiry is pub- 
lished and readers are invited to contribute 
whatever they are able——EbITor. | 


SaaS aa: 


. eye 
Turnover in Lumber Retailing 
Have you any figures showing the average turn 
over that retail lumbermen have per year? Any 
information on this subject will be appreciated.— 
Inquiry No. 1,576. 





[This inquiry comes from a midwest retail 
lumber concern. The rate of turnover in retail 
lumber yards varies widely, due to the differ- 
ent degrees of merchandising efficiency mani- 
fested by individual dealers. Investigations 
that have been made at various times by the 
AMERICAN LUMBERMAN show a variation from 
as low as two to as high as six times a year, 
and a report has been received from one dealer 
who says he turns his stock nine times a year. 
These higher figures, however, are rare; and, 
based on reports that have come to this office, 
it is believed that three and one-half to four 
would represent the average turnover of well 
conducted yards under normal conditions. A 
clipping from the May 26, 1923, issue of the 
AMERICAN LUMBERMAN containing some infor- 
mation on this subject has been forwarded to 
this inquirer.—EpirTor. | 


Bundled Edgings in Carlots 


There used to be many places in the North where 
4-foot bundled edgings for kindling could be pur- 
chased in carlots. Will you please send us a list 
of places known to you, and oblige.—INQuIRY No. 
1,577. 

[This inquiry comes from an Illinois lumber 
concern. As the AMERICAN LUMBERMAN has no 
list of the names of such concerns, this inquiry 
is published with the hope that it will come to 
the attention of mills able to supply edgings in 
earlots as described. The name of the inquirer 
will be furnished to interested readers on re- 
quest.— EpITor. | 


Would Sell Black Walnut Logs 


Will vou please advise me where sale can be 
found for black walnut in the log? I would also 
be pleased to have information on the price and 
in what lengths it is most salable-—INQuiry No. 
1,573. 

{This inquiry comes from a Pennsylvania 
reader of the AMERICAN LUMBERMAN. There 
are so many factors entering in to the value of 
walnut logs that it is impracticable to quote 
regular market prices on them. The quality of 
the logs, the number in the lot, and their ae- 
cessibility, as well as the prevailing demand, 
combine to determine the value of a particular 
lot. To this inquirer have heen given the names 








of a number of buyers of walnut logs and the 
inquiry is published for the benefit of others in- 
terested in his offering. The name of the in- 
quirer will be supplied on request.—EbITor. 


‘daf2@a@n@e@a@@a: 


Losses in Lumber Handling 

Have you any figures on shrinkage in the lum- 
ber business? By this I mean that you buy a 
hundred 2 by 4’s, but through breakage, warping, 
dry rot or perhaps other causes, you only sell 90 
of them. Just how much shrinkage does take 
place in the sale of lumber, and have any of the 
yards determined the percentages? Would cer- 
tainly be interested, as I believe would your other 
readers, in such a question.—INQuiRy No. 1,575. 

[ Very little information is available to give 
in response to this inquiry from a New Jersey 
lumber dealer. In the AMERICAN LUMBERMAN 
of Nov. 17, 1923, page 44, a digest of an address 
by J. E. Hill, vice president and general man- 
ager of the Pan Handle Lumber Co., Amarillo, 
Tex., on the subject of holding down expenses, 





of expense, Mr. Hill figured the waste of stock 
at 2 percent on purchases. Whether this is an 
average showing or not, the AMERICAN LUMBER- 
MAN is unable to say, but in order to give read- 
ers an opportunity to express their views on 
the question this inquiry is published and re- 
sponses are invited.—EDITOR. | 


Promoter of Lumbering in Porto Rico 


I should like to get into touch with companies 
now operating in Porto Rico, particularly a new 
concern that has recently engaged in lumbering 
in that island. If you have any records of such 
concerns, I trust you will supply me with their 
names and other particulars.—INQuIRY No. 1,578. 

[This inquiry comes from a reader in Penn- 
sylvania. As the AMERICAN LUMBERMAN has no 
definite information regarding a new concern 
operating in Porto Rico, this inquiry is pub- 
lished in order that readers may supply any 
information they have. The name of the in- 


was published. 


In outlining the various items 


quirer will be furnished on request.—EpITor. | 
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Hamilton & Merryman, of 
Marinette, Wis., have attached 
to their mill a washing ma- 
chine, which washes heavy 
goods, such as camp bedding 
etc. The steam is made use- 
ful in heating water and boil- 
ing clothes. 

* * 


The Marinette Iron Works, 
of Marinette, D. Clint Prescott 
& Co., proprietors, have a fine 
shop, and are turning out first- 
class machinery. Mr. Prescott 
has invented an_ oscillating 
movement for gang saws, its 
operations being such that the 
saws, after having passed 
down their cutting stroke, will 
immediately move back away 
from the log and pass up free 
of it, lifting no more sawdust 
above the log than will natur- 
ally cling to the teeth, and that 
the greatest oscillating or back 
movement of the saws takes 
place when they are immedi- 
ately at the bottom of the 
stroke, and not when they are 


halfway up on the return 
stroke, as in other movements. 
* * * 


Williamsport (Pa.) is a fine, 
flourishing city of about 22,- 
000 inhabitants, with beauti- 
fully shaded and wide streets. 
some of them well blocked with 
the Nicholson & Wyckoff pave. 
and a street railway running 
nearly the entire length of the 
city. If one has never heard of 
Williamsport or its special in- 
dustries before sleeping a night 
at the “‘Herdic”’ or either of 
the other fine hotels, “‘City’’ or 
“Crawford,” on awakening in 
the early morning hour he 
would doubtless conclude he 
had struck the great mill cen- 
ter of the universe, or landed 
at the great pandemonium of 
sounds, where all the great 





whistles of the world had col- 


lected to astound humanity 
with the babel of noise, and 
had at that moment been let 
loose all at once to startle to 
life all animate nature, or to 
announce the great king of 
day from his midnight slumber 
and herald with a “great 
noise’ the commencement of 
another diurnal march across 
the limitless canopy _ over- 


arching our beautiful earth! 
* * * 


Oshkosh (Wis.) is plucky. 
It is a city of genuine grit. 
With one-third of its business 
buildings and a large number 
of its finest dwellings in ashes 
there is no desponding, no 
gloom, no giving up, but go 
ahead and rebuild what has 
been lost is the feeling and 
spirit of the place. The fire 
of the fourteenth was a severe 
blow to the city, and yet the 
energy and go-aheadativeness 
of her citizens will soon repay 
the burnt district with finer 
buildings than before. 

* 8 & 


For months past it has been 
our one thoughtful effort to 
fathom the great secret of the 
continued depression in all 
business interests and indus- 
trial circles of the United 
States, and we have about 
come to the conclusion that 
the depression which is ad- 
mitted to exist has in reality no 
just cause for continuance, 
and would not this day have 
weight or influence with men 
of sound business tact were it 
not for the incessant croaking 
heard everywhere and from 
every mouth. It has become 


so chronic among us to not 
only admit that we have the 
blues ourselves, but we talk 
out and make so much ado 
about it that it would seem we 
possess an insatiable desire to 





make every other man equally 
blue. 

The panic of last fall had 
little to do with the creating 
of the present depressed con- 
dition of the trade. It is time 
to look the facts squarely in 
the face and acknowledge that 
the present situation is more 
the result of the steady 
growth of a habit of overdoing 
everything among us, until the 
cause may now be summed up 
in one simple word—overpro- 
duction. 

* 8 4 


A private letter from a 
prominent lumber firm at St. 
Johns, New Brunswick, assures 
us that there are millions of 
feet of timber standing in the 
forests of that province, which 
have never been seen by a 
white man. Upon the west 
shores of New Brunswick, 
about 100,000,000 feet is cut 
and shipped annually, and 
from the entire province 330,- 
000,000 to 350,000,000 feet 
spruce and pine _ together. 
About 220,000,000 feet go to 
Europe in the way of deals, 
40,000,000 in boards to the 
West Indies and the balance to 
the United States and South 
America. Our authority states 
that there are millions of pine 
on the west shores of the prov- 
ince, which, it is thought, will 
never be cut for want of ship- 
ping facilities. 

* * * 


At Oconto, Wis., the mills 
are all working and will proba- 
bly turn out nearly as muc 
work as last year. The quality 
of lumber averages fine, with a 
good proportion of uppers. 
J. W. Wells & Co. move their 
mill in September next to 
the pine woods northwest © 


Stevens Point.—M. M. 
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Southern Pine Is Strengthening 

In response to the improvement in quotations 
on southern pine, production has shown some 
increase, output for the week ended Aug. 14 


being only 9.34 percent below normal as 
against 12.35 the preceding week. The mills 
are evidently making every effort to keep their 
stocks rounded out, as there had been reported 
a scarcity of some items in heavy request. Ship- 
ments, however, were again ahead of the cut, 
by about two percent. Bookings of almost 
twelve percent above production indicate that 
a larger output is being well taken care of, un- 
filled orders showing an increase of nearly three 
percent during the week. 

Although current orders are of the mixed-car 
variety that has characterized trading this year, 
the requirements of buyers are forcing more 
frequent bookings. There is some difficulty in 
placing such orders, as stocks of most mills are 
becoming more broken in assortment. Possibly 
the larger needs of buyers as fall advances may 
bring more straight-car buying, in view of the 
condition of mill stocks. 

While booking volume continues large, its 
character is changing, there being some easing 
up of city business, more than offset by an ex- 
pansion in rural trade. The southern States 
are taking a large quantity, and the movement 
into Florida is heavy. Buying in the middle 
West and East continues active, and the larger 
inquiry from these sections promises an increase 
in the trading. Among railroads the most 
active buyers are southern lines. South America 
is furnishing the best export market. 

The trend of prices is strongly upward, but 
actual advances have been moderate, and easily 
held. Larger mark-ups have been principally 
on scarce items, and have been put into effect 
in an effort to induce purchasers to have their 
orders conform with mill stocks, to avoid having 
assortments too badly broken. While buyers, 
as is natural, have tested out the market with 
lower offers, upon becoming convinced that a 
higher level had been reached they have accepted 
it and proceeded to order their requirements. 


Shortleaf Prospects Are Good 


The noteworthy feature of the North Carolina 
pine market is the disinclination of producers 
to accept orders for future delivery at current 
prices. Mill stocks are far from burdensome, 
production during the last three months ex- 
ceeding shipments by only about a million and 
a half feet, while during the first thirty-two 
weeks of the year shipments amounting to 
ninety-nine percent of the output were reported. 
Sales are apparently increasing, there being re- 
ported an excess of orders above production for 
the first time in many weeks, and it was sub- 
stantial, amounting during the week ended Aug. 
8 to 31 percent, while six fewer mills reported an 
excess of about a quarter million feet during 
the week ended Aug. 15. Inquiry is livening up 
and gives promise of active trade through- 
out August. Small mills still offer concessions, 
but the firming up of the market as a whole is 
likely to carry all quotations to a more profitable 
level. By September, higher prices probably 
will be in effect. 

The Georgia air drying mills find Florida 
an active buyer, and the product of kiln drying 
mills also sells readily in that State. Orders 
for the air dried from the middle West and 
East are in larger volume than in recent weeks, 
however, and more of them call for blocks of two 
or three cars. Favorable drying weather has 
put stocks in good condition, but mill holdings 
as a rule are rather low. The air drying mills 
have good order files and prices are very firm, 
Georgia main line rate at $20 for the 6-inch, 
but some obtain’50 cents more. North Carolina 
pine mills are not worrying about rather in- 
active demand for their roofer product, as they 
are putting their material into rough stock box, 
which is moving more actively. 

Demand for Arkansas soft pine building items 


tends to increase, while industrial and railroad 
orders continue in fair volume. Retailers are 
insistent on quick delivery, and begin to trace 
orders shortly after they have been booked. 
While a large part of the business is in mixed 
ears, the proportion of straight car orders is 
becoming larger. Production by larger mills 
is of normal volume, but small mills are very 
active, most of their cut being marketed through 
the better equipped plants. Stocks are about 
equivalent to those held at the first of the year, 
but are broken in assortment, and the scarce 
items show a decided tendency to advance. The 
inquiry promises good fall trade. 


Northern Hardwood Sales Larger 


Northern hardwoods, according to reports 
from producing territory, are moving in in- 
creasing volume. City demand for building 
items is well maintained, and construction still 
under way will require large amounts as it nears 
the finishing stage. It is believed, however, 
that to rural yard sales is due a great part of 
the recent expansion. Demand from both 





Statistics on production, orders and 
shipments appear on page 46 





sources finds expression to a great extent 
through the millwork and flooring industries. 
Sash and door plants in Minneapolis, Milwaukee 
and Duluth report great activity. The maple 
flooring factories shipped over ten million feet 
in July against production of less than eight 
million feet, July orders being 57 percent 
greater than in that month last year, while al- 
most half of the Aug. 1 stocks was covered by 
unfilled orders. Reduction of flooring stocks 
has caused shortage of some wanted items, and 
a strengthening of prices. 

The furniture industry is probably the best 
buyer of better grade northern hardwoods, and 
the activity of the factories promises larger 
purchases. The automotive industry, it is be- 
lieved, will require more hardwood because car 
sales have been expanding since the recently 
announced price reductions. Takings of imple- 
ment factories show an increase, though the 
total is not impressive, and some timbers and 
car materials are selling to the railroads. 

Practically all the buying is hand to mouth, 
limited purchases being favored despite the fact 
that both yard and industrial stocks are low, 
and that total bookings have reached so large 
a total under the circumstances is bright with 
promise of good fall trade. Hard maple floor- 
ing stock has sold at an advance, and demand 
for birch and basswood is creating an upward 
price tendency. The No. 3 grade is very strong 
in most species. 


Southern Hardwoods Moving Better 


Although during the week ended Aug. 8 pro- 
duction of southern hardwoods was about 30 
percent below the normal figure, orders were 
only 4.3 percent ahead of production. These 
statistics appear to indicate that recent price 
advances brought some deferment in purchasing. 
Moderately higher quotations, however, are find- 
ing freer acceptance by buyers, and during the 
last week most of the large consuming groups 
have been taking more hardwood. But indus- 
trial consumers as a whole are conservative and 
purchase close to current requirements. Demand 
from the retail yards, on the other hand, is 
larger and expanding. Foreign sales are only 
fair, but it is believed that overseas markets will 
soon be more active. 

Furniture and automotive factories show a 
tendency to get some stock ahead for fall re- 
quirements, and are placing orders at higher 
prices than were recently obtainable. Millwork 
plants have been good purchasers of trim stock, 
and demand from these and the flooring fac- 
tories is probably the best feature of the 
market, for the products of both are moving 
actively to both city and country retail yards. 


The oak flooring plants during the week ended 
Aug. 1 shipped 18 percent more than they manu- 
factured, and booked orders for 15 percent 
more. Their unfilled orders on that date 
amounted to 20 percent more than their stocks. 
The factories have been buying their raw ma- 
terial at advances, and their product is also 
moving at higher quotations. A considerable 
volume of hardwood is being sold to implement 
factories. 

The strengthening of prices that has followed 
curtailment of production is especially marked 
as to those items now becoming scarce. Red 
gum and oak have shown the greatest buoyancy, 
the former going largely into furniture and 
trim and the latter into flooring. The whole 
list is strong, and recent advances have been 
firmly established. 


Fir Orders Exceed Output 


Welcome rains the last week have about 
removed the forest fire menace in the fir ter- 
ritory of Washington and British Columbia 
and the logging camps are preparing to re- 
sume operations. In some sections many of 
the camps are already active, justifying the 
conclusion that the danger of a serious log 
shortage, which was giving producers some 
coneern a week ago, is now largely past. 

Stocks of uppers are low, and, despite the 
fact that the mills are operating at capacity 
with some on extra shifts, there is not enough 
of these items being produced to meet com- 
fortably the active demand from the Atlantic 
coast, California and rail territory. Certain 
items of ceiling and drop siding are especially 
difficult to obtain and some of the mills that are 
low on this stock are asking higher prices. 
While there have been no general advances, 
the market is strong and prices are gradually 
firming up. The larger mills are holding firm 
to their lists, convinced that the healthy tone 
of the market will be maintained, and in 
most instances are getting their prices. If the 
demand holds up, producers expect uppers to 
register small but nevertheless tangible gains 
but they do not believe common items will 
vary greatly from their present strong po- 
sition. 

Orders continue to exceed production, ac- 
cording to the reports of 112 west Coast mills. 
For the week ended August 15, orders were 
108 percent of output, while shipments were 
92 percent of orders. Shipments and produc- 
tion just balanced. The heaviest increase in 
orders was registered in the rail trade with 
the middle west, where the outlook for good 
harvests has encouraged the yards to increase 
their stocks in anticipation of an active farm 
building program. Domestie cargo bookings 
showed a healthy increase over the previous 
week, reflecting the brisk demand on the At- 
lantie coast and a steady California business. 
Trade with the eastern seaboard is expected 
to hold up well the rest of the year as in past 
years the period from July 1 to December 31 
has always developed a larger volume of busi- 
ness than the six months preceding. Export 
bookings declined slightly but producers are 
looking for a fair business from this quarter 
during the fall. 

The rather marked decline in shipments for 
the current week was confined to domestic 
cargoes and is to be accounted for in the 
light bookings of a few weeks ago when 
eastern buyers showed some hesitancy in plac- 
ing orders at the advanced prices. 


Northern and Eastern Softwoods 


Heavier shipments during the first seven 
months of the year than in corresponding 
periods of the last three years are reported by 
the northern pine manufacturers, while during 
August so far bookings have shown further ex- 
pansion. A large part of the business appears 
to be coming from Minnesota and the Dakotas. 
Coast woods have offered strong competition in 

(Concluded on page 79) 
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Beautiful Natural Setting 


One of the arguments in favor of remodeling is that the home is 
thereby preserved in its original setting of trees, shrubbery ete., which 
through long association may have become very dear to the occupants 
of the house. The beautifully situated home here shown affords an ex- 
cellent example of this conservation and adaptation of natural as well 
as of artificially produced beauty, of growing things. It may readily be 
imagined that the owner of a home thus situated would be reluctant to 
abandon the framing of trees, shrubbery ete., which represents years 
of loving care. Through remodeling, not only the original beauty is re- 
tained, but an added harmony and attractiveness is achieved. 

The main building, as sound as the day it was built, stands practically 
unchanged. The chief improvement consists of a large sun parlor built 
on the north end of the main structure, adjoining the dining room. A 





Cut out in outline this part, which shows the 


Preserved by Remodeling 


wide opening has been cut through the north wall, giving an air of spa- 
ciousness to the dining room. The porch remains as in the original with 
the exception of a clapboarded enclosure and a new roof to conform to 
and balance the roof of the sun parlor. The original posts have been 
boxed, imparting a more substantial appearance to the structure. The 
inexpensive but artistic window boxes placed beneath windows of the 
upper bedroom, living room and sun parlor, add a final touch of refine- 
ment. The attractiveness that can be added to almost any sort of a 
house by window boxes is really remarkable, and of course the cost 
is trifling. 

Although the original home was considered good in all respects, the 
comparatively inexpensive additions which were made easily doubled its 
beauty, besides adding greatly to the comfort of the occupants. 
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improvements described above, 


lay it on the large picture, moving it about until in position, and observe the effect 
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Investigation Shows Few Favoring Instalment Selling 


For some months the Upson Co., of Lockport, 
N. Y., manufacturer of fiber board, has been 
conducting an exhaustive investigation of the 
artial payment plan of selling various prod- 
ucts handled by the retail lumberman, with a 
view to determining whether or not it ought to 
recommend this plan of merchandising to its 
dealers. In the course of this investigation the 
company consulted economists and bankers, mer- 
chandising and advertising experts, financing 
companies and lumber and building trade asso- 
ciation officials, and also wrote to one thou- 
sand of its dealers throughout the United 
States, asking them to state frankly just what 
they thought of the plan. 

The Upson Co., while maintaining an open 
mind and conducting further investigations, 
sums up its conclusions to date in these words: 

‘‘We have been ready with a partial payment 
plan since Jan. 1, 1925. But our investigation 
leads us to believe that we can not consci- 
entiously recommend it.’’ 


A summary of the data thus secured has just 
been published by the company in the form of 
a very interesting booklet of fourteen pages. 
The trend of opinion is epitomized in the legend 
appearing on the front cover, which reads: 
‘‘Dozens say ‘yes’—hundreds say ‘no’.’? Be- 
neath this appears the query: ‘‘What do you 
say?’’ The company is still gathering infor- 
mation and invites expressions from dealers and 
others interested in the subject. The book 
starts out with an explanation of the partial 
payment plan as offered to retailers, which has 
already been described in these columns. Then, 
follow excerpts from the opinions of some of 
the economists and others consulted. Following 
are a few typical expressions: 

RoGER BABSON: A certain amount of instal- 
ment selling may be justified where it is a con- 
sumer service. 3ut the volume of this instalment 
business has approached a point where it threatens 
to become a menace to national prosperity. Fair 
wages and steady employment are of little avail 
if employees persist in getting into debt. The 
man who has mortgaged his future earnings is in 
a most unsafe position and cannot maintain the 
same interest and efficiency in his job. 

B. W. Hout, economist: There is a great dan- 
ger in the many billions of dollars of this chattel 
credit outstanding. The refusal of banks to ac- 
cept paper based upon such credit might precipi 
tate trouble. 

ROLAND COLE, editorial writer, Printers’ Ink: 
One thing that distinguishes a good dealer from 
a poor one is his ability to establish his business 
on a sound foundation. The good dealer knows 
his community, knows where credit may be ex- 
tended, and where it should not be extended. But 
if you take the responsibility for the extension of 
credit away from him, and transfer it to a finance 
company, immediately one of the factors that has 
made him what he is is lost. Another bad fea- 
ture is that the finance company makes the collec- 
tion from the customer. As soon as the sale is 
made and the job is completed, the customer is 
transferred to the tender mercies of the finance 
company. Thus friendly contact between customer 
and dealer is lost, which is a great disadvantage. 
There is no opportunity to maintain goodwill and 
create additional business. Another big disad- 
vantage is the fact that customers who are now 
good cash buyers will get into the habit of buying 
on easy payments and will automatically become 
credit customers—a bad thing—but if the good 
cash customer wants to buy that way, how can 
the dealer refuse him? 

Of the replies received to the questionnaire 
sent to lumber retailers, 12 percent favored the 
plan, 73 percent were against it, and 15 percent 
were neutral or not interested. Following are 
a few typical replies: 

NEWARK, N. J.—There are too many partial pay- 
ment plans now for the good of the public. That 
18 What is wrong with our country these days. 

; OWINGSVILLE, Ky.—Fundamentally wrong. Such 
financing should be done by local banks or build- 
ing and loan associations. 

SPOKANE, WASH.—We are opposed to any partial 
Payment plan. 

CALUMET, MicH.—We consider it an advantage 
to be in a position to offer the service to meet 
Competitive partial payment plans. 

GREEN Bay, Wis.—We are “agin it’ because 


the instalment plan is overdone. Let’s get down 
to brass tacks and sell more for cash. 

ADAMS, N. Y.—Our customers who are any good 
can always obtain credit at any time. 

WASHINGTON, ILL.—I do not think the partial 
payment plan would be of any benefit to me, and 
wouldn’t use it if you did have it. 

GRASS VALLEY, CALIF.—Most anything you buy 
at this time can be bought on the partial payment 





Partners in High Finance 


Who wants to work for a loan shark 
—one of these three-ball concerns that 
masquerades under the elusive and 
delusive title of finance corporation? 

For years these gentry, with the 
conscience and consideration of a hyena 
for a wild kid, have preyed upon the 
salaried employee until their trail is 
dotted with suicides and men driven to 
the ranks of criminals in the effort to 
satisfy their extortionate demands. 

More recently a new twist has been 
given their operations. It is termed in- 
stalment selling and the dealer is en- 
listed to sell paint, roofing, wallboard 
and other building items to his custom- 
ers on the deferred payment basis. 

The whole plan tends to demoralize 
the dealer’s local territory. It takes an 
exorbitant amount of money out of the 
community. It will lose the dealer fu- 
ture customers and future business. It 
simply encourages extravagance and 
overbuying, and every dealer should 
refuse to have anything to do with it. 
Handle roofing and paint and wallboard 
from manufacturers who are content to 
do business upon the usual terms and 
dating. Don’t help to bankrupt your 
own trade and community.—News- 
Bulletin of the Southwestern Lumber- 
men’s Association, Kansas City, Mo. 











plan, and in order to get the business we also have 
to be in line. 

Evipa, N. M.—It means an increased volume of 
business, and we need to sell the stuff. 

TRINIDAD, CoLo.—We are positively against the 
partial payment plan for the sale of anything. 
It is a money making proposition for the concerns 
which finance it, but it doesn’t make any more 
money for the merchandiser. 

GRANDVIEW, WASH.—We don't want this plan. 
Any man who is known to be a good credit risk 
has no trouble in getting credit. 


MALDEN, Mass.—We are in favor of the partial 
payment plan because we get our money and get 
it quick. 

FAYETTE, IND.—If we should begin with Upson 
board it would be but a short time until we would 
be running an instalment lumber yard, and to do 
that will call for more money than we have. 


FoxHOME, MINN.—The plan would only mean a 
number of undesirable accounts later on. 

Jersey Crry, N. J.—The partial payment plan 
broadcast among customers would, we believe, be 
injurious to our trade. Everyone with a job of 
any size would be looking for long time credit. 


LITTLE FALus, N. ¥.—We do not want any busi- 
ness that comes to us on a partial payment plan, 
as we do not believe it will bring us the class of 
customers that we want. 

Boonr, Jowa.—Partial payments are all right 
for the finance corporation, as it nets them around 
35 percent, and we have to do all of what I would 
term the field work; that is, look up and secure 
the jobs and make out all papers. 

McCook, Nes.—Why not let well enough alone? 

Lucas, KAN.—I am for it because we are doing 
business in an agricultural country. A little check 
for cream now and then will do things, where a 
large sum at once would stop them. The partial 
payment plan will stimulate business. 

BtrraLo, N. Y.—The producers could profitably 


conduct a campaign to educate the public to the 
idea that it would be a great deal more profitable 
to make time payments on additions or alterations 
to their property rather than on non-productive 
articles such as automobiles, radios, victrolas, 
pianos ete. 

DUBUQUE, IA.—We question very much whether 
this partial payment plan can be earried out suc- 
cessfully in any great number of cases without the 
local dealer, through whom such documents are 
issued, stepping in and helping out either the 
financing companies or his customers from time to 
time. 

CULBER, KAN.—We do not believe it would make 
any difference in our sales. We wish this plan 
had never been heard of. We have it in connec- 
tion with paint, and so far have not made a 
single sale with it. 

Among the letters on this subject received 
by the AMERICAN LUMBERMAN this week, is the 
following from William B. Miller, president 
Miller Lumber Co., Atlanta, Ga.: 

This is a subject that is inviting discussion gen- 
erally. Just the other day we received a letter 
from Fred L. Lowrie, president National Retail 
Lumber Dealers’ Association, inviting us to the 
ninth annual convention of the association to be 
held at Washington, D. C., in October, and in his 
letter he mentioned several problems confronting 
the retail dealer of today, one of them being the 
instalment plan of purchasing. 

The old rule of pay as you go is undoubtedly the 
best and sanest plan, but you quite frequently run 
across the other fellow who wants plenty of time 
to pay, without being pushed, so we handle such 
customers through a credit company along the line 
of the plan described. 
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Californian Comments on Plan 


SAN FRANcIScO, Cauir., Aug. 15.—Comment- 
ing on the question of instalment selling for 
the retail lumberman, as discussed in the 
AMERICAN LUMBERMAN, C. G. Bird, manager 
Stockton Lumber Co., Stockton, Calif., says 
that he does not believe that it is a method 
by which the retailer will profit in the home 
building business. 

Personally I do not favor instalment selling, 
declared Mr. Bird; that is, of course, from the 
retailer’s standpoint. Without offering publicly 
such a plan of sale, we are at the present time 
compelled to do far more than we would eare to 
do this way. 

Certainly we would not want to sell to many peo- 
ple on the instalment plan unless we were pro- 
tected by something better than a second mortgage, 
which in most of the building operations at the 
present time covers all the equity there is in the 
property. 





Takes Up Federal Preserve Duties 


WInonéA, MINN., Aug. 18.—William T. Cox, 
former Minnesota State forester and widely 
known by lumbermen throughout the Northwest, 
today took up his permanent offices here as pur- 
chasing agent for the Upper Mississippi River 
Wild Life and Game Refuge. 

In his new work, to which he recently was 
assigned by the Federal bureau of geological 
survey in the Department of Commerce, Mr. 
Cox will make his headquarters in the midst 
of friends. Winona, once a center of extensive 
lumber operations, is recognized as one of Min- 
nesota’s oldest ‘‘lumber towns,’’ the home of 
some of the most picturesque pioneer lumber- 
men. 

Winona is to become the permanent head- 
quarters of the Federal preserve. The preserve, 
according to act of Congress, which already has 
appropriated $400,000 for the work, extends 
from Wabasha, Minn., north of here to Rock 
Island, Ill. Mr. Cox will purchase shore land 
for the Government and will be superintendent 
of the preserve, in charge of the Winona offices. 

The legislatures of Minnesota, Wisconsin, 
Iowa and Illinois have approved a plan of the 
Government, which calls for making a national 
park along the two sides of the river for pro- 
tection of wild life. The bottom lands are 
to be acquired by the Government, either by 
gift, lease or purchase. 
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Bungalow Court at Newton, Iowa, Meets Housing Needs of Workers— 
That Cost of Home Owning Is Reasonable Is Proved by Display Model 


On the prairies of Iowa there is an indus- 
trial town that is growing rapidly, and that 
has won some attention in the manufactur- 
ing world as the washing machine capital 
of the United States. This is Newton. 
People not yet old can remember when New- 
ton was a little county-seat village with a 
hitching rack extending around the court- 
house square, and when buggies and wagons 
got stuck in the mud in the very center of 
town. It is not yet large when measured 
by eastern industrial standards, but its fac- 
tory development has brought it up from 
the farm village it was in the days of Harri- 
son and Cleveland, until at present it num- 
bers some eight or ten thousand people. 

A number of years 
ago George Parsons, 
a self-taught me- 
chanical genius, in- 
vented a band cutter 
and self feeder for 
threshing machines. 
A company was 
formed to manufac- 
ture the new appli- 
ance, and in course 
of time F. L. May- 
tag, a financial and 
organizing genius 
who had begun life 
as a Jasper County 
farmer, became 
president and princi- 
pal owner of the 
corporation. Other 
manufacturing plants 
were started and 
made a variety of 
articles; but after 








veniences. Several families, for instance, 
would each rent a few rooms in a large old 
house. Men have left their families in 
other towns and have taken single rooms 
for themselves. These men usually plan to 
be home over Sunday, and some of them 
travel each week end as far as Missouri 
cities and towns. I was told in the Maytag 
offices that about one hundred and fifty of 
its men live in Colfax, twelve miles west of 
Newton, and drive over to work mornings 
and back nights. A lesser number live in 
Grinnell, twenty-two miles east of Newton, 
and drive over daily. All the streets in and 
near the factory district are lined on both 
sides with workmen’s cars. Many, of 


to have savings enough to finance the build- 
ing or purchase of a house along old- 
fashioned lines. In this respect they are not 
unlike the rest of us, for the old-fashioned 
virtue of saving just on general principle 
seems to have slipped. There is a need in 
Newton, as well as in other industrial cen- 
ters, for the creation of special financial 
machinery to handle this big building pro- 
gram. Several men or groups of men have 
come forward to help meet this crisis, but 
I was told that there is need for still larger 
efforts. In one of the lumber offices I was 
told that a person with $100,000 to invest 
in houses to be sold on monthly payment 
plans would find a ready-made opportunity 

for a comfortable 














years of experiment- 
ing, both with manu- 
facturing and with 
markets, four of 
these companies are 
now making power washing machines. Of 
the four the Maytag Co. is the largest, and 
it is still expanding. It employs some four- 
teen hundred men, and is in process of add- 
ing new units to its plant that will about 
double its capacity. The Realm doesn’t 
have exact information, but our recollection 
is that Newton makes about half the wash- 
ing machines manufactured in the United 
States. Several of the companies have been 
sending their product to distributing points 
in shipments of solid trainloads. 

The growth of these manufacturing plants 
has had its effect upon the appearance and 
character of the town. It is still a market- 
ing center for a rich farming community, 
but its industrial life has become dominant. 
The industrial population needs and must 
have housing facilities. The traditions of 
the middle West and the character of the 
workmen alike make it improbable if not 
impossible that there should be anything 
like a “tenement district.” The men are 
well paid, have a rather high standard of 
living and prefer to live in individual houses. 
But houses were not there for them. Many 
have been forced to put up with incon- 


reasonable price. 


profit and for giving 
the town a boost. 
The Maytag Co. 
has long taken ac- 
count of this special 
problem of its men. 
It is interested in 
having them _ well 
housed and _ con- 
tented in their home 
life. Some years ago 
it studied the matter 
at some length, 
found what kinds of 
houses its employees 
wanted, and opened 
a subdivision where 
it built twenty or 
thirty such houses 
and sold them on 
easy payments. Ex- 
perience proved that 
these structures 








This model residence is being built at Newton, Iowa, to prove that a fine house can be had at a 
Each concern participating will itemize its material and labor costs to guide 


the public in bidding for the completed home 


course, live in Newton and drive to work, 
for the city now spreads over a good deal 
of ground; but a large number come in 
from the surrounding towns where they have 
been compelled to seek homes. 

Under such conditions one is not sur- 
prised to find the city spotted everywhere 
with houses in process of erection. No one 
quite knows how many have been built; but 
estimates run from one hundred to one hun- 
dred and fifty for the first six months of 
1925. Guesses for the year range around 
three hundred. Many of these houses are 
small, though a large number are of good 
size. F. L. Maytag and his older son, E. H. 
Maytag, are each building a stately resi- 
dence in the rather new and very popular 
addition of Elm Park. C. H. Jasper, one 
of the local lumbermen, is also building a 
very attractive Dutch Colonial house. In 
fact, the general run of building is going 
forward, with this industrial housing pro- 
gram as an added element. 

The Newton housing problem has run into 
the old snag of lack of building money. 
Factory workers draw good wages, but like 
their fellows the country over are not likely 


were too large and 
too expensive, though 
at the time they 
were erected they 
were just what the 
men wanted. I believe the company has 
made a voluntary adjustment of the price. 
I think that it has also aided in other ways, 
usually by loans repayable monthly, in get- 
ting its men housed. 

This season E. H. Maytag, secretary of 
the corporation, decided that with the big 
prospective increase in the plant, a special 
effort would have to be made to provide 
small houses; so together with the factory 
superintendent and a building contractor he 
formed an independent organization known 
as the Smith-Maytag Co. As I understand 
it, the contractor builds the houses, the 
superintendent makes sales to new owners, 
and Mr. Maytag finances the venture. 

Along one of the pleasant residence 
streets of the city the blocks are very deep, 
due to some accident in laying out the town. 
A number of years ago some men took ad- 
vantage of this fact in building a group of 
large residences. They ran their own pri- 
vate drive back from the main street, ran 
it around a circle and built their houses in 
a cluster facing on this inner court, known 
as Cardinal Court. With this project as its 
inspiration, the Smith-Maytag Co. has built 
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“Bungalow Court” a short distance away. 
It bought a tract of ground extending back 
at right angles from the through street, put 
a drive down the center and is building six- 
teen bungalows along this drive, eight to a 
side. A contest was held to select a name, 
and a prize of $25 was offered. “Bungalow 
Court” was adjudged the winner. The houses 
built on it are all on one floor and are not 
large. The builders are trying to avoid 
some of the earlier mistakes, and are build- 
ing especially for the benefit of factory 
workers. The houses are all according to 
the same plan, inside and out, except that 
there is a variety of outside tinish. Some 
are finished with shingles, some with stucco 
and some with bevel siding. Building accord- 
ing to one plan reduces the cost, of course, 
but the promoters were anxious to avoid, so 
far as they could, the appearance of deadly 
monotony that so often settles over rows of 
houses of this kind. Mr. Maytag appealed 
to the interior decorator who is doing his 
own new house in Elm Park, and this deco- 
rator fixed up a color scheme for the outside 
finish of'the bungalows that would break up 
the sameness of appearance. To give the 
houses as attractive a setting as possible, the 
lots have all been carefully graded and 
sodded. The houses are in process of con- 
struction as these lines are written; and 
while the finished appearance can only be 
guessed at, they are quite attractive little 
structures; light and airy, well arranged and 
well finished inside and nicely decorated out- 
side. My understanding is that they are to 
be sold for reasonable sums, though I did 
not learn the exact price. Mr. Maytag was 
out of the city, and neither of the Smiths 
could be found. They are sold on a monthly 
plan that calls for payments that are but 
little larger than rent. 

I understand that this Smith-Maytag Co. 
is prepared to build houses elsewhere in the 
city, though “Bungalow Court” is still its 
headline undertaking. 

The Denniston & Partridge Co. has also 
entered the field of building. This com- 
pany has a line of yards with head office 
here at Newton, and of course conducts a 
general business in retailing building mate- 
rials. But some time ago it tried the ex- 
periment of building a few houses and sell- 
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terial business. The company has its own 
draftsman who designs houses for custom- 
ers and also for the company. Roy Dennis- 
ton showed me a number of house plans; 
some prepared especially for customers of 
the yard, some drawn for the houses the 
company builds and sells. Mr. Denniston 
tells me that the company gets a check for 


petitors to show that they are too high. If, 
on the other hand, they are too low, the 
concern will be embarrassed by being asked 
to duplicate labor and materials at the 
same price. By the same token, the would- 
be buyers will scrutinize their bids with care 
before submitting them. The house is of 
such size and character and design as to be 




















This small home on ‘‘ Bungalow Court,’’ at Newton, Iowa, has been sheathed in shingles laid in a 
pattern that helps give it individuality 


the full amount of the purchase price of 
many houses it sells. 

Mr. Denniston also told me a little about 
the “model house” that is being built for the 
purpose of stimulating interest, or perhaps 
i should say hopeful desire, in the matter of 
home owning. Many people who are renting 
would own a home if they felt they could, 
and this model home is intended to prove to 
them that they can build one at reasonable 
cost. I believe the Realm has carried a 
story about this house, but it will not be out 
of line, I think, to repeat a few of the details. 
A large group of merchants and service com- 
panies are combining to put on this demon- 
stration. The Smith-Maytag Co., I believe, 
is furnishing the lot and is constructing the 
house. The Denniston-Partridge people are 
furnishing the building materials. Other 
concerns are doing the plumbing, wiring, 
painting, decorating and furnishing. When 
the house is completed it will be open to the 
public for a certain time. Someone will be 
in charge and will show and explain the 
whole house and all its furnishings. When 
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“Bungalow Court’’ has been planned to provide industrial workers at Newton, Iowa, with light 


and airy small homes for monthly payments little larger than rent. 


Different outside finishes 


woid monotony, though all are alike in plan, and careful grading and sodding will add to the 
attractiveness of the group 


ing them; and this venture has proved so 
satisfactory that it has continued this side- 
line ever since. ‘Roy Denniston, in answer- 
ing my question as to whether the company 
sold houses on monthly payments, said it 
did not if it could help doing so. Its build- 
Ing business is distinctly a sideline and a 
feeder and stabilizer for the building ma- 


the period of display is over the owners will 
receive bids on the house; and in order to 
aid the bidders in arriving at a reasonable 
figure, each concern will itemize and price 
the labor and materials it has put into the 
building. This plan means that some care- 
ful pricing will be done; for if the figures 
are too high they will open the way for com- 


in great demand in Newton. It is distinctly 
a “small house” and yet it is large enough 
for an average family to live in with com- 
fort. The exterior lines are good, and the 
interior is designed with much skill to make 
every inch count. The plan, by the way, 
was drawn by the Denniston-Partridge 
draftsman. There is little doubt that the 
house will be in demand; and bidders will 
consider how much above the total of item- 
ized cost they can afford to go in order to 
have a ready-built new house into which 
they can move at once. 

What the promoters hope to gain, of 
course, in addition to straight advertising, 
is a general public realization of the fact 
that building service in the city is complete. 
They want these industrial workers to 
realize that attractive homes are available 
or can be built and sold in ways and at 
prices that are within their reach. And 
while not all the concerns in the city are 
involved in the experiment, probably all 
lumbermen and electricians and plumbers 
and painters will gain some tangible benefit 
from it. Similar undertakings have been 
promoted in other places by local associa- 
tions of material men, service men and so 
on. Newton is not quite large enough to 
have such associations, though it is not im- 
possible that future undertakings of this 
kind will be made by larger groups. At this 
stage in the game, however, the present plan 
is probably best. It is important just now 
that prices be kept at as low a figure as is 
consistent with quality and service, and with 
a single concern being responsible for ma- 
terial and labor in its own line this objective 
is more likely to be realized. The house is 
built and accounts are kept just as would be 
done if the same group was employed by an 
owner to produce a similar house. 

Other Newton lumbermen are very active. 
When I dropped in to see my friend R. C. 
Daly, an Irishman born on the “auld sod,” 
who as a young man soldiered with the 
British army in India, he was conferring 
with a carpenter who seems to be his trouble 
shooter when other duties permit. They 
soon went off to look at a roof that needed 
renewing, and together they were going to 
figure a lump sum for laying the roof and 
for placing some sort of guaranty upon it. 
Building in the city is running well ahead of 
country construction, but the farmers need 
buildings and repairs, and if the present corn 
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crop yields as many bushels as it promises 
as this article is being written, and if the 
price is reasonably good, there should be a 
renewal of sales to farmers next year. 

The Jasper Lumber Co. is handling its 
usual large volume of sales. C. H. Jasper, 
one of the three brothers forming the com- 
pany, is building a house for himself. I 
noticed the big show window that has been 
put in front of the Jasper warehouse. I 


believe it has been there for some time, but 
I noticed it especially this time. The ware- 
house is a double-alley structure with the 
office in the southeast corner. The show 
window is in the southwest corner, and is 
backed by a sufficient depth of space to 
allow attractive displays to be arranged. 
It contained screens at the time of my visit. 

Readers of this department will remember 
several stories that have appeared from time 


Preventing Loss From Bad 


Probably most readers of this department 
have heard the story of the Italian fruit vendor 
who when a customer casually inquired, ‘‘ How’s 
business?’’ sadly responded: ‘‘Ver’ bad; alla 
mun’ I maka on the peanutta I losa on the 
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damma banan’. 


The application, if there is any, is that it 
profits a dealer little to make money on his sales 
if he loses it on his collections. There is no 
subject to the discussion of which lumber re- 
tailers listen with more interest than that of how 
credit losses may be eliminated or reduced, pro- 
vided the one who is doing the talking ‘‘ knows 
his stuff,’’ speaks from experience, and has 
some practical suggestions to offer. A talk by 


The two words, “if possible,’ lead us to consider 
the second vital element in the credit transaction, 
namely, ability. Smith evidently knows Brown, 
and knows that his ability is of a high order. He 
knows that Brown is capable and a good business 
man, and that if he says he expects to realize a 
certain profit he probably will do so. His ability, 
then, is a factor which, all else being equal, would 
help him keep his promise honestly made. 

Character and ability, then, are two important 
elements in any credit transaction. The thought- 
ful student, however, will see that even if a man 
has good character and is possessed of excellent 
ability there still is some element of risk in selling 
him on his mere promise to pay. Better to present 
this point of view we may suppose, for instance, 
that by flood or fire the customer loses the mate- 
rial he has purchased. Lacking capital, he would 
have no money with which to reimburse his cred- 


ee, 


to time about these three warehouses be- 
longing to the three Newton yards. In our 
opinion Newton takes high rank among 
towns of its size for the quality of its lum. 
ber sheds, and all the companies have been 
visited repeatedly or have been written to by 
dealers who were planning to build yards, 
Each Newton yard has features distinctive 
enough to warrant prospective builders in 
taking long trips to see it. 


Accounts 


gage records of their counties they would be sgur- 
prised at the amount of indebtedness of some of 
those whom they thought were prosperous people of 
their communities. 

If a man who has lately moved into your com- 
munity comes in and requests credit don’t be afraid 
to ask him for references. Don’t be satisfied with 
one, but get three or four, as you may find by all 
of them that you don’t want his business, for I 
have noticed that, as a rule, if a customer doesn’t 
want to give you time to get information he is 
slow and hard to collect from. 

The credit man should be at all times sympa- 
thetie and willing to listen to the needs of the ap- 
plicant, but he should not regard him as one asking 
a favor. The use of credit in retail business has 
become so uni*ersal that the customer can not be 
regarded as a supplicant, but he should not be 
extended credit unless he is able to prove in the 
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This striking photograph illustrates the prominent part which the Gough Lumber Co., of Akron, Ohio, took in the big parade which was a ft 
seen at left of the picture, which was loaded with five and one-half tons of advertising matter. 
Sixty employes, all wearing uniform carpenter aprons bearing the firm’s advertisement, rode on the trucks. 


W. R. Lane, of Panhandle, Tex., at the last 
meeting of the Plains Retail Lumbermen’s Asso- 
ciation fills these specifications, and for that 
reason the AMERICAN LUMBERMAN resolved to 
pass it along to the readers of this department 
at first opportunity, which has now arrived— 
and here it is: 


The three major factors to be considered in the 
extension of credit are character, ability and capi- 
tal, and I would add that the greatest of these is 
capital. Let me remind you that there is no factor 
in modern business that cuts a larger figure than 
does mercantile credit. The prosperity of the 
world is based upon it; do away with it and you 
would do away with the very foundation of our 
social and economic fabric. In the short span of 
the last few years we have seen it applied to every 
phase and kind of business. This condition has 
greatly increased the usefulness and importance of 
the credit department and the information which it 
gathers and tabulates has been reduced to a scien- 
tific basis. This brings us to the discussion of the 
factors touching the extension of credit to the in- 
dividual. 

A line of credit should never be extended based 
upon the consideration of any one factor. I will 
attempt to illustrate in this manner: Smith has 
extended credit to Brown; he knows Brown has no 
money to pay; obviously, he therefore feels sure 
that Brown will pay in thirty days as he has prom- 
ised. This means that he considers that he can 
rely on Brown’s promise. Here we have the first 
of the three elements in any extension of credit, 
which is character. Brown’s character is so good 
that Smith feels sure that he will keep any promise 
he makes, if possible. 


itor. Suppose, however, that the customer had 
suflicient capital to cover the eredit extended, he 
would still be able to fulfill his promise, his char- 
acter being such that he was inclined to keep it. 
Capital therefore acts as a form of insurance 
against the unexpected. It is the factor which 
alone enables the debtor to keep his promises made 
in good faith, based upon expectations of future 
profits which did not materialize. 


Having established the importance of capital as 
the major factor for consideration, this brings us 
to the obvious conclusion of the vital importance 
of actually knowing the financial condition of the 
customer instead of relying upon one’s belief or 
general impression. We have shown that if suffi- 
cient capital exists, having satisfied ourselves of 
the character and ability of the applicant, it may 
be termed as insurance against contingencies which 
would otherwise render the applicant unable to ful- 
fill his promises of payment. 

When a town votes bonds do the investment 
companies buy them without knowing the condition 
of the town? No; the town has to furnish them 
with the assessed valuation and a statement of 
the indebtedness of the town, so the buyers may 
know that the bonds will be paid when due. Fur- 
thermore, they will not buy bonds to the extent of 
more than 10 percent of the total assessed valua- 
tion of the town. If this caution is good in big 
business, why wouldn’t a little more precaution be 
good in our business? 


What was true of knowing the financial posi- 
tion of the customer a few years ago is today of 
a great deal more importance, inasmuch as credit 
methods are used a great deal more. 


I expect if some of the managers would take a 
half day or a day and go through the chattel mort- 


cold language of business that he is entitled to it. 

I will give you a case where bank information 
was not sufficient. A man came to see me about a 
rig; he wanted it delivered on the ground that day 
and gave his bank as reference. I wired and asked 
if this party was good for a standard oil rig and 
the answer was: ‘We consider him so.” So I 
wired a supply house about him and they said he 
was a good man morally and had always paid them, 
So I sent the rig out and mailed the bill; but I 
failed to hear from him. I will add that I didn’t 
let my lien right expire before I placed a lien on 
the rig. So you see if I had got more information 
I probably would not have sold this bill. 

In conclusion, while endeavoring to stress the 
point that abundant caution should be exercised in 
the extension of credit, it must also be realized 
that a dealer is bound to extend credit where the 
customer has proven his right to it. And he should 
not only be willing but glad to do so, for, I think 
I may say without fear of contradiction, a good 
eredit customer, by reason of his constant patron: 
age, is a greater asset than one who buys for cash. 


(ME BEREBBEAAM: 


Display Rack That Sells Sandpaper 


LOVELAND, CoLo., Aug. 17.—Lumber dealers 
might sell more sandpaper if they displayed it 
where people coming into the sales room could 
not help seeing it, as does the Loveland Lumber 
& Investment Co. Its method not only displays 


the sandpaper but it serves as a place to keep 
it. Here’s how: 

A rack, four feet high, the width one way the 
same as that of a sheet of sandpaper, and the 
width the other way the length of the paper; 
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shelves eight inches apart give space for sev- 
eral varieties, or ‘‘numbers,’’ of sandpaper; 
the rack is supported on four legs, which are 
not wide enough to hide the paper. Every one 
who comes in gets a glimpse of the sandpaper 
rack, aS it is set in a prominent place. The 
customer can select any variety he may desire. 

The company has observed largely increased 
gales of sandpaper since installing this rack. 
Previously only a few people besides carpenters 
know that the firm stocked this item. As in the 
merchandising of other goods, display often 
reminds customers that they want a few sheets 
for some little repair job around the house and 
3 sale is made. 


Seaside Resorts Enjoy Boom Trade 


New York, Aug. 18.—Real estate booms along 
the Long Island shores in the last three weeks 
have sent property values soaring. Lumbermen 
in the city and at Long Island points are view- 
ing developments with keen interest, not so 
much because of increased demand expected im- 
mediately but because they see in the activity 
indications that building construction will be 
brisk for several years to come. 

The basis of the realty booms was the city’s 
announcement that the Coney Island boardwalk 
would be extended. As plans and specifications 
already have been drawn for the boardwalk 
wmiting the Rockaways, realtors and their clients 
saw a possibility that the two great plank thor- 
oughfares would join and thus link most of the 


purchasers as fast as completed. These are 
four-, five- and six-room houses, possessing at- 
tractive distinctive features such as large liv- 
ing rooms and built-in conveniences. 

The city is growing now more steadily and 
substantially than ever before, and there is a 
very good demand for houses of this sort. The 
company has already built and sold four houses, 
and is now building six more. On completion of 
a house a loan is obtained for the customer from 
one of the building and loan associations. 

‘‘This apparent departure of ours from the 


established rules of lumber merchandising,’’ 
said R. E. Moist, vice president, ‘‘is still in the 
stage of experiment. This mode of selling has 
enabled us to get a fair price for our lumber, 
and eliminates the losses incident to competi- 
tive building. The success of our venture all 
depends upon ready sale of the houses, which 
so far has been good, with even better pros- 
pects. As long as these houses continue to sell 
we plan to continue to build, as we have enough 
ground bought to construct one hundred or more 
homes. ’? 


In the Realm of Building 


Canadian Building Shows Increase 


WINNIPEG, MANITOBA, Aug. 17.—Construction 
awards throughout Canada for the month of 
July totaled $22,179,400. Residential build- 
ing accounted for 40 percent of the July total, 
and amounted to $8,870,800; business buildings 
amounted for 24 percent, or a total of $5,323,- 
500; industrial buildings amounted to 5 percent, 
and publie works and utilities, approximately 
31 percent. The activity was distributed 
among the provinces as follows: Ontario, 51.1 
percent; Quebec, 28.4 percent; Prairie Prov- 
inces, 8 percent; British Columbia, 9.7 percent, 
and the Maritime Provinces, 2.8 percent. 

Contemplated new work reported in July to- 
taled $48,822,600, compared with $27,436,500 


the trade is quite optimistic as the big inven- 
tory is being rapidly depleted and most mills 
are still running at greatly reduced capacity. In 
other words, price movements were mixed and 
small in size. 

Linseed oil continued to decline. Wire nails, 
reinforcing bars, sand and gravel prices were 
unchanged. Common brick was lower in Dallas 
and New York City and higher in Boston. Lime 
was lower in the central Southern states. 


SARAABARLALLAS: 


July Building Makes Large Gain 


July building permits reported from 377 cities 
and towns showed a gain of 41 percent over 
July, 1924, according to monthly tabulation by 
S. W. Straus & Co. The largest regional gain 














3 a fear of the Centennial celebration recently observed in that city. The company’s display was headed by the decorated float representing a boat 
ks andre horse drawn wagons loaded with lumber and decorated with signs bearing the names of some of the products handled by the company. 
Gough Bupany was nearly a block long, and was viewed by at least 250,000 spectators 


it. 
on 
a 
ay 
ed 
id 


Vw eH ee 





resorts on the south shore in one continuous 
playground. 

The boom has been more pronounced in Long 
Beach than elsewhere, and inquiry among the 
lumbermen there reveals that a very active de- 
mand has continued unabated since spring. A 
number of new lumber yards have risen all along 
the shore front as pointed out in recent news 
stories in the AMERICAN LUMBERMAN, and these 
yards, as well as the old-line establishments, 
have shared in the general prosperity. At 
Coney Island, too, there has been an enormous 
distribution of lumber in recent months. 


With conditions satisfactory in these several 
sections of Long Island, reports come from 
Westchester that the largest volume of con- 
struction in the county’s history has charac- 
terized operations in the last few months, and 
the building activity has only now reached its 
zenith. In Jersey, the greater part of summer 
activity has centered along the shore lines. The 
general verdict of retail lumbermen is that 
business in the resort towns has been well above 
normal. 


Lumber Firm Builds Homes 


SPRINGFIELD, Mo., Aug. 17.—The Moist Lum- 
ber Co. some time ago purchased tracts in 
Aero-Acres, situated southwest of the city, and 
in Glenstone Court, southeast of the city, and 
has begun building homes thereon, which are 
sold through a real estate dealer to individual 


in June and $20,547,700 in July a year ago. 
For the year to date the aggregate is $361,228,- 
700, against $212,603,400 in 1924, showing a 
very nice increase. 


Building Costs About Stationary 


According to the monthly summary issued by 
S. W. Straus & Co., the cost of construction 
during July was very little changed from that 
of June. For the most part, prices were main- 
tained at previous levels, though in a few iso- 
lated instances there were minor downward 
fluctuations. 

The steel industry witnessed a inuch better 
month than was expected. The low stocks and 
curtailment in production has left it ready for 
gradual improvement. In fact, mill operations 
are already increased and buying during the 
month was distinctly more satisfactory. A $2 
Pittsburgh equivalent continued as the ruling 
quotation. 

Lumber shipment continued to exceed orders. 
In southern pine there has been something of a 
stiffening in price, but present levels are still 
low. Demand has improved, but wholesalers 
are refusing to accept orders for future deliv- 
ery as they feel that the curtailment in mill 
activities is going to mean more profitable 
prices in the very near futre. 

The downward movement in Douglas fir 
prices was shown to be definitely halted and 
while no advances of consequence were recorded 


was in the East, 108 cities and towns having a 
65 percent increase. The South, 73 cities and 
towns reporting, was second, with a 38 percent 
gain. In the central West, 116 places gained 
29 percent, and 80 Pacific Western places gained 
3 percent. More than $252,000,000 or 65 per- 
cent of the July total was in the twenty-five 
leading cities. 

New York City had a gain of 121 percent. 
This was the largest July in the history of the 
city, as regards volume of building plans filed. 
The figures indicate marked construction activ- 
ity during the coming Fall. For the first time 
since April each borough contributed to the in- 
crease, Manhattan having a gain of 158 per- 
cent; Brooklyn 81 percent; Queens 137 percent; 
Bronx 106 percent and Richmond 23 percent 
over July, 1924. 

Philadelphia had a gain of 176 percent, for 
the first time displacing Chicago as second city 
in volume for one month. Chicago was third, 
with a gain of 46 percent. Detroit was fourth 
with a gain of 55 percent. Only four in the 
25-city list, Washington, Milwaukee, Baltimore 
and Los Angeles, lost from July, 1924. The high- 
est percentage of gain among the places re- 
ported was 2,382 percent, in Hollywood, Fla. 
Tampa’s gain was 740 percent and Miami Beach 
545. Other notable city gains were in San 
Francisco, Kansas City, Toledo, Miami, 
Rochester, Columbus, Ohio, Buffalo, St. Paul, 
St. Louis, Oakland, Calif., Boston and Cleve- 
land. 
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Courtesy Makes Friends and Sells Lumber 


Waco, Tex., Aug. 17.—Courtesy pays. It 
pays large dividends. It pays them oftener, 
and for a longer period than any other method 
of cultivating good will that can be set in op- 
eration by the average dealer. 

Here is a concrete illustration of that fact. 
Not long ago, at a meeting of the yard man- 
agers of the W. F. & J. F. Barnes Lumber Co., 
which operates a chain 
of lumber and hardware 
stores, with headquar- 
ters at Waco, there was 
a roundtable discussion 
of methods. Among 
other subjects, that of 
courtesy in business wis 
discussed, and everyone 
was impressed with the 
importance of courtesy 





LUTHER DE VILBISS, 
Pearsall, Tex. ; 
Lumberman Who Knows 
Courtesy Pays 





at all times in dealing 
with customers. One of 
the managers present 
and participating in the 
discussion was Luther 
DeVilbiss, manager of 
the company’s yard at 
Pearsall, Tex., who gave 
an example from his own experience that showed 
how courtesy often proves to be ‘‘bread cast 
upon the water,’’ returning in the form of 
sandwiches after many days. 

“*T can recall several instanees,’’ said Mr. 
DeVilbiss, ‘‘where courtesy not only made 1 
sale, but brought valuable business that other- 
wise would not have been obtained. In one 
instance which I particularly remember, a 
young man who had recently entered the lum 
ber business had an opportunity to sell a small 
bill of merchandise to a wealthy ranchman. The 
young merchant was eager for the ranchman’s 
business, so at completion of the transaction 
and after the usual perfunctory thanks had 





been extended he followed his customer out of 
the store and taking him by the arm and look- 
ing him squarely in the eye said: 

‘¢ «Mr. Blank, I certainly appreciate the op- 
portunity of selling you this bill. I am just 
starting out in a business way, and if I can 
get the patronage and confidence of such men 
as you, it will mean a great deal to me. Other 
men of your standing will be influenced to place 
confidence in me. I assure you that I will give 
you good merchandise and service, and appre- 
ciate any favors extended me.’ The ranchman 
thanked the merchant for his complimentary 
words, and proceeded on his way. He contin- 
ued to trade with the young man, in increasing 
volume, because he had quickly found that he 
could depend upon square and courteous treat- 
ment, as well as goods of the right quality. 
Time rolled on and eventually the ranchman 
decided that he needed a larger and better home, 
und at the same time found it necessary to re- 
build his fences, adding a wire thereto, to make 
them ‘sheep tight.’ Thus it came about that 
the young lumber merchant sold the material 
for a big three-story residence, as well as for a 
barn, and the wire for the fences. The impor- 
tance of this transaction may be gaged by the 
fact that it was the largest single bill of lum- 
her, as well as the largest bill of fence wire, 
the merchant had ever sold; and, incidentally, 
the paint sold for the house and the barn to- 
taled the largest of any similar sale he had ever 
made, 

‘“‘The big hearted ranchman departed this 
life some ten years ago, but his widow has con- 
tinued to trade with the dealer who had won her 
husband’s confidence. And,’’ concluded Mr. 
DeVilbiss, ‘‘that same dealer has very recently 
enjoyed the privilege of delivering to her a 
handsome bill of lumber to replace the barn 
sold years before, which had been destroyed by 
fire. This sale was made in spite of the fact 
that he was underbid several dollars by a com- 
petitor.’’ 


It probably is needless to repeat that this 
was a personal experience, the dealer spoken of 
being none other than Mr. DeVilbiss, who, at the 
request of the AMERICAN LUMBERMAN kindly 


amplified the story related at the meeting re- 
ferred to, adding some details that were not 
brought out at that time. 

Further commenting upon the subject of 
courtesy, Mr. DeVilbiss said: 

Courtesy pays, and pays for a long time. Con- 
sidered from all angles, that sentence containg 
more truth than can be expressed in any other 
sentence of the same length. The value of cour- 
tesy is beyond expression in any line of businegs 
or profession. It is a most valuable asset; one 
that cannot be bought with money, but may easily 
be acquired by persistent cultivation and practice, 
It makes the prospective customer your personal 
friend, wins his confidence, and all the while you 
are getting in closer touch with him. When thege 
points are well established, this prospect is your 
customer even though he may buy nothing from 
you at the present time. He is a living adver. 
tisement, and the best that can be put before the 
people. He is worth more to you than merchan- 
dise on the shelf or in the racks. 

The all-important point is: Be sure that you 
make each customer really understand that you 
appreciate his business. Of course most people of 
average intelligence assume that the merchant 
values their trade, but the customer nevertheless 
appreciates being assured of that fact. If you do 
not have an opportunity to tell him so personally, 
write him a letter expressing your appreciation in 
a frank and sincere way. 

In connection with Mr. DeVilbiss’ very perti- 
nent and suggestive remarks, it is of interest 
to know that he consistently practices that 
which he preaches. W. H. Curry, of the W. F. 
& J. F. Barnes Lumber Co., said to the Amrr- 
ICAN LUMBERMAN: 


‘*Mr. DeVilbiss has been with us for many 
years, and we believe that he tries to practice 
courtesy every hour of the day and every day 
in the year. His branch is down in south Texas 
near the Mexican ‘border. Naturally he has a 
large trade of Americans and Mexicans as well, 
and they all like to do business with him. He 
speaks Spanish, which is a very necessary quali- 
fication in that territory, because the Mexicans 
naturally like to trade where their own ian- 
guage is spoken. Mr. DeVilbiss is a thoroughly 
capable lumberman, and continually alert in the 
endeavor to give his trade service plus cour- 
tesy.’? 


Lumber Dealers Utilize Outdoor Advertising 


DENVER, Colw., Aug. 18.—‘‘ Fifty percent of 
the local advertising of Denver lumber dealers 
in 1925 is outdoor,’’ said T. Reeve, local sales 
manager of the General Outdoor Advertising Co. 
‘As much money is being spent this year by 
Denver dealers for outdoor advertising as for 
newspaper space, direct mail and the various 
other forms combined.’’ 

Any observer, driving about Denver, would 
quickly place credence in this statement, for 
there has never been a time in the past when 
lumber outdoor advertising—largely painted 
bulletins, with some posters—was found at so 
many points. 

Three leading companies are ‘‘blanketing’’ 
Denver. These are McPhee & MeGinnity Co., 
Hallack & Howard Lumber Co., and B. F. Salzer 
Lumber Co. The principal arteries of the 
city are covered, and special attention is given 
to those districts in which building is most ac- 
tive and to the arteries serving those sections. 

The Hallack & Howard Lumber Co. and Me- 
Phee & McGinnity Co. have been continuous out- 
door advertisers for fifteen years or more, the 
former having recently embarked on an outdoor 
campaign along new lines. 

The McPhee & McGinnity Co. has been ad- 
vertising on billboards for several years along 
lines very closely adhered to. These consist, 
fundamentally, in use of black lettering against 
a white background, with text of a ‘‘creative’’ 
nature—matter calculated to interest the reader 
in home building, for example, with no special 
attempt to tie up McPhee & McGinnity with 
the publicity matter. True, the company’s tele- 
phone number is given, but the effect of a 
trenchant statement is not weakened, as con- 
eeivably it might be on a painted bulletin—if 


direct selling copy were added. The thought put 
over by one bulletin, for example, may be that 
there is one thing more humble than owning a 
humble home—and that is not owning one. 
Many McPhee & McGinnity Co. boards in recent 
months have used copy of this general nature, 
ealeulated to fan the ‘‘homing’’ instinct in 
people. 

McPhee & MecGinnity Co. outdoor advertising 
is often of a very timely nature. It may speak 
of the favorable cost of building materials, at 
a time when that information will be peculiarly 
valuable to impart. Many boards are remem- 
bered long after they have been replaced—as, 
for example, one which represented with graphic 
devices how Denver’s building record was grow- 
ing from year to year. 

In general the McPhee & McGinnity Co.’s 
outdoor advertisements constitute a good-will 
building program. They hammer away on behalf 
of contractors, architects, other dealers, as well 
as for themselves. 


The Hallack & Howard Lumber Co., at the 
present phase of outdoor advertising campaign, 
is using painted bulletins to build up consumer- 
acceptance for the company’s ‘‘ Masterbuilt 
Woodwork.’’ Right here this company has 
taken an unusual step—‘‘killed’’ the former 
name, advertised over a period of years, which 
was ‘‘Bilt-Rite Millwork,’’ and substituted the 
two descriptive words quoted. 

With outdoor advertising, the first effort to 
make the change effective in the minds of the 
public is being put forth. 

Logically, the trade mark is much in evidence 
on the boards. The phrase, ‘‘Since 1877,’’ is 
used. Orange on blue background is a color 


combination used to a considerable extent. 

The B. F. Salzer Lumber Co., the third Denver 
company to be covering the city, advertises 
along a radically different tack from either of 
the foregoing. To impress the name of the 
company on the public consciousness—that is 
the objective. No address or telephone number 
is given. Illustrative material, in color, con- 
tributes to the desired end—to get the spec- 
tator’s attention on the bulletin, when the name, 
very prominently displayed, in large letters, 
will get across to him. 

Copy supplementary to the company’s name 
is very brief and of a general nature. 


An orange background usually predominates 
in outdoor work of the Oregon Lumber Co., 
though all colors are used more or less. A 
typical painted bulletin of this company shows 
an attractive bungalow, and features the slogan, 
along with the company name, ‘‘ A 2x4 or a car- 
load.’’ The slogan mentioned is found through- 
out the company’s outdoor, as well as its other 
advertising. 


The Federal Lumber Co. is also using painted 
bulletins. The Pacific Lumber Co. is using 
posters. Still other companies are using out- 
door signs of greater or less pretentiousness 02 
various scales. 


Though the comparative volume of outdoor 
advertising indicates clearly the general faith 
which the Denver retail trade puts in it, there 
seems to be no uniformity of opinion as to what 
portion of a dealer’s advertising appropriation 
should be spent for outdoor advertising. In cer- 
tain instances, it is a minor side of the adver- 
tising effort. Again, it may be the major part 
of the advertising effort. 
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Lumberman Accomplished Wood Artist 


San Francisco, Cauir., Aug. 15.—Never 

ridicule the humble and often slandered knot— 
ijt may contain the shades of Rietschel or Meis- 
gonier or perhaps Rossetti and its fame may 
yet spread to the art galleries of the world. 
" If it does then its start may be attributed to 
Harold D. Mortenson, president of the Pelican 
Bay Lumber Co., of Klamath Falls, Ore., who 
passes away his idle hours studying nature’s 
mode of making pictures in the knots which 
oecasionally show up in boards sawed in the 
mill. 

This bizarre craftsman, known among lum- 
pberman friends as ‘‘the artist of the giant 
pines,’’ specializes in blockheads, animals and 
all sorts of fantastic drawings, using as real 
pictures knots made by nature during the last 
few hundred years. With these he calls upon 
his imagination and with brush and ink draws 
the body and outlines the features shown in the 
wood fault. 

Mr. Mortenson’s ability as an artist in wood 
was greatly accelerated by the fact that he 
studied art four years at college and has the 
knack for finding good ‘‘material’’ for his 
studies. One of his characters, which has at- 
tracted much attention, and which has even 
been given wide publicity by the local press, is 
an exact likeness of the former so called presi- 
dential candidate, Andrew Gump. 

‘‘Merely another use for California white 
pine, made necessary through the striet grading 


market is far from flooded but on the other 
hand some mills report that they are oversold 
on commons for as long a period as sixty days. 
Neither has it afftcted the price of the grades, 
although shook lumber has shown a slight in- 
crease of about $3 a thousand. 

This year California is expecting a fruit 
crop at least 25 percent in excess of last year 
and the decrease in the amount of shook lumber 
available should do much toward strengthening 
the market and increasing the price, Mr. Ivory 
believes. 


Boy Scouts Trip to Sugar Pine Forests 


San Francisco, Cauir., Aug. 15.—Eight Boy 
Scouts, accompanied by their scoutmaster, will 
leave Riverside, Calif., on a specially equipped 
motor truck next week for a fifteen days’ vaca- 
tion trip into the sugar pine forests as guests 
of the California White & Sugar Pine Manu- 
facturers’ Association. The troop is the win- 
ner of the recent ‘‘Stop Forest Fires Com- 
paign’’ sponsored by the association. 

A camp for the boys is being constructed 
on the shores of Huntington Lake in a large 
grove of giant sugar pines. It is situated on 
land owned by the Forest Service, which has as- 
signed a ranger to join the boys camp and act 
as instructor during the trip. While there the 
boys will be taken over the logging operations 
of the Sugar Pine Lumber Co., of Fresno, giv- 
en lessons in forestry and woodcraft and spe- 
cial training in forest fire prevention and fire 





Reproductions of knot cartoons made by Harold D. Mortenson, president of Pelican Bay Lum- 
ber Co., Klamath Falls, Ore. 


rules of the California White & Sugar Pine 
Manufacturers’ Association,’’ laughingly de- 
clared Mr. Mortenson in explaining his new 
found enjoyment. 

Fifteen or twenty of these drawings have 
been dressed and placed on exhibition in the 
offices of the association. 


Predicts Box Shook Lumber Shortage 


San Francisco, Cauir., Aug. 15.—There will 
be a decided if not an alarming shortage of box 
shook lumber during the fall months, forecasts 
Edward P. Ivory, trade extension manager of 
the California White & Sugar Pine Manufactur- 
ers’ Association following a tour of inspection 
through the mills which furnish the bulk of the 
shook to the California trade. 

This prediction is attributed by Mr. Ivory 
to the fact that nearly all of the mills which 
have supplied the box makers with shook are 
declining to saw the lower grades of lumber into 
shook at the prevailing prices but are making 
it into commons and finding a ready market 
for it through the regular channels. 


_One company, which heretofore sold very 
little common lumber which could have been 
put into shook, this year has sold 8,000,000 feet 
of the wood after it had been sawed into com- 
mons. Ten or twelve plants are today following 
this practice and realizing a better profit from 
the wood than could be obtained were it sawed 
into shook and sold at the present market 
prices, declares Mr. Ivory. 

Last year the average of the lower grades 
Which found its way into deciduous fruit boxes 
was placed at 35 to 40 percent; this year the 
average will run about 18 percent. And even in 
the face of this increase of common lumber, the 


fighting. On the return trip a day will be spent 
at the mills of the Sugar Pine Lumber Co. at 
Fresno. 

All of the expenses are being paid by the 
California Pine association. 


Will Promote Sales Within State 


SAN FRANCISCO, CaLiIF., Aug. 15.—The Cali- 
fornia Development Association, through its 
lumber department, is arranging a conference 
between representatives of the lumber retailers 
and manufacturers of California, contractors 
and architects throughout the State, with the 
intention of promoting the use of California 
lumber exclusively where quality and service 
is equal. The meeting is being arranged for 
September. This method of promoting home 
industry was used in the steel trade with such 
success that foreign and _ outside-the-State 
steel importation fell off considerably while the 
sales of home products increased to a large 
extent. The meeting will be held under the 
auspices of the forest and industrial depart- 
ments of the association. 


Co-operate to Protect Forests 


SAN Francisco, Cauir., Aug. 15.—Wood- 
bridge Metcalf, professor of forestry, Univer- 
sity of California; M. B. Pratt, State forester; 
O. E. Fowler, State fire inspector, and Charles 
G. Dunwoody, director of the forest conserva- 
tion department of the California Develop- 
ment Association have returned from a trip 
through several of the pine operations ascertain- 
ing whether the lumber camps are complying 
with the State fire prevention laws. In all 
eases, declared Mr. Dunwoody, the party found 


that the lumbermen were even more than com- 
plymg with the State regulations. Tool 
eaches are more numerous than required and 
have an oversupply of tools. Hose in some 
places is double that required by legislation. 
Winter slash burning, a sample of which was 
inspected on the lands of the Red River Lum- 
ber Co., is highly commended by the forestry 
officials. The codperation of the lumbermen and 
the demeanor of the loggers and the employees 
in general was lauded highly by State forester 
Pratt and Mr. Dunwoody. 

S. Rexford Black, manager California For- 
est Protective Association, is visiting the mills 
of the Diamond Match Co. at Sterling City for 
the purpose of conducting spark arrester tests. 


(S@RESBZBEAZaS: 


Rail 3 Grading Rules Being Distributed 


SEATTLE, WASH., Aug. 15.—Rail 3, stand- 
ard grading and dressing rules for Douglas fir, 
Sitka spruce, west Coast hemlock and western 
red cedar products, as adopted by the West 
Coast Lumbermen’s Association, is being dis- 
tributed by Robert B. Allen, secretary-manager, 
following revision at general meetings in Seattle 
June 30 and at Portland July 31. In the main, 
the rules are in conformity with American Lum- 
ber Standards, with reservations as to sizes 
of finish, drop siding and rustic. On these 
three reservation items American Lumber 
Standards and long-established West Coast sizes 
are both included, with explanatory note that 
West Coast or American standard sizes may be 
furnished at shippers’ option unless purchase 
order is specific as to size desired. 

Mr. Allen observes that to inelude all work- 
ing patterns in the book would be impossible 
without increasing the size beyond the point 
of convenience to users. There are eighty-seven 
pages of text and twenty-nine pages of patterns 
in the book, ineluding flooring, ceiling, partition, 
drop siding, rustic, shiplap, Byrkit lath, corn 
cribbing and batten. Pattern sheets covering 
all patterns and workings thereof will soon be 
ready for mailing. Rules for railroad and car 
material will be published in a separate book. 


Second Story Moved on Wheels 


Toronto, OnT., Aug. 17—The Gall Lumber 
Co. (Ltd.), wholesale hardwood lumber dealer, 
which has maintained an office for the last fif- 
teen years at the foot of Spadina Avenue, 
Toronto, has moved its yard, office and dry-kilns 
to Hanna Avenue, next to the new site of the 
Oliver Lumber Co. It now has a frontage of 
113 feet and a depth of 750 feet, with excel- 
lent shipping facilities and enlarged dry-kilns. 
The office of the company was moved on rollers 
for several hundred feet to the railway tracks, 
then placed on a flat car and hauled to its desti- 
nation. Half of the second story of the office 
building had to be removed, and about four feet 
taken off the roof of the one-story end of the 
building, in order to get clearance under the 
railway bridges. So quickly and satisfactorily 
was the move made that even the telephone 
service of the company was only interrupted for 
a short time. 


Who Can Beat This? 


3AYPORT, MINN., Aug. 17.—Having noticed 
several items in recent issues of the AMERICAN 
LLUMBERMAN about record molding shipments, 
H. L. Rothschild, seeretary-treasurer of the An- 
dersen Lumber Co., at this place, dug into his 
records and as a result believes that his com- 
pany can claim the reeord for big ears of mold- 
ing. All of the molding shipped by this com- 
pany is screen molding, which are very small. 
On Jan. 6 of this year, a car of molding was 
shipped to New Jersey; this car contained 
1,650,000 lineal feet of molding. This is about 
300 miles of molding. On Feb. 18 the company 
shipped another car which contained 1,511,000 
lineal feet of molding. 

[NoTeE: So far this seems to top the mark 
on big ears of molding. The AMERICAN LUM- 
BERMAN will be glad to hear from other ship- 
pers who have made a record in big carloads.— 
EDITOR. | 
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National Production, Shipments and Orders 


























WASHINGTON, D. C., Aug. 17.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1925, Aug. 8; 1924, Aug. 9— 1925 1924 1925 192 1925 1924 
BORENCET 271010: DOB CIOAION 5. 6.o's.si5.5:5 ocs.0 veo 08 t08 6G 609 TSR ESN? 71,089,488 73,934,593 73,461,000 81,724,500 71,502,040 92,621,100 
West Coast Lumbermen’s ASSoCiation...........ccccccevcccseecs 102,088,393 88,442,678 99,177,633 85,310,359 98,265,864 112,203,939 
Western Pine Manufacturers’ ASSOCGiAtION... 2... cece ee ee ee eee 37,093,000 27,802,000 31,495,000 22,960,000 28,401,000 24,425,000 
California ReGwo0d ASSOCIATION. «.... 6o:60006000.00.00006 00000000080 7,271,000 6,072,000 7,952,000 4,445,000 9,725,000 5,112,000 
North Carolina Pine ASBOCIALION « 6...6 6.0.4.6 6 0.0:6.0:0:40006 60.00.0010 006-6 610" 8,748,705 8,188,222 8,228,191 7,519,010 9,887,000 5,952,000 
Northern Hemlock & Hard wood Manufacturers’ Association.... 3,522,000 2,188,000 1,915,000 1,338,000 1,927,000 1,840,000 
Northern Pine Manufacturers’ Association............ee.sceee0: 12,365,900 10,580,751 9,904,600 8,370,034 12, 973, 000 Et, 11,247 £7,000 
EE AIO WO 6 5 6.6:0.55, 05 6 ees oss seed 60a saeedes ease ears 242, 178, 486 217,208,244 232, 133, 424 211,666,903 232, 680,904 253,401,039 039 
Thirty-two weeks: 1925, Dec. 28 to Aug. 8; 1924, Dec. 30 to Aug. 9— 
SOMENCIR PING: ABBOCINTIOD 5.55.6. 5.5-5:019 5 ov. d'ea oes 400018 b.0 ¥5b.0te'6 oie OATS 2,481 ,962,823 2,466,664,329 2,425,675,446 2,460,327,310 2,411,335,339 2,434,850, 203 
West Coast Lumbermen’s Association. .......ccccscccccocessooss 3,181, 621, 587 2,952,879,659 3,351,238,606 3,114,596,189 se ee ae 2,942,567,320 
Western Pine Manufacturers’ Association.............0ceee eee 1,007, 055, 000 1,000,809,000 965,216,000 938,075, 000 962,679,000 932,100,000 
California ReG@wood Association... .ccccccccccsveciserevesvccess¢ 240,806,000 274,230,000 220,212,000 218,796,000 225,152,000 213,395,000 
North Carolina Pine ASSOCIATION « ...6...6 i 6icsces ec csicssewemewceiee ss 267,860,303 243,607,338 264,019,091 245,509,130 212, 253,013 211,800,551 
Northern Hemlock & Hardwood Manufacturers’ Association.... 93,921,000 83,410,000 80, 251, 000 72,820,000 64, 770, 7000 60,130,000 
Northern Pine Manufacturers’ Association............0.00000008 320,850,500 288,148,851 279, 215, 800 262,635,634 262,715,000 269,158,000 
TOCIS; CHIL Y-CWO: WET « 6 .o.5:0:5.0.6:0 50:05:06 0:0,000:0:0.4,0600000 08.00 098 7,594,077,213 7,309,749,177 7,585,827 ,943 7,312,759,263 7,436,718,739 7,064,001,074 
*California White & Sugar Pine Manufacturers’ Association, 
SAUCES LW” WGI 60.5. 4:5:9.0.0 0:95 6:60. 9:0'8 0:9:0.614.40-5'6-4 0k 00 wcbieto-e ers wie 623,566,000 577,005,000 619,455,000 436,275,000 534,472,000 467,966,000 
WBE BOUMOW BAT, Gis ioc. o0is 665-06 .9.0:9:6:b:0 4G eo hce bN wi i844. 0H 0910s 14,503,000 14,891,000 11,697,000 11,519,000 8,558,000 12,214,000 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 32 weeks............. 169,350,000 141,515,000 102,056,000 _ 96,778,000 100,687,000 87,673,000 
*Revised figures for thirty-two weeks; not included in general totals; represents about 77 percent of cut in region. 
~ es 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Aug. 15.—Direct sales of Douglas fir from Aug. 3 to 8, inclusive: 
—Sales— Prices —Sales—— —_—_——Prices——______ 
V. g. flooring No. Feet No. High Low se ah ad Drop siding, 6”— No. Feet No. High Low Spread 
OO D, koweesig ns coves s veus sors 10 49,000 6 $50.00 $46.00 4.00 NO) 2 NG DECE? . ..csaeaess 120 693,000 7 $39.00 $32.50 $ 6.50 
PUG). 2 Sinnawwss tennessee wewe sce 104 382,000 7 15.00 10.00 5.00 POO) Sista: cera toned etn Slane 39 295,000 28.50 25.00 3.50 
ee ee rere 46 265,000 9 33.00 20.00 13.00 Common No. 1 S1S— 
S. g. flooring BAO” Kinukimacastenadasachis 83 668,000 8 19.50 15.50 4.00 
4” No. 2 and better........ 35 248,000 6 30.00 26.00 4.00 Be). eteniiears fibre d te orautcier wlan 26 97,000 6 19.00 15.00 4.00 
POD DS. 66h s. 4 sOR> Sco Rw we 20 169,000 s 26.00 19.00 7.00 Dimension 
6” No.-2 and better........ 33 81,000 5 10).00 34.00 6.00 CE Se —nesckweneaaeaks 152 522,000 5 17.50 15.50 2.00 
re rere 19 54,000 6 30.00 25.00 5.00 1G” cetincareamesateaees 139 447,000 8 20.50 16.50 4.00 
Stepping WB” anaiceaeanan Qeavetew ele 92 260,000 9 21.50 17.00 4.50 
No. 2 and better........... 24 66,000 8 66.00 57.50 8.50 BU”, tovarstnnmais nad ciate slater 53 101,000 9 21.50 17.00 4.50 
Finish— x6" Ge 8", Beee ke a wicciaseass 54 88,000 5a 25. 00 18.00 7.00 
SIO” bsivive so avovcsnsss%deo% 20 76,000 7 59.00 51.00 8.00 BOSGE <0 c/S enue 19 40,000 7 25.50 20.50 5.00 
Casing and base............ 13 37,000 7 65.00 53.00 12.00 Lath 
Ceiling, %x4” RR litle i i denied te-pipiedaraen ME MYR 23 256,000 4 4.00 3.25 15 
No. 2 and better........66. 92 529,000 8 30.00 25.00 5.00 LS nee nee ante re nat seme ee 5 160,000 4 6.25 5.70 55 
i D pwseceneeswsbatasewnts 21 96,000 7 23.50 19.50 4.00 RENO iis sin aware nS slewlele eo 1 20,000 1 Ce seeks anes 
e - es e e e e 
Oak Flooring Statistics The West Coast Review California Pine Sales 
The Oak Flooring Manufacturers’ Associa- SEATTLE, WASH., Aug. 15. —For the week SAN FRANCISCO, CALIF., Aug. 15.—For the 


tion has prepared the following statistics for 
the weeks ended as shown and comparative pe- 
riods: 


1925— Production Shipments Orders* 
eS eee 9,564,000 11,253,000 11,036,000 
DAU: 200 + we00%06s 9,213,000 10,493,000 10,875,000 
June 29 to Aug. 1 46,583,000 50,900,000 52,674,000 

1924— 

June 30 to Aug. 2 33,447,000 37,247,000 43,377,000 


+Forty mills. tThirty-nine mills. 

*Orders booked for the week ended Aug. 1 
were 15 percent over production and shipments 
18 percent over production. 

Percentages of Thicknesses, Week Ended Aug. 1 
33” 3B” uy,” fs” 


PrOGUuction .6scsccoes 75 17 5 3 
SOUIIMGRES: ..0:00.20 0000's 68 20 5 7 
ETS: .ccuessa bashes 70 20 4 6 


Of the total 10,841,000 feet booked during the 
week ended Aug. 8, 65 percent was }}-inch; 21 
percent, %- inch; 9 percent, %-inch and 5 per- 
cent was jy5- -inch. L.c.l. sales in addition, it is 
estimated, amounted to 1,084,000 feet, making a 
grand total of 11,925,000 feet. 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative statis- 
ties for July, 1925, and 1924, based on the 
reports of the same eighteen member mills: 


July, July, —Increase— 
; 1925 1924 Feet Pet. 
Production ... 7,962,000 8,003,000 *41,000 0.5 
Shipments ...10,167,000 7,741,000 2,426,000 31.3 
Orders ....... 12,172,000 7,744,000 4,428,000 57.2 
End month— 
Orders un- 
Ruled ...<css 11,012,000 432,000 1,580,000 16.8 
Stocks ......26,399,000 2 576s 000 634,000 2.5 
*Decrease. 


Average Value, 25/32x2\4”, Face Clear, No. 1 and 
Factory, f.o. b. Michigan and Wisconsin Mills 


July, July, —Decrease— 
1925 1934 Amount Pct. 
PICS .nseciee $76.3 $80.15 $3.76 4.7 


The following are percentages of stock sold 
July 31: 
Maple-Beech- 
Birch Maple Maple, 214” 
48 104 


ON a ee eT 39 

ye oa tmannnainet: 49 50 84 

PAUDDEY. ca ckvaesanaeet 36 36 70 
ee 42 46 88 





ended Aug. 8, 113 mills report as follows to the 
West Coast Lumbermen’s Association: 


Feet 
. 102,088,393 








Production .. 
Shipments - 99,177,683 4% below production 
Orders ..ccvcs 98,265,864 1% above orders 
Shipments— 
Water delivery: Feet Feet 
EC | i era 31,183,522 
PEMIW ES Sisto te sib Kies vena ewle ore 7,061,895 
DOCBE WARCE  CO9CG Doin ci elaceiicasscedeeie 38,245,417 
RNHD Meese SORRY a rcg Sicis isis. o. ace enews oiiaves is 55,260,000 
Local auto and team deliveries........ 5,672,216 
LGOtal SRIDMENCS: ¢.<.<.6i6.0:5 060.000 Sensor 99,177,633 
New business— 
Water delivery: 
TPOMCBTIC 6s 6 6 '6ineie'eie'srn wi sestes 23,769,658 
RUMANONG socio Sinwis a kict eas sees 12,303,990 
OUAL WRLC CBT GIO) ss 6.6.6.6 55.0 6 060-05 vsces 36,073,648 
BATRA Bao eCPM Ta iin We. ba '5.5 Scaoile arodovayeimeis 56,520,000 
Local auto and team deliveries....... 5,672,216 
TOtAl NEW BPUBINCBB aoc. .ocsi ose cise eesas 98,265,864 
Unfilled orders— 
SPORIORUAG CBDR iis acawias aeie.s ceeaewneces 121,431,391 
ROSES: 2c hieh coi eC on iaeeese Rieu. 91,124,419 
POON BIO COMET 66 65 Sa wu keescawsuaie sce 140, 280,000 
Total: UNMMC Graersis sic sicivicces.cdv coed Bl 352,835, 810 


*Car is figured at 30,000 feet. 





Western Pine Summary 


PORTLAND, OrE., Aug. 15.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 8, from 
thirty-six member mills: 

Percentages of 


Ship- 
Production— Cars7{ Feet Cut ments 
ln | ie 33,200,000 ae pees 
PC | i ere 38, 317,000 
Shipments ..... 1,252 32,5! 52.000 
Local deliveries... . "729, 000 
BORO « picks awlecenx's 33,281,000 86.86 .... 
Orders— 
Canceled .... 15 390,000 anew sms 
DW. seein 1,106 28,756,000 76.95 88.59 
On Hand 10. .<« 4, "437 115,362,000 eo 


*Car basis is 26,000 feet. *Local snes: ahead. 

Bookings for the week by thirty-six identical 
mills were 70.86 percent of those of previous week, 
showing a decrease of 12,125,000 feet. 





period Aug. 2 to 8, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales as follows: 


Califomia White Pine Mixed Pines 


eet Common— Feet 
Nos. 1 & 2 clr. 288,000 TOs Dens ic iwe 22,000 
C select ...... 348,000 1 0 i oe ee 432,000 
1D BEIGE’: ..c05% 417,000 PNOe is aaieains 869,000 
INO. 8 (CH. ices 220,000 a ee 262,000 
Inch shop .... 14,000 No. 1 dimen.. 375,000 
No. 1 shop.... 386,000 No. 2 dimen. 51,000 
No. 2 shop....1,108,000 Bevele = 
No. 3 shop.... 191,000 P¢yeled. sang 9,000 
D&btr., std. .. 15,000 C i 2'000 
No. 3 clr. std. 10,000 coe ee 2°000 
Shop, std. .... 146,000 E se ‘ - 30,000 
Panel, 14” a.w. Gee “SEA at 
C&btr., short. 1,000 Douglas Fir 
Sugar Pine gage piles Bes 
Nos.1&2clr. 96,000 Com., a.w. 155, 
C select ...... 208,000 Com., 5/4 a.w. | 44,000 
BY: BOIWCE. s:<:<:0-0: 70,000 Ties & timbers 321,000 
No. 3 clr...... 131,000 Dimension 156,000 
Inch shop .... 30,000 
No. 1 shop.... 339,000 + 
No. 2 shop.... 329,000 Mixed pine— 
No. 3 shop.... 12,000 INO; Sheawnse5 565,000 
Short, C&btr. 25,000 No. 2....... 35,000 
Dé&btr., std... 7,000 5 GEORG oper 72,000 
No. 3 clr., std. 18,000 White fir— 
Shop, std. .... 80,000 No. 1.....+0. 200,000 
White Fir Cedar 
No. 3 & btr... 128,000 Miscellaneous. 360,000 
No. 4 com.... 350,000 
No. 1 dimen.. 121,000 Export 
No. 2 dimen.. 5,000 Australian 90,000 





North Carolina Pine 


NorFrouk, Va., Aug. 17.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from forty-three mills for 
the week ended Aug. 8: 

Percentage of —— 
Production Ship- 





Production— Feet Normal* ee ments 
Normal 12,294,000 P a 
Actual ..... 8,413,736 69 
Shipments 9,154,244 15 109 aia 
Orders} ...... 11,053,000 90 131 121 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 
As compared with last week, there was an in- 
crease in orders of 30 percent; but last week there 


were reports from thirty-seven mills. 
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Production and Shipments of Western Pine 


PORTLAND, ORE., Aug. 15.—The Western Pine Manufacturers’ ,Association report for June is as follows: 


Production Statistics for June 


Shipment Statistics for June 

















Production and Shipments Compared 











——Mills reporting—— Production — Mills reporting ——Shipments—— : » 1925 4 1924 
Total Nocut Cutting Feet No. No shpmts. Shpg. Cars Feet bo noihopaert ste ee cece eee Leyte bey 
NO ca ciuneeiers 47 2 45 192,053,035 1925.... 47 1 46 5,764 158,995,842 saad aia a Ct ai Sees fiaiviar 
CC ese 46 3 43 157,607,643 1924.... 46 0 - 46 4,608 121,261,095 Cut exceeds shipments 33,057,193 36,346,548 
1925 1924—_.-_ 1925 1924 
June shipments to— Cars Feet Cars Feet June shipments to— Cars Feet Cars Feet 
OT Eerie eee ier rare a 234 6,761,672 207 6,054,853 CaN acai Uaewsceedede tn tedkawns 91 2,424,140 89 2,502,981 
OOUEMEN o6.6.0 a sits Selntiewnsssnces 441 10,601,912 295 6,862,169 PRICIER ee ce crricewiecasedaaeds 415 11,155,290 398 10,894,770 
OE OCT Te ee 43 1,853,442 39 985,511 CHM ic wadGadccacatetescedenrees 195 5,095,048 112 2,992,907 
WASDTBUON, bc cccesecsestceass 244 12,023,892 347 8,654,657 MIE. cocecaeaeeeawaunee deaaaa 50 1,372,800 24 653,156 
MORON. OUR: | 66.6 60.05 cals eseis:e 154 4,021,258 55 1,302,648 Atlantic coast States......... 1,404 38,316,195 1,201 32,596,760 
Cet). DINOS 5:56 6ss ccc we veces 129 3,495,785 97 2,536,728 Other eastern States.......... 53 1,443,142 58 1,518,714 
MME RONE Socnce moss xe decennt 469 12,041,302 276 7,212,746 CRUMGEIIGD . «cou cas acnsenoseesas 24 733,066 14 374,270 
TED ONEIDN 5 ioe wala 5 ex okecs ce 8 294 7,777,609 252 6,615,632 Oklahoma and Texas......... 23 756,032 6 150,693 
Be pier estan acutatal aia tarsal es 389 9,991,582 316 7,985,174 Camada ....-. sere e ee eee ee eeees 1 15,360 sees ve teeess 
TOOT 0 ec cescecssiscvveveses 488 12,853,080 372 9,785,195 i peaagg he cseeseececcescececccses one . eee 3 77,627 
Kansas Betas cath pl ote tr ee i 93 2,285,970 44 1,058,832 A — ¥ ae PreU CCC CCRC CCE 5 JI,1LLE “ooo  eaeeseae 
I oe avivecia connec casein 233 6,022,673 13 3,344,416 Spon <A eebepaame eerie orare - a —_— 
MiGSOUTL ...- +. ++seeeeeeeeeeres 113 3,027,888 37 925,863 North Carolina .............-- 1 rome re 
CONE. iG mes ad wee neeeeeders 127 3,425,937 138 3,814,916 ——— aniline iianceioe since 
WNOMMNG Jc caracccscnceccoucne 49 1,311,350 96 2,329,477 TROMGE “accwacccaunddewasuees 5,764 158,995,842 4,608 121,261,095 
The distribution of shipments into the grouped States for the month of June, 1925, was as follows: 
Cars Feet Cars yop I wiieniia Cars Feet . 
Wigee OMI eae nels cnc ow avies nese 504 14,007,600 New Hampshire ...<sscsces 4 90, APZIMIA .. 22. ec ceecccccccees 11 282,69 
Sates 438 11 393 603 WOMMIMIING nacctaes casa caaeneaxe 17 467,703 WOE USNIMEE toc ecaasereuaes 15 406,238 
crear Sys oe gull a a glia Not distributed ........cce. 49 1,323,554 ROMMGMNUEE os cas ccwadadedasacs ie 60Ct(‘(<“‘t 
GW POURON anc ceccsacecascen 174 4,789,604 james. ‘a Werttieky ................2. 3 62.515 
Massachusetts .........++++- 117 3,029,217 Total Atlantic coast States.1,404 38,316,195 . — irene 
Connecticut ......-.s.seeeeee 74 2,016,718 Delaware .....-cccccccececes 4 98,790 Total other eastern States 53 1,443,142 
Rhode Island ..........sseece 19 501,512 =District of Columbia......... 13 380,771 OhHAICHINERC ac eues a aaa tae caed 2 338,074 
MAING cagtaaccesavents cnaenes 8 196,538 WASP hiss Kent cuicwcnes te 8 212,133 WOME a wiececncuvidaduassweker 11 417,958 


Compared with May as ‘‘normal,’’ prices were reported by 16 mills as normal; by 1 as above normal, and by 11 as below normal—while inquiry 
was reported by 13 mills as normal; by 13 as above normal, and by 3 as below normal. 





Southern Pine Barometer 


New ORLEANS, La., Aug. 17.—For the week 
ended Aug. 14, Friday, one hundred thirty-one 
mills report as follows in the Southern Pine 
Association : 

Percent Percent 
of pro- of ship- 


Cars Feet duction ments 
Production jms “GER RUEO eeee sweeties 
Shipments 3,490 72,731,600 102.13 ..... 
Orders*— 


Received ... 3,826 79,733,840 111.97 109.63 
On hand end 
week ....12,284 255,998,560 

*Orders on hand showed an increase of 2.81 
percent ; one hundred thirty-six mills contributed 
to previous week’s report. 

Based on June average load, 20,840 feet. 

Of 118 mills reporting running time, 20 were 
working overtime and 97 full time; 83 were shut 
down; 1 operated four days; 6, five days, and 11, 
five and one-half days. 





Cypress Barometer 


New ORLEANS, La., Aug. 18.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Aug. 12, fifteen mills report- 
ing, is as follows: 

—Percent of— 
Normal Actual 
Pro- Pro- 


Production— Cars} Feet duction duction 
NWOPTMRE 6 60%. meee is a a rr 
, | re Per 5,362,653 ke 
Shipments* .... 292 5,840,000 108.63 108.90 
Orders— 
NOW chs tens 255 5,100,000 94.87 95.11 
On hand end 
Weeks ...: SOS BESCOMKNO .nese 3 secus 


*New orders were 87.33 percent of shipments. 

*Basis for carload average is 20,000 feet. 

tOrders on hand decreased 3.95 percent, or 
740,000 feet, during the week. 





National Analysis 


WasHIneTon, D. C., Aug. 17.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Aug. 
8, orders and shipments being shown as percent- 
ages of production: 


During During 32 
Week Ended Wks. Ended 
Aug. 8 Aug. 8 


No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ...... 136 103 101 98 97 
West Coast ......... 113 97 96 105 104 
Western Pines ...... 35 86 7 96 96 
California Pines* ... 9 81 59 99 = 86 
-alifornia Redwood.. 15 109 134 91 93 
No. Carolina Pine... 32 94 113 99 79 
No. Hemlock & Hdwd.¢ 15 8&5 135 69-63 
Northern Pine ...... 10 80 105 87 82 
Southern Cypress ... 12 99 124 ; ears 


377t 95 96 99 96 
*Represents 32 percent of cut in region. 
‘Includes hardwoods and softwoods. 
tLast week there were reported 355 mills. 





Hardwood Barometer 


MEMPHIS, TENN., Aug. 17.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Aug. 1, one hundred eighteen and 
two-thirds units reporting, is as follows: 

———-Percent of-———— 
Nor- Iden- 
mal tical Actual 


out- nor- out-  Ship- 
Production— Feet put mal put ments 
Normal (iden- 
tical units) 22,245,000 
Actual 15,660,748 70 70+ 
Shipments 15,778,841 71 74 107.5 
Orders— 
New* 15,729,050 71 74 104.3 96.8 
On hand end 
week . 92,218,542 


*There was fabricated at sawmills 1,781,513 
feet, and 258,605 feet was used in construction 
work, making a total of 2,040,118 feet. 

yIdentical mills were operating 70 percent of 
normal time. 

There was 8,061,193 feet of logs received during 
the week, and 9,447,055 feet sawn, leaving a mill 
supply of 19,914,884 feet. 


California Redwood Data 


SAN FRANCISCO, CALIF., Aug. 15.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Aug. 8: 





-—————_ Redwood—_-—.._ White 

No. of Percent of wood 

mills Feet production Feet 
Production .... 15 7,271,000 106 2,286,000 
Shipments .... 15 7,952,000 110 1,894,000 

Orders— 
teceived .... 15 9,725,000 132.5 2,187,000 
On THANG c.s. 14 31,398,000 ‘ 7,441,000 
Detailed Redwood Distribution for Week 

Shipments Orders 
Northern California*® ...... 3,552,000 3,535,000 
Southern California*....... 2,040,000 2,566,000 
WEGUROMIEG  aacscccnecseavemas 38,000 20,000 
WENONTES cncsceseeseesuedes 1,312,000 1,302,000 
WRONG weiccnsceccxwesaeanen 1,010,000 2,302,000 
ROUND xatnnscnceehannenns 7,952,000 9,725,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

+¥Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 


Pole Output Decreased One-third 


Vancouver, B. C., Aug. 15.—Thirty percent 
reduction in the output of cedar poles, one of 
the largest timber activities of the interior, or 
mountain, section of the Province, is reported 
for the first six months of 1925, by R. C. St. 
Clair, district forester. The district includes, 
Cranbrook, Nelson and Okanagan, formerly di- 
vided into three districts. Cut of logs shows 
a decrease estimated at 8 percent for the same 
period, in comparison with the first half of 
1924. Piling, ties, mine timbers and other items 








show a substantial increase for the six months. 
The saw log total is 79,246,000 feet, as against 
85,794,000 feet in the first six months of 1924. 
Poles cut, 1925, six months, 2,320,000 feet; 
1924, six months, 3,742,000 lineal feet of mine 
timbers, cedar and fir piling; there were cut 
about 1,000,000 lineal feet in the first half of 
1925, and of railway ties, 553,000 feet. 


(RA BEGDG@QLEAASLA LAG @“Z“AS 


Large Sale of Fir to New Englanders 


New BeprorD, Mass., Aug. 18.—Details of 
what is believed to be the largest sale of west 
Coast lumber ever made to a New England re- 
tail yard are available this week. The sale 
was made by C. Ernest Hill (Ine.), Boston 
wholesaler operating a Pacific coast lumber ter- 
minal at New London, Conn., and comprises 
about 2,000,000 feet of dimension fir. The buy- 
ers are Green & Wood (Ine.), operating one of 
the largest retail lumber yards in New Bedford 
and vicinity. 

Prominent factors in the eastern distribution 
of Pacific coast lumber say that so far as can 
be traced this is probably the largest purchase 
yet recorded of Douglas fir by any yard in New 
England. The schedule comprises a complete 
assortment of fir dimension running from 8-foot 
lengths of 2x3 up to 32-foot lengths of 8x10. 


Green & Wood (Inc.) have just completed a 
large addition to their New Bedford docks in 
order to accommodate all this material, which 
will be brought forward from the west Coast 
by steamer via the Panama Canal. 


The interesting announcement is made by rep- 
resentatives of C. Ernest Hill (Ine.) that a simi- 
lar contract is about to be closed up with cer- 
tain ‘‘chain yard’’ interests entering the retail 
field in Maine and New Hampshire. It is com- 
mented by some of those interested in these 
two very large transactions that they accentu- 
ate the passing to a new era, in which the New 
England lumber industry finds itself today. 
Only a few years ago, when New England re- 
tail yards depended almost entirely upon eastern 
mills for their softwood supplies, purchases 
were made frequently of a few carloads at a 
time. Now, with the source of supply thousands 
of miles distant by airline, and four times that 
distance by water freight, a single retail yard 
places an order for close to a hundred carloads 
of lumber. 





TREE GROWTH in the new Allegheny State 
Park, New York, due to high elevation, good 
soil and nearness to Lake Erie has been phe- 
nomenal, according to the report of Dean Moon, 
of the State College of Forestry. Camping in 
the park is encouraged. 
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Chicagoan Acquires Interest in Large Oregon Operation 


Victor Thrane, one of the original partners 
in the well-known firm of timber factors, James 
D. Lacey & Co., and for several years vice 
president of the James D. Lacey Timber Co., 
which he was instrumental in organizing, has 
recently acquired a substantial interest in the 
George T. Mickle Lumber Co. of Oregon, North 
Portland, Ore., producer and distributer of 
Pacific coast woods, and on June 23, 1925, was 
elected vice president of the company. 

Mr. Thrane needs no introduction to the 
lumber fraternity, as he has been directly as- 
sociated with the industry for over twenty-five 
years. An organizer and one of the original 
partners of James D. Lacey & Co., he has until 
recently been actively identified with the Lacey 
organizations since 1900. With the organiza- 
tion of the James D. Lacey Timber Co. in 1914, 
Mr. Thrane was elected vice president, and 
later became a director of James D. Lacey & Co. 
(Inc.) when the co-partnership was incorpo- 
rated in 1922, with a capital of $3,250,000. He 
was a director of the former concern, retaining 
this position until the Lacey Timber Co. was 
replaced by the Lacey Securities Corporation 
in 1922. About two years ago, Mr. Thrane re- 
tired from active participation in the affairs of 
the Lacey companies, continuing his connection, 
however, as a stockholder. Besides being a 
stockholder in the Tensas Delta Land Co. 
(Ltd.), which owns upward of 250,000 acres of 
land in northwestern Louisiana, Mr. Thrane was 
the president of the Cache Creek Timber Co., 
vice president of the Gordon River Timber Co., 
director of the San Juan Timber Co., and vice 
president of the Sea Bird Timber & Logging 
Co., all holding concerns. 


While identified with the Lacey companies, 
Mr. Thrane became familiar with the cruising, 


Fane lage 
Oo CO thn. 





vice president, was organized in 1920 as a whole- 
sale concern to handle west Coast products. At 
present, it occupies the same position in the 
western field that the George T. Mickle Lumber 
Co. of Chicago does in the middlewestern terri- 
tory, both specializing in car and railroad ma- 
terial, although separate and distinct organiza- 
tions. In November, 1924, the Oregon company 
organized the Mickle Mills (Inc.) and acquired 
the Monarch Mill, North Portland, one of the 
largest sawmills in that district, the entire op- 
eration covering an area of eighteen to twenty 
acres. The mill has recently been overhauled 
and new equipment installed, bringing its daily 
capacity, when operating on an 8-hour shift, up 
to 275,000 feet. 
New Equipment Speeds Up Production 


Recent installations which have tended to 
speed up the production of the plant include a 
4,000-horsepower steam heater, and pumping 
equipment consisting of centrifugal pump with 
capacity of 4,000 gallons a minute, three-stage 
hot water pumps, and a steam turbine engine. 
The water will be drawn from a 200-foot well 
which has recently been sunk, to replace the 
river as a source of water supply. 

Allis-Chalmers machinery is used almost ex- 
clusively in the plant. The log deck has been 
so constructed that the logs may be sent to 
either carriage feeding the two saws, the one 
an 11-foot single cut band, and the other a 9- 
foot double cut band. Other equipment in the 
mill proper includes a 10x84 edger and an au- 
tomatic trimmer. The remanufacturing plant 
contains a Yates horizontal resaw, a 10-inch 
gang, a sizer, pony edger and a Yates vertical 
resaw. Close to the manufacturing plant are 
five two-compartment dry kilns having a capac- 
ity of 600,000 feet. These are fed with clears 











Airplane view of mill and yards of the Mickle Mills (Inc.), which are located on an arm of the 
Columbia River in North Portland, Ore., and cover an area of about twenty acres 


valuing, buying and selling of timber and lum- 
ber properties as well as the actual operation of 
milling and logging properties. Few other lum- 
bermen of the country possess such a fund of 
knowledge regarding the timber of the United 
States and Canada. 


Company Formed to Handle Western Business 


The George T. Mickle Lumber Co. of Oregon, 
the corporation of which Mr. Thrane becomes 


conveniently transferred by chaims to the scene 
of drying operations. 

Power is furnished from an uptodate plant 
equipped with four water-tube boilers, with an 
aggregate rating of 2,600 horsepower; two 
1,000 kilowatt Westinghouse alternating cur- 
rent generators driven by Parsons steam tur- 
bines, and an 1,800-horsepower Corliss engine. 
This engine uses an 84-inch three-ply belt which 


is said to be one of the largest in use in the 
Northwest. 

The planing mill, also equipped with the 
latest approved machinery, is situated con- 
veniently to the dressed lumber sheds, whieh 





VICTOR THRANE, CHICAGO, ILL.; 
Elected Vice President George T. Mickle Lumber 
Co. of Oregon 


have a eapacity of 7,000,000 feet. Excellent 
provision has been made for handling the lun- 
ber in the yard. Besides three gas carriers for 
handling boards and dimension, the company 
employs a locomotive crane with a 60-foot boom, 
for shifting dimension. The lumber is loaded 
on cars, shunted into the yards on Union Pa- 
cific switch tracks, by a 100 ton crane so con- 
structed that it easily reaches car anywhere in 
the yards. A 600-foot dock has been constructed 
on @olumbia Slough, an arm of the Columbia 
River open to deep sea navigation, and here 
ocean going vessels may take on cargo. Trans- 
portation facilities of the Mickle Mills (Ince.), 
therefore, are all that could be desired. 


Officers of Mickle Organizations 


The officers of the George T. Mickle Lumber 
Co. of Oregon are as follows: George T. Mickle, 
president; A. W. Miller and Victor Thrane, 
vice presidents; Wilbur Hattery, jr., secretary 
and treasurer, and Robert Treat Platt, assistant 
secretary. The officers of the George T. Mickle 
Lumber Co. of Chicago are as follows: George 
T. Mickle, president; Wilbur Hattery, jr. 
vice president, and J. N. Hamilton, secre- 
tary and treasurer. Mr. Hamilton, who is also 
eastern sales manager, has charge of the Chicago 
offices. Donald C. Burns is assistant sales man- 
ager, while O. M. Barr, jr., is in charge of the 
retail department. 

The officers of the Mickle Mills (Inc.), are: 
George T. Mickle, president; A. W. Miller, vice 
president and general manager; Wilbur Hat- 
tery, jr., treasurer, and Robert Treat Platt, 
secretary. All make their home in Portland. Mr. 
Miller, in his official role as genera] manager, has 
made an excellent record in the management 
of the plant in recent months, although he 
modestly shares credit with A. E. Jones, supe! 
intendent, who previously held a similar pos! 
tion with the St. Johns Lumber Co., Portland, 
Ore. 

Mr. Thrane’s new connection will in no way 
interfere with his timber business, which he will 
continue at 332 South Michigan Avenue, Chi 
cago. 

THE NOTICEABLE change in French farming 
from grain to cattle raising was not caused by 
the war but by the lowering of French grain 
prices due to the large wheat and oat shipments 
from the United States. 
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~ The Lumber Business Needs Better Merchandising‘; 


(Continued from Front Page) 


this business which was really sold the moment the in- 
yestor decided to erect the apartment. 

Now contrast this situation with a man who is manu- 
facturing a vacuum sweeper. He has a distinct article 
which is not like the product of any other manufacturer. 
He organizes a selling force and starts out to market his 
sweeper. Before he starts out no one is in the market for 
the sweeper, no one even knows that it exists. His agents 
go through the cities, they canvass from house to house, 
up and down the streets, and they sell the sweepers every 
day to women who when they got up in the morning had 
no idea of purchasing a vacuum sweeper. Whatever the 
agent sells, it is business which the manufacturer creates 
directly through his agent. He brings about the sale di- 
rectly and there is practically no limit to the volume of 
business he can build up through intensive organization 
and selling campaigns. And he sells his product as such. 
That is, the sweeper is right before the housewife and 
she purchases the thing she sees. The lumber merchant 
could place a nice smooth 2x4 or board before this same 
housewife, but she would never purchase the thing she 
sees. 

Necessity for Codperation in Selling Lumber 


Now I submit to you gentlemen these basic conditions, 
and there are others which I do not now have time to go 
into, creating a necessity for codperation in selling which 
does not exist in any other commodity that I know of. Let 
me give you another illustration. Suppose the entire 
lumber business in Indiana for 1925 is $25,000,000. Let 
us suppose this total amount to be represented by a great 
circle. Of the circumference of this circle, so to speak, 
one lumber dealer has an arc representing $100,000, and 
another $200,000, and another $75,000, and another $500,- 
(00, and so on until we have taken in the entire circle, 
all the combined arcs of which equal $25,000,000. 

Now here is the situation you retail lumbermen are in. 
By no direct effort of your own or of your selling organ- 
ization can you increase the size of this circle to any ap- 
preciable extent. All you fellows do is to fight with each 
other inside of this circle for the amount of business which 
is going to be purchased irrespective of any of you. The 
way most of you fellows do to enlarge your arc of the cir- 
cle is, to cut the price and take $1,000 off some competitor’s 
arc, and $2,000 off another competitor’s arc, and $3,000 
off another competitor’s arc and so on, and thus seek to 
enlarge your arc of the circle. But while you are doing 
this some of the other fellows are cutting amounts here 
and there off your arc of the circle, until in the final 
wind-up at the end of the year you have got your propor- 
tion of the business and the other fellows have got their 
proportion, and so on, but you haven’t got it at the price 
you should have had, nor have all of you together by all of 
your combined selling efforts increased the size of the 
total circle of $25,000,000. You have just fought for 
something that is already coming to you for fear it won’t 
come. 

_Now the only fellow that can help you in a situation 
like this is your competitor. The $25,000,000 worth of 
lumber is going to be purchased. It should be purchased 
at your price, but in fact it too often is purchased at the 
buyer’s price. Too many of you apparently believe in co- 
operation, but you believe in codperation with your cus- 
tomer instead of your competitor. You never can salvage 
the right profit on your sales by this method. Your cus- 
tomer will play golf with you, take you to lunch, even sit 
with his feet under your own home table, and yet when he 
comes to buy your lumber he buys it naturally in the cheap- 
est market, if he is a good business man. In the scrap you 
fellows have on all the time to enlarge your arcs of the 
total circle he plays one of you against the other, buys 
18 stuff often at 20 percent to 25 percent lower than he 


should, continues to be your friend and compliments him- 
self on being a shrewd business man. Whether he is or 
not, he is at least shrewder than you fellows are, or else 
he would not year after year be able to buy your goods 
at his price. In a situation of this kind, where do you have 
to turn for business salvation? Why, to your competitor 
and nowhere else. He is the man who can help you get a 
right profit out of your business if anybody can. He is 
the man to whom you must turn. He is the man with 
whom you must work. 


Sell Coéperation to Your Competitor 


Now I know some of you fellows are saying to your- 
selves: Well, I have tried to work with my competitor, 
but I don’t get any response from him. I admit that this 
is too often the case, but if you are made out of the right 
kind of stuff you don’t lay down on the job on this ac- 
count. You have to sell codperation to your competitor. 
That is one thing you can sell, if you keep at it. If you 
go at him once in a friendly way and try to get him to 
cooperate with you, don’t get discouraged if his come- 
back is not what you think it should be. Keep on at it; 
keep bitterness toward your competitor out of your heart; 
quit criticising him because he won’t do this or that; just 
keep on trying to sell him codperation and remember that 





TO BE USEFUL— 


Is one of the finest of the fine arts. 

Is the quickest road to fame and fortune. 
Requires no brilliancy or special genius. 

Is the highest ambition any youth can claim for 


himself. 
Is the beginning of success. 
Is the first obligation of citizenship. 
Is more to be desired than much wealth. 











in doing so you are only carrying what Kipling calls “the 
white man’s burden.” 


All the progress the human race has ever made, na- 
tional, religious, fraternal, moral, or in any other good 
way, has been made because a relatively small group of 
men have been willing to carry the white man’s burden; 
have been willing to set up right standards, have been 
willing to abide by them, have been willing to continually 
try both by speech and example to get other men to come 
to those standards, have been willing to refrain from doing 
destructive things. 


We used to have a picture in our old family Bible, up 
in Grant County, showing Samson exhibiting his strength. 
In this picture, probably familiar to each of you, Samson 
stood between two great pillars, pushing one with each 
arm outward until the pillars were breaking and the 
building which they supported tumbling down. As I 
looked at that picture when a lad I used to marvel at the 
strength Samson was exhibiting. But since I have grown 
up and have studied men and things somewhat, I have 
come to see that, contrary to being a great exhibit of 
strength, it was a great exhibit of weakness ; because Sam- 
son, by his very use of his strength, brought the house 
down on his own head. There was no codperation about 
Samson. He was willing to die himself, if by dying he 
could kill the other fellow. I want you fellows to go home 
thinking about this, and try and keep the roof over your 
own head as well as that of your competitor, because you 
are both under the same one, whether you wish to be or 
not. 3 
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Consumption of Lumber by Kinds and Industries 


WASHINGTON, D. C., Aug. 17.—The National 
Lumber Manufacturers’ Association has pre- 
pared approximate statistics of lumber produc- 
tion and consumption in 1924. They are based 
upon the estimated lumber cut for 1924, and 
upon consumption statistics for 1910 to 1917, 
revised to meet, roughly, present industrial re- 
quirements and present production. Every revi- 
sion is based upon the latest available authori- 


tative reports, or upon some comprehensive sur- 
vey or estimate. Lumber production in 1924 is 
estimated as about 31,000,000,000 board feet 
of softwoods and 6,000,000,000 board feet of 
hardwoods. Since lumber production represents 
the product of the sawmill, it includes sawed 
ties, timbers and planking. The statistics are 
by kinds of lumber, consumption of lumber by 
general uses, and consumption by industries. In 





Table III, building construction includes not 
only the amounts shown in Table II, as going 
directly into building construction in the form 
of rough and dressed square-edged lumber, but 
also 8,500,000,000 feet of softwoods and 790, 
000,000 feet of hardwoods worked to pattern 
for use in building, which are included under 
remanufacture in Table II. The three tables 
containing the findings follow: 


Table I—Estimated Lumber Production, 1924, By Kinds of Lumber 









































——o Softwoods————— —_____-—-Hardwoo0ds—————_—_- — ————-Total— 
Percent Percent Percent Percent Percent 
of total of total of total of total of total 
KIND OF LUMBER— Board feet softwoods lumber Board feet hardwoods lumber Board feet lumber 
BO 068 sisi re ONS BAS, 6044045544948 S a OORT 26,400,000,000 85 71.4 300,000,000 5 0.8 26,700,000,000 72.2 
Ties, timbers and planking...............--- 3,700,000,000 12 10.0 900,000,000 15 2.4 4,600,000,000 12.4 
CONE oo. si ois. oeis-ane nose oes a) oN, 4 :aseeinew ee 900,000,000 3 2.4 4,800,000,000 80 13.0 5,700,000,000 15.4 
PMO, 655.6 608.06 soe sonis'so6 RS 4.40 smOHSES 31,000,000,000 100 83.8 6,000,000,000 100 16.2 37,000,000,000 100.0 
Table II—Estimated Lumber Consumption, 1924, By General Uses 
— Softwooas————— — ———Hardwoods - Total———__ 
Percent Percent Percent Percent Percent 
of total of total of total of total of total 
GENERAL USE— Board feet softwoods lumber Board feet hardwoods lumber Board feet lumber 
Direct into building construction............. 12,400,000,000 40 33.5 60,000,000 1 0.2 12,460,000,000 33.7 
For ties, timbers and planking............... 3,100,000,000 10 8.4 480,000,000 8 1.3 3,580,000,000 9.7 
ee ree ee 2,200,000,000 7 6.0 480,000,000 8 io 2,680,000,000 7.3 
MOP PEMANUTACTUTC 2.0.2 0.5 cnc ccc es sesecescives 3,300,000,000 43 35.0 4,980,000,000 83 3.4 18,280,000,000 49.3 
TAME bse cchowsdews eOseond.sbeawe aiuwad 31,000,000,000 100 83.8 6,000,000,000 100 16.2 37,000,000,000 100.0 
Table III—Estimated Lumber Consumption, 1924, By Industries 
—Softwoods—— — = —-——__——— Hardwoods—-——-—— Total 
Percent Percent Percent Percent Percent 
of total of total of total of total of total 
INDUSTRY— Board feet softwoods lumber Board feet hardwoods lumber Board feet lumber 
Building construction ..............00 eee 20,900,000,000 67.4 56.5 850,000,000 14.2 BS 21,750,000,000 58.8 
Ties, timbers and planking................. 3,100,000,000 10.0 8.4 480,000,000 8.0 13 3,580,000,000 9.7 
ROMANE. kes Kieth aiaik koe Sibi Sie a SH 4 wm Bbw Se 2,200,000,000 7.1 5.9 480,000,000 8.0 1.3 2,680,000,000 "2 
INDUSTRIAL: 
DEOR BNE CERLCE «66s. 6:0:0:6000.9 609.040 4.009088 2,700,000,000 8.7 4.3 990,000,000 16.5 PA | 3,690,000,000 10.0 
Furniture and musical instruments.......... 78,000,000 oO 2 1,250,000,000 20.8 3.4 1,328,000,000 3.6 
SAONMEDENS oo 1525 vain wid Sa.9:b16's A ewes. wa. bin bre ein 320,000,000 1.0 9 700,000,000 12-7 1.9 1,020.000,000 238 
OP CORBITUCTION. 6s 5.6505 se sescavervecesvewses 680,000,000 2.2 1.8 100,000,000 i ey o 780,000,000 2.1 
Woodenware and novelties...............06. 93,000,000 3 3 190,000,000 4 ai) 283,000,000 8 
EN RNR ORME 5 ob 6 aa 37, We Ke SH OO w O18 170,000,000 5 ai) 5,400,000 P| - 175,400.000 5 
Agricultural implements ..............c.0e00. 100,000,000 eo 3 70,000,000 2 2 170,000,000 5 
Refrigerators and kitchen cabinets........... 28,000,000 a | oi 142,000,000 2.4 4 170,000,000 5 
Vehicles other than autos.................. 62,000,000 2 P| 100,000,000 i rg oO 162,000,000 4 
oe ee ee rr 66,000,000 2 me 87,000,000 1.4 4 153,000,000 4 
Ship and boat building... .. ccc cc ecw cess 117,000,000 4 2 33,000,000 5 Be | 150,000,000 4 
Ue. Se ree ae ee ae ee ee 24,000,000 a i 106,000,000 1.8 .o 130,000,000 3 
RR INPRE EI x 205 5 be se i x Soa bo leven a sh. 66 BUS Boe WTS Ra CD we 760,000 - - 80,000,000 1.3 ie 80,760,000 2 
BATE ANG THAD TOMCLA.. 5.5 9.6:5:6'0:4.0. 000-000 650-8 57,000,000 ‘eZ 2 4,500,000 * * * 61,500,000 2 
Paving material and conduits............... 58,000,000 BY. 2 1,000,000 %, * 59,000,000 2 
BMBUBUEY BODUBNCCS ooaiices.0.6 0:05:06 0:0. 00s .6 0 22,000,000 a * 36,000,000 6 <i 58,000,000 a 
git i a re 26,000,000 si ok 29,500,000 oD 1 55,500,000 2 
PEACHING CONBETUCTION. 6 o iccicic ccs 6000s aee ees 38,000,000 a | 14,000,000 ‘a * 52,000,000 P| 
EUMMPS ONG WOE MIME «6... 6::5 6.600% 0 G.06.2 ve wo 36,000,000 oil ok 7,200,000 Al te “6 43,200,000 | 
SPIED SNENEINO NN 5856S nn ge SGaioreis We N 60,000 * sad 42,300,000 yj <l 42,360,000 5 
Others (about twenty-eight minor industries) . 124,180,000 4 3 202,100,000 3.4 5 326,280,000 8 
DRE: a Sais Sine pteO dio swe UG AOSES Sete 31,000,000,000 100.0 83.8 6,000,000,000 100.0 16.2 37,000,000,000 100.0 





Forestry Bill Passes Georgia House 


ATLANTA, GA., Aug. 17.—Following an hours’ 
debate, the Georgia house of representatives 
recently passed the forestry administration bill 
by a vote of 142 to 34. Passage came follow- 
ing the adoption of an amendment striking out 
the appropriation of $3,000 from the State 
treasury to defray the expenses of the forestry 
commission and, organization work. 

The measure, as passed, provides (a) that 
the governor shall appoint a State forestry com- 
mission; (b) that this commission shall have 
the power to grant forestry contracts to private 
foresters wishing to have their lands exempt 
from increased assessment while in timber; (c) 
that it shall select.and employ a suitable person 
for State forester; (d) that the State forester 
shall commission his deputies from the ranks 
of the sheriffs, constables, county agents etc., 
who are willing to serve in the capacity of 
deputy foresters and have an interest in forest 
development, and (e) that the department be 
financed from fines covering violation of the 
present timber laws and from a sales tax of 
10 percent on all timber sold from forest con- 
tract land. 

A companion bill, the forestry contract act, 
has passed the State senate and has been trans- 
ferred to the house. Under the provisions of 
this act, owners of cut-over timber lands or 
other lands on which it is desired to grow tim- 
ber, may contract with the State forestry com- 
mission to conduct reforestation operations over 
a period of five to forty years, and during the 


period of the contract the tax assessment on 
the land in question would not be raised more 
than $10 an acre. 


The forestry administration bill must now be 
transferred to the senate and passed by it before 
it can become a law. Thus forestry legislation 
in Georgia can safely be said to have passed the 
half-way mark. 

While the elimination of the $3,000 for pre- 
liminary expenses may delay organization work, 
nevertheless passage of the measure marks a de- 
cided advance for Georgia forestry, and it is 
almost safe to say that both measures will be 
passed before the close of the present session, 
giving the State a first-class forestry depart- 
ment, the services of a capable State forester, 
and a means of encouraging private forestry. 


('S@e@@a@aaaeaaanaaaazaa 


Lease Timber Limits in Quebec 


TorONTO, ONT., Aug. 17.—Nearly 2,000 square 
miles of timber limits have recently been leased 
by the government of Quebec by public auction 
to the Port Alfred Pulp & Paper Corporation 
and the Belgo-Canadian Paper Co. The former 
secured 1,500 square miles on the Peribonka 
River, Lake St. John district, and the latter 
secured 400 square miles on the Normandin 
River. The price brings $1,060,000 to the 


Province and the annual revenue from the limits 
will be about $100,000. The Port Alfred Pulp 
& Paper Corporation states that it will put up 
a pulp mill in the vicinity of the new limits. 


The other twenty-eight minor industries used 
approximately the following quantities of do- 
mestic lumber: 


——_————Board feet——————_- 
INDUSTRY— Softw’ds Hardw’ds Total 


Picture frames and 


moldings ......... 10,000,000 30,000,000 40,000,000 
Pulleys and = con- 

MEWS -c, cemuican ak 1,000,000 24,000,000 25,000,000 
Professional and 

scientific instru- 

SONS cre eee 16,000,000 9,000,000 25,000,000 
Tobacco boxes...... 2,000,000 22,000,000 24,000,000 
Jif, le ET heen 3,000,000 18,000,000 21,000,000 


5,000,000 20,000,000 


Gates and fencing. .15,000,000 
1,000,000 19,000,000 


Patterns and flasks.18,000,000 
Sporting and ath- 

letie £00dS: .0< +. 2,000,000 14,000,000 16,000,000 
Bungs and faucets.. 500,000 14,500,000 15,000,000 
Plumber’s woodw’k. 1,000,000 13,000,000 14,000,000 
Electrical mach’y... 7,000,000 6,000,000 13,000,000 
Mine equipment.... 3,000,000 9,000,000 12,000,000 

The following other minor industries use prob 
ably less than 10,000,000 feet of domestic lum- 
ber annually: Airplanes, brushes, dowels, eleva 
tors, saddles, playground equipment, butchers 
blocks and skewers, clocks, signs and supplies, 
printing material, weighing apparatus, whips; 
canes and umbrella sticks, brooms and carpet 
sweepers, firearms, artificial limbs, and tobacco 
pipes. 

In three other industries, matches and tooth- 
picks, boot and shoe findings, and_ shuttles, 
spools and bobbins, approximately 160,000,000 
feet of wood is used annually, but the greater 
part is in the form of short logs, bolts, billets, 
or blanks, which do not pass through a commer 
cial sawmill into the form of lumber. 
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Fire Protection and Reforestation in Central Oregon 


MINNEAPOLIS, MINN., Aug. 17.—That sub- 
stantial progress is being made by the Shevlin- 
Hixon Co. in its fire protection and reforesta- 
tion program at Bend, Ore., is reported by Wil- 
liam L. Hall, of Chicago, who is returning from 
an inspection of the company’s lands and 
stopped off in Minneapolis to confer with offi- 
cials of the company. Mr. Hall is head of Hall, 
Kellogg & Co., consulting foresters for a num- 
per of prominent southern and western pine 
companies. 

Until three years ago the Shevlin-Hixon Co. in 
compliance with the Oregon requirement burned 
its slashings. The company became convinced 
that unnecessary damage was being done to soil 
and young growth by this practice, so sought and 
obtained consent of State authorities to try out 
other methods of brush disposal. It then began 
through its logging department and its foresters 
a systematic study of the brush problem and fire 
control. As a result of these studies the com- 
pany decided upon two guiding principles which 
have been steadily followed. First, the dividing 
of slash areas into relatively small parts by pro- 
tective burned strips; and second, the building up 
within the organization of a spirit of resistance 
to fires, including alertness in fire detection and 
preparedness in the effective dealing with such 
fires as do start. 

In carrying out the plan of burning protective 
strips it was at first thought it might be necessary 
to burn as much as 30 percent of the cut-over area. 
Experience has shown that it is not necessary to 
burn over 10 percent, and it is believed methods 
can be so perfected that not over 5 percent need 
be burned. Fortunately, the Oregon provision has 
been changed so as to allow other methods than 
broadcast burning. This is a step in advance. 

All protective burning and all organization for 


fire fighting is aimed at the accidental fire which 


within a few hours may sweep over great areas 
and do almost immeasurable damage. The com- 
pany has made great headway against such fires. 
In fact, such progress has been made as to justify 
a high degree of confidence that fires can be con- 
trolled without great losses as to areas burned 
and without excessive expenditures either in brush 
disposal or fire fighting. 

Year after year, it shows up more plainly that 
any fire in the pine woods of central Oregon does 
heavy and long continued damage. For this rea- 
son it is the company’s aim to reduce the area 
burned to the lowest practicable figure. 


Lands Contain Excellent Stock of Young Trees 


The company has never undertaken to leave 
standing any merchantable trees as it did not con- 
sider it likely that the lands would soon be cut 
over again. During the period when the method 
of broadcast burning was followed, nearly all the 
young trees under merchantable size were con- 
sumed. Only here and there a spot escaped. With 
the development of fire protection plans the com- 
pany very naturally has advanced to a new point 
of view as respects young trees. The foresters 
have pointed out that the lands carry an excellent 
stock of young growth. Some of it is very small 
and some is nearly merchantable. This young 
growth the logging department is now zealously 
working to leave uninjured in the logging opera- 
tions, and it is acquiring much skill in this direc- 
tion. It ean safely be assumed that all unburned 
areas will show themselves fully set with trees 
within five years after logging and most areas 
are fully stocked as logging operations leave the 
ground. 

All this young stock begins to grow within two 
or three years after logging. The rate of growth 
has been a continual surprise. We noted this year, 


Movies of Lumber Manufacture To 


SEATTLE, WASH., Aug. 15.—‘‘ Bully; that’s 
great,’’ exclaimed Archie Roosevelt. The well- 
known son of a famous president had just wit- 
nessed a run of films of Pondosa pine, from 
tree to finished product, in the operation of the 
Shevlin-Hixon Co., at Bend, Ore. The exhi- 


Enlargements from substandard film for Shevlin-Hixzon Co. 
general manager, and R. D. Miles, assistant manager in charge of office. 


of the Loyal Legion of Loggers and Lumber- 
men. They started with the logging camps, 
and step by step they progressed to the sawmill 
and other units of the plant at Bend, until 
today they have built up and deposited in the 
archives of the company a master film depict- 





At desk (left)—J. P. Hennessy, 
(Right) View of Green 


Chains 


bition was special, and took place in a parlor of 
the Olympie Hotel. Mr. Roosevelt, with A. R. 
Rogers, president of the Rogers Lumber Co., 
Minneapolis, was present through an invitation 
extended by Frank R. Prince, of Bend. They 
saw a display, engrossing in its sweep of life 
and action, by cine kodak outfit, unfolding 
1,200 feet of substandard sixteen mm. film, 
setting forth in a most attractive manner the 


successive steps by which Pondosa pine lumber 
18 made. 


: And ‘‘great’’ it was. Every spectator who 
las been fortunate enough to see the pictures 
‘8 enthusiastic in praising them. 


It is rather more than a month since Mr. 
Prince, who is advertising and publicity man- 
ager for the Shevlin-Hixon Co., took up moving 
Pictures. He had a two-fold object: First, to 
supply unique and convincing data for the use 
of the sales organization; and, second, to pro- 
vide a permanent ‘educational and_ historical 
tecord of the Shevlin-Hixon operation. He took 
on himself the task of directing the enterprise; 
and he entrusted the difficult mission of taking 
the photographs to an expert in the person of 

- H. Dammam, of Seattle, special field officer 


ing the entire process of producing Pondosa 
pine lumber. Additions will be made from time 
to time, so as to include changes and develop- 
ments in the operation, and always there will 
be a complete record on hand. 

The portrayal of the operation as set forth 
in the films exhibited in Seattle requires forty- 
five minutes. There is a suitable introductory, 
leading up to the operations in the woods; and 
then the spectator is quickly absorbed in a view 
of splendid pines yielding to the inevitable ax 
and saw; there are bits of scenery, with water- 
falls and all that, along the course of the 
Deschuttes; falling and bucking pave the way 
for ‘‘cats’’ and big wheels, so that the novice 
who has never seen the process of ‘‘bunch- 
ing,’’ literally marvels at the speed and pre- 
cision with which the trick is turned. Next 
there bursts into view a long line of logging 
railway and loaded trains swinging on the down 
grade for the log dump at Bend. There is a 
portrayal of manufacturing in all its aspects; 
a view of the process by which lumber is sent 
through the dry kilns, and also a view of air 
drying in the yards. Taking up another unit, 
the pictures give a complete story of the plan- 
ing mill. Finally, there is a set of films show- 


said Mr. Hall, sapling pines that had made fifty-five 
inches of light growth in three years. We found 
young trees showing good sized sawlogs on lands 
logged over less than ten years ago. These trees 
were eight to twelve inches in diameter at the 
time of logging and because of their small size 
were left standing and fortunately had not burned. 
Since logging they show growth rings from one- 
tenth to one-sixth of an inch wide. These were 
not average specimens. They were among the 
best. They have resulted, however, merely by 
chance. We believe with well directed efforts 
much more growth of this excellent character can 
be obtained. 

It has been the opinion that tree growth in the 
pine regions of Oregon is so slow that it is a 
factor of no importance to the lumberman. That 
view appears to be incorrect. On the contrary it 
appears to be true that growth possibilities are a 
factor of such importance that the lumberman can 
well afford to take it into account. And especially is 
this true for companies having large holdings and 
expecting to operate during a considerable period 
of time. 

The Shevlin-Hixon Co. has done much experi- 
menting with logging machinery and it has care- 
fully studied the effects of different types of ma- 
chines in damage to young trees. At present it 
is using in part of its logging several heavy cater- 
pillars for conveying logs to railroad spurs. These 
machines are giving excellent results from this 
point of view. They destroy a minimum of young 
trees, while their use opens up roadways through 
the brush areas and this makes fire control easier. 

All these factors are tending to emphasize the 
desirability of taking advantage, so far as pos- 
sible, of the growth possibilities of the lands. 
How this can be done in a practical way is a ques- 
tion of importance to pine operators of Oregon 
just as it is elsewhere. 


Help Sell Product 


ing the work of the box factory. This picture, 
one may add parenthetically, is a part of the 
record at headquarters, and is not intended for 
use by the sales department. 


So far as known, the Shevlin-Hixon Co. is the 
first lumber operation to enter the field of mar- 
keting with moving pictures as an argument 
to encourage sales. The management is placing 
copies of the master film with the Shevlin-Car- 
penter-Clarke Co., at Minneapolis, as a part of 
the equipment of salesmen in calling on the 
trade. With each set there is a projector and 
a screen. The modus is simple. All the sales- 
man has to do is to set up projector and screen, 
after connecting the machine with an ordinary 
electric outlet, and then darken the room a 
trifle—and, presto, the show is on. It would 
be a strange lumberman, indeed, who would 
not rise to the merits of the display set before 
him. If he knows the game from the producing 
end, he looks on critically; and if he does not 
know it, then he beholds something strange and 
fascinating in the development of the 2x4 and 
other items from stump to car. 


The cine kodak and the projector are sub- 
stantially perfect, for the pictures, taken in 
the clear atmosphere of eastern Oregon, are 
without flaw. For example, as the personnel 
of the office force comes into view, there is the 
sturdy figure of J. P. Hennessy, general man- 
ager, seated at his desk, and on his right is 
R. D. Miles, assistant manager in charge of the 
office. Another view shows lumber moving along 
the green chains. A strip of eight pictures on 
the film requires only half a second in the tak- 
ing; but the screen presents them vividly. The 
roll of 1,200 feet is equivalent to two and a 
half times that length of standard film, or a 
total of 3,000 feet—so that the cine outfit meas- 
ures up to expectations. An unusual feature is 
that the cine camera makes a positive for use 
in the projector. 


(S222 2222200280 020888 


UNEMPLOYMENT in the German woodworking 
industries has shown a further marked decrease 
during the last few weeks. According to figures 
of the German Woodworking Union, only 11,391 
woodworkers of the total of 291,926 members 
reporting are making full time. 
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Indian Wins World’s Log Rolling Championship 


WASHBURN, Wis., Aug. 17.—Reviving and re- 
locating the ancient sport of log rolling, the 
National Log Rolling Association, under the di- 
rection of William (‘‘Bill’’) Hart, of Eau 
Claire, selected Bodin’s Bowl, a former sand- 
stone quarry near here, for this year’s contest. 

Seventeen entrants responded to the call to 
battle. Cloquet, Minn., with six entrants, led 
the list in number, while the other cities repre- 
sented, in the order of the number representing 
them, were as follows: Kau Claire, 3; Marinette, 
Wis., 2; Odanah, 2; Washburn, Minneapolis, 
Ladysmith, and Grand Rapids, Mich., one each. 

Sunday, Aug. 9, the first day of the contests, 
saw a crowd estimated at 3,000 present to view 
the elimination trials for the Northwest cham- 
pionship. The feature of the day was the roll- 
ing of Wilbur Marx, of Eau Claire, 14 years old, 
proclaimed the youngest log roller in the world, 
who was matched with Joe Mad-way-osh, world 
champion. In the first contest between the two 
birlers, Mad-way-osh threw the lad in about 
three seconds, but the second contest between 
the two, which was run later in the afternoon, 
ran for 2214 minutes before Mad-way-osh suc- 
cumbed to the young boy. The other feature 
match of the afternoon was between Henry 
LaPrairie, of Cloquet, and Joe Stauber, of 
Marinette, which ran 49 minutes before Stauber 
rolled LaPrairie, 52 years old and the oldest 
man in the contest, into the water. This was 
the longest contest of the afternoon. 

The Northwest contest ran for four days be 
fore Billy Beauregarde, rolling against John 
LaPrairie, of Cloquet, finally dumped him two 
times out of three attempts, and was proclaimed 
champion. 

Feeling that the contests were being too 
drawn out and that they would run over the time 
limit of eight days, Promoter Hart called a 
meeting of the contestants, following the North- 
west decision, and it was agreed that instead 
of making the winner the best two falls out of 
three trials, one fall would be considered an 
elimination. 

Before entering the final round of the tourna- 
ment Beauregarde was forced to roll for 2 hours 
and 8 minutes against Stauber, before finally 
ducking him. 

In the Wisconsin championship contest there 


tue of a fall secured from Sommers after Beau- 
regarde had defeated them both. 

The contest for the Minnesota title was won 
by Anton Defoe who bested the world champion, 
Mad-way-osh, also of Cloquet, in 22 minutes in 
the finals. Seven men were entered in this con- 
test, six of them from Cloquet. 

Because there was but one entrant from Mich- 
igan, William Girard, of Gladstone, no contest 
was held for the Michigan title, but Girard 





(Left)—Esther Thompson, of Cloquet, Minn., 

attempting the difficult feat of riding the ball. 

(Right)—Wilbur Marz, Eau Claire, Wis., aged 
14, the youngest log roller in the world 


proved to be so adept at tricks and fancy roll- 
ing that he was given the trick and fancy rolling 
world title. 

The world contest, held Sunday, Aug. 16, was 
marred by only one man, Walter N. Kirk, of 
Minneapolis, who forfeited his right to roll by 
disappearing before his contest was called. 

In the second round of the contest Mad-way- 
osh, world champion, was paired with Girard, 
and ducked him in 18 minutes. Tompkins, of 
Hau Claire, ducked Murray, also of Kau Claire, 
in one minute, while Beauregarde lost to Thomp- 
son, of Cloquet, in 8 minutes. 

In the semi-finals Tompkins was paired with 
Carl Williams, of Marinette, who rolled him in 
one minute. Mad-way-osh took 12 minutes to 
duck Thompson. 

In the final contest, amidst cheers from the 
crowd for Williams, Mad-way-osh wet him in 
91% minutes, thus successfully defending his 
title. 

The logs on which the contests were held 





ship cup to Joe Mad-way-osh, Promoter Hart 
stated definitely that the contest for 1926 would 
also be held in Bodin’s Bowl, which he describe 
as ‘‘the ideal spot for log-rolling.’’ 


To Develop Vancouver Island Timber 


VANCOUVER, B. C., Aug. 15.—Further opening 
up of the hitherto untouched virgin forest tracts 
of great extent in the interior of Vancouver 
Island is planned, following the recent comple- 
tion of the Canadian Pacific branch line to the 
lake region. J. A. Trotti, of Lake Charles, La,, 
has been in the Province for a couple of weeks 
acting for a syndicate organized some years ago 
as the Great Central Lake Lumber Co., which 
is composed of practical lumbermen of western 
Louisiana holding twenty-one licenses on some 
of the finest timber on Vancouver Island, se- 
cured eighteen years ago, and because of lack 
of transportation the company has not so far 
done any development work. 

Mr. Trotti did not disclose his company’s 
plans, but he considers the time is now ripe for 
opening up the tract and marketing the timber. 
The syndicate is a strong one, and will more 
than likely put in a mill. One other company, 
in addition to the Great Central Lake Lumber 
Co., organized a year ago, is expected to go into 
the distriet with a mill to be moved from Fraser 
Valley. This mill, it is stated, is to be located 
at Sproat Lake. 


Forest Administrative Act Passes 


ATLANTA, GA., Aug. 17.—The Georgia State 
senate last Wednesday unanimously passed the 
forest administrative act providing for the cre- 
ation of a State board of forestry, the employ- 
ment of a competent State forester, the creation 
of a system of forest wardens and the necessary 
machinery for the protection and development 
of forestry in Georgia. As the measure has 
passed the house of representatives it needs 
only the governor’s signature to become a 
State Jaw. 

The measure provides (a) that a State board 
of forestry be created consisting of the gov- 
ernor, the State geologist, the State forester 
and citizens representing the landowners, lum- 
ber interests and naval stores interests: (b) 
that the State board of forestry employ a State 
forester to handle the forestry program of the 
State; (¢) that the State forester deputize 


ith 








(Left) 


championship. 


were six entrants, George Glazier, of Wash- 
burn, having dropped out because of a sprained 
ankle sustained while training for the contest 
on a county road. 

Beauregarde won the Wisconsin title hands 
down, after besting Frank Tompkins, of Eau 
Claire, in the first match, and George Sommers, 
of Odanah, and James Murray, of Eau Claire, 
in the finals. Murray won second place by vir- 


were cut from a small stand of virgin timber 
in the Drummond woods and were turned down 
by the R. G. Bretting Manufacturing Co., of 
Ashland. They were on display in Ashland 
and Washburn for a month preceding the con- 
test and did a great deal to attract tourists to 
the scene of the event. The attendance at the 
last day of the attraction was estimated at 
about four to five thousand. 

Immediately after presenting the champion- 


Joe Mad-way-osh, closest to end of log, and Carl Williams, Marinette, Wis., in the final and deciding mateh for the world’s log rolling 
(Right)—William Girard, Gladstone, Mich., winner of the trick and fancy log rolling title 


sheriffs, constables, county agents and other pel- 
sons in the counties of the State to serve without 
pay as forest wardens; (d) that the board of 
forestry and the forester shall be supported by 
an occupational tax placed upon forest products. 

This is the first of the forestry measures t0 
pass both houses of the legislature. A com- 
panion bill, the forestry contract bill, is awalt- 
ing action in the house, haying passed the set 
ate recently. 
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Advantages of Long Term Financing 


PORTLAND, ORE., Aug. 15.—Frank R. Barns, 
well known timber expert, who recently became 
connected with Freeman, Smith & Camp Co., of 
this city, believes that there are real advantages 
to lumbermen and loggers in long term finane- 
ing. Discussing this subject with a representa- 
tive of the AMERICAN LUMBERMAN today, Mr. 
Barns said: 

Up to within the last year, almost all reports 
on prospective demand and prices for lumber in 
this country laid stress on the size of lumber 
stocks on hand in retail yards throughout the 
United States, and the trend of lumber prices, 
particularly in softwoods, was supposed to be in- 
dicated by the size of these stocks. If below 
normal, the tendency of lumber prices was _ pre- 
sumed to be upward and if above normal, down- 
ward. 

It is rather a strange fact that greatly increased 
efficiency in one of the largest industries of the 
country, if railroading may be called an industry, 
has spelled vital and unexpected changes in an- 
other of the country’s leading industries, i.e., the 
Jumber business. 

If lumber retailers had to carry as large stocks 
of lumber today as five years ago. their business 
would require very much larger capital investment, 
put enhanced competency of the railroads and be- 





FRANK R. BARNS, PORTLAND, ORE. ; 
Timber Expert with Freeman, Smith & Camp Co. 


cause they are delivering lumber today on what 
would have been considered express schedules five 
years ago, relieves the retailer of what might have 
become a burdensome carrying charge, and puts this 
load on the shoulders of the lumber manufacturer. 

Because of greatly augmented cost and con- 
stant upward trend of labor, timber and supplies 
in lumbering sections, particularly on the Pacific 
coast, the strong competition between fir and 
southern pine in territories where conditions cause 
them to be most actively competitive, the lumber 
manufacturers face the fact of being compelled to 
assume the burden of either carrying large stocks 
of lumber at their mills or establishing and carry- 
ing large stocks of lumber at their own distribut- 
ing yards in various strategic centers, both inland 
and at Atlantic coast ports. Many west Coast 
inills, because of their location in large cities or 
mountainous districts, where no adjoining yard 
space is available, are unable to carry considerable 
stocks of lumber even if they desired and the three 
recourses such mills will have are: 

1. To establish their own distributing yards in 
the middle West and eastern lumber consuming 
territories. 

2. To sell their lumber as it is cut, regardless of 
market conditions, and at whatever price they can 
get. 

3. To put lumber in transit, either by vessel 
or car, and accept whatever price the lumber 
Wholesaler or commission men get them for it. 

It is worthy of note in connection with transit 
lumber that due to the comparatively short time 
transit shipments are now on the road, as compared 
with several years ago, the wholesaler or commis- 
Sion men have only a fractional amount of the 
time they formerly had to dispose of these ship- 


ments and realization figures are likely to be rela- 
tively less. 

The constant liquidation pressure of short time 
and call money under which most western manu- 
facturers have had to operate is becoming to them 
and will increasingly become a serious handicap 
from which relief must be had. The necessity of 
liquidating bank indebtedness in the form of short 
term or call notes or what is practically call in- 
debtedness in advances from wholesalers, forces 
many lumber manufacturers to sell their product 
at times when it should be held in their yards— 
in short, during periods of depression, or in 
November and December when, as a rule, demand 
for lumber is weakest. The shipment of partially 
dried lumber on what amounts to forced sales en- 
tails added freight charges to the account of the 
manufacturer and takes from him the legitimate 
profit on dry lumber underweights. 

Most lumbering operations, to insure permanency 
und justify the expenditures necessary to install 
modern plants, build log roads, provide equipment 
necessary for railroad and logging operations, feel 
that they should have a large reserve of raw ma- 
terial, i.e., standing timber which they can deplete, 
either in fixed amounts each year or in varying 
amounts, according to the rise or fall of lumber 
prices. It is apparent that the latter method of 
operating is preferable, and with long term financ- 
ing arranged over a period of years in such manner 


that they “pay as they go” at a fixed sinking fund 
rate per thousand feet, lumbermen will have the 
elbow room necessary under existing conditions, 
and all signs point to the absolute necessity for 
more and more long term financing and on much 
larger scales than have obtained. 

The United States Steel Corporation, Standard 
Oil Co., Pennsylvania Railroad and most of the 
large power companies in the United States, have 
fully recognized the value of having considerable 
amounts of their securities held by the public in 
the territories where they operate and, because 
lumber manufacturers have not been permitted to 
coéperate as have many others of the large indus- 
tries in the United States, it is of special im- 
portance to them that the public, in their operat- 
ing territories, have and feel a personal financial 
interest in lumber and logging operations. 

As to the financial house to whom a lumber 
manufacturer or logger should entrust their long 
term financing, one important point worthy of 
consideration is that the territory in which the 
bonds will be distributed and held should be, to a 
considerable degree at least, within the territory, 
broadly speaking, in which the lumber company is 
operating and that a bond house specializing in 
this highly technical branch of industrial financins 
with headquarters in Portland, the permanent lum- 
ber and timber capital of the world, is the logical 
institution from all viewpoints. 








“Thus Saith the Law” 








When the Lumber Dealer “‘Draws’’ 


“There’s a draft on Henry Jones for $500,” 
the lumber dealer suggested. “Can you put the 
proceeds to my credit right now?’ 

“Yes, it’ll go to your credit inside of five 
minutes,” the bank cashier assured him. 

“Tt’s to pay a check that I mailed this morning 
to the Midland Lumber Co. to pay for goods that 
I ordered,” the lumber merchant’ explained. 
“They’ve given me a good line of credit, and I 
wouldn’t want that check to be dishonored, under 
any circumstances.” 

“The check’ll be paid as soon as it comes in,” 
the cashier agreed. 

Arthur Rigby came in, just as 
merchant went out. 

“You remember my presenting that fellow’s 
check for $300 yesterday afternoon, which you 
refused to pay on account of insufficient fands,” 
Rigby suggested. 

“T certainly do,’’ the cashier agreed. 

“How about it now?’ Rigby queried, and pushed 
the check through the wicket. 

“Good as gold,” the cashier agreed, and counted 
out the cash. 

The next morning the Midland Lumber Co. 
check came in, and was dishonored for insufficient 
funds. 

In a case like this, can the lumber company 
collect the check from the bank, on the strength 
of the bank’s agreement with the dealer? 

In a recent case involving these facts and re- 
ported in 189 Northwestern Reporter, 232, the 
Supreme Court of North Dakota decided in favor 
of the holder of the check. 

“Where money is deposited for a special pur- 
pose, as for instance in this case where it was 
deposited for the stated purpose of meeting certain 
checks to be thereafter drawn against such deposit, 
the deposit does not become a general one, but 
the bank, upon aceepting the deposit, becomes 
bound by the conditions imposed, and, if it fails to 
apply the money at all, or misapplies it, it can be 
recovered as a trust deposit,” said the court, and 
there are California and Iowa decisions to the same 
effect. 


the lumber 


Snowflakes and the City Bylaw 


The sidewalk was buried in snow, beautiful 
snow. The policeman waded through it, and ar- 
rived at the store door out of breath and temper. 

“Get your little shovel and hustle that snow 
off’a that sidewalk inside of half an hour, or 
I'll have you down to the police court,’ the 
policeman ordered. 

“What charge’ll you lay against me?’ queried 
the lumber dealer. “Selling knot holes without 
a license?’ 

“This is no joke,” was the reply, “for there’s 
a city ordinance that calls on every property 
owner with buildings tronting on a public street 
to keep the sidewalk on his front clear of snow, 
and if he don’t he’s liable to a fine of $50.” 


” 


“You go chase yourself—you and your city ordi- 
nance,” and the policeman left vowing that he 
would make it a “warm job” for the luckless 
dealer. 

“Can the city make me shovel snow if I don’t 
want to?” the dealer telephoned his lawyer before 
the policeman had got-out of sight. 

“Better get your shovel and get to work before 
the policeman comes back,” urged the lawyer, “‘as 
the point has never yet been before our State 
courts. In Connecticut, Massachusetts, Montana, 
Missouri, New York and Rhode Island the courts 
have held that an ordinance like this is lawful 
and that any one disobeying it may be fined.” 

“That looks as if I were in for it,’’ said the 
dealer. 

“On the other hand,” the lawyer went on, “the 
courts of Illinois, New Hampshire and the District 
of Columbia have held that such an ordinance is 
unlawful, so it is impossible to say what our courts 
would do when the point came up here, as it will 
sooner or later.” 

“What’s your opinion?’ 

“T would’ say that our courts would follow 
the Massachusetts and New York courts,’ was 
the reply, “but as I am just giving a guess you 
might fight the city and win or you might get 
stung $50 and costs. Of course, as I said before, 
if you want to make a test case of it and put up 
$100 I'll e 

But the dealer had hung up the receiver, and 
was hustling out to the back shop where he kept 
his snow shovel. 





Selling Lumber on Time 


“You might kindly forward me the goods speci 
fied on the order blank enclosed, and draw a 
draft payable in one month, but I am afraid that 
I will not be able to handle the whole amount 
in that time,’ the customer wrote. 


“We are shipping your goods early next week, 
and if for any reason you find it impossible to 
meet your payment, we will agree to extend the 
time by renewing the draft,” the lumber company 
replied and drew a draft covering the amount of 
the order. The draft was renewed once, and then 
the lumber company sued. 

“But you can’t sue in face of your agreement 
to renew,” the customer contended. 

“But we did renew,” the lumber company pro- 
tested. 

“Yes, you renewed once, and according to your 
agreement you’re bound to renew at least twice.” 

“No, when we renewed once we carried out our 
agreement in full,” the company persisted, went 
on with the suit, and the New Jersey courts de- 
cided that the company was right. 

“It is said that the agreement was an agreement 
to renew repeatedly and perhaps continuously 
until the customer was ready to pay. The answer 
is that the letter does not say so. It says, ‘We 
will agree to extend the time,’ and that has been 
done,” said the court. 
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Enthusiastic Rhode Islanders to Revive Association 


PROVIDENCE, R. I., Aug. 19.—The recent en- 
thusiastic meeting of Rhode Island lumber 
dealers, held at the Biltmore Hotel under the 
auspices of the New England Retail Lumber- 
men’s Association, is expected to result in the 
early revival of the old Rhode Island Lumber 
Dealers’ Association and renewed interest in 
association activities. A large share of the 
credit for starting the present meeting belongs 
to G. Waldo Parrott, of the Hovey Lumber Co., 
Providence, a director of the New England Re- 
tail Lumbermen’s Association, and Harry Me- 
Duff, of the McDuff Estate, Pawtucket. 

Largely due to the efforts of these two 
gentlemen, thirty-five leading lumbermen of the 
Union’s smallest State attended the delightful 
dinner provided by the committee in charge, and 
listened to Chairman Parrott’s explanation of 
the purpose of the gathering. He said that it 
was the object of the Northeastern Retail 
Lumbermen’s Association to offer its services 
to the Rhode Island dealers, and to assist in 
every feasible way to promote codperation for 
the handling of local and general problems. 
Charles Baker, of the Baker Lumber Co., 
Worcester, Mass., a vice president of the North- 
eastern association, presented as the first 
speaker, outlined the history of association 
work in New England from its early origin 
down to the recent rapid growth of the North- 
eastern association. 

This newer association, representing the re- 
tail lumber dealers of the northeastern States, 
he pointed out, had been brought about as the 
result of a movement introduced by the Massa- 
chusetts dealers. Mr. Baker showed how 
strength of number adds to association influence 
and how general codperation among the entire 
membership solves problems of mutual interest 
for the benefit of the entire lumber trade. 

Secretary-manager Paul S. Collier, of the 
Northeastern: association, was then called upon 
by Chairman Parrott to contrast the work of the 


retail lumber association of a quarter century 
ago with the activities of the modern associa- 
tion of the present day. Mr. Collier’s address 
emphasized maximum retail distribution, ade- 
quate profits, and the begetting of business 
confidence on the part of the buying public as 
among the most important aims of codperative 
endeavor. After he had briefly reviewed some 
of the important activities and services of the 
Northeastern association, Mr. Collier spoke of 
the necessity of group codperation as the basis 
for an intelligent and worth while program of 
association work in all of its numerous phases. 

Secretary U. M. Carlton, of the Lumber 
Trade Club of Boston, was the next speaker. 
He emphasized particularly the credit work 
conducted by the Lumber Trade Club and the 
discussion of current problems such as lumber 
grading rules, inspection, traffic regulations and 
similar matters of major local interest. Mr. 
Carlton strongly endorsed the local group plan 
and suggested that an effort be made to organ- 
ize a group to function in accordance with the 
plan of the Northeastern and National associa- 
tions. 

General discussion followed among the deal- 
ers regarding the advisability of forming a 
Rhode Island lumber dealers’ club or of reviving 
the old Rhode Island Lumber Dealers’ Associa- 
tion. H. A. Grimwood, of the H. A. Grimwood 
Lumber Co., Providence, the last president of 
the old association, favored the revival plan. 
Forrest J. Perkins, of Perkins Bros. Co., 
Providence, approved the forming of a lumber 
dealers’ club and also recommended the 
appointment of a committee to make definite 
plans. President Edwin O. Chase, of Burrows 
& Kenyon (Inc.), Providence, was another 
dealer who enthusiastically favored the prompt 
organization of a local association or club. 

Upon the motion of Roscoe W. Phillips of the 
R. W. Phillips Lumber Co., Providence, a com- 
mittee was chosen to take tangible action on the 


various suggestions. Members of the committee 
are: Albert S. Eastwood, Albert S. Eastwood 
Lumber Co., Providence; Forrest J. Perkins, 
Perkins Bros. Co., Providence; Herbert N, 
Nicholas, Newell Coal & Lumber Co., Pawtucket ; 
Edwin O. Chase, Burrows & Kenyon (Inc.), 
Providence; G. Waldo Parrott, Hovey Lumber 
Co., Providence, and Harry C. McDuff, Henry 
C. McDuff Estate, Providence, chairman. 

Thomas M. McIntosh, field secretary of the 
Northeastern association, was then called upon 
to emphasize the suggestion that considerable 
attention should be given to assistance in selling 
because selling is the most important part of 
any business. He said that if the retail lumber 
dealer can sell the idea of the need to the 
prospective consumer, then he is almost in- 
evitably bound to secure the order for flooring, 
interior trim and all the other lumber items 
which go into the modern home. 

The meeting was adjourned subject to the call 
of the special committee headed by Chairman 
McDuff. 

Among the prominent Rhode Island lumber- 
men who participated and are expected to be- 
come charter members of the new association 
or club are: 

Howard N. Walcott, Hovey Lumber Co. ; Robert 
H. Champlin, Champlin Lumber Co., West War- 
wick; A. W. Robbins, Barrington; Frank St. Mar- 
tin, Riverside Lumber Co., Riverside; William Me- 
Kenna and C. C, Chase, Burrows & Kenyon (Inc.) ; 
Harry G. Woodbury and Silas Whitaker, Henry C. 
McDuff Estate; Frank E. McDuff, McDuff Coal & 
Lumber Co., Pawtucket; Ralph S. Potter, Paw- 
tucket Sash & Blind Co., Pawtucket ; J. M. Peters, 
jr. E. E. Smith Co. (Inc.), Providence; Roger 
Laudati and Joseph Santagata, Roger Laudati 
Lumber Co., Providence; H. A. Grimwood, jr., H. 
A. Grimwood Lumber Co.; G. T. Gaddes, jr., Ray- 
mond L. Vaughn and H. W. Carpenter, L. Vaughn 
Co., Providence; W. F. Eastwood, Albert S. East- 
wood Lumber Co.; Douglas H. Farrar, Farrar 
Lumber Co., Woonsocket ; M. Brown, R. W. Phil- 
lips Lumber Co. ; Frank D. McKendall, Providence; 
Thomas Walsh and Charles Knutter, Lansing Lum- 
ber Co., Providence; F. B. Brooks and Thomas 
Rothwell, Newell Coal & Lumber Co. 


Co-operation Among Competitors Urged By Retailers 


WEsT BabEN, INnD., Aug. 17.—‘‘ Cooperate 
with your competitor,’’ was the keynote of the 
joint meeting of the Wabash Valley, Hilltop 
and Black Diamond clubs of the Retail Lumber 
Dealers’ Association of Indiana, held at the 
West Baden Hotel, here Saturday. Walter H. 
Crim, Salem, Ind., presided at the meeting which 
was preceded by a luncheon. Several short 
speeches on vital subjects to Indiana retailers 
featured the program. 


Roy Metzger, Lebanon, a director and former 
president of the State association, was culled on 
to open the meeting and responded with a 
snappy talk on the work of the State associa- 
tion. He pointed out that the program of the 
association provided for both State and national 
insurance, a cost system for retailers, a solu- 
tion of the traffic problem and the promotion 
of good feeling among the lumbermen of the 
State. He also discussed the research work 
being undertaken by Purdue University and 
showed wherein it was of distinct benefit to the 
retail lumberman. 


Purdue University has been experimenting for 
three years on hog houses, chicken houses, barns, 
silos and other farm buildings to find the most 
economical and satisfactory kinds of construction, 
he said. The university has complete blueprints 
of its findings which may be had by retail lumber- 
men for the cost of the prints themselves. Don’t 
go to the trouble and expense to draw plans of 
your own for your customers, but take the ones 
furnished by the university and show your custom- 
ers that, by experience, they are the most satis- 
factory. One retail yard last year sold seventeen 
chicken houses, recommended by Purdue Univer- 
sity, for $5,000. 


O. D. Haskett, Indianapolis, president of the 
State association, continued a discussion of the 
association’s work emphasizing the need of a 
cost accounting system in all retail yards. ‘‘It 
will soon be an absolute necessity,’’ prophesied 


Mr. Haskett. ‘‘In Indianapolis we have dis- 
covered through extensive study and research, 
that it costs $8 a thousand to handle lumber. 
With this information the temptation to cut 
prices is lessened. It is a bad tendency to let 
the purchaser set the price, and it takes ‘guts’ 
to turn down such business.’’ He also ex- 
pressed satisfaction with the progress being 
made in the State building code for country 
districts, and states that lumbermen were co- 
operating with the building code committee in 
drafting the bill. 

A representative of the AMERICAN LUMBER- 
MAN discussed the subject of remodeling as 
illustrated in the book ‘‘Old Homes Made 
New’’ and suggested that retailers push remod- 
eling as a part of the fall activity calculated to 
produce the most profitable business. The next 
speaker was William W. Wood, president of the 
W. D. Wood Lumber Co., Birmingham, Ala., 
head of the Progressive Merchants Bureau 
(Ine.), New York, and the originator of the 
famous ‘‘ Bill Ding.’’ He gave a few snappy 
remarks and illustrations on advertising. 

The feature address of the afternoon was giv- 
en by Franklin Dickey, secretary-manager of 
the Indianapolis Retail Lumbermen’s Associa- 
tion. [This address will be found on the front 
page of this issue.—EDITOR. | 


C. D. Root, Crown Point, secretary of the 
State association, closed the discussion with a 
review of the traffic situation and a plea for 
cooperation among the retailers. ‘‘There is a 
rumor being circulated,’’ said Mr. Root, ‘‘ that 
there is going to be a car shortage this fall. 
That rumor is ungrounded except in cases where 
stocks carried are very low. A good many re- 
tailers who have been carrying low stocks and 
doing considerable hand-to-mouth buying are 
finding that their stocks are becoming broken. 
If dealers will keep their stocks pretty well bal- 
anced they need not fear a car shortage. How- 


ever, if may be impossible to get such quick 
service this fall and winter as has been expe- 
rienced this summer.’’ 

Mr. Root, in a plea for codperation among 
retailers in local communities, cited a story of 
two small town retailers who misunderstood 
each other and who were not codperating. The 
result was that neither dealer was doing a suc- 
cessful business because of the tendency to try 
to undersell each other. He urged competitors 
to operate on friendly terms and not to try to 
ruin each other. 

After adjournment the board of directors and 
the officers of the State association met for 
their regular business meeting. This is the 
fourth directors’ meeting held this year. Only 
routine business was handled. 

The wives of the lumbermen were entertained 
at luncheon and afternoon bridge by Mrs. C. D. 
Root. A number of the retailers and their wives 
gathered at dinner in the evening and joined 
in the dancing at the hotel. 


Building Interests Endorse Movement 


ELKHART, IND., Aug. 17.—Local lumber deal- 
ers, contractors, architects and building and 
loan officials numbering about thirty-five men 
attended a meeting and banquet Friday, Aug. 
14, given under the auspices of the Southern 
Pine Association for the purpose of discussing 
the grade marking program endorsed by Secre- 
tary of Commerce Hoover and now being car- 
ried out by the Southern Pine Association. 
Walter Huffman, president of the Real Estate 
Board, presided. 

L. E. Sigur, field representative of the South- 
ern Pine Association, discussed the grade mark- 
ing program and developments. Other speakers 
on the program included William G. Bussard, 
president of the Elkhart Building & Loan As- 
sociation; Vern Meisner, building commission- 
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er; A. L. Taylor, secretary of the Chamber of 
Commerce; R. H. Maxon, Elkhart Lumber & 
Supply Co.; O. J. Wise, Isbell Lumber & Coal 
(o.; Rex Banes, Home Lumber Co.; Elmer 
Resler, Newman-Monger Co.; A. H. Burrell, 
Burrell Lumber & Supply Co.; J. G. Wallick, 
cashier, St. Joseph Valley Bank, and George C. 
Kistner and Ira C. Mash, contractors. All of 
the speakers heartily favored the grade marking 
program. 

A resolution was adopted endorsing the stand- 
qrdization and grade marking movements and 
recommending the stocking of grade marked 
lumber by the retail lumber dealers and its use 
by contractors and builders of the community. 
At present all the dealers of Elkhart are carry- 
ing grade marked lumber in stock, and are pre- 
paring an advertising campaign to that effect. 


Two Wisconsin Club Meetings 


MILWAUKEE, Wig., Aug. 17.—A meeting of 
the Northwest Wisconsin Lumbermen’s Club is 
scheduled for Tuesday, Aug. 25, at the rooms 
of the Chamber of Commerce at Rice Lake, Wis. 
A business session will be held in the morning, 
starting at 10:30, to be followed by a luncheon 
at noon. The afternoon’s program will com- 
prise talks by Harry Colman, of Chicago; Don 
S. Montgomery, secretary of the Wisconsin Re- 
tail Lumbermen’s Association; and B. H. Wade, 
field representative of the Northern Hemlock 
& Hardwood Manufacturers’ Association. Mr. 
Colman’s talk will be on the surveys of districts 
to determine the cost of doing business by the 
vards. Mr. Montgomery will tell the members 
of the club of the work being done by the Wis- 


Picnics and Outdoor Sports Attract 


Big Crowd Attends Outing 

SNOQUALMIE FALLS, WAsH., Aug. 15.—There 
was an attendance of fully 2,500 at the recent 
pienie staged by the community club for the 
loggers and mill employees of the Snoqualmie 
Falls Lumber Co. and their families. The gath- 
ering, which was held in the baseball park, is 
described by F. R. Titcomb, general manager 
of the company, as the most successful affair 





for this purpose, and a dance in the big dane- 
ing pavilion, not to mention the fun which was 
had from the countless attractions which are 
i permanent feature of the popular resort. 
The affair was under the auspices of a com- 
mittee consisting of Ernest Bauer, of the Salt 
Lake Box & Lumber Co.; H. L. Cromer, Mor- 
rison, Merrill & Co.; P. A. Shaver, Sugar House 
Lumber & Hardware Co.; C. D. Shufelt, Shu- 


RECORD BREAKING CROWD AT RECENT PICNIC OF 


ever given in this vicinity. It was a community 
undertaking in the fullest sense of the word, 
since the company provided meat for the big 
barbecue, also coffee, sugar and cream, while 
each family group contributed its own lunch— 
and all of them entered into the spirit of the 
occasion through the fact that they had a part 
in it. During the afternoon there were stunts, 
races, hand concert, and exhibitions of jiu jitsu 
in the open air, and in the evening there was a 
dance in the community hall, with 200 couples on 
the floor at one time. Everybody was there and 
everybody danced, from general manager down 
to the humblest employee. 


First Outing of Utah Lumbermen 


Sat? LAKE Crry, UTan, Aug. 17.—More than 
4 thousand lumbermen accompanied by their 
wives and families gathered at the Lagoon, in 
Davis County, on Saturday from all of the 
Principal centers of the State for the first an- 
tual summer outing of the lumber industry in 
Utah. It was a gathering that will long be re- 
membered by those present, and there seems to 
be little doubt regarding the question of mak- 
ing it an annual event. There were games and 
contests of many kinds, but the biggest attrac- 
tion proved to be the hotly contested ball game 
between Salt Lake City lumbermen and a team 
from Ogden, the Salt Lake men being the chal- 
lengers, and the winners. 

Other events consisted of races for children, 
Water sports of various kinds, including an ex- 
‘iting log-rolling contest, diving contests, a pic- 
ie luncheon in the great enclosure provided 


consin association, and Mr. Wade will talk on 
the new merchandising methods employed by 
the association he represents. He will give an 
explanation of the new brand or trademark 
which is being put on the hemlock and the re- 
sults that are being obtained. 

Another meeting which will be held the same 
week is that of the Mid-West Wisconsin Lum- 
bermen’s Club. It will take place on Friday, 
Aug. 28, at the Stoddard Hotel at La Crosse, 
Wis. The principal speaker will be James T. 
Drought, of Milwaukee, general counsel of the 
Wisconsin Retail Lumbermen’s Association. 
His talk will be on the last session of the Wis- 
consin legislature and the various bills which 
were passed and those that were killed. After 
his address the members will take part in a 
general discussion on the lien laws. 


Lumbermen Host 


12:30 p. m., luncheon at East Aurora Country 
Club; 1:30 p. m., golf, cards, children’s games 
etc.; 5 p. m., leave Country Club for Elma; 
5:45 p. m., chicken and green corn dinner at the 
Elma Methodist Episcopal Chureh; 6:30 p. m., 
awarding of prizes. . 

The golfers in the tournament will play for 
the president’s cup and the man getting the low- 
est net score will retain the cup until the 1926 








felt Lumber Co., all of Salt Lake City; Fred 
Norton, general manager Badger Coal & Lum- 
ber Co., Ogden; Robert Anderson, president An- 
derson & Sons Co., Logan; E. D. Ramsey, 
Provo Lumber Co., Provo, and Frank Merrill, 
Brigham City. 

There was no speechmaking of any kind, the 
whole of the time being given over to merry- 
making and social intercourse. Practically 
every yard of any importance in the State was 
represented, in not a few cases by several offi- 
cers and salesmen. The affair was sponsored 
by the Salt Lake Lumbermen’s Club and re- 
ceived loyal and enthusiastic support from the 
other clubs. 


The hero of the outing was P. A. Shaver, as- 
sistant manager Sugar House Lumber & Hard- 
ware Co., who captained the Salt Lake ball team 
and earried it to victory, 7 to 3, following one 
of the most exciting amateur ball games that 
was ever played here. It looked for a time as if 
Capt. Elmer Burton, of the Ogden team, was 
going to lead his men to victory, but the tide 
turned and the Salt Lakers marched right ahead 
amidst the vociferous applause of their rooters 
in the grandstand. 


Plans for Buffalo Dealers’ Outing 


BuFFrato, N. Y., Aug. 18.—The fourth annual 
outing and golf tournament of the Buffalo 
Lumber Dealers’ Association will be held at 
East Aurora and Elma on Aug. 27. Many of 
the Buffalo lumbermen and their families are 
planning to be present. The program follows: 


SNOQUALMIE FALLS LUMBER CO., SNOQUALMIE FALLS, WASH. 


tournament, and whoever wins the cup twice in 
succession will retain it for all time. There 
will also be prizes for the low gross, as well as 
for a second, third, fourth and fifth low net and 
a ‘* booby’? prize. 


Hold Fourth Meet of Golf Tourney 

PITTSBURGH, Pa., Aug. 18.—Pittsburgh whole- 
sale and retail lumbermen held their fourth meet 
of the 1925 golf tournament yesterday. This 
meet, held at the Highland Country Club, was 
not as largely attended as its predecessors, on 
aecount of many golfers being absent on vaca- 
tions. There were about thirty present, and 
the occasion was made a very pleasant event. 
Ek. A. Diebold made the low gross with a seore 
of 86. Dinner was served at the club at 6 
o’clock. 


Central Michigan Club Elects 


GRAND Rapips, MicuH., Aug. 17.—At a recent 
meeting of Hoo-Hoo in central Michigan held 
here at the Pantlind Hotel, officers of the Cen- 
tral Michigan Hoo-Hoo Club No. 10 elected 
officers as follows: : 

President—Arthur M. Manning. 

Vice president—Archie Fisher. 

Secretary-treasurer—Frank Wagner. 

Directors—Floyd Holland, Stewart Engel, Roy 
Spears, Fred Stiles, Robert Hooker, Vincent Wood 
and Al. Elsen. 

President-elect Manning made a few remarks 
after which he appointed members to the pro- 
gram and ticket sale committees for the new 
year. 
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Wasu., Aug. 15.—J. P. Weyer- 
general manager of the Clearwater 
Timber Co. at Lewiston, Idaho, authorized the 
announcement the first of this week that his 
company, in conjunction with the Inland Power 
& Light Co., intends to proceed at once to take 
up the options held by the two companies on 
land for dam and mill sites with the object of 
starting construction work as soon as the vari- 
ous details including the securing of necessary 
State and Federal permits, have been arranged. 

The construction involved is that of a dam 
and power plant to develop 13,353 horsepower 
from the Clearwater River, a huge sawmill to 
cut 200,000,000 feet of lumber annually, and 
the excavating of a mill pond in conjunction 
with the building of the power dam. The 
project also calls for the building of fifty miles 
of standard railroad from Orofino, Idaho, into 
the timber holdings. This is to be constructed 
jointly by the Northern Pacific and the Union 
Pacific railways, which are ready to start work 
on this line at any time ‘‘the Weyerhaeusers 
give the word,’’ according to President Charles 
Donnelly, of the Northern Pacific, in an address 
at Lewiston several weeks ago. 

The options to be taken up cover practically 
five hundred acres just east of Lewiston for the 
dam and power and mill site, and call for the 
immediate expenditure of $405,000. It is esti- 
mated that the present plans of the various com- 
panies involved will entail an expenditure of 
$4,000,000 by the timber company, $3,000,000 
by the power company, and $3,000,000 by the 
railroads. All work is to be rushed that the 
three projects, power, mill and railroad, may all 
be completed by the summer of 1927. 

An agreement was reached in Spokane three 
months ago which provides that the timber com- 
pany is to provide 150,000,000 feet of logs for 
transportation and delivery to the Lewiston 
mill, and that the power company is to provide 
storage space, also power for the mill. 


SPOKANE, 
haeuser, jr., 


“An Overdose of Price Fl ions” 
verdose rice Fluctuations 
SAN FRANCISCO, CALIF., Aug. 15.—When the 

present year is over the lumber manufacturer 

will find that all in all 1925 will be fully up to 
expectations. This is the forecast of Frederic 

S. Palmer, president of the Frederic S. Palmer 

Lumber Co., one of the largest pine operators 

in the West. 

This year, declared Mr. Palmer, has been just 
one thing after another for the pine manufacturer. 
There has been an overdose of price fluctuations. 
Now shop grades have shown an advance which 
obviously is here to stay. The market for com- 
mons is indicative of an increase of activities in 
that grade. A great many inquiries from over- 
seas are coming in for the lower grades, but prices 
are not satisfactory. 

The outlook for the California pine industry, 
however, is encouraging, as conditions are steadily 
improving. 

An unusual condition, which is causing some 
trouble at the mills and holding up shipments to 
some extent, is the fact that air drying is slower 
this vear than any other year in the records of the 
industry. Lumber, cut months ago, is still in the 
process of air drying and not yet ready for ship- 
ment. Some companies are feeling this more than 
others. Many of the yards are loaded to capacity 
with cut lumber but without any to ship except 
that which is dried in the dry kilns, the capacity 
of which is limited. 


Everett Wins Golf Championship 


SEATTLE, WAsuH., Aug. 15.—Once more the 
Lumber Capital of America has the ‘‘eall’’ for 
recognition. With 104 entries, the fifth annual 
Northwest Lumbermen’s Golf Tournament, 
staged yesterday under the direction of the Ta- 
coma Lumbermen’s Club at the Tacoma Golf 
& Country Club, has passed into the reeord, not 
only as the most largely attended, but the 
most brilliant occasion of the kind in recent 
history. 

In the main event, the district four-man team 
match, there were teams from Everett, Seattle, 
Grays Harbor, Chehalis and Tacoma. Through 
the forenoon play, on the basis of individual 
gross scores, the contest was narrowed to Ever- 
ett and Tacoma; and in the afternoon Everett 
captured the trophies on a combined score of 
4 holes up. P. H. Johns and H. S. Griggs, of 


C. A. Cruickshank, of Everett, resulting in 2 
down; but J. J. Dempsey and F. D. Oakley, of 
Tacoma, who were matched against E. W. 
Stuchell and George Aldrich, of Everett, score 
6 down. 

In the eighteen-hole qualifying play against 
bogey, with half handicap allowed, Dempsey 














Large cups 


Trophies awarded at tournament. 
(center )—KEverett G. Griggs challenge cup; one 
win by E. W. Stuchell, of Eclipse Lumber Co., 
Everett, Wash., 1924; one win by J. J. Demp- 
sey, Dempsey Lumber Co., Tacoma, 1925. Must 
be won twice by same contender to become per- 





manent possession. (At left)—J. H. Bloedel 
challenge cup; one win by Ed Anderson, Aber- 
deen, Wash., 1923; one win by William Marine, 
Seattle, 1924; one win by William Schultheis, 
Seattle, 1925. Must be won twice. (Front)— 
Individual prizes in four-man team match— 
Won by Everett team: EK. W. Stuchell, C. A. 
Cruickshank, George Aldrich, EF. Q. Walton 


made the best showing with a gross 79, being 
4 up, thereby winning the Everett G. Griggs 
challenge cup. Ed Stuchell shot a gross 83. He 
had scored one win in 1924; and if he had made 
another win yesterday the trophy would have 
been his permanent possession. 

The J. H. Bloedel challenge cup, eighteen holes 
on handicap, was won by William Schultheis, of 
Seattle, with a gross of 87, handicap 18, net 69. 
This trophy must be won twice by the same 
contender to become permanent. There was 


The team scores during the forenoon play 
were: 


EVERETT H.. 5. Griggs (10)... 87 





E. W. Stuchell (8). 83 ©: D. Oakley (10). 87 

A NE oi en 

George Aldrich (10) 84 GRAYS HARBOR 

E. Q. Walton (12). 88 A. L. Paine (9).... 85 
my Fs Thorpe Babcock (14) 87 
Potal .......-6. 340 = W.J. Patterson (10) 97 


SEATTLE H. E. Phipps (8).. &&§ 
hy BE Eves (8) osciecis 87 


James Sobey (12).. 91 CHEHALIS 


Carl Blackstock (9) 91 . - : 

3 W.  Joekwood Charles Guerrier 
WING inte Sayan tenes ‘ 20) -22--+---s, 104 
WwW. aloe 2d (5).. 81 
| ae 358 K. L. Carlisle (20) .101 

wane a om Ralph B. Sackman 

PACOMA 1) NECA ets 89 
J. J. Dempsey (6).. 79 — 
Paul H. Johns (9). 94 OGRE <6 geese oake 


Incendiary Fire at Coast Plant 


Big LAKE, WasH., Aug. 15.—Fire of. in- 
cendiary origin swept four buildings of the 
plant of the Day Lumber Co., at this place 
yesterday, destroying property valued at more 
than $15,000, and causing the death of William 
Engle, 70 years old, an employee. The store, 
office building, post office and lodging house 
were burned. The planing mill and sawmill 
were saved, through the automatic sprinkler 
system. The arrival of the Mount Vernon fire 
department, after a run of five miles, aided in 
saving the homes of workmen. The incendiaries 
used small lath and sticks soaked in kerosene, 
and started fires in four separate places in the 
plant. They also cut the company’s hose lines 
for the protection of the office building. An- 
other attempt to burn the buildings was made 
about two months ago. The loss is covered by 
insurance. 

In connection with the troubles of the Day 
Lumber Co., a petition has been filed in the 
igr court of Skagit County at Mount Ver- 
@.for the appointment of a receiver. 
>is the First National Bank of 

@, and the petition sets forth 
is indebted to the extent of 
9,700. Roy Clarke is manager of 
sumber Co. Frank F. Day, stock- 
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Some of the prize winners in the fifth annual Northwest Lumbermen’s Golf Tournament. 1. E. 


W. Stuchell, Everett. 
sey, Tacoma, 5, C. 


2. George Aldrich, Everett. 3. F. D. Oakley, Tacoma. 4. 
A. Cruickshank, Everett. 6. 


J. J. Demp- 
Kk. Q. Walton, Everett. 7. H. S. Griggs, Tacoma. 


8. Paul Johns, Tacoma 


one win by Ed Anderson, of Aberdeen, in 1923, 
and one win by William Marine, of Seattle, in 
1924. Marine was among the contenders yester- 
day, emerging with a gross 105, net 84. He ear- 
ried home a trophy in the shape of a midiron, 
having made the closest tee shot to pin on No. 
11 hole, thirty-five inches. 

Other prizes awarded were: 

To Corydon Wagner, St. Paul & Tacoma Lumber 
Co., Tacoma—Driving iron ; longest drive on No. 1 
fairway from No. 1 tee. 

To L. H. Ives, L. H. Ives & Co., Seattle—Mashie ; 
closest tee shot to pin on No. 6 green. 

To W. W. Cooper, safety engineer, Centralia- 
Box golf balls; lowest aggregate gross score on 
three hidden holes. 

To Y. J. Morton, Fir Tree Lumber Co., Ta- 
coma, and KE. H. Strange, Seattle—Golf ball; tied 
for the highest number of strokes on No. 8. 

_ To_A. L. Paine, National Lumber & Manufactur- 
ing Co., Hoquiam; C. W. Guerrier, Chehalis, and 


holder and former manager, is now a resident ol 
Seattle. 


Building Code Change Approved 


San Francisco, Canir., Aug. 15.—An ament: 
ment to the building code has been approveé 
by the San Francisco board of supervisors ane 
made law by Mayor James Rolph. 
all walls have had to have a backing of 1-ine 
lumber sheathing over the studding. With the 


amendment a patented backing for stucco Ff 


plaster walls is endorsed for use instead of the 
sheathing. 
Sea aeaaeaaaaaaen 
POPULATION OF ZONED CITIES has increased 13! 
percent in the last four years. The number 
zoned municipalities has increased more than 
seven times. 
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Recent Hoo-Hoo Happenings 


Hoo-Hoo Club Elects Officers 


SEATTLE, WasH., Aug. 15.—At the annual 
meeting of the Hoo-Hoo Club of Seattle Thurs- 
day, officers for the ensuing year were elected 
as follows: 

President— 
Lumber Co. 

First vice president—Roland C, Williams, Will- 
jams Fir Finish Co. 

Second vice president—Roy A. Dailey, manager 
north Coast district National-American Wholesale 
Lumber Association. 

Secretary-treasurer—Phil G. 
elected). 

Directors—Alvin 
ea: ©. €, 
Sherman I. 
Products Co. 

Immediately following the session of the Hoo- 
Hoo club, the Hoo-Hoo organization of the dis- 
trict was called to order by Roland C. Williams, 
Vicegerent Snark, to recommend his successor, 
who also is ex-officio honorary president of the 
Hoo-Hoo club. L. R. Fifer, of the L. R. Fifer 
Lumber Co., was chosen unanimously. 

The installation of officers will take place 
during a banquet to be held at the Seattle 
Yacht Club Sept. 10. 

During Thursday’s luncheon, the principal 
talk was made by E. C. Hole, of Chicago, man- 
ager of the AMERICAN LUMBERMAN, who spoke 
on ‘‘The Beauties of Lumber,’’ what it is, and 
how it had been neglected. He declared he was 
proud to be connected with the lumber indus- 
try. At the same time he dwelt on the activities 
of the promoters of substitute materials, who 
he pointed out were telling the world first, last 
and all the time about the wonders of their 
product. ‘‘And what are you doing to tell your 
story?’’ he asked the lumbermen present, in 
clinching the point of his argument. 


Sam P. Johns, Snoqualmie Falls 


Hilditch (re- 
Nettleton Lumber 
Bronson Lumber Co. ; 
Washington Cedar & Fir 


Schwager, 
Bronson, C. C. 
Johnson, 


Hoo-Hoo Annual Program 


SPOKANE, WASH., Aug. 15.—Under the direc- 
tion of A. L. Porter, general chairman of the 
program and entertainment committee for the 
thirty-fourth annual concatenation of the Con- 
catenated Order of Hoo-Hoo a tentative pro- 
gram has been worked out which it is hoped will 
attract a large attendance. The Spokane Hoo- 
Hoo Club is bending every energy to make the 
stay of the visitors here Sept. 14 to 17, inelu- 
sive, well worth their while. Headquarters 
will be in the Davenport Hotel. 

The address of welcome at the opening session 
on Sept. 14, .will be made by E. F. Cartier Van 
Dissel, of Spokane, with the response by A. J. 
Hager, of Lansing, Mich. Gov. R. H. Hartley 
of Washington will make an address at this ses- 
sion, following which Secretary-treasurer H. R. 
Isherwood and Chaplain P. A. Simpkin will 
make their annual reports. Various conven- 
tion committees will then be appointed. A 
joint luncheon of the Supreme Nine and the 
House of Ancients will be held Monday noon. 
In the afternoon the Osirian Cloister will meet 
and hold its initiation ceremonies and in the 
evening the cloister will stage its annual ban- 
quet to which all Hoo-Hoo and their ladies are 
Invited. A number of talks will be made at the 
time by speakers as yet unannounced. After 
the program dancing will be in order until mid- 
night, 

The Tuesday morning session will be taken 
up with four speeches. J. A. Edgecombe, Vice- 
gerent Snark, will tell why Hoo-Hoo is going 
over big in Vancouver, B. C. ‘‘Faets Con- 
cerning West Coast Lumber Industry’? will be 
the subject of an address given by E. D. Kings- 
‘ley, Portland, Ore., president West Coast Lum- 
ermen’s Association. Alvin Schwager, presi- 
dent Seattle Hoo-Hoo Club, will tell of the value 
of the local Hoo-Hoo club and Col. W. B. Gree- 
ley, chief U. S. Forest Service, Washington, D. 
C., will conelude the morning session with a 
talk. Two Hoo-Hoo addresses will be given 
Tuesday afternoon. T. A. Sparks, Winnipeg, 
Man., will speak on Hoo-Hoo ideals, and Jack 
tonne of Texas and California will discuss 
the stewardship of Hoo-Hoo. Other speeches of 
the afternoon will be ‘Unsolved Problems of 


the Lumber Industry,’’ by George M. Cornwall, 


Portland, Ore., and ‘‘ Protecting Our Forests’’ ° 


by A. W. Laird, general manager, Potlatch 
Lumber Co., Potlatch, Idaho. 

One of the features of the Wednesday morn- 
ing proeviae will be a talk by E. P. Allen, of 
the National Lumber Manufacturers’ Associa- 
tion, Washington, D. C., on ‘‘ Conservation from 
a Manufacturer’s Standpoint.’’ Other addresses 
of the morning program will be ‘‘Selling Con- 
servation,’’? by I. N. Tate, manager, Weyer- 
haeuser Sales Co., Spokane, Wash., and ‘‘Good 
Will, Work, Friendship,’’? by Herbert A. Tem- 
pleton, president, Western Retail Lumbermen’s 
Association, Portland, Ore. Reports of the vari- 
ous committees will also be given. Spokane 
Hoo-Hoo Club No. 16 will hold its regular meet- 
ing and luncheon at noon and will install the 
club officers. : 

Thursday morning will be given over to visit- 
ing and recreation and Thursday afternoon is 
the time for the convention golf tournament at 
the Spokane Country Club. This is the closing 
event of the convention and one of the most 
popular. 

Ample entertainment is to be one of the fea- 
tures of the convention. The Spokane Hoo-Hoo 
male quartet will open each convention session 
with music. It will be assisted by the Twin City 
Hoo-Hoo orchestra which will furnish the music 
for the dances and also for some of the conven- 
tion sessions. The annual concatenation will be 
held Tuesday night. Wednesday afternoon the 
delegates and their ladies will take an auto 
trip, visiting sawmills in Spokane, Coeur 
d’Alene and Deer Park. The annual dinner will 
be held Wednesday evening which will be fea- 
tured by vaudeville stunts until 9 o’clock and 
dancing until 1. 

The ladies who attend the convention will be 
assured entertainment while the Hoo-Hoo are 
attending to business. Monday afternoon will 
be taken up with tea and music, while in the 
evening they will attend the Osirian Cloister 
banquet. Tuesday afternoon the ladies will be 
given an auto ride about the city and Tuesday 
night, while the men are occupied with their 
concatenation, the ladies will be entertained at 
a theater party. 


Twin Cities Club Elects Officers 


MINNEAPOLIS, MINN., Aug. 11.—At the an- 
nual meeting of the Twin Cities Hoo-Hoo Club 
held last Thursday, T. E. Youngblood was 
elected president to succeed Harry F. Partridge. 
Other officers chosen were: Vice presidents, 
Robert W. Hasslen and Norman E. Boucher; 
secretary-treasurer, Alex W. Stewart; directors, 
Harry F. Partridge, O. P. Berge, George W. 
Critten, William E. Sears and Stanley F. 
Staples. 

Committee reports showed that the Twin 
Cities club now has 385 members and that the 
largest meeting of the year was attended by 300 
members. The average attendance at the year’s 
meetings was 122. 

T. E. Youngblood, recently elected president 
of the local Hoo-Hoo club has named the mem- 
bers of the various committees for the new year, 
including those on advisory, entertainment, pro- 
gram, house, attendance, music, fraternal, 
traffic, finance, publicity, sponsor, sports, arbi- 
tration, association contact, and research and 
public affairs. 


Hoo-Hoo Meet at East Texas Camp 


3EAUMONT, TEX., Aug. 17. — ‘‘Ryder’s 
Shack,’’? summer cottage of President Leo 


Ryder, of the Beaumont Hoo-Hoo Club, lo- 
cated on picturesque Village Creek, was the 
scene of the regular August meeting of the 
Hoo-Hoo club. The camp is one of the most 
beautiful in east Texas and is within an hour’s 
drive of Beaumont. The members of the club 
and their ladies brought their own picnic 
lunches, while the club furnished iced water- 
melon and cold drinks. President Ryder fur- 
nished boats for those who wished to paddle in 
the stream, while swimming ‘‘at the front 
door’’ was indulged in by many. 


Much Activity in Hoo-Hoo Circles 


St. Louis, Mo., Aug. 17.—Word received at 
local headquarters states Kansas City Hoo-Hoo 
will observe the ninth day of the ninth month 
with a coneat at which about thirty neophytes 
are expected to be initiated. Vicegerent Snark 
A. L. Jones is making the plans, assisted by 
officers and members of the Kansas City Hoo- 
Hoo Club. 

Aug. 29 is the date fixed for a coneat in the 
Malvern (Ark.) district as determined by Vice- 
gerent L. L. Adair. Hoo-Hoo has gained con- 
siderably in popularity in the region and there 
have been consistent appeals for a concat be- 
fore the membership limit of 9999 has been at- 
tained. A. B. Cook was recently elected presi- 
dent of the Malvern Hoo-Hoo Club to succeed 
A. E. Lamont. Mr. Adair was reélected Vice- 
gerent Snark. Other club officers named were 
F. M. Lay, vice president; W. H. Steffens, sec- 
retary-treasurer, and A. E. Lamont and J. G. 
Greene, directors. 

Elect New Officers for Spokane Club 

SPOKANE, WASH., Aug. 15.—At the Spokane 
Hoo-Hoo Club meeting yesterday noon, George 
Duffy, chairman of the finance committee, re- 
ported optimistically on raising money for the 
handling of the thirty-fourth Hoo-Hoo Annual 
here Sept. 14-16. A. L. Porter, chairman of 
the entertainment and program committee, re- 
ported everything in readiness, with speakers, 
entertainment and all features arranged for. 
N. W. Durham, associate editor of the Spokes- 
man-Keview, told the members of the Hoo-Hoo 
club some interesting facts about the Columbia 
River with its tremendous hydroelectric possi- 
bilities. 

K. Rowles, of the MeGoldrick Lumber Co., was 
elected president of the club, and Roy Myers, 
of the Myers-Noth Lumber Co., secretary. The 
installation will take place at the Hoo-Hoo 
Annual next month. Other officers elected were: 
Knute Engdahl, vice president; R. E. Meiggs, 
treasurer, and J. M. Brown, Oscar Noth, Ernest 
Massie, D. C. Spoor and A. H. Bartleson, diree- 
tors. 


(9 eaeaeaeaeascaeaa: 


Chicago Hoo-Hoo Club’s Annual 


At the annual meeting of the Hoo-Hoo Club 
of Chicago, held Friday, Aug. 14, at the rooms 
of the Lumbermen’s Association of Chicago, it 
was unanimously voted to include all members 
of the order residing in Chicago and Cook Coun- 
ty, Illinois, as associate members of the Hoo- 
Hoo Club of Chicago, and to invite them to eon- 
tribute to the support of the elub as ‘‘ contrib- 
uting members.’’ It was also voted to make the 
Vicegerent Snark for the northern district of 
Illinois, who at present is Joseph A. Gorman, 
an ex-officio member of the board of directors 
and honorary president of the club. 

The following officers were elected for the 
coming year: ; 

President—Frederick Klapproth. 

Vice president—A. H. Ruth. 

Secretary—George W. Burgoyne. 

Treasurer—Clarence Boyle, jr. 

Directors—B. A. Johnson, Roy A. Johnson, J. L. 


Hlorn, Noél Ridlon, J. W. Cisar and the officers of 
the club. 


A. J. Olson is chairman of the entertainment 
committee, and W. E. Wherity is chairman of 
the membership committee. The finance com- 
mittee is made up of the officers of the club. 


PABBA AABABAZAAAS: 


PROFESSIONAL ASSISTANCE for the typical 
New Hampshire ‘‘woodlot’’ is to be given as 
the result of the addition of a forestry special- 
ist to the University of New Hampshire exten- 
sion service, it has been announced at Durham, 
N. H. The United States Department of Agri- 
culture is codperating in the project with the 
New Hampshire Forestry Commission and the 
local university. Elmer D. Fletcher, of Win- 
chester, Mass., has been appointed to the new 
post of forestry specialist, a position made pos- 
sible through the passage by Congress of the 
Clarke-MeNary Act. 
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Profits In 
Quick Turn-Over 


EST indication of any retail lumber 
the 


deal- 


er’s turn-over is color of his yard 


stock. Weather-stained piles show slow mov- 
ing, but bright stock shows constant replace- 


ment and quick turn-over. ' 


Quick turn-overs with small profits are far 
better than slow sales with Jong profits when 
carrying charges of depreciation, interest, in- 
Remember that the idle horse 


surance, ete. 


eventually eats his head off, 


The old adage that goods well bought are 
half 


tail lumber dealer who buys our Oak and Ma- 


sold never applied so well as with the re- 


ple Flooring for quick shipment from our 


Chieago warehouse, where his orders are 
shipped the same day they are received. This 
is the ideal method of merchandising, where 
no money is tied up in flooring to depreciate 


from dust and dirt. 


Our terms are, your customer satisfied or 
money back, as every foot shipped is guaran- 
teed for quality. You will find our prices 
right and our policy liberal, with no quibbling. 


A trial will make you our customer. 


WE SELL TO DEALERS ONLY 


E. Co! 


1052 Princeton Ave., CHICAGO Telephone Boulevard 0636 











Pine Location 


If interested in location for planer in terri- 
tory where plenty of pine timber and custom 
rough lumber available — two railroads, five 
rock roads — we have five acres yard, sheds, 
dry kiln and power for sale liberal terms. 


The Ripley Stave Co., New Albany, Miss. 








ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 


C.B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight = aj discount drafts. 
Brokers for Exports& Imports 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 
I| SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 

















"WHAT THE ASSOCIATIONS HAVE IN PROSPECT 








Aug. 27—West Coast Lumbermen’s Association, Emer- 
son Hotel, Hoquiam, Wash. 

Aug. 28.—Annal golf tournament of West Coast Lum- 
bermen’s Association, Grays Harbor Country Club, 
Hoquiam, Wash. 

Aug. 29—Tri-State Sawmill Managers’ Association, 
Youree Hotel, Shreveport, La. Monthly meeting. 
Sept. 2—Hardwood Interior Trim Manufacturers’ Asso- 

ciation, Claridge Hotel, Memphis, Tenn. 


Sept. 8—Alabama Mill Managers’ Association, Lock- 
hart, Ala. Monthly meeting. 
Sept. 8—Roofer Manufacturers’ Club, Hotel Dempsey, 


Monthly meeting. 

Retail Lumber Dealers’ Associa- 
tion, Hendersonville, N. C “Vacation convention.”’ 
Sept. 11—Indianapolis Lumbermen’s Golf 

Indianapolis Country Club, Indianapolis, 

nual fall tournament. 


Macon, Ga. 
Sept. 10-11—Carolina 


Association, 
Ind, An 


Sept. 14-16—Concatenated Order of Hoo-Hoo, Spokane, 
Wash. Annual. 
Sept. 16—Plywood Manufacturers’ Association, Audi- 


torium Hotel, Chicago. Quarterly Meeting. 

Sept. 19—Pittsburgh Builders’ Exchange, Turner Park, 
Perryville, Pa. Corn roast. 

Sept. 22-24—Southern Logging Association, 
Hotel, New Orleans, La. Annual, 

Sept. 24—New Jersey Lumbermen’s Association, Hotel 
Berkeley-Carteret, Asbury Park, N. J. Fall meeting. 


Roosevelt 


Oct. 7-9—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Washington, D. C. Annual. 
Oct. 15-16—Regional conference on forestry in Indiana, 


Kentucky and Illinois, Madison, Ind. 
Oct. 28-29—Appalachian Logging Congress, Chattanooga, 
Tenn. Fall meeting. 
28-31—Pacific Logging Congress, 
Seattle, Wash. Annual. 
Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 
Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y. 
Nov. 16-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga. Annual. 
Noy. 16-17—Loyal Legion of Loggers & Lumbermen, 
Portlund Hotel, Portland, Ore. Semiannual meet- 
ing of board of directors. 
19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual, 
27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 
Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 


Oct. Olympic Hotel, 


Jan. 


Jan, 


Feb. 12-14, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 
nual, 


Member Mills Have Better Shipments 


SEATTLE, WasuH., Aug. 15.—For the first 
seven months of 1925, official reinspection by 
the West Coast Lumbermen’s Association has 
covered 8,806,387 feet for member and non- 
member mills, according to information given 
out yesterday by Robert B. Allen, secretary- 
manager of the association. 

In shed stock, shipments by member mills 
have stood up under reinspection 23 percent 
better than like stock shipped by the non-mem- 
bers; in commons, the association member stock 
has stood reinspection 21 percent better than 
the non-members; in industrial use stock the 
member shipments have been 20 percent better 
than the non-member shipments; and in railroad 
material 2 percent better. 


To Offer Prize for Trade-Mark Design 


MILWAUKEE, WIs., Aug. 17.—A meeting of 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association was held here last Tuesday, 
at the Hotel Pfister with about sixty members 
of the association in attendance. The mechani- 
cal difficulties connected with the marking and 
grading of lumber as recently put into effect by 
the association was the reason for the special 
meeting. It was announced that plans are un- 
der way to offer a prize of $500 for the best 
trade-mark design and essay telling the ad- 
vantages of Wisconsin hemlock as compared 
with other woods. 


Michigan Membership Enlarged 


GRAND Rapips, Micu., Aug. 17.—In a letter 
sent out to the directors and officers and the 
members of the ‘‘Five Hundred Club’’ of the 
Michigan Retail Lumber Dealers’ Association, 
Secretary A. M. Manning advises that up to 
July 31 sixty-six new members had been added 
to the association roster. This is as compared 
to eighty-four for the whole of 1924 and is an 


increase of 50 percent for the eighteen-month 
period. Those on the honor roll of the associa- 
tion who have assisted in securing the new mem. 
bers are F. A. McCaul, C. L. Weeks, Ed Weeks, 
G. L. Whitney, C. W. Beck, H. G. Moyer, K. L, 
McDonald, Herman Zahnow, Harry Brattin, D. 
Mansfield, M. A. Scharp, F. C. Westover, H. H, 
Corwin, Don Fisher, O. T. Stark and A. (, 
Bensen. These men and others who qualify in 
the future will be tendered a complimentary 
dinner sometime during the 1926 convention, 
Secretary Manning urges all who have not yet 
qualified for the honor roll to choose a few 
prospects and go after them strong during the 
next six weeks, seeking to add their names to 
the association’s roster. 


Ask Members for Convention Topics 


SAN Francisco, Cauir., Aug. 15.—In order to 
assure a program of interest to the members of 
the California Retail Lumbermen’s Association 
at the annual convention to be held sometime 
in November, Secretary J. E. Fraser has sent 
out a form letter to every member of the asso- 
ciation asking him to check a list of subjects 
given as to what would be the most interesting 
to take up at the association convention. There 
is also a blank on the list to add subjects not 
given in the list. 

It is desired to have the preferences of the 
members in the hands of the secretary by Aug. 
29 so that they can be gone over at the meeting 
of the board of directors to be held on that date 
at Santa Barbara. The exact time and place 
of the convention will also be decided at this 
meeting. 

Among the subjects suggested for discussion 
at the coming convention are grade marking 
and standardization, uniform cost accounting 
system, community advertising, code of ethics, 
traffic bureau for members, group compensa- 
tion insurance, credits and collections, sales- 
manship, city planning and home financing with 
regard to the building and loan factors of such. 

, 


Discuss Grading Rules 


San Francisco, Cauir., Aug. 15.—Six of 
the California White & Sugar Pine Manufac- 
turers’ Association graders, representing the 
California corps, met in Oroville, Calif., at the 
mills of the Hutchinson and Swayne companies 
last week for the purpose of comparing inter- 
pretations of the grading rules for California 
pines recently adopted by the association in 
connection with ‘the general standardization 
program. Edward P. Ivory, acting secretary- 
manager of the association, was in charge of 
the meeting. 

Following the meeting Mr. Ivory, with In- 
spector I. M. Johnson, visited the mills of the 
Diamond Match Co., at Chico, returning to San 
Francisco Thursday. Mr. Johnson will leave 
during the week for Chicago where he will as- 
sume the duties of Inspector Thomas HE. San- 
doe, who is returning to California duties. 


Northern Illinois Club to Meet 


Aurora, Inu., Aug. 18.—The Northern Illinois 
Lumbermen’s Clyb will hold its regular monthly 
meeting here Wednesday evening, Aug. 26, 
opening with a 6:30 dinner in the grill of the 
G. A. R. Hall. The meeting will take the form 
of a roundtable discussion, which proved 8 
popular at the July gathering, and several sub: 
jects of importance are to be taken up. All 
dealers in northern Illinois territory are invited 
to be present. 


A SHOWER-BATH SYSTEM for washing hogs be: 
fore they enter the killing pen was recently 1 
stalled in a large packing plant at Salt Lake 
City, Utah, as a means of keeping the scalding 
vats in a clean condition, 
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~ Decided Victory for Wisconsin Hemlock | 


Eau CLAIRE, Wis., Aug. 19.—Through effec- 
tive and public spirited work by local lumber- 
men, a decided victory has been won by ‘‘old 
faithful’’ hemlock, and that home grown wood 
is to be used in the construction of a new senior 
high school in this city. Before plans and 
specifications for the new building had been 
prepared, W. G. Kessler, sales manager of the 
New Dells Lumber Co., had a conference with 
the president of the board of education, at which 
time he was assured that in the construction of 
this new school every dollar possible would be 
spent at home and that local labor and local 
products would receive full consideration. In 
spite of this assurance, however, when specifi- 
cations finally were prepared, the bill of lumber 
provided for yellow pine, fir, and Norway pine. 

Believing that this was an unjust disecrimina- 
tion against hemlock and an important Wis- 
consin industry, Mr. Kessler asked for a 
hearing before the board of education, which 
was granted. At this hearing he was assisted 
by E. E. Kaiser, of the Kaiser Lumber Co., and 
Theodore F. Laist, architectural and trade ex- 
tension expert of the Northern Hemlock & 
Hardwood -Manufacturers’ Association. At 
this and other conferences a convincing show- 
ing was made as to the importance of the hem- 
lock industry, the amount of taxes paid by 
those engaged in this industry, and tables were 
presented, compiled from technical information 
prepared by the Forest Products Laboratory, 
showing that for strength, durability ete., hem- 


Begin Construction 


BALTIMORE, Mp., Aug. 17.—The preparatory 
work in connection with the laying out by the 
Weyerhaeuser Timber Co., of a large depot at 
Portsmouth, R. J., similar to the one established 
here is stated at the local office to have 
progressed far enough to be followed by the 
delivery of construction material. This is ex- 
pected to begin arriving during the current 
week, and the great sheds will soon start to 
rise. The company has acquired more than 100 
acres of land, with both water and railroad con- 
nection, and will go ahead with its program as 
rapidly as possible. 

Speaking of the business being done espe- 
cially in fir, of which the Weyerhaeuser com- 
pany is bringing large quantities to this city, 
Col. J. E. Long, in charge of the Baltimore 
branch, and who will also have general super- 
vision at Portsmouth, said Saturday that meas- 
ured in volume, the total up to date is far ahead 
of last year and sets a new mark since the open- 
ing of the depot in this city. Past experience 
has shown, he went on, that the first six months 
fall behind the second half of the year. The 
activities that eall for fir finding their highest 
development come after July 1, so that any 
comparison made on the basis of halving the 
total for the year and applying the result to the 
first half does not show the full measure of gain 
and may even disclose a decline, It is only when 
corresponding periods are contrasted that the 
actual headway made is revealed. 

Col. Long said larger quantities of lumber 
could be placed but for the fact that stocks were 
considerably broken, and it was not always 
possible to make prompt shipment when calls 
were received. This might seem peculiar with 
reference to a corporation carrying such heavy 
supplies as are to be found at the Fairfield 
depot, but found its explanation in the eireum- 
stance that it was exceedingly difficult, if not 
Impossible to guess far enough ahead as to just 
What the special requirements of the market 
would be. Stocks sold today, he explained, 
must have been manufactured not less than six 
months back to allow for drying and for the 
time required in-making the journey from the 
Coast to Baltimore. In that time the demand 
would often take an important turn, with trade 
developments quite unexpected at times. 3y 
Way of illustration he mentioned one instance of 
he company having on hand 149 pieces of 
12x12x40 timbers. This number, he went on 


’ time. 


lock compared favorably with other woods under 
consideration. 

As a result of this earnest effort, the building 
committee agreed to use hemlock in the construe- 
tion of the building, and the architect was in- 
structed to revise his specifications accordingly. 
In all of the discussions by Mr. Kessler and 
others who appeared before the board and the 
building committee, no effort was made to ad- 
vance the claims of any particular manufacturer 
or dealer, the whole effort being centered on 
securing the consent of the authorities to use 
a home grown wood, hemlock, in preference to 
woods from other sections. The matter of mak- 
ing a price on the hemlock and securing the 
business will rest with. the contractors and 
those who may bid on this material. 

Now that the building committee has been 
convinced that hemlock is the proper material 
for use in construction, the local interests will 
follow up with a campaign for the use of bireh 
for interior finish. The specifications call for 
yellow pine, and an effort will be made to con- 
vinee the building committee that it will be 
good business policy, as well as a recognition 
of home industry, to use birch, even though the 
cost will exceed the cost of yellow pine in the 
building by about $6,000. 

This effort on'the part of Mr. Kessler and his 
associates is in line with the recent campaign 
put on by manufacturers of hemlock lumber, to 
secure its more general use in building construe- 
tion in Wisconsin. 


of Second Depot 


to say, would ordinarily appear quite adequate 
and might had been found to last for some 
But it so happened on this occasion that 
in less than thirty days, orders for more than 
400 pieces of the same size came in, thus leav- 
ing the management unable to take care of the 
demand. This was an extreme case, Col. Long 
admitted, but found repetitions in smaller ways 
quite frequently, so that even with such great 
assortments as were carried at Fairfield, there 
arose occasions when wants could not be met 
immediately. Because of the peculiarity in the 
calls, the assortments developed inadequacies 
here and there at unexpected places, adding to 
the difficulties of making adequate provision 
for the requirements of consumers. 

Col. Long declared that business trends are 
being watched more closely than ever and that 
the management has endeavored by every means 
possible to keep its finger on the pulse of the 
trade, so as to be prepared; for guessing wrong 
is expensive, and careful study of conditions, 
not less than keeping posted on the varying eur- 
rents of the movement are more than ever re- 
quired to deal successfully with the situation. 


Discuss Utilization of Short Lengths 


PoRTLAND, OrE., Aug. 15.—Greater utilization 
and improvement in distribution of forest prod- 
ucts, particularly short lengths of lumber, was 
discussed here during the week by Forest Serv- 
ice specialists of the northern Rockies, Cali- 
fornia and north Pacifie coast districts who met 
with C. V. Sweet, chief of the industrial investi- 
gation section of the Forest Products Labora- 


tory at Madison, Wis. A number of Portland 
lumber manufacturers also attended the ses- 
sions. It was pointed out that there are many 


industries that could with benefit to themselves 
and advantage to the lumber industry use short 
lengths as readily as long lengths. Under ex 
isting conditions buyers invariably eall for long 
lengths although they cut them into 
lengths, and as a result manufacturers have to 
make heavy coneessions to dispose of short 
lengths. 


short 


PRR REBAEBABAAAAAE: 

THERE WERE 636 fires in Quebee during 1924, 
186 being slash fires, 56 caused by railroads, 54 
by lightning, 63 by hunters, 96 by travelers and 
smokers, and 45 by forest workers. 








Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 
Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 


























This Machine Keeps 
the Worries Out and 
the Profits In 





If your profits are “off” let 
this machine increase them. 


Atlas—IMPROVED PHILLIPS —tnvented 
Window Frame Machine 


Pulley Mortiser—Pocket Cutter—Variety Saw Table 


Write today for PROFIT PROOFS 
and Bulletin No. G-45. 


Atlas Manufacturing Co. 
Orlando, Florida 
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Distributors 
OF LUMBER 


from St Louis 


f 8D Years 


BOECKELER 
LUMBER COMPANY 


ST. LOUIS 



























(SERVICE) 


For Sale— 
Nos Hardwoods 


and OHIO 


I want to move the following stock at once. Fine quality 
—all 3 months and better dry. Write me for prices. 
Scars 6/4 and 8/4 No. 2 Com. and Btr. Hickory 
Scars 4/4 No. 1 Com. and Btr. Plain Red Oak 

10 cars 8/4, 10/4 and 12/4 Elm 
10 cars 8/4 Soft Maple 
3 cars 10/4 Hard Maple 
Can take contracts from manufacturers. 


Also handle R. R. Ties and Timbers, 
Temporary and White Oak Piling. 


Chas. E. Neel, UNION CITY. IND. 


Representing Several Mills. 














) Gummer Gypress Go. ; 





Mills: Jacksonville and Sumner, Fla. 


Cv — LUMBER 
»y pli ess Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City ‘ 

















RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
GANDY. LA 








Office, 
RUSTON, LA. 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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portant, where it can be painted or stained, 
architects and builders will be doing their share 
to reduce one of the important present economic 
wastes in Jumber distribution. 


Fair Gain in New Business 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 20.—Reports re- 

ceived by the National Lumber Manufacturers’ 
Association today from 357 of the larger soft- 
wood mills of the country, for the week ended 
Aug. 15, as compared with 360 mills reporting 
for the preceding week, indicated production 
and shipments about the same, with a fair gain 
in new business. In comparison with the same 
period a year ago, substantial increases in all 
three items were noted. 

The unfilled orders of 243 southern pine and 
west Coast mills at the end of last week 
amounted to 615,106,319 feet, as against 
601,832,130 feet for 244 mills the previous 
week. The 131 identical southern pine mills 
in the group showed unfilled orders of 255,- 
998,560 feet last week, as against 248,996,320 
feet for the week before. For the 112 west 
Coast mills, the unfilled orders were 359,107,759 
feet, as against 352,835,810 feet for 113 mills 
a week earlier. 

Altogether the 357 comparable reporting mills 
had shipments 97 percent and orders 103 per- 
cent of actual production. For the southern 
pine mills, these percentages were respectively 
102 and 112; and for the west Coast mills, 100 
and 108. Of the comparable reporting mills, 
349 (having a normal production for the week 
of 219,476,164 feet) gave actual production 107 
percent of normal, shipments 105 percent, and 
orders 111 percent thereof. 

The figures for last week, the week before, 
and the same week last year when 337 mills 
reported, follow: Production — 247,615,480 
feet, against 245,378,586 feet the week before, 
and 214,615,328 feet last year. Shipments— 
239,794,333 feet, against 236,883,424 feet the 
week before, and 202,924,988 feet last year. 
Orders—254,390,028 feet, against 239,342,904 
feet the week before, and 243,905,512 feet last 
year. 

A comparison of the national lumber move- 
ment for the first thirty-three weeks of 1925 
with the same period of last year follows: 
Production—8,015,097,793 feet, against 7,668,- 
273,505 feet; 1925 increase, 346,824,288 feet. 
Shipments—7 940,872,276 feet, against 7,614,- 
984,251 feet; increase, 325,888,025 feet. Or- 
ders—7 793,831,767 feet, against 7,497,145,586 
feet; increase, 296,686,381 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing fig- 
ures. Eleven of these mills reported a cut of 
16,518,000 feet; shipments, 14,048,000 feet, and 
orders, 11,437,000 feet. The reported cut rep- 
resents 35 percent of the total of the California 
pine region. As compared with the preceding 
week, with reports from nine mills, there were 
substantial increases in all three of those items. 

The Southern Cypress Manufacturers’ Asso- 
ciation (also omitted from above tables), for 
the week ended Aug. 12 reported from 15 mills 
a production of 5,362,653 feet; shipments, 
5,840,000 feet, and orders, 5,100,000 feet. With 
three more mills reporting, this association 
showed increases in production and shipments, 
with new business slightly less than for the 
previous weck. 

The West Coast Lumbermen’s Association 
wires that new business for the 112 mills re- 
porting for the week ended Aug. 15 was 8 per- 
cent above production and shipments were 8 
percent below new business. Of all new business 
taken during the week, 37 percent was for fu- 
ture water delivery, amounting to 40,518,785 
feet, of which 30,587,905 feet was for domestic 
cargo delivery and 9,930,880 feet export. New 


business by rail amounted to 2,154 cars. Thirty. 
six percent of the week’s shipments moved by 
water, amounting to 36,945,008 feet, of which 
27,484,037 feet moved coastwise and 
coastal, and 9,460,971 feet export. 
ments totaled 1,984 cars, and local deliveries, 


6,035,156 feet. Unshipped domestic cargo 
orders total 119,823,457 feet; foreign, 85,. 
444,302 feet, and rail trade, 5,128 cars. Enm. 


ployment demands both east and west of the 
Cascades continue to be governed by forest fire, 
harvest and construction requirements. 
more than 60 percent of fir logging camps are 
open, and many of these operations have sus. 
pended actual logging because of forest fires 
or fire hazard. 
land Empire sawmills are running, many operat- 
ing two shifts. 


appears on page 47 of this issue.—EDITor. | 


tion of Portland, Ore., with three more mills 
reporting than for the preceding week, showed 
production about the same, a fair increase in 
shipments, and a good gain in new business. 


Francisco, reported a slight decrease in produe- 
tion and shipments, with new business consider. 
ably less than the week before. 


facturers’ Association (in its softwood produc. 
tion), with one less mill reporting than for the 
previous week, showed considerable reductions 
in all three items. 


tion, with one less mill reporting, indicated 
production about the same, a slight decrease in 
shipments, while new business fell off to some 


meeting 


inter- 
Rail ship- 


Not 


Almost without exception, In- 


[The Southern Pine Association barometer 


The Western Pine Manufacturers’ Associa- 


The California Redwood Association, of San 


The Northern Hemlock & Hardwood Manu. 


The Northern Pine Manufacturers’ Associa- 


extent. 


[Special telegram to AMERICAN LUMBERMAN] 

NorFrouk, VA., Aug. 20.—For the week ended 
Aug. 15, thirty-seven mills reporting to the 
North Carolina Pine Association, and having a 
normal production of 11,400,000 feet, manv- 
factured 10,534,173 feet, shipped 8,637,775 feet, 
and booked orders for 10,737,787 feet. 


Appointed State Forester of Missouri 

[Special telegram to AMERICAN LUMBERMAN] 

St” Louris, Mo., Aug. 20.—Word was received 
from Sedalia today that Frederick Dunlap, sec- 
retary of the Missouri Forestry Association, 
was made State forester incident to the organ- 
ization of a State forestry commission, by the 
State board of agriculture holding a regular 
at Sedalia. Creation of a State 
forestry commission was authorized by the 
Missouri legislature in general session last win- 
ter, details being left to the State board of 
agriculture. 

Foresters have been working ten years to con- 
vinee the public that timber ean be grown in 
Missouri and made to pay. About one-third of 
Missouri is in timber, mainly oak, hardwood and 
some yellow pine, but very little care has been 
taken of it up to this time. 

The object of the State forestry commission 
is to encourage farmers and small land owners 
to take better care of their timber patches. 
When this is done, it is believed the larger lum- 
ber companies will become interested in Mis- 
souri timber. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] / 


WASHINGTON, D. C., Aug. 20.—Following are 
f. o. b. mill prices Aug. 13 to 15 of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 








Sap Flooring Dimension, 2x4”, 16’. 
Edge grain— fo. Me shale gine eas $25.11 
1x3” B&better $74 98 RR Bee ee earee 24.00 
Diet dmndin inlined ai Common Boards, S2S 
at grain— or $4S 
1x4” B&better .. 44.71 Bs 8? No. Tos ss *$36.85 
1x4” No. 2 com.. 18.18 {f1X 8” No. 2..... og 
ree 91 0F Pe o8 INO. G's. bbe 
1x6” No. 2 com.. 21.05 #1519” No. 1..... *5,0.28 
1x6” No. 3 com... 14.78 “1x12” No. 2..... 22.88 
Longleaf Timbers, S4S, 20’ and Under | 
BP CANE NEDA GU isso clacce CR CAS ¢ cit vie Nolen ais tie eG *$25.24 
*Figures for Aug. 1 to 15. 
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Handling Output of Four Florida Mills 


st. Louis, Mo., Aug. 19.—The Consolidated 
Saw Mills Co., Arcade Building, is now handling 
the output through its St. Louis sales office of 
four sawmills in Florida, in addition to its other 
mills located in Arkansas, Oklahoma and 
Mississippi; it is announced by J. A. Meyer, 
secretary and treasurer. 

The Gulledge Lumber Co., Haines City, Fla., 
whose output is handled by the Consolidated 
company, 18 operating in a very fine body of 
dense longleaf pine timber, and has a daily ¢a- 
pacity of between 75,000 and 100,000 feet. This 
is a new, complete operation, including sawmill, 
planing mills, steam dry kilns ete. The Gulledge 
Lumber Co. formerly operated at Mendenhall, 
Miss., for many years before moving to Florida. 
The Mendenhall sawmill, planing mill ete., has 
been sold to the W. C. Woods Lumber Co., Col- 
lins, Miss. The Gulledge company’s timber lands 
are in Polk and Osceola counties. The com- 
pany has erected at Haines City twenty-five 
homes for its white employees and sixty houses 
for the negro workers. A general store has 
been built, and a park has been Jaid out The 


operation will employ 250 to 300 men. The saw- 
ing of logs began last Monday. 

The officers of*the Gulledge Lumber Co. are 
R. E. Gulledge, president; G. W. Gulledge, vice 
president and manager; B. A. Kaufman, treas- 
urer, and J. A. Meyer, secretary. 

The Consolidated Saw Mills Co. is handling 
exclusively the output of the Prine Lumber Co., 
Littman, Fla., P. O. Quiney, Fla., which is 
operating in virgin close-grain shortleaf pine, 
with a capacity of between 75,000 to 100,000 
feet daily. 

The Consolidated is also handling the output 
of the Bell Manufacturing Co., River Junction, 
Fla., producing about 50,000 to 75,000 feet a 
day of virgin shortleaf pine, and the Walker- 
Jordan Lumber Co., Scott’s Ferry, Fla., which 
is operating in a body of dense longleaf pine, 
cutting about 50,000 feet daily. 

All of these mills are equipped with planing 
mill, steam kilns ete. They own a large 
quantity of timber to enable them to run a good 
many years. 

The Consolidated mills now have a capacity 
of 300,000 feet daily in Florida, in addition to 
other mills located in Arkansas, Oklahoma and 
Mississippi. 








NOTES FRO! 














To Study Forest Resources in Cuba 


Utilization and conservation of forest re- 
sources in the American tropics is to be made 
the subject of a special study by the Tropical 
Plant Research Foundation, organized under 
the auspices of the National Research Council 
and cooperating closely with the United States 
Departments of Agriculture and Commerce and 
other government agencies. The study will begin 
with a project in Cuba, where the foundation is 
already engaged in a sugar cane investigation 
with a view to checking the ‘‘mosaic’’ and cer- 
tain other diseases that attack the cane and re- 
duce the yield. The active director of the for- 
estry work in Cuba will be H. N. Whitford, 
until recently chief of the crude rubber section 
of the Department of Commerce. 

The survey will be made in the eastern part of 
Cuba for two large concerns, the United Fruit 
Co. and the Cuba Co. Actual work on the 
project will start early in September. Owing 
to other plans, Mr. Whitford will be in charge 
only temporarily. General supervision of the 
foundation’s forestry work will remain with 
Maj. George P. Ahern, formerly director of 
forestry in the Philippine Islands. 

It is believed the study in Cuba will lead to a 
wide extension of scientific investigation into 
the forest resources of Latin American countries 
lying in the tropical region. 


Largest Building Bill in Its History 

During the last fiseal vear, $62,862,980 worth 
of buildings and houses were constructed or 
authorized in Washington, D. C., according to 
the annual report of the district commissioners. 
This was the largest building bill in the his- 
tory of the District of Columbia, an increase of 
$23,469,773, or 60 pereent, over the preceding 
fiscal vear. It is also a large increase over the 
fiscal year ended June 30, 1923, which was 
Washington’s banner construction year, when 
thousands of persons were turning to home 
building because of high rents. 


Tax Plans of Treasury Department 


Matured tax plans of the Treasury Depart- 
ment contemplate a scientific reduction of the 
revenue laws by Congress next winter, the policy 
being to obtain the largest amount of income 
possible with the least dislocation to business. It 
Was stated this week that reduction of surtaxes 
from the present 40 percent maximum of the 
Simmons rates adopted by Congress last year 
toa maximum of 20 percent will not deprive the 
treasury of necessary revenue. Ultimately, 


treasury experts may ask for an even lower 
surtax maximum. President Coolidge’s view is 
that the maximum should be made certainly as 
low as 25 percent. 

Underseeretary Winston recently pointed out 
that a reduction of the maximum normal tax 
to 5 percent and the surtax to 20 percent could 
be sustained by the treasury. He will appear 
before the ways and means committee and give 
the status of receipts and expenditures and out- 
line the expert opinion of the Treasury Depart- 
ment as to the extent of reductions possible 
without depriving the Government of necessary 
operating resources. The present maximum nor- 
mal tax is 6 percent. Such reduction in the 
maximum normal tax is construed as applying a 
further reduction in the minimum normal tax 
from 2 to 1 percent. 


Value of Farm Equipment Produced 


According to data collected at the annual can- 
vass of manufacturers of farm equipment, the 
total production in 1924 was valued at $329,165,- 
367, compared with $364,921,854 in 1923 and 
$209,639,897 in 1922. The 1924 total repre- 
sents a decrease of 9.8 percent from 1923, but it 
is a gain of 57 percent over 1922. 


Commercial Woods of Porto Rico 

Recent letters received from L. W. James, 
trade commissioner of the Department of Com- 
meree at San Juan, and Charles Z. Bates, assist 
ant chief of the Porto Rico forest service, indi- 
cate that that island possession of the United 
States can produce certain tropical hardwoods. 
There are a few scattered stands of timber in va- 
rious parts of the island, but they are insignifi- 
cant in size and of little commercial value. The 
principal markets are for railroad ties and local 
cabinet and furniture shops. 

The Luquillo national forest is on the inae- 
cessible slopes of the Luquillo Mountains in 
the northeastern part of Porto Rico. There are 
no railroads and no highways built into this 
country and the only method of communication 
is by horseback over bridle paths or, in many 
cases, by foot where there are not even bridle 
paths. The only remaining tracts of virgin 
forests in the island are found within the hu- 
quillo national forest and immediately adjacent 
thereto. Approximately 6,000 acres of virgin 
forest land bordering the national forest could 
be purehased at a price ranging from $5 to $15 
an acre. The prevailing species found within 
the latter tract in the order of their abundance 
are: Candle wood, laurel, granadillo, musk 
wood, Spanish cedar and ausubo. 








It’s a gruesome thought, that 
Stab in the back, but that is just 
the way that Fire often strikes— 
in the dark—from behind. 


With ample insurance in the Lum- 
ber Mutuals, with our record of 
prompt settlements and our finan- 
cial resources, you know that the 
stab cannot be fatal, and, even be- 
fore the ruins are cold, you can 
begin to plan confidently and 
definitely for the future. 


It is to the material profit of any 
lumberman, in lower cost and bet- 
ter protection, to carry your in- 
surance—all of it—through the 
Lumber Mutuals. We offer at 
cost the best insurance a lumber- 
man can buy. 


Write any of these companies for 
special folder—‘The Stab of Fire” 
and for further information about 
the advantages to you of insurance 
with the Lumber Mutual Companies. 


Associated 
Lumber Mutuals 


Pennsylvania Lumbermens Mutual Fire In- 
surance Co., of Philadelphia, Pa. 


Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 


Indiana Lumbermens Matual Insurance Co., 
of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance Co., of 
Boston, Mass. 


Lumbermens Mutual Insurance Co., of Mans- 
fleld, Ohio 
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Jean LaRue says: 


**She’s dam’ good 
mans to deal wid!"’ 


Northern 
Hardwoods! 


WISCONSIN OAK 


2 gars 4/4” Sel. &Btr. 

cars 4/4” No. | Com. & Btr. 
cars 4/4” No. | Com. & Sel. 
ears 4/4” No. 2 Com. & Btr. 
ears 4/4” No. 2 Common 


Wewa 


SOFT MAPLE 
cars 4/4” Ist & 2nds 


on 


BIRCH 


cars 4/4” No. | Com. & Sel. 
cars 4/4” No. 2 Common 


ow 


The Adams-Thom 
was’ Lumber Co. 


Let us quote yeu on the following: 


ears 4/4” No. | Com. & Btr. 








Maple No. 2Com...... 


Hemlock—Complete Stock 


Birch No. 1 Com. &Btr. . . 


350,000 Maple No. 3Com. . 


Birch No.2Com....... 175,000 Basswood No.1 Com. &Bir. 30,000 
Birch No.3 Com...... . 225,000 Basswood No. 2Com. . 8,000 
Maple No. 1 Com. & Btr.. 50,000 BasswoodNo.3Com. ... 30,000 


60,000 


FIFIELD, WISCONSIN 


» oo 150,000 


Write for description and prices 


Hales Timber Co., Inc. 











JACKSON & TINDLE, Inc. 


MANUFACTURERS 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 








Remember 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 


| S 
L 


and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 








VON PLATEN-FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 

















a 
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Surface Measure 


ESTIMATOR 


Anew publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish 
panels, doors, sash, blinds, door and window 
frames, etc., etc. Send for circular containing 
sample pages. . 


Pocket Size (472 x 674”’) $5.00, Pestpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 




















LUMB 


Lumber Rate Schedules Suspended 


WASHINGTON, D. C., Aug. 17.—The Interstate 
Commerce Commission has suspended until Dec. 
13 the operation of schedules as published in 
Supplement No. 33 to Agent B. T. Jones’ tariff 
I. C. C. No. 1,421. The suspended schedules 
propose to cancel commodity rates on lumber 
and other forest products in carloads from Cov- 
ington, Latonia and Newport, Ky., to Hamil- 
ton, Middletown, Miamisburg and Dayton, 
Ohio, and apply class rates. Under the change 
the rate from Covington to Hamilton would be 
increased from 74% to 10 cents a hundred 
pounds. 


The commission has also suspended until Dec. 
13 schedules published in the Duluth, South Shore 
& Atlantic Railway Co.’s tariff I. C. C. No. 3,451, 
which propose to increase the rates on lumber and 
articles taking lumber rates from Sault Ste. Marie, 
Mich., to Chicago and Milwaukee via routes ap- 
plicable east of Lake Michigan. For example, the 
present rate to Chicago is 21 cents and the pro- 
posed rate 264% cents a hundred pounds. 

Still another suspension until Dee. 13 covers 
schedules published in the tariffs of various lines 
and Agents J. J. Cottrell, J. H. Glenn and F. L. 
Speiden, which propose to revise the rates on lum- 
ber and other forest products between points in 
Carolina, Southeastern and Mississippi Valley ter- 
ritories and points in Virginia and North Carolina, 
resulting generally in increases, ranging from 2 to 
5 cents a hundred pounds. 





Equipment Inquiries and Orders 

In the latest issue of Railway Age inquiries and 
orders placed by the railroads are reported as fol- 
lows: 

INQUIRIES—Oliver Iron Mining Co., 200 ore 
cars; Warner Sugar Co., Cuba, 75 cane cars; IIli- 
nois Central, 1,000 single sheathed automobile box 
cars, 40 tons’ capacity. 

ORDERS—Anglo Mexican Petroleum Co., 17 tank 
ears of 7,080 gallons’ capacity, with Middletown 
Car Co.; Gulf Coast Lines improvement program 
includes 500 steel underframe box cars, 250 steel 
underframe gondola cars and $230,000 for dining 
Cars: °R ABELLA LBLBLAAGS 


Southern Hardwood Traffic Activities 

MEMPHIS, TENN., Aug. 18.--No definite pro- 
posals have been made by the western and south- 
western lines regarding increases in forest prod- 
ucts’ rates, which matter is to be threshed out at 
the hearing which is to start in Chicago on Sept. 
8, according to announcement made by the 
Southern Hardwood Traffic Association, which also 
announces that the Southern Pacific lines have 
definitely stated that no increase will be asked 
in the transcontinental lumber rates. Other west- 
ern lines and southwestern lines are also expected 
to make similar announcements in the near future. 

The Southern Hardwood Traffic Association will 
be represented at this hearing by J. V. Norman, 
general counsel, and others, prepared to fight any 
effort to increase rates on forest products. 


The Southern Freight Association is consider- 
ing a proposal of the carriers to increase the 
rates on lumber and lumber articles from Louis- 
ville, Ky., Cincinnati, Ohio., New Albany, Ind., and 
other upper Ohio River points to Virginia and 
North Carolina. The increases range from one 
to four and one-half cents a hundred pounds. A 
protest against any increase in rates has been filed 
by the Cincinnati and Louisville offices of the 
Southern Hardwood Traffic Association and every 
effort will be made to have the present adjustment 
maintained. 


Announcement is made by the Southern Hard- 
wood Traffic Association of reduced rates on lum- 
ber and lumber articles from points on the Missourj 
Pacific railroad to Gulfport and Mobile, Ala., for 
export or coastwise movement. The new rate from 
Little Rock, Ark., is 21 cents, as compared to 25 
cents, and similar reductions from other points. 
The new rate is effective Sept. 3, 1925. 


The Illinois Central railroad has added to its 
list of outbound commodities in connection with 
the through rate transit arrangements on lumber, 
cooperage stock etc., sawdust, shavings, and mill 
refuse, according to announcement made by the 
Southern Hardwood Traffic Association. The ad- 
dition was made at the request of the traffic as- 


i 








sociation and it will permit of an increased moye. 
ment of sawdust etc. through reduced rates that 
will be applicable under the transit arrangements 
and will assist shippers to realize an increased re. 
turn on this material. 


Canadian Rail Shipments of Lumber 


TorRONTO, OnT., Aug. 17.—Rail shipments of 
lumber, which have lagged behind to some extent 
during most of the present year, as compared with 
last year, and which have been showing improve. 
ment of late weeks, have now passed those of 
last year so far as the weekly figures are con. 
cerned, and the total for the year to date is rap. 
idly catching up to last year’s total. At the 
present rate of progress, it will soon pass it. 

In eastern Canada there were shipped during the 
week ended Aug. 8, 3,265 carloads of lumber, as 
compared with 2,793 in the week ended Aug. 1, 
and 2,568 in the week ended Aug. 9, 1924. In 
western Canada the figures were: Week ended 
Aug. 8, 1,232; week ended Aug. 1, 1,101, and 
week ended Aug. 9, 1924, 912. The totals for the 
year to date are as follows: 1925, 111,461 cars; 
1924, 115,420 cars. 


(SEERA 


Commission Suspends Increased Rates 


MEMPHIS, TENN., Aug. 17.—The Interstate Com- 
merce Commission has suspended the new rates 
on lumber and other forest products to Virginia 
points from the territory on and east of the Mis- 
sissippi River and south of the Ohio River, accord- 
ing to anouncement made by the Southern Hard- 
wood Traffic Association. The new rates, which 
were published by the carriers as effective Aug. 15, 
1925, would have meant heavy advances from 
Tennessee, Alabama and other territories. 

The traffic association opposes these new rates 
on the ground that the present rates are earning 
nice dividends for the southern lines and that the 
increases are not justified. It is further pointed 
out that many firms have already contracted for 
considerable business and that much of it is not 
for delivery until after Aug. 15. 


Freight Loadings Over Million Cars 


WASHINGTON, D. C., Aug. 19.—Loading of 
revenue freight for the week ended Aug. 8 totaled 
1,0517611 cars, according to reports filed today 
by the carriers. This was an increase of 8,548 
cars over the preceding week and was the great- 
est number of cars loaded during any one week 
so far this year. It also was the fourth consecu- 
tive week this year that loadings have exceeded 
the million car mark. 

Increases over the week before were reported 
in the loading of all commodities with the excep- 
tion of miscellaneous freight and ore which 
showed small decreases. The total for the week 
of Aug. 8 was an increase of 110,204 cars over 
the same week last year and an increase of 77,861 
cars over the same week in 1923. The total for 
the week also showed a marked increase over the 
same week in 1920, 1921 and 1922. 


Coal loading totaled 189,761 cars, an increase 
of 8,825 cars over the preceding week, 39,975 


cars above the same week last year, and an in- 
crease of 12,494 cars over the same week two 
years ago. 

Grain and grain products loading amounted to 
53,411 cars, an increase of 2,468 cars over the 
week before, but 4,037 cars below the same week 
last year. It was, however, 7,223 cars above the 
same week in 1923. In the western districts alone, 
grain and grain products loading totaled 33,466 
cars, a decrease of 6,042 cars below the corre 
sponding week last year. 

Forest products loading totaled 71,676 cars, 838 
cars above the week before and 4,115 cars above 


last year. Compared with the same week two 
years ago, it was a decrease of 1,773 cars. 


Installs Four Natural-Draft Kilns 


EVERETT, WASH., Aug. 15.—Four new charge 
type natural-draft kilns, 11 by 104 feet, are 
being installed by the Eclipse Mill Co., Everett, 
of which Harry W. Stuchell is president. This 
equipment is being furnished by the Moore Dry 
Kiln Co., of North Portland. The Eclipse com- 


pany is also installing Moore’s asbestos-pro- 
tected-metal fireproof dry kiln doors. The new 
kilns are expected to be ready for operation by 
Aug. 20. 
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~ Letters from the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 103 of the June 27 issue of the 
AMERICAN LUMBERMAN.—EDITOR. } 


RIVERSIDE, MISS., July 1, 1925. 

THe HiGH GRADE LUMBER Co., New Orleans, La. 
Gentlemen: We are offered a fine tract of tim- 
ber and want to put it before you with a view to 
obtaining your assistance in financing and devel- 
oping it. It consists of 1,800 acres three miles 
from the railroad and average haul of three miles 
to the station. It is four miles average from the 
river. The estimate shows ten million feet of 
timber, about one-third oak, one-third gum; re- 
mainder miscellaneous hardwoods, with about one 
million pine. All of the timber is virgin, of good 
average size and extra fine, clean high grade stock. 
We are dealing direct with the owner. He wants 
$50,000 with ten years to move. We think he will 
accept $45,000 if we can pay one-fourth cash. We 
can put up five thousand cash, and our proposition 
to you is to put up the remainder of the cash pay- 
ment and we will make a contract with you to han- 
dle our output. We will give you further particu- 
lars, or bring our maps and estimates down and go 
over the entire proposition in detail with you if you 
are interested. You know our equipment and our 
ability to handle the deal right. Let us hear from 

you promptly. Yours truly, 
THE DELTA SAWMILL Co. 





NEW ORLEANS, LA., July 3, 1925. 
THE DELTA SAWMILL Co., Riverside, Miss. 

Gentlemen: We were very much interested in 
reading your good letter of the first, and do not 
question but what the deal would be O. K. because 
we know of your ability to handle it and your 
judgment on timber. We have slept over it, how- 
ever, and have decided to pass it up for the pres- 
ent at least. We appreciate the opportunity you 
put before us. 

We have, as you know, handled several propo- 
sitions of this kind, but our experience has not 
been satisfactory. For one of them that works out 
right, and makes a little money, two or three will 
go wrong and lose a fortune. They figure the best 
on paper of anything we ever sharpened a pencil 
for, but more things can happen to make them go 
wrong, and one takes more risk, apparently, than 
an inexperienced broker on the stock exchange. We 
do not want to discourage you, but are just giving 
you the facts. Unless the market improves con- 
siderably there is not profit enough in the deal to 
pay the interest on $45,000, the taxes of several 
kinds, insurance and several kinds of overhead, and 
then a profit for you in addition to our selling 
commission. You see if you had $45,000 of your 
own to hand the owner cash, and did not have to 
pay interest it would be different. If you made 
$2,700 at the end of the year you would have it 
and could see where you made 6 percent on your 
investment, but when you have to pay it out for 
interest you have not made anything, and if you 
lose money, you owe this principal as well as the 
interest. In other words, working on borrowed 
capital assumes that you have got to make money, 
and our observation is that it has not worked well 
in the lumber business since 1920. We are just 
giving you these observations for what they are 
worth, and with best regards, we are, Yours truly, 

H. G. L.—D. H1GH GRADE LUMBER Co. 

H. G. Logan. 








RIVERSIDE, MISS., July 6, 1925. 
THE High GrapE LUMBER Co., New Orleans, La. 

Gentlemen: We thank you for your letter of the 
third and before closing the file we thought we 
would call your attention to the fact that while 
things are not booming in our line at present, we 
all know this condition can not last. We stated 
ten but can get fifteen years in which to remove 
this timber, which obviates the necessity of cut- 
ting it all at once regardless of the market. We 
know full well the value of time on timber and you 
know full well that in the course of the next ten 
years we are going to see some times when lumber 
IS going to be in real demand again, especially the 
kind of high class stock we will have on this tract. 
Our idea is to keep in shape where, if business 
goes to the bad, we can shut down and not be sac- 
rificing our stock on a low market. By this method 
we can pay the interest. Between us we can 
finance it right, and the difference between a suc- 
cessful and unsuccessful deal is the ability to 
finance through the depressions, and if a mistake 
18 made, the financial strength in addition to the 
nerve to keep going will soon overcome it. 

In this deal we would be putting up all we have 
and you would be amply secured, because timber of 
this type is certainly going to increase in value, 
and we should always have sufficient timber to 
cover any balances due, either on timber or other 
obligations. While we appreciate fully your posi- 


tion and advice, we have decided to go into this 


deal and close it if possible. We prefer to close it 
with you, but if after further consideration you 
decide to turn it down finally we will take it up 
with some of our other friends. Yours truly, 

THE DELTA SAWMILL Co. 





NEW ORLEANS, LA., July 8, 1925. 
THE DELTA SAWMILL Co., Riverside, Miss. 

Gentlemen: In reply to your letter of the sixth, 
we may be passing up an opportunity in not going 
into the deal with you. We appreciate the fact 
that good tracts of timber are getting scarce, and 
we have always liked to have some definite source 
of supply, and then wholesale what we could with- 
out so much pressure. But just at present we have 
decided definitely not to enter into a deal that 
covers a period of years, because we believe we 
are facing some permanent changes in the lumber 
industry and we want to sit steady for awhile 
watching these developments, while we are in a 
financial position to do so, and after we see which 
way the wind is blowing we can set our sails ac- 
cordingly. 

You know ever since I was a boy I have heard 
it asked, ““‘What are we going to do when the tim- 
ber is all gone?’ But do you know I have not only 
ceased to worry over the answer, but have about 
concluded they will quit using our product before 
it is gone! Or if it is gone in one section another 
is developed to more than replace it, so the effect 
is purely local. Transportation facilities of today 
are such that distance is a secondary considera- 
tion. Lumber is being put from the west Coast to 
the East cheaper than we can put it there all rail. 
It is not your fine Delta hardwood, of course, but 
it has its effect on the entire industry. The room 
in which I spent last night at the hotel was fur- 
nished entirely with steel furniture, and I must 
admit it was very artistic and in beautiful taste. 
The only wood in the hotel was a little interior 
trim. 

Of course, they are going to continue the use of 
wood, and there will always be a market for our 
product, and we are going to stay in the lumber 
business, but I am just mentioning these trends to 
show the different kinds of competition we will 
have to face, and we want to take our time and 
think them over more. 

I have the blues right now any way, over a deal 
like yours because I am just getting over one that 
was very disastrous. I had put up to me in 1923 
what looked like one of the nicest small deals I 
have seen. The only question was time on the tim- 
ber, which was two years from Jan. 1, 1923, but 
since it was only about 314 million we thought it 
would be O. K. But it was a bad swamp and for 
the first half of 1923 it rained incessantly and we 
could not get into the swamp at all until July. 
After that, as you know, we have had it dry 
enough, but the poorest market we have had in a 
long time, particularly on No. 1 and No. 2 common 
sap gum, of which we had quite a percentage. 
This was a case where we bought the timber for 
the millman and he was to work it out. He lost 
out, and inasmuch as we were holding the bag, we 
lost and he owes us and can’t pay unless we 
finance another deal for him in which he can make 
some money. But suppose the next one lost! 

But I could go on indefinitely. I am just not 
feeling in the mood at present to take your deal on. 
I hope if you go into it, it will pan out even better 
than you anticipate, and with best regards, I am, 
Yours truly, H1GH GRADE LUMBER Co., 

H. G. L.—D. H. G. Logan. 


[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—EDITOR. | 


To Confer on Forestry Program 


MapIson, Wis., Aug. 17.—Lumbermen and 
others interested in preserving the timber lands 
of Wisconsin will be invited to a conference to 
discuss the State’s forestry program this fall, 
it was indicated in a statement by Elmer S. 
Hall, State conservation commissioner, last 
week. The statement by Mr. Hall confirms re- 
ports that Gov. John J. Blaine has been contem- 
plating calling such a conference. It is a re- 
sult of pressure which was brought to bear on 
the State executive by a northern Wisconsin 
delegation who visited him as the result of a 
meeting held at Rhinelander, Wis., several weeks 
ago on the prevention of forest fires, and also 
as a result of personal investigation by Gov. 
Blaine. Commissioner Hall expressed the opin- 
ion that the proposed conference probably would 
be able to develop sufficient information for the 
guidance of the Wisconsin legislature at the 
next session. 





























Below are a few items of dry stock 
which we are featuring as specials 
this week. Write or wire for prices. 


13M’ 4/4” Sel. & Btr. Ash 

50M’ 4/4” No. | Com. Basswood 

150M’ 4/4” No. 2 Com. Basswoed 
F. A. S. Bassweod 


M’ 4/4” No. | & Btr. Birch ¥ 
200M’ 4/4” No. 2 Com. Birch 
43M’ 5/4” F. A i 
41M’ 5/4” Sel. B 
30M’ 6/4” F. A. S. Birch 

3M’ 6/4” Sel. Birch 
30M’ 8/4” F. A. S. Birch 

15M’ 8/4” Sel. h 
50M’ 10/4” No. | & Btr. Birch 

F. A 


200M’ 4/4” Sel. H. Maple 
122M’ 4/4” No. 3 Com. H. Maple 
3M’ 5/4” Sel. H. Maple 
25M’ 5/4” No. | & Btr. H. Maple 
& Btr. H. Beate 
e 


& Btr. S. El 
. Wis. Oa 
. Wis. 





& 

& Btr. As 

& Btr. Soft Elm 
& Btr. Birch 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











beotes “EXTRA STANDARD” 
















HARDWOOD FLOORING 
Maple - Oak - Beech 
; ai’ Birch 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 








HANDY BOOKS for LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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_ Profits You Can 
Easily Get 


Many dealers have found it 
comparatively easy to work 
up a nice business by carry- 
ing a variety of hardwood 
trims and floorings. In every 
- community there are old 
- homes where the flooring 
_ and trim are in bad shape. 
_ A little hard work and sales- 
manship and you can dig up 
- a nice volume of this busi- 
_ ness. Other dealers are doing 
- it. Why not you? 





: FLOORING— 
z White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Maple 
Poplar 
Basswood 


EUUATARHAADEL AAA TAAEEADONA EAA EAU 


VAULT TA 


Also all West Va. Hardwoods 
—air dried or kiln dried. 
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Write for book showing moulding 
designs'and flooring sizes 
we manufacture. 


THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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We See b’ the Papers 

The summer vacations are nearly gone, and 
the vacation money is all gone. 

Our vacation started June 28 and tomorrow 
we are going to try to begin it. 

We’ll say this for the vice president: there is 
nothing obscure about his meaning. 

Perhaps the best definition of a fool friend 
is a man who starts talking about a third term. 

The next time someone comes around to make 
a touch, tell him that there was a time when 
you didn’t have any money, either. 

It was really the A. 
T. & T., however, that 
found out how to get 
the women’s trade when 
it began putting in 
party lines. 

A Chicago man paid 
his wife $130,000 ali- 
mony, but a lot of hus- 
bands are just mean 
enough never to give 
their wives any grounds. 

In Chicago it seems 
pretty hard to enforce 
the law against murder, 
so we assume the Chica- 
go Tribune would advo- 
cate repealing the law. 

We hope that Europe 
doesn’t mean the car- 
toons it prints about us 
any more than it does 
the nice speeches it 
makes about us. 

‘‘What will Jordan 





Lenin, and someone had mentioned the soviet 
“‘republic,’’? they would have said, ‘‘ Yes?’’ 


We wouldn’t mind so much paying for the 
last war if we were sure it was. 

Two dollar wheat is predicted again, but 
nobody seems to predict any two-dollar shoes, 

There is a brand of carbon paper called 
‘“Smutless.’? We don’t imagine any of our 
song-writers would care for it. 

And nothing but the German mind would 
ever contemplate transmitting Koenigswuster- 
hausen by radio. Or, for that matter, naming 


Who Sold the House-bill ? 


Somewhere there’s a baby born, a babe this very minute, 

A happier house this very morn because a baby’s in it. 
Someone's thinking more and more, while babies are a blessing, 
In six small rooms, or five or four, they surely keep you guessing. 


Mother's thought for quite awhile they ought to quit their renting; 
Father says, with all their style, they might as well be tenting. 
Father says but never does, but, now that there’s another, 

The building bee will start to buzz with Dad as well as Mother. 








do about September 
1?’’ advertises an au- 
tomobile manufacturer. 
Personally we don’t see 
that he can do anything 
about it. 


A Chicago drug-clerk 
is suing a woman for 
one million dollars for 
slander. We see we 
have had an _ entirely 
wrong idea of a drug- 
clerk’s reputation. 


But, on the other 
hand, we would like to 
sue Paul Mandabach 
and his whole bunch for what the drugstores 
have done to the faces of our once lovely women. 


All the Government is going to need next year 
is $3,100,000,000; or only about $8,500,000 a 
day. 

The country seems to be in a good financial 
condition, but then the vacations aren’t all 
over yet. 

Director Lord, of the budget bureau, has be- 
gun to prepare next year’s government budget. 
O Lord, deliver us! 


A Los Angeles man got a divorcee because 
his wife’s sister slapped him. So, ladies, you 
might as well do it yourself. 


Henry Ford says that the first thing to be 
done with airplanes is to make them fool-proof. 
Well, he hasn’t had much success with the 
flivver. 

Chicago is planning a convention hall that 
will seat 60,000 if necessary. It must be that 
the drivers who pass other cars on the right 
are going to hold a convention. 


‘*Comrade Krupskaya’’ (Mrs. Lenin) says 
that the soviet ‘‘republic’’ is really the out- 
growth of German ideas. Just because Ger- 
many is down there is no sense in blaming 
everything on her. 

Let this be said for Mrs. Lenin, however: that 
she is carrying on, even though it is in a bad 
cause. Now, if a lot of women had married 


Then some day some lumber-yard will advertise so brightly 
Both will start to thinking hard, and both to planning nightly. 
Mother needs a room or two, there’s not a doubt about it, 
Can't see how she could get through with babykins without it. 


Father sees the building loan, maybe sees the banker; 
Pretty soon a house they own, a home to which to anchor. 
Father swells all up with pride and steps a little highly, 
Mother only laughs inside and winks a little slyly. 


But the retail lumberman passes by the dwelling, 

Says to someone, ‘“There’s a plan, a house that we are selling.” 
Maybe he deserves the praise, or Dad or Mother maybe; 

So they do in lots of ways—but what about the baby? 


a town Koenigswusterhausen in the first place, 
or any other place. 


The World War cost $170,000,000,000 alto- 
gether. We will now rise and give three hoch- 
derkaisers. 


It looks like the coal operators were going 
to lose some more money. They may be able 
to operate after all. 


It is remarkable how many murders there 
are in Chicago, considering the fact that there 
are no murderers hanging around there. 


These towns that are issuing bonds should 
remember that there will be no long-lost son 
showing up to pay off the mortgage like they 
did in the drama of our youth. 


Nearly $200,000,000 worth of scraps were 
saved in metal manufacture in the United 
States last year. Let us hope that there won’t 
be even that many in the lumber manufacturing 
business. 


American automobiles use a million gallons 
of gas an hour. The choir of Mr. Rockefeller’s 
church will now rise and sing, ‘‘I Need Thee 
Every Hour.’’ 


‘*Tt has been predicted,’’ quotes Prof. East, 
of Harvard, ‘‘that in 30 years no one will live 
in New York City but the very rich and the very 
poor.’? Even now in New York if you are 
not very rich you are very poor. 
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Millwork Trade Conditions in Various Cities 


Sash and door manufacturers in the Chicago 
territory report an active demand with the market 
showing little change from last week. New busi- 
ness is coming in good volume so that the fac- 
tories have heavy order files and are compelled 
to operate at capacity in order to insure prompt 


shipment. The best trade is in the cities, where 
construction work is holding up well. Local dis- 
tributors look for the demand to continue strong 
during the fall months, in view of the fact that 
excellent crop conditions indicate a _ revival in 
business with the agricultural sections. Prices 
are well maintained under keen competitive con- 
ditions. 

Sash and door mills in the Minneapolis-St. Paul 
(Minn.) territory are running on a schedule which 
is regarded as unusually heavy for this time of 
the year. The impetus given to the business early 
in the year, and in the first part of the summer, 
is carrying the mills through without abatement 
in any branch of the industry. Special orders are 
contributing to the evenness of the operations. 
Building operations are quiet in the rural districts, 
and in the cities construction begun last spring is 
in its final stages. But the sash and door mills 
are speeding to meet the grist of demands which 
came to them at the height of the season. 

A strong market for sash and doors and in- 
terior finish prevails at Duluth, Minn. Operators 
of plants report that they are figuring upon speci- 
fications for considerable new business. Products 
are being forwarded to middle Western points, as 
well as over the Northwest. An upward price 
tendency was noted in some items. 

The Omaha (Neb.) sash and door jobbers are 
quite optimistic because of orders that have re- 
cently been coming in from the country. There 


seems to be quite a volume of farm business, al- 
though individual orders are not large as a rule. 
Prices are stiff and show a tendency to advance. 

Steadiness characterizes the demand for mill- 
work, doors and sash in Columbus and central 
Ohio territory. Orders are coming in, but not in 
as large a volume as earlier in the season. Door 
and sash factories are busy making stock for 
the fall building season. Home and apartment 
building is going on actively in Columbus, and 
there also is much large construction work. Most 
of the mills are operating to 75 percent of capac- 
ity. Some out-of-town mills are getting Colum- 
bus business by shading prices. 

There is a keener competition in Kansas City, 
Mo., for the business offered, and prices have suf- 
fered a little under it, with sash and doors very 
weak. Outside plants have been going after local 
business and getting some of it. 

The door and millwork plants at Buffalo, N. Y., 
are getting a fair volume of orders, and many new 
dwellings are being begun, so there is no great 
cause for complaint. The mill men are expecting 
that work will be on a somewhat increased scale 
this fall, as there is much building still in sight. 

Demand for sash and doors in the Baltimore 
(Md.) district appears to be maintained at satis- 
factory levels which bring the aggregate up to very 
fair proportions, Construction proceeds at a rate 
which affords satisfaction. 

Window glass is reported to be in exceptionally 
good demand for this season of the year, and the 
usual summer lethargy is conspicuous by its ab- 
sence. Present stocks of window glass in popular 
sizes and weights are said to be scarcer than at 
any previous time this year, 


Careless Specifications Cause Much Trouble 


There appears in a recent issue of the American 
Architect an article on millwork and interior fin- 
ish by Ross E. Stewart, a Chicago builder of long 
and varied experience, in which is pointed out a 
condition detrimental to both the lumber and the 
millwork industries, existing in many architectural 
offices. On this point Mr. Stewart says: 

“Many of the men in drafting rooms, and many 
specification writers, do not understand, or fre- 
quently forget, the standard sizes of rough lumber 
as it comes from the sawmills and to what dimen- 
sions it works as a finished product after going 
through the dry kilns, planers, molding machines 
and sanders, made ready for the building.” 

Commenting upon this situation, B. Greaves, as- 
sistant secretary Arkansas Soft Pine Bureau, Lit- 
tle Rock, Ark., in a communication to the same 
publication, says: 

“In failing to inform themselves on these points, 
the specification writers and their employers are 
negligent. There are something like ten or twelve 
groups of lumber manufacturers or associations 
which publish, for free distribution or at nominal 
cost, molding and millwork books which give the 
exact finished sizes of every standard pattern. To- 
gether with this type of book, the same organiza- 
tions issue grading rules which include specific in- 
formation as to the exact sizes of rough and 
dressed lumber as it comes from the mill. There- 
fore there is no reason why every architect’s office 
should not have in its file complete information of 
this character regarding every American wood. 

“Progress is being made in this direction, as evi- 
denced by the fact that the American Institute of 
Architects has recently collaborated with lumber 
manufacturing organizations in arriving at a set 
of molding and millwork patterns which will be 
acceptable to the architectural profession and eco- 
homically practicable from the viewpoint of the 
lumber manufacturer. As a matter of fact, except 
on ornate specifications calling for special work- 
ings, there are few millwork bills which could not 
be satisfactorily filled in stock sizes as carried by 
local lumber dealers, even including sanded finish.” 

Mr. Greaves concludes his communication with 
4 statement to the effect that the Arkansas Soft 
Pine Bureau will be glad to furnish every mem- 
ber of the American Institute of Architects with 
4 complete set of molding designs and book of grad- 
Ing rules, free of cost. This is in line with the 
Well defined policy of the Bureau, as well as of 
other associations made up of lumber producers, 
to coiperate with the architectural profession in 


every way possible, to the end that there may be 
more accurate knowledge of sizes, grades and other 
characteristics of the various species of wood em- 
ployed in construction work of every sort. 


Says New Plan Will Save Waste 


LoS ANGELES, CALiF., Aug. 15.—An innovation 
in construction is promised in the near future by 
Robert Greenleaf of the Pioneer Lumber Co., of 
this city. As patents for this form of construction 
have not as vet been granted, detailed information 
is not available. Hlowever, in an_ interview 
accorded an AMERICAN LUMBERMAN correspond- 
ent Mr. Greenleaf gave a brief outline of his plans. 

By the building, in the lumber yard, of sash, 
doors, frames, ete., that can be used with stock 
floor plans a large amount of waste can be elimi- 
nated. While the idea is similar in some respects 
to the ready-cut system, it is entirely different 
in others. As all lumbermen are interested in 
conservation, Mr. Greenleaf believes that his plan 
will meet with the approval not only of prospec- 
tive home builders, but the lumber fraternity as 
well. As soon as patents have been granted, full 
details of the construction methods will be made, 
Mr. Greenleaf stated. 


Hardwood Mill Managership Changes 


LuFKIN, TEx., Aug. 17.—H. L. Gudenrath, 
who recently has been employed as manager of 
the Angelina Hardwood Co. at Ewing, following 
the resignation of B. C. Kelly, former manager, 
has assumed charge of that operation. Mr. 
Gudenrath formerly was general manager of 
the operations at Glenmora, La., of the Ward 
Lumber Co., and is a hardwood operator of long 
experience. 

B. C. Kelly, former manager, has been em- 
ployed as manager of the Breece-White Maru- 
facturing Co. at Arkansas City, Ark. Mr. Kelly 
had been with the Angelina Hardwood Co. since 
the first plant at Ewing was built by the late H. 
G. Bohlssen. Prior to that time he was manager 
of the W. T. Carter hardwood operation at 
Houston, Tex. He is an active member of the 
Southwestern Hardwood Manufacturers’ Club 
and is popular among the hardwood operators 
in this territory. 














Michigan Hard Maple 


Flooring Wears Longer 


Time after time the durability and 
economy of this flooring has been 
proved to owners of factory buildings 
and warehouses. 


They have laid Factory grade Mich- 
igan Hard Maple flooring and have 
found that the longer it wears the 
harder it becomes. ‘The compact fibre 
of this wood withstands considerable 
abuse for long periods of time. 


Our stock of hardwood flooring em- 
braces a grade, width and thickness for 
every purpose. 





Lumber merchandisers find our floor- 
ing a quick seller and a good “repeater.” 
It will pay you to give “Old Reliable” a 
trial on your next order. 


Mail Coupon Today 


and you will then be sure to obtain our 
regular stock lists which contain offer- 
ings worthy of your investigation. 


We also manufacture Maple, 
Beech, Birch, Elm and Hemlock lumber 


Grand Rapids Trust 
Company 


Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 
=_enpep ape -@= —@= == == == 


Grand Rapids Trust Co. 
Receiver for William Horner 


Perkins Bidg., Grand Rapids, Mich. i 
Gentlemen :— 
| Please send me your latest stock i 
list of Hardwood Flooring, also see 
i that my name is put on your regular j 
mailing list. 
i This does not obligate me in any | 
i way. j 
RO 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 























° . IDAHO 
White Pine MINNESOTA 





LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











gf B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 











A new book by 
** The 


Lumberman 
Poet’’ 


Come 
On 
Home 


DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 

















Business Changes 


ARIZONA. Phoenix—Arizona Sash & Door Co. suc- 
ceeded by Arizona Sash, Door & Glass Co. 

CALIFORNIA. Stockton—Stock control in the San 
Joaquin Lumber Co. has been purchased by Robert 
Inglis, Sam Schroebel and A. A. Hauerbach from the 
Coos Bay Lumber Co. 

FLORIDA. Sulphur Springs—J. R. McCurdy  pur- 
chased the J. E. Bates Lumber Co. and will operate 
as McCurdy Lumber Co. 

GEORGIA, Savannah—G. S. Patton Lumber Co. sold 
mill; remains in retail lumber business. 

ILLINOIS. Blue Island—-Blue Island Lumber Co, 
moving to 15 York St. 

Chicago—H, J. Carney Lumber Co. succeeded by H. J. 
Carney & Co. 

Hindsboro—Hunter-Shoemaker Lumber Co. 
name to Hunter Lumber Co. 

Petersburg—E. S$. Cheaney & Co. sold to Hunter- 
Allen Lumber Co., of Chillicothe. 

INDIANA. Veedersburg—Veedersburg Lumber Co. 
purchased stock of O. L. Stultz Lumber Co, 

IOWA. Holstein—C. H. Hass sold interest in Dessel 
Lumber Co, to B. L. Strom, and has moved to George, 
Iowa, where he will operate a lumber yard, 

KENTUCKY. Madisonville—J. T, Alexander and M. 
B. Gordon have purchased the interest of Leo Stivers 
in the Bass Lumber Co. Will operate as Service 
Lumber Co. (Inec.), capital, $55,000. 

LOUISIANA. New Orleans—Hortman (Co., Salmen 
Brick & Lumber Co. and National Sash & Door Co. 
consolidated under name of Hortman-Salmen Co. 

MAINE. Augusta—-Hume-Newhall Co. of Augusta 
changing name to Newhall & Hanson Co. 

MICHIGAN. 3ronson—Visel Darling Co. 
by L. A. Darling Mfg. Co. 

Houghton—Jas. Pryor & Son Lumber Co. 
Hamar-Quandt Co. 

MISSISSIPPI. Mendenhall—Gulledge Lumber Co. sold 
to W. C. Wood Lumber Co. 


MONTANA,  Bainville—Bainville Lumber & Supply 
Co. 


changing 


succeeded 


sold to 


Co. succeeded by Aspengren-Sands Lumber 

NEW YORK. Brooklyn—J. Friedland Co. succeeded 
by Miller & Friedland Co. 

Brooklyn—International 
International Hardwood Co. 

NORTH CAROLINA. Biltmore—J. L. Merchant sold 
to MeCormick Lumber Co. 

Henderson—Henderson Brick & Supply Co. sold to 
Cates Lumber Co. 

High Point—Revolution Veneer & Panel Co. changing 
name to Perry Plywood Corp. 

OHIO, Basil—Basil Grain & Lumber Co. succeeded 
by Basil Lumber Yard. 

OKLAHOMA, — Seiling and Longdale—A. H. Hill 
Lumber Co. sold to Big Jo Lumber Co., of Canton. 

PENNSYLVANIA. Shamokin—-H. P. Raup’s Sons sold 
to E. R. Bastress Co., of Mt. Carmel. 

SOUTH CAROLINA. fasley—Taylor-Colquit Tie & 
Pole Co, changing name to Taylor-Colquit Co.; moving 
to Spartanburg. 

TENNESSEE. Tenoir City—John M. Soward = suce- 
ceeded by Lenoir City Lumber Co, 

Memphis—-Mark H. Brown Lumber Co. sold to Gayoso 
Lumber Co.; general office moved to Lake Providence, 
La. 

TEXAS. Normangee—-McDonald & McDonald sold to 
Woodson Lumber Co., of Caldwell. 

WASHINGTON. Seattle—Emerwood Panel & Top 
Co. changing name to General Plywood Co. 


Lumber Co. merged into 


Incorporations 


DELAWARE. Newark—Newark Lumber Co., incor- 
porated; capital, $250,000. 

FLORIDA. Kissimmee—-Kissimmee Lumber & Supply 
Co., incorporated; capital, $25,000. 

Neptune--Dakle Lumber & Supply Co., incorporated; 
capital, $50,000, 

Panama City ’anama City Lumber Co., incorporated. 
GEORGIA. Albany—Cox Allen Co., 
capital, $30,000, 

Athens—-Daco Corporation, incorporated; capital, $15,- 
000; lumber. 

ILLINOIS. Chieago-— Strickler Mfg. Co., incorporated; 
eapital, $25,000. 

LOUISIANA, Baton Rouge—Central Lumber Co., in- 
corporated; capital, $20,000. 

Baton Rouge—Baton Rouge Export Co., incorporated; 
eapital, $10,000; lumber. 

New Orleans—-Hortman-Salmen Co., incorporated; capi- 
tal, $2,000,000. 

adi Davis-Burke Co., incorporated; capital, $20,- 
00, 


incorporated; 


MICHIGAN. Detroit 
porated; capital, $35.000. 

Ferndale—McCaul Lumber & Coal Co. increasing capi- 
tal from $135,000 to $200,000. 

Iron River—Phoenix Lumber & Supply Co., increas- 
ing capital from $25,000 to $80,000. 

NEW YORK, Brandreth--Little Rapids Lumber Co., 
incorporated; capital, $100,000; timber merchant: in- 
corporators: J. E. Johnson, Port Leydon, N. Y.; Harold 
French, New Hartford, N. Y., and Raymond Walker, 
5 Carlisle Ave., Utica, N. Y. 

New Hyde Park—Rotary Lumber & Supply Corpora- 
tion, incorporated; 500 shares, $100 par value; 1,000 
shares no par value. Wm. SS. Roberts, 325 W. 93rd 
St.. New York. 

New York, Manhattan—Eleo Lumber Co., incorporated; 
capital, $100,000; timber and lumber; address A. Falek, 
2 Rector St., New York. 

OREGON. Portland—-Aldrich-Cooper Lumber Co., in- 
corporated; capital, $10,000. : 

Portland—M. & M. Woodworking Co., 
capital to $600,000. 


Oakwood Lumber Co., incor- 


increasing 






Portland—Thomas Paper Mfg. Co., incorporated; cap. 
ae $2,000,000, 

ortland—Western Spar Co., incorporated; capital, 
increased to $750,000. 

Salem—Western Paper Converting Co., incorporated; 
capital $200,000. 

PENNSYLVANIA. Morristown—W. H. 
ber Co.; incorporated, 

SOUTH CAROLINA. Hardeeville—Swamp Lumber 
Co., incorporated; capital, $10,000. 

TENNESSEE. 
Co., incorporated. 

TEXAS. Dallas—-Maple Lawn Lumber Co., incor. 
porated; capital, $60,000. 

Longview—Potosi Tie & Lumber Co., of St. Louis, 
Mo., ‘admitted to do business in Texas with W. R, 
Nicholson, Longview, as agent; capital, $200,000. 

Lufkin—Kurth-Zeagler Lumber Co., incorporated; capi- 
tal, $100,000. 

WASHINGTON. Aberdeen—Hansen Cedar Products 
Co., incorporated: capital, $10,000. 

Seattle—Olympia Sash & Door Co., 
capital, $25,000. 

Seattle—Cutler & Williams, 
$6,000; logging and lumber. 

Seattle—Port Commission Planing Mill, incorporated; 
eapital, $5,800. 

Seattle—Ace Show Case & Fixture Co., incorporated; 
eapital, $5,000. 

WISCONSIN. 
porated, $50,000, 


Kneas Lum. 


Greenville—Greenville Woodworking 


incorporated; 


incorporated; capital, 


Appleton—Hardwood Log Co., incor- 


New Ventures 


CALIFORNIA. Los Angeles—Solomon and Nathan 
Rogoff and Sol Brown have engaged in business at 
407 N. Beaudry Ave. as California Wood Turning Co. 

Truckee—Charles A. Carrau recently organized the 
Truckee Warehouse & Lumber Co. and has erected a 
$3,000 lumber shed and $1,500 carpenter shop. 

FLORIDA. Cocoanut Grove—Price Owsley Lumber 
Co. recently began; retail. 

Mariana—Rhyne-Nearing Lumber Co., recently began. 

Melbourne—-W. E. Montgomery Lumber Co., recently 
began; retail. 

GEORGIA, Waycross—D. & O. Lott have acquired 
fifteen acres of land and will install turpentine still. 

LOUISIANA. Baton Rouge—Standard Line Lumber 
Yard, recently began; retail. 

MINNESOTA. Ebro—F. Peterson recently began re- 
tail ijumber business. 

Markville—Consolidated Lumber Co., recently began; 
retail. 

MISSOURI, Raytown—Henry O’Brien recently began; 
retail. 

NEBRASKA. 
at 24th and Belt. 

NEW YORK. New York—Construction Lumber Co., 
recently began; retail, 

OREGON. Hebo—Three River Alder Lumber -Co., re- 
centlys began; sawmill. 

TEXAS. Flagg—E. F. Harmon will open lumber 
yard for Panhandle Lumber Co. 

WASHINGTON. Sumas—Knight Bros. recently began; 
sawmill, 





Omaha—E, P. Boyer opening branch 


New Mills and Equipment 


ALABAMA. New Hope—Butler & Kennemer will 
‘rebuild sawmill which was burned; 8,000 ft. daily 
capacity. 

CALIFORNIA. Martinez—Plant of American Ply- 
wood Co. almost ready for operation. 

FLORIDA. Hastings—Whitehouse Barrel Co. erecting 
storage warehouse. 

Tampa—Tampa Lumber & Mfg. Co. will erect wood- 
working plant to cost about $20,000. 

GEORGIA, Albany—Reynolds-Manley Lumber Co. 
will put in planing mill equipment and will manu- 
facture moldings and trim; new kilns being installed in 
both Albany and Savannah plants of the company. 

MARYLAND. Baltimore—Pioneer Hardwood  Floor- 
ing Co. will erect $10,000 factory. 

MISSISSIPPI. Grenada—Day Bros., 
ton will erect lumber mill. 

OREGON. Aspgrove—Forest Lumber Co. to install 
double band mill, 65,000 ft. capacity. ; ; 

Klamath Falls—Big Lake Box Co. will build box 
factory. , 

The Dalles—Wasco Pine Box & Lumber Co. will 
erect mill. 

SOUTH DAKOTA. Canton—Bragstad Planing Mill 
completed and machinery being installed. 

TEXAS. San Antonio—Steves Sash & Door Co. 
erecting two-story addition, 25x125 ft. 

WASHINGTON. Arlington—Ebey Shingle Co. to 
erect combination saw and shingle mill. 


BRITISH NORTH AMERICA. 


ONTARIO. Wingham—C. Lloyd & Son (Ltd.) plan- 
ning to take on additional factory and office space and 
increase output. 








tilham & Win- 


New Sheds and Yard Improvements 


ARKANSAS. Huntsville—Kelly Bros. Lumber Co., of 
Springdale, will erect lumber yard here, 

CALIFORNIA. Long Beach—Francois Lumber C0. 
erecting lumber storage shed at 5840 Gardenia Ave. — 

Los Angeles—G, A. Mickel, lumber dealer, erecting 
lumber shed. 

KANSAS. Herington—Clark Lumber Co., of Kansas 
City, erecting lumber yard, and office building. 

OHIO. Cumminsville—F. & A. Weber Lumber & 
Planing Mill Co. will install lumber yard. 
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NSYLVANIA. Mount Carmel—East End Lumber 
sheds 200x50 


PENN 
Co. rebuilding plant destroyed by fire; 
and 25x50, carpenter shop and office. 

SOUTH CAROLINA. Greer—Dobson Lumber Co. build- 
ing store and office building. 

TEXAS. Flagg—Panhandle Lumber Co. erecting 
sheds for branch yard with E. F. Harman in charge. 


Casualties 


ALABAMA, Eldridge—Pocahontas Lumber Co. 
planing mill by fire with large stock of lumber; 
estimated at $150,000; home office in Corinth, Miss. 

Loachapoka—Planing mill of Mills Lumber Co. de- 
stroyed by fire; loss, $8,000. 

FLORIDA. Millville—St. Andrews Bay Lumber Co., 
loss by fire, $100,000; started in storage dock and 
spread to other parts of plant. 

GEORGIA. Greensboro—Planing mill of T. J. Bright- 
well destroyed by fire; loss about $15,000; no insurance. 


lost 
loss 


INDIANA. Redkey—W. M. Reynolds sawmill de- 
stroyed by fire; loss, $12,000; no insurance; will be re- 
built. ' 


LOUISIANA. Bossier City—Red River Lumber Co., 
loss by fire; planing mill destroyed; loss, $50,000 





EUGENE DE WITT ROBERTS, president of 
the Puget Sound Iron & Steel Works at Tacoma, 


Wash., died at his residence at Gravelly Lake, 
near Tacoma, Aug. 11, after a lingering illness. 
Mr. Roberts was one of the leading business men 
of Tacoma and was active in the industrial life 
of the Pacific Northwest. He had been a resident 
of Tacoma for 26 years and was 47 years of 
age. Mr. Roberts succeeded to the presidency 
of the Puget Sound Iron & Steel Works four 
years ago at the death of his father, the late 
John L. Roberts. Under his management the 
company entered into a contract with the Lid- 
gerwood Manufacturing Co. by which the Ta- 
coma firm manufactured large supplies of log- 
ging machinery and equipment for the larger 
company making Tacoma the headquarters in 
the Pacific Northwest for the Lidgerwood prod- 
ucts. Mr. Roberts is survived by his widow, 
Mrs. Etta Roberts, one son, George, a daughter, 
Mary and his mother, Mrs. Ollie Roberts. He 
was a native of Oregon and a graduate of Whit- 
man College at Walla Walla, Wash. The fu- 
neral was held Aug. 13 at Tacoma. 


FRANCIS M. SHOOK, 79 years old, pioneer 
Minnesota lumberman, died in Minneapolis, 
Minn., Saturday, Aug. 15, after an illness of two 


years. Mr. Shook was born in Pittsburgh, Pa., 
and went to St. Cloud, Minn., in 1866, after en- 
listing in the fifty- second Indiana Infantry, at 
the age of 13. At St. Cloud Mr. Shook helped 
survey the Northern Pacific railway and then 
moved to St. Paul, Minn., where he remained a 
few years before going to North Dakota, where 
he served in the territorial legislature. Mr. 
Shook then went to Aitkin, Minn., where he en- 
gaged in the lumbering business. He served 
also aS mayor, postmaster, chairman of the 
school board, and was vice president of the 
Aitkin County State Bank. Two years ago he 
retired and went to Minneapolis. Besides his 
wife, he leaves five children: Dr. Francis Shook, 
Fr Oakland, Calif.; Mrs. Edgar Ingalls and Mrs. 

L. Walman, of Minneapolis; Mrs. E. A. 
Brink, Saskatoon, Sask.; and Mrs. James Petrie, 
Cedar Rapids, Iowa. 





W. G. WILLIAMS, general superintendent for 
many years of all the mills of the Camp Manu- 
facturing Co., of Franklin, Va., died very sud- 
denly on Tuesday, Aug. 11, while on a visit at 
the Marion, S. C., mill of the company. Mr. 
Williams suffered a stroke of paralysis about 
eight years ago, but had recovered sufficiently to 
carry on his duties as actively and efficiently as 
before, up to the day of his death. William 
George Williams was born in Franklin, Va., in 
1860. He was a nephew of the six Camp brothers 
who founded the Camp Manufacturing Co., and 
had been associated with them in that business 
from his first entrance into the lumber world. 
He had been general superintendent for many 
years, spending much of his time in visiting and 
supervising the various plants of the company 
in Virginia, North and South Carolina. Mr. 
Williams was married in 1883 to Miss Gertrude 
Taylor, of Como, N. C., who survives him with 
two sons and four daughters: Wharton, of Wal- 
lace, N. C.; Frank Camp, of Roanoke Rapids, 
N. C.; Mrs. P. J. Norfleet, of Newberry, Fla.; 
Mrs. R. J. Tucker, of Franklin, Va.; Miss Lilian 
Williams, of Washington, D. C., and Miss Ger- 
trude Williams, of Richmond, Va. Three broth- 
ers also survive: J. C., John A., both of Frank- 
lin, and Henry A. Williams, of Norfolk. Funeral 
Services were held at the Franklin Baptist 
Church, of which Mr. Williams had long been a 
member, with interment in the Poplar Spring 
Cemetery of Franklin. 


MRS. FRITZ SALMEN, of Slidell, La., died on 
Thursday, Aug. 13, in Detroit, Mich., after a 
long illness. In charge of trained nurses and 
accompanied by her loved ones, Mrs. Salmen 
had been taken to Detroit a few days before 
for medical treatment, the trip being made ina 
Special car. Following her death, the body was 
taken back to Slidell, where the funeral was held 
Sunday afternoon, Aug. 16, Revs. Spurgeon 
Wingo, R. G. Stillwell and R. 


I. Long officiating. 


NORTH CAROLINA. Monroe—R. Wyatt Elliott, loss 
by fire in sawmill, $2,000. 


‘ OREGON. Glendale—Vaugh-Harold sawmill destroyed 
oy fire. 

Slag ge Oa plant of Finke Bros., 285 Front 
St., damaged by fire. 

Silverton—Silver Falls Timber Co., sawmill and 
logging equipment damaged by fire; loss, $24,000. 

Scappoose—Nehalem Timber & Logging Co., loss in 
forest fire; donkey engine, pile driver and _ trestle 
destroyed. 

PENNSYLVANIA. Union City—C. H. Fetterholf 


suffered loss by fire in planing mill and lumber yard. 


WASHINGTON. Amboy—Rashford Lumber Co., 
by fire, $15,000; donkey engine and other 
destroyed. 

Bellingham—Campbell 
camp and equipment 
$100,000. 

Kalama—Sawmill of Fred Pierce destroyed by fire. 

Lyman—Lyman Timber Co., sawmill burned. 

Mercer Island—Miles Lumber Co., sawmill and log- 
ging camp burned. 

Seattle—Colman Creosote Works, loss by fire, $500,- 
000 


loss 
equipment 


River Lumber 
destroyed in 


Co., logging 
forest fire; loss, 


Sequim—Goodwin Saw Mill burned. 








All Slidell paid tribute to the memory of a 
good woman noted and loved for her charitable 
work during forty years’ residence in the town. 
Numerous floral tributes were sent from New 
Orleans friends and admirers. Mrs. Salmen is 
survived by her husband, Fritz Salmen, founder 
of the Salmen Brick and Lumber Co.; by her son 
Fred W. Salmen, now chairman of the Board of 
the Salmen-Hortman Co.; by her daughter, Mrs. 
W. H. Sullivan, of Bogalusa, La.; and by a 
brother and two sisters. 


LEE BRAWLEY, 48 years old, lumberman of 
Huntington, Ind., was killed instantly on Aug. 
14 when the sedan he was driving left the road 
near Wabash, Ind., and turned over. Mr. Braw- 
ley, in an attempt to jump from the car, was 
caught between the door and the ground, the 
frame of the door swinging shut and crushing 
his skull. A companion, who remained in the 
car, was but slightly injured. The accident oc- 
curred when Mr. Brawley attempted to pass an- 
other car which was traveling only about 15 
miles an hour. The occupant of the other car 
said the sedan could not have been traveling 
more than 20 miles an hour, having increased 
speed only sufficiently to pass him. 

MRS. G. A. KELLEY, wife of the president 
of the Carter-Kelley Lumber Co., Manning, 
Texas, died on Tuesday, Aug. 11, after an illness 
of about three months. Funeral services were 
held on Wednesday with burial in Glendale 
Cemetery, Lufkin, Texas. Mrs. Kelley was born 
in 1866 at Morristown, Minn., and was married to 
Mr. Kelley on Dec. 21, 1886. She was a prominent 
in east Texas social circles and active in civic 
affairs, especially in Lufkin. 3esides her hus- 
band she is survived by her mother, one son, 
Ward W. Kelley, of Manning, and one daughter, 
Mrs. C. L. Dupuy, of Lufkin. 

BRENT NELSON, pioneer Minnesota lumber- 
man who operated retail yards at Canby, St. 
Leo and North Minneapolis, Minn., died Aug. 
13, at Minneapolis, and was buried at Canby, 
Minn. The Minneapolis retail lumber firm is 
known as the Columbia Lumber Co. Since 1916 
Mr. Nelson had been retired. M. S. Nelson, a 
brother, has managed the Canby vard and a son, 
Arnold Nelson, the Minneapolis yard since then. 
Mr. Nelson was a member of the Twin Cities 
Hoo-Hoo Club. His wife, one daughter, Muriel, 
and four sons, Arnold, Burnett, Forrest and 
Lee, all of Minneapolis, survive. 

H. H. HITT, one of the best known sawmill 
men in the South, died Aug. 13 at Huntsville, 
Ala., at the age of 50. He leaves a wife and one 
small daughter. At the time of his death Mr. 
Hitt owned and was operating a large sawmill 
near Huntsville. A few years ago he owned 
and operated large sawmills at Mobile, Decatur, 
Falkville and other places in Alabama. Mr. 
Hitt was originally from New York City, but 
had been in the sawmill business in Alabama 





for a number of years. 
ROBERT J. DAVIDSON, Ottawa, Ont., passed 
away recently at Davidson, Que., at the age of 


had been connected with 
the city council of Ottawa. For a long time Mr. 
Davidson was in charge of the bush and mill 
operations for James Davidson’s Sons, Ottawa, 
and had a wide circle of friends in the lumber 
business. “gs was a Rigen aed b erconige a lum~ 


66. For many years he 


wor k. 


MRS. ANNIE I. McLEOD, wife of John Mc- 
Leod, vice president of the R. Laidlaw Lumber 
Co., died at her home in Buffalo, N. Y., on 
August 13, after an illness of several months. 


She was 47 years old. Besides her husband she 
leaves a daughter, Margaret Winifred McLeod. 


MRS. EUNICE FITZER, wife of the 
the Fitzer sawmill located near Morton, 
was killed by a falling guy pole while 


(Continued on page 79) 
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visiting 
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ERE is a bird’s- 
eye view of 
another of the big 
Pacific Coast opera- 
tions with which our 


New Wholesale 
Department 


recently made arrange- 
ments for direct from 
mill to customer ship- 
ments of Douglas Fir. 
Save money by taking 
advantage of our new 
direct from mill service. 





St.Louis,Mo. 











WHEN A COUPLE OF 


PENNIES 


ARE WORTH THEIR WEIGHT IN 


GOLD 





buying 


The APRONS you buy for ad- 
vertising are valuable only to the 
extent of their actual service. 


Get a sample of the Famous “N. S.” 
(Green Duck Brand) and regardless 


of price or experience, learn why, in 


APRONS 





Dept. B-1 


it pays to use those that extend your adver- 
tising appropriation many months. 


The Allied Belting Co. 


MAKERS OF THE 
“GREEN DUCK LINE” 


GREENVILLE, OHIO 











YELLOW PINE 





Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: 


Jackson, Miss. 
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SOFT 
TEXTURED 


LOORING 


InteriorTrim ~~» 
Finish , 
Many builders carefully 
select their interior trim, 


finish and flooring so that 
the same perfectly har- 


monizes in color, figure 
and texture. It is easier to 
satisfy these customers 


when you rely upon one 
manufacturer to supply 
your needs. 

McMinnville flooring, in- 
terior trim and finish are 
genuine Cumberland 
Mountain soft textured 
Oak—the kind that sells 
quickly for dealers and 
satisfies the most exact- 
ing builder. 

Order these _ three 
items in_ straight’ or 
mixed cars to suit your 


mr hw 
MINN Go. 


MCMINNVILLE,T ENN. 






















to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 

sai Pondosa Pine 
elivered 

Prices «Engelmann Spruce 

Mountain Red Cedar 

Mountain Hemlock 


Sullivan Creek Lumber Co., Lrp. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 


[' YOU use BOX SHOOKS or cut 


Anywhere. 
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STOVER LUMBER CO. 


MOBILE, ALABAMA. 

















New Executives of Tractor Concern 


Monarch Tractors (Ine.), of Watertown, Wis., 
builder of the well known crawler type of indus- 
trial tractor, announces under date of July 15 the 
appointment of R. W. Gotshall as vice president 
and general manager, and H. B. Baker as vice presi- 
dent and director of sales. 

Mr. Gotshall was formerly assistant manager of 
the Holt Manufacturing Co., of Peoria, Ill., and 
his experience of seventeen years with that con- 
cern included many phases of domestic and foreign 
sales, designing and engineering, supervision of 
manufacture, purchasing and in other executive ca- 
pacities. His long and intimate association with 
the tractor industry enables him to apply an un- 
usual and most valuable knowledge of track-laying 
type tractors to the enlarged production program 
of Monarch Tractors (Ine.). 

For the last twelve years Mr. Baker was sales 
manager of the Holt Manufacturing Co., of Peoria, 
Ill., and under his direction the sales organization 


developed in this and foreign countries was the 
largest and most productive in the industrial 


tractor industry. He also had personal charge of 
national advertising programs of unusual scope and 
character. His wide acquaintance with distributers 
and dealers and his knowledge of the various fields 
of tractor usage will be devoted to the expansion 
of Monarch sales and codperation with Monarch 
dealers. 

In connection with the above announcement, 
Monarch Tractors (Inc.) states: ‘The continuance 
of constructive and aggressive policies in the man- 
ufacture and sale of our products is accordingly 
assured.” 


Trucks Equipped with Roll-off Bodies 


roll-off bodies and 
Elias & Bro. (Ine.), 


Motor trucks equipped with 
solid tires are employed by G. 
well known lumber con- 
cern with general offices 
in Buffalo, N. Y., who 
estimate the daily cost of 
operation of a 2'%-ton 
or lesser capacity truck 
at $25, and a 3%- or 5- 
ton truck at $30. In- 
cluded in the trucks oper- 
ated by G. Elias & Bro. 
is the Autocar 

In commenting on their 
delivery equipment, A. J. 
Elias says: ‘We use 
teams for short hauls and 
trucks for long hauls, 
and we find the teams 
are more economical than 
the trucks. Our trucks 
are equipped with roll-off 
bodies, and in order to 
save time we have wagons 
in the yard with roll-off 
platforms which we haul 
around to the piles and 

first load the stock on the roll-off wagon and then 
roll it off on to the trucks. Solid tires are used 
on our trucks.” 


f 


Autocar Gasoline and Electric Trucks 


As the only manufacturer of both gas and elec- 
tric trucks, the Autocar Co., of Ardmore, Pa., oc- 
cupies a unique position which has constantly been 
the object of much discussion and interest in both 
the gas and electric industries. Its policy in ref- 
erence to both types of vehicles has been all along 
so simple and logical as to deserve on its merits 
comment in these columns. 

The Autocar Co. is one of the oldest members of 
the automotive industry and has been manufac- 
turing gasoline vehicles for nearly twenty-eight 
years. Autocar electric trucks were added to its 
line about two years ago, after investigation had 
convinced the Autocar executives that there is a 
logical and progressive demand to apply the dis- 
tinctive electric economies and advantages to those 
phases of the hauling problem which could be sat- 
isfactorily handled within the speed and cruising 
radius limitations of electrically propelled vehicles. 
It was with this feature of the electric field in mind 
that the Autocar Co. started making electric trucks. 


It has not been necessary at any time for the 


Autocar Co. to make electric trucks a major part 
of its manufacturing and sales efforts, but it does 
recognize the necessity of keeping fully abreast of 


the economic requirements of motor trucking trans- 





One of the fleet of trucks containing a full load ee by G. 


portation. 
mercially successful and a distinctly superior elec. 
tric unit which has been consistently used to sup- 


It is progucing and marketing a com. 


plement gas truck sales, especially to fleet 
who were in need of both. The advantages of a 
combined gas and electric fleet, all of the same 
make, have been greater in actual operation than 
could have been predicted. 

The Autocar Co. has consistently refrained from 
advertising its electrie truck as a distinctive and 
separate unit, because from the Autocar Co.’s view- 
point it seems desirable to concentrate electric 
sales efforts in the three present largest potential 
markets—metropolitan New York, Chicago and 
VPhiladelphia—where the acceptance and use of elec- 
trics has reached a point of assured permanency 
and growth. 

Autocar electric trucks, whenever and wherever 
sold, will be promptly and properly serviced by 
means of the Autocar Co.’s unusual system of di- 
rect factory branches. 


users 


New Portable Crane for Light Trucks 


Lumber manufacturers and dealers employing 
motor trucks in their operations will be interested 
in a new portable crane for light trucks recently 
designed for mounting on trucks of 114-, 2- and 
21%-ton capacity. This portable crane can be used 
to advantage in handling heavy timbers and other 
large and bulky commodities weighing up to 2,500 
pounds. The equipment of this new truck crane 
consists of a mast, braced and anchored to the 
chassis frame; a special drum-winch and long and 
short booms. The long boom measures 13 feet 3% 
inches and has a _ 16-foot clearance from the 
ground, while the short boom, measuring 8 feet 
111% inches, has a 10- foot ground clearance. Both 
booms have an 8¥%4-foot lateral radius, and since 





Elias & Bro. 
(Inc.), of Buffalo, N. 


the shorter one may be operated with the mast in 
a lowered position, it is used for general lifting, 
but where additional clearance is required, as in 
hoisting from freight cars ete., the long boom is 
necessary. 

Power is applied to the winch from a power 
take-off through a one-speed forward and reverse 
gear and a chain drive to the winch-worm sprocket. 
The controls, consisting of motor-clutch and gear 
shift, are located directly behind the cab on the 
left side of the mast, and attached to the back 
side of the cab is an auxiliary gas control which 
permits the operator to regulate the engine speed 
without leaving his position at the control levers. 
To insure rigidity of the chassis while the crane 
is being operated, two jack screws support the 
mast from the ground. These screws are attached 
to the cross-members under the mast by means 
of a swivel arrangement, so that when not in use 
the free ends may be fastened to brackets on the 
sides of the frame. 


Good Service from Autocar and Ford 


The Keys & Miller Lumber Co., retailer, of Elk- 
ton, Md., utilizes a 2- to 3-ton 4-cylinder Autocar 
and a 1-ton Ford truck in its delivery service, and 
finds such equipment very satisfactory. The Auto- 


ear, Which has been in use for over three years, 
is equipped with 
pneumatic 


solid tires and the Ford with 
tires. 
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Canadian Exports for Fiscal Year 

WASHINGTON, D. C., Aug. 17.—-The lumber ex- 
port trade of Canada is discussed in a statement 
jssued by J. C. Nellis, acting chief of the lumber 
division, Department of Commerce. A _ detailed 
statement of Canadian lumber exports for the fiscal 
year ended March 31, 1925, has been issued in 
Special Circular No. 551. 

Mr. Nellis points out that Canada is one of the 
large lumber export countries of the world, ranking 
with the first few such countries, the others being 
the United States, Finland and Sweden. The east- 
ern provinces produce and export large quantities 
of spruce and white pine lumber, as well as spruce 
and minor kinds of pulpwood. British Columbia, 
along with Washington and Oregon, constitutes the 
source of other valuable woods such as Douglas 
fir, western hemlock, Sitka spruce, and cedar shin- 
gles and poles. 

Of outstanding interest, he states, is the fact 
that the United States takes the largest share of 
Canadian lumber and other forest products. While 
formerly our northeastern and northern States sup- 
plied themselves with white pine and spruce, the 
eastern provinces are now the nearest source of 
supply of such softwood lumber. 

During the last Canadian fiscal year exports of 
spruce lumber totaled 908,236,000 board feet, 
of which the United States took 736,987,000 feet. 
The United Kingdom took 134,635,000 feet. Quan- 
tities of 10,000,000 feet or less went to Argentina, 
the Irish Free State, Newfoundland, Australia and 
other markets. 

Pine lumber was the second largest export item 
from Canada. The pine, mostly white pine from 
the eastern provinces, aggregated 414,405,000 feet, 
of which 352,448,000 feet came to this country. 

Douglas fir lumber exports totaled 412,545,000 
feet, the United States taking 327,757,000 feet. In 
addition, 84,348,000 feet of Douglas fir timber was 
exported, the greater part coming to the United 
States. 

Based on value, lath rank next to the items men- 
tioned above, aggregating $9,637,000, virtually all 
of which was marketed in this country. Shingles 
exported had a total value of $9,423,184, of which 
the United States was the largest taker. 

Logs constitute an important item in Canadian 


exports, the total value last year having been 
$4,800,000. The larger part of the log exports 


were classed as “ali other logs,’ valued at $2,000,- 
000, including softwoud logs other than cedar, pine 
and spruce. This material was made up mostly of 
Douglas fir logs exported from British Columbia 
to American Puget Sound mills. 
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Timber Shortage in Australia 
[Special correspondence to AMERICAN LUMBERMAN] 

PERTIT, WESTERN AUSTRALIA, July 18.—It is dif- 
ficult to realize that there is a timber famine in 
Australia. Queensland people have been much con- 
cerned about a shortage in that State of late, but 
the shortage relates only to their own local hard- 
woods as there is a fair quantity of imported woods 
in the town and city yards. Quéensland has been 
subject to drouth in many parts, to severe and pro- 
longed floods in others, and her system of saw- 
milling could not meet the extraordinary condi- 
tions and maintain supplies. The result is that 
the Government plans to improve transportation 
facilities. Many mills are isolated and have long 
roads, up to twenty miles, to send their lumber 
over. With Queensland’s short working week (44 
hours) and a slack system of working which has 
developed, since labor rules that State, railroad 
construction is very costly, hence the hesitation 
so marked there about new railroads, but one or 
two have been promised because the demand is so 
insistent. 

An alarming and serious accident happened re- 
cently in Melbourne when a large concrete building 
in the course of erection partly collapsed and 
caused the death of four workmen and severe 
injuries to others. It happened while a great Amer- 
ican film, “The Ten Commandments,” was being 
shown in Melbourne, in which there is an incident 
of a church crumbling through faulty concrete, 
and, as in the film, investigation has established 
the fact that the mixture was bad. The men re- 
sponsible have been found guilty of manslaughter, 
and they have to stand trial on this serious chargé. 

Concrete has become a fetish throughout Aus- 
tralia, and where wood can be left out it is left 
out willingly as if it were some of the most 
treacherous material under the sun. Great arches 
are built up of reinforced concrete where formerly 
large beams of solid and lasting wood did duty. 
Time will tell its own tale of endurance. Not long 


ago huge pieces of concrete ornamentation on big 
buildings in Australia toppled down to the street 


and caused a panic, with the result that all such 
ornamentations there and elsewhere had to be re- 
moved, and yet from the old buildings of the past 
the wooden facades and ornaments looked placidly 
down, silent but eloquent in their useful and harm- 
less sphere! 
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Exports of Wood for Twelve Months 


WASHINGTON, D. C., Aug. 17.—A decrease of 
nearly $13,000,000 in value is shown in American 
exports of wood and its manufactures for the 
twelve months ended June 30, compared with the 
preceding fiscal year. For the last twelve months 
the total value was $140,604,312, compared with 
$153,356,109 for the year ended June 30, 1924. 

In commenting on these figures, the lumber di- 
vision, Department of Commerce, states that the 
greater part of the decrease occurred in the ex- 
port of timber and logs, which for the last fiscal 
year totaled $22,196,140, against $33,260,131 the 
year before. This was a decrease of 33 percent in 
value, but the drop in volume was only 24 percent, 
the volume figures being 737,035,000 board feet 
for the last fiscal year and 974,131,000 board feet 
the year before. 

Lumber—boards, planks and_ scantlings—ac- 
counted for 3 percent of the decrease in value, but 
at the same time showed an increase of 3 percent 
in quantity exported. During the last fiscal year 
lumber exports totaled 1,928,746,000 board feet, 
against 1,867,251,000 feet in 1924. 

All the decrease was in softwoods, since hard- 
wood exports increased 9 percent in volume and 8 
percent in value. 

The decrease in exports of timber and logs was 
chiefly in Douglas fir, the principal species ex- 
ported in this form, which dropped from 584,028,- 
000 feet in 1924 to 362,257,000 feet in the last 
fiscal year, a decrease of about 40 percent. In 
value the decrease was from $17,389,567 to $7,- 
788,615, or about 55 percent. There was a small 
increase in the export of southern pine logs and 
timber, but a decrease in cedar, the larger part of 
which goes from the Pacific coast. 

Railroad tie exports also decreased in both vol- 
ume and value. In 1925 these exports were 2,698,- 
292 ties, valued at $2,675,820, against 2,758,953 in 
1924, valued at $3,086,494. Hardwood ties did 
not share in the decrease, but showed a jump 
from 535,883 in 1924 to 577,085 for the year 
ended with June, 1925. Tie exports to China in- 
ereased from 59,083 in 1924 to 251,717. Cuba last 
year imported 186,164 ties, against 50,078 the 
year before. Guatemala’s imports of ties also 
jumped to 242,556, or more than a third. Peru 
took 173,494 ties, a decrease of 55,000, and Hon- 
duras took 148,574, against 402,522 the year before. 

The quantity of Douglas fir lumber exported dur- 
ing the last fiscal year was 577,050,000 feet, valued 
at $15,171,366, against 628,553,000 feet the year 
before, valued at $18,430,241. Southern pine ex- 
ports on the other hand, during the last twelve 
months aggregated 739,768,000 feet, valued at 
$30,912,692, against 618,493,000 feet the year be- 
fore, valued at $26,123,691. 

In other softwood lumber exports, cypress in- 
creased in volume and value. Western pine in- 
creased, white pine decreased, redwood decreased, 
and spruce and hemlock decreased slightly in vol- 
ume but considerably more in value. 

The increased volume of hardwood lumber ex- 
ports was approximately 28,000,000 feet, including 
nearly 12,000,000 feet of oak, about 5,000,000 feet 
of ash, 3,000,000 feet of gum and approximately 
8,000,000 feet of mahogany. 

Cooperage exports during the last fiscal year 
were valued at $10,754,828, compared with $8,- 
531,677 the preceding year. 

During the last two fiscal years imports of 
wood and its manufactures have remained almost 
stationary, there having been a decrease of about 
$2,000,000 in value in the last fiseal year, bringing 
the total to $114,781,711. 


Import and Export Trade of France 


WASHINGTON, D. C., Aug. 17.—A decrease in im- 
ports, with an increase in exports of native and 
tropical wood is France’s record for the first five 
months of 1925, compared with the same period 
last year, according to advices from Consul Ray- 
mond Davis, Paris. Imports were 576,624 metric 
tons, as against 604,751 metric tons in 1924, due 
largely to smaller imports of construction lumber, 
with the exception of oak. The latter increased 
from 7,951 tons to 9,572 tons. 

Exports for the five-month period totaled 940,- 
981 metric tons, compared with 909,481 tons last 
year. The chief increase was in oak exports, which 
amounted to 77,137 tons the first five months this 
year, compared with 50,128 tons last year. 
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| Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania, S. C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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The KORN Co. 


a SUMTER, S. C. e 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger - Sullivan Lumber Co. 


CENTURY. FLORIDA 
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CI LOUISIANA Co 


Real Values in 
Southern Hardwoods 


~~ 1 car 5/8 Qtd. Sycamore 


1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 
Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 


Red Gum 1 car 4/4 No. 1 Com. Red Gum 
Willow 1 car 4/4 FAS Red Gum 











Don’t delay—write or wire for 


quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 


HARDWOODS 


Our band sawn hardwoods, 
well manufactured, will please 
you. Grades guaranteed under 
rules of National Hardwood 
Lumber Association. 

We solicit your inquiries. 


Bonita Lumber 
Company, Inc. 


BONITA, 


C= 
Parish 


LA. 


























LuMBER Co.,LTi 
HAMMOND,LA. icRrR 
Manufacturers of Long and Shortleaf 


Southern Pine Lumber 














We can most always furnish orders for 


se wire” Oak Cross Ties 


Standard 6x8-8' 0” 
Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 


























BESS 









Manufacturers 


Short Leaf Pine and Hardwoods 
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DETROIT, MICH. 

Aug. 17.—The year opened with automobile deal- 
ers’ stocks at low ebb, and with general purchas- 
ing power increasing, so that there have been 
record breaking sales during the first six months, 
with production regulated to demand. Price re- 
ductions on most cars have been productive of a 
large number of orders. On the whole a continu- 
ously good output is said to be indicated during the 
latter half of this year, with the resultant neces- 
sity for larger purchases of hardwoods, but by no 
means on such a large scale as in previous years. 

The wholesale market in softwoods is holding its 
own. Orders from retail yards are increasing. 
Transit offerings are moving quite freely. The 
demand for shingles is especially strong, with max- 
imum takings reported. 

F. J. Robinson, of the Lowrie & Robinson Lum- 
ber Co., will embark for home this week from some 
point in France following an extended European 
tour. 

W. C. MeDonald, of the Tri-State Lumber & 
Shingle Co., is spending a vacation in Kansas City. 

Mrs. M. Graham, of the purchasing department 
of the F. M. Sibley Lumber Co., has returned from 
an extended vacation trip on the west Coast and in 
the Canadian Northwest. 


MEMPHIS, TENN. 


Aug. 17.—A good demand for southern 
woods continues. No further price advances have 
been noted. The furniture trade has come back 
into the market and many factories are buying 
their fall requirements. These orders are of nice 
size and prices are considerably better than they 
were several months ago. Most of these buyers 
feel that prices will go higher soon. Demand from 
the automobile plants is considerably better. They 
are paying more for all items, the same as other 
groups, and are covering fall requirements. Build- 
ing trades demand continues at about the level 
maintained throughout the summer. Flooring 
makers continue to buy common oak, and at higher 
prices. Demand for this grade of oak is gradually 
taking most of this stock out of the heavily stocked 
yards, and soon lists will not be so full of this 
one item, Interior trim plants are also taking 
their share of the hardwoods, and ure running full 
time. Retail demand is good. Call is best for 
sap and red gum and common oak, while all other 
items are moving nicely. The overseas demand 
is still fair, but not good, coming from all coun- 
tries, except possibly the United Kingdom. The 
United Kingdom, however, will soon be back in 
the market for a nice volume. Production is still 


hard- 


much below normal, last reports showing it 30 
percent below. The production is below ship- 


ments, and also below orders placed. Logging is 
only fairly active; just enough logs are being 
pulled to supply the demand. ‘There is no change 
in log prices. 


LOUISVILLE, KY. 


Aug. 17.—Hardwood demand continues quite 
good, with prices fairly firm to advancing on most 
items. There has been an increased _ stocking 
movement among some large buyers. Oak, poplar, 
gum and walnut items are in very fair movement, 
with cypress, ash, cottonwood, maple and elm 
reported in better demand, and scattered orders 
are coming for chestnut, basswood, beech, sycamore, 
and cherry. Prices at Louisyille, inch stock: 
Quartered white oak, FAS, $125@140; quartered 
white common, $75@85; quartered red, FAS, $105 
@110; common, $65@67.50; plain white, $85@ 
100; for FAS; common, $60@62.50; plain red, 
FAS, $82@90; common, $57@60. Poplar, FAS, 
$105@110; saps and selects, $70@75; common, 
$50@55. Gum, quartered red, FAS, $85 ; common, 
$60; plain red, FAS, $83; common, $56; quar- 
tered sap, FAS, $57; common, $42@44; plain 
sap, FAS, $55; common, $35. Walnut, FAS, $210 
@125; selects, $150; common, $110; No. 2 com- 
mon, $50. Ash, FAS, $90; common, $55. Cotton- 
wood, FAS, $53; common, $38. Chestnut, FAS, 
$105; common, $57. Basswood, FAS, $85; com- 
mon, $55. 

Bush Bros. & Co., Louisville, manufacturers of 
wood specialties, using persimmon, hickory, dog- 
wood and specialty hardwoods, have dismantled 
the sawmill department at Louisville and moved it 
to a plant at Brevard, N. C., the Louisville plant 
now doing finishing work and warehousing, but 
not sawing from the log. 

Walter Jones, of the Mengel Co., Louisville, re- 
cently stated that the company had a big lot of 
orders in hand, the files showing about 5,000,000 
feet of lumber sold and to be delivered. Mr. Jones 
also stated that sales were being made at better 


prices. Sap gum, cottonwood, maple, cypress and 
elm are the items in best demand. 

William Frankett, of the Wood Mosaic Co., re- 
cently stated that there had been some improve. 
ment in demand, and that the house was moving 
a lot of walnut, oak, poplar and ash. 

The W. P. Brown & Sons Lumber Co., after shut- 
downs and repairs, is again operating all of its 
mills on a full time basis and shipping red oak, 
gum, sap gum, oak, and poplar. Indications point 
to further improvement in demand, according to 
George Guiliano, assistant sales manager. 

Henry Conrad, of the Louisville Veneer Mills, 
reported business as very good, plywood being 
somewhat stronger in price and demand, and that 
the furniture and radio interests were placing more 
business. 

C. S. Willett, of the W. R. Willett Lumber Co., 
reported that business was better than it had been, 
that building trade conditions were good, small 
towns buying building lumber more freely, while 
the pine market is strong and pine in active de- 


mand. 
COLUMBUS, OHIO 


Aug. 17.—Hardwood trade’ is holding up well. 
Dealers are showing an inclination to buy better, 
as their stocks are low and in some instances badly 
broken. Reduced production has resulted in stocks 
becoming scarcer, and prices are better maintained 
as a result. Oak flooring is the strongest item 
on the list. Furniture factories are now in the 
market and are buying rather liberally. The south- 
ern pine trade is also exhibiting more strength. 
An advance of $1 to $2 on all items had the effect 
of causing a better run of orders. Rough finish 
and No. 2 boards are the strongest items. 

E. G. Dillow, who has taken up work as man- 
ager of sales of the H. D. Brasher Lumber Co. 
recently, is back to his old job, as he held that 
position a good many years ago, before embarking 
in business for himself. 5 

The H. H. Geisy & Bros. Co., wholesaler, which 
had a heavy loss in a fire, has about replaced the 
stock burned, and is now in a position to serve 
its customers. The company is controlled by a 
number of Columbus retail yards and specializes 
in handling unusual and infrequently called for 


items. 
ELKINS, W. VA. 


Aug. 17.—Lumbermen discern a further expan- 
sion in demand for hardwoods, but without any 
corresppnding increase in price. Production is on 
such a scale that buyers are still doing consider- 
able shopping around. The general trend is toward 
a betterment of conditions and Nos. 1 and 2 com- 
mon oak still occupy the center of the stage from 
the standpoint of demand. A slight improvement 
in the coal busness is having its effect on the lum- 
ber trade in West Virginia, and heavier ordering 
on the part of the railroads is expected. Owing to 
low prices of lumber, however, it has been neces- 
sary for producers in many instances to adjust 
their production costs, including wages. There has 
not been any material curtailment of production, 
and most mills are operating on the usual basis. 

The Central Lumber Co., with a mill at Dan- 
ville, has been forced to run its plant to the limit 
in recent months. The company manufactures 
flooring and dressed lumber. Recently the com- 
pany found it necessary to put on a night crew, 
and the plant is therefore being operated 24 hours 
a day. It is owned and operated by Robert J. Ray, 
Claude Rinehart and George W. Riddell, all of 


Weston. 
MILWAUKEE, WIS. 


Aug. 18.—A good volume of business is reported, 
and many inquiries are being received, especially 
from country yards. Hemlock prices tightened 
during the week, and there is a better tone to the 
market. Branded hemlock is now moving into the 
market, and producers report that it is meeting 
with favorable response. Retailers who have 
bought only from day-to-day are expected to place 
larger orders soon. Indications are that prices 
will remain on present levels for the season. Quo- 
tations from west Coast mills are firm. Retailers 
have been cautioned that the supply of lumber 
will not be large enough to fill the demands within 
the near future, and some are heeding this warn- 
ing. Besides, empty cars are being sent to the 
grain growing sections, and grain shipments will 
be given preference over those of other commodi- 
ties. Building operations here continue to increase. 
Millwork production is being pushed to the limit to 
keep up with bookings. 

Robert Blackburn has returned after spending 
several weeks in the West. He left here with a 
party of five hundred for the Conclave of the 








SORT, 


= © of 


aan = = = om TP 


aa 








} and 


1» PC 
rove- 
ving 


shut- 
f its 
oak, 
0int 
& to 


ills, 
eing 
that 
nore 


Co., 
een, 
mall 
hile 

de- 


vel], 
ter, 
idly 
»cks 
ined 
tem 
the 
uth- 
eth. 
fect 
lish 
1an- 
hat 
ing 
‘ich 
the 
rve 


Zes 
for 


an- 
ny 
on 
er- 
ird 


om 
nt 


ng 


ist 


wre Ww 





—— 








AvuGusT 22, 1925 


AMERICAN LUMBERMAN 


71 





Knights Templar at Seattle, Wash. The party 
made stops at Edmonton, Alta., and Vancouver, 
B. C., and after the conclave Mr. Blackburn vis- 
ited several mills, principally in Washington and 


Idaho. 
Aug. 17.—The southwestern Indiana hardwood 
market is more encouraging. Orders have been 


coming in quite satisfactorily, and inquiry has in- 
creased. Dry stocks are not plentiful, and prices 
generally are holding firm. Ash, poplar, quartered 
white oak and gum are in best demand. There is 
not much demand for chestnut. Elm and maple 
are moving fairly well. Box manufacturers are 
doing an active business and are furnishing good 
demand for cottonwood. Retail yard buying is 
a feature, and country yards are now inclined to 
stock up for fall. Railroad inquiries have been 
fairly numerous. Wood consuming plants in this 
section are being operated on fairly good time. 

Walter S. Norden, of Hopkinsville, Ky., accom- 
panied by his wife, left a few days ago for Jack- 
sonville, Fla., where Mr. Norden will become office 
manager of the Jones Lumber Co., which has 
branches in Palm Beach and Miami. 


MERRILL, WIS. 

Aug. 17.—Lumber sales continue to pick up in 
this section of Wisconsin. The mills have fair 
assortments. Lower grades of hardwoods are mov- 
ing well; all No. 3 are strengthening in price. 
Some lumbermen expect that 4/4 No. 3 birch will 
go to $20. No. 3 birch is quoted as follows at 
mill: 4/4, $18-19—selling freely; 5/4, $20—a 
trifle weak ; 6/4, $21—-strong. Nos. 1 and 2 birch 
in 5/4 are strong, No. 1 selling at $58 and No. 
2 at $38. No. 1 common 4/4 basswood is selling 
at $48, and is fairly strong. Soft elm, 4/4 No. 2 
and better, is moving well and is selling as fol- 





Ca 


turers, for District No. 7 of the National Associa- 
tion of Box Manufacturers was held in Bay City 
on Aug. 13. This meeting was intended, primarily, 
to discuss a proposition that lumber manufacturers 
contribute to an advertising fund for the promo- 
tion of wood containers. No definite action was 


taken. 
CINCINNATI, OHIO 


Aug. 18.—The month is proving no exception to 
the usual August. Business by and large is quiet. 
However, it is reported that inquiries indicate that 
a good many buyers intend to enter the market 
soon. 

President Edward Barber, of the Cincinnati 
Lumbermen’s Club, has decided not to call the 
regular monthly meeting, usually held the second 
Monday in September, but will wait until the 
October meeting date, because of the hot weather 
and the fact that there are no matters pressing 
for consideration. 

District No. 1, Ohio Association of Retail Lum- 
ber Dealers, has been holding its regular monthly 
dinner meetings through the summer. The next 
meeting will be held next Wednesday night at 
the Business Men’s Club. 

H. A. Hollowell, of the Hollowell Lumber Co., 
was at his desk Monday after a motor tour of 
several weeks, spent principally in Canada. 

W. H. Reynolds, field manager Tennessee Lumber 
& Coal Co., is looking over the Canadian market. 


BUFFALO, N. Y. 


Aug. 17.—Lumbermen here are in receipt of a 


booklet from the Northeastern Retail Lumber- 
men’s Association deseribing the seventh annual 
excursion, which will start on Jan. 28 for the 


West Indies, South America and Bermuda. The 
trip promises to be largely attended. 


Makers of wooden silos report a fair demand 








The first Norse church in America 82 years old and still standing. It was built of logs and heavy 
timbers at Muskego, Wis., in 1843, but has since been moved to the Luther Seminary campus at 


St. Anthony Park, Minn. 


It was visited by thousands of Norwegian-Americans during the centen- 


nial of Norwegian immigration, celebrated recently at Minneapolis, Minn. 





lows: FAS, $68; select, $58; No. 1 common, $44; 
No. 2 common, $25. No. 1 common oak is strong, 
and is selling at $58.60, mill. 

Hemlock demand is improving and prices at 
mill are as follows: No. 1 S1S1E, 2x4-inch, 12- 
foot, $31.50; 2x8-inch, 16-foot, No. 1, $31.50; No. 
2, $27.50; flooring, No. 1, 6-inch, $31.50; ship- 
lap, No. 2, 8-inch, $28.50; select No. 3, 8-foot and 
longer, 6-inch and wider, $24.50. Hemlock lath 
are selling f.o.b. mill at: No. 1, 4-foot, $8; No. 
2, 4-foot, $5.25 ; 32-inch, $3.50. 


BAY CITY, MICH. 


Aug. 17.—A marked increase in demand for 
hardwoods occurred during the last week. Prac- 
tically all orders are for prompt shipment, which 
indicates that consumers’ stocks are low. There 
iS no tendency among the buyers to place orders 
for future shipment, and they call for limited 
quantities. Hard maple seems to have the more 
active demand, although birch and basswood are 
moving better. There is a tendency toward higher 
prices, and gales of hard maple flooring stock 
have been madé at an advance. The demand for 
hardwood flooring continues very active, and 
Prices are strengthening. Stocks have been re- 
duced materially during the last thirty days, and 
Some of the more popular items are in very low 
supply. 

A meeting of wood box and lumber manufac- 


and are using considerable southern pine and 
not very much cypress. The cost of cypress is 
regarded by many buyers as too high. The wooden 
stave silo recommends itself to a large number 
of farmers, who give it the preference to the more 
expensive concrete. The trade in silos is stimu- 
lated by the increase in milk production in this 
territory, as well as the better prices paid for 
milk. 

The first work of excavation for the new Buffalo- 
Fort Erie bridge across the Niagara River was 
performed on Aug. 17, when several hundred 
prominent Canadians and Americans gathered at 
Fort Erie for inaugural ceremonies. Two silver 
spades were used to break ground, one for each 
nationality represented. Directors of the company 
took an active part in the proceedings, and one 
of these was Louis A. Fischer, of the lumber and 
planing-mill firm of Dohn, Fischer & Co. 

S. E. Wiesner, district sales manager of the FE, 
L. Bruce Co., Memphis, Tenn., covering New York 
State, was a visitor to the company’s representa- 


tive, C. W. Bodge, last week. 
F. E. Longwell, wholesaler, Memphis, Tenn., 
who has been spending several weeks here and 


at other points in New York State, is returning 
home this week. 

TT. C. Clanton, of the Clanton Lumber Co., 
Shreveport, La., has been making a tour of this 
section and spent a week in the city. 
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ON EVERY STICK 


“Fifty-Clear” 


will lower 
your factory 
costs. 


“FIFTY-CLEAR’” is a 
new grade of lumber, 
designed essentially for 
factory trade. 
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It will produce fifty per- 
cent of clear cuttings in 
No. 1 Common, Sap 
Gum. 


IC 
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Y It is all usable and will 
4 cost less to work into 
cuttings than any grade 
manufactured at the 
price. 


It is HDE product 
strictly. 





The price will be attrac- 
tive to you. 


Every plant that re-manu- 
factures hardwood lumber 
will find it profitable to in- 
vestigate this new grade. 
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about it. , 


Hillyer Deutsch | 
Edwards, Inc. 


Hardwood Lumber | 
Oakdale, Louisiana; 


BRANCH OFFICES:— | 
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DETROIT 


11-239 General 
Motors Bldg. 


CHICAGO 


223 Railway 
Exchange Bldg. 
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111 W. Washington St., 





in Position 
to Supply 


a Few More Dealers 


Having recently added to our 
sources of supply, we are out for 
more business from retailers. 


Let’s have your inquiries. 






CHICAGO, ILL. 
- DETROIT, MICH. 
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all 


BAND SAWN 


3 
4 


Manufacturers 


9th Floor Union 
Trust Building, 


Service 
You Want 


is the kind our facilities 
enable us to render at 


times. Our mills 


have a daily capacity 
of 300,000 feet of 


AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
& Moulding, Trim, 
Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 








‘A BIG 


Times Dispatch Building 


HIT — 


That’s what dealers make with home 
builders when they sell our 


N. ibe Pine Flooring, Ceiling 


and Roofers 


Shetteat Yellow Pine *p yeh ci" 


Dressed 


Car and Cargo Shipments. 


Ellington & Guy, Inc. _ 


RICHMOND, VA. 











QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., Nvjelk.., 
Operating John L. Roper Lumber Co. 











TACOMA, WASH. 


Aug. 15.—-A proposal that the Tacoma Lumber- 
men’s Club sponsor a project for the installation 
of a public log dump at the Portacoma docks was 
made at the regular meeting of the club Wednes- 
day noon. The matter was brought before the club 
by President James G. Newbegin, and created in- 
tense interest. <A general discussion of the proj- 
ect was held, most of the members present favor- 
ing it. In view of the small attendance, it was 
decided to postpone action until a later date, when 
the opinions of a larger number could be ascer- 
tained. 

George W. Cain, chairman of the publicity com- 
mittee for the golf tournament, reported on the 
arrangements made for the contest Friday. 

The club adopted a motion to appoint a commit- 
tee to wait on the officers of the Union company 
and offer the assistance of the club in obtaining a 
mill site in Tacoma. 

The success of the club’s committee in obtaining 
the support of the city and county commissions 
for the plan to purchase a fireboat for the harbor 
received much favorable comment. An appropria- 
tion for this purpose has been included in both 
budgets. 

Lumber shipments from the waterfront mills 
were unusually light this week. The lumber car- 
riers at the Tacoma docks included the following: 
Terminal dock, Walter I’. Luckenbach, Atlantic 
coast, 2,000,000 feet (part cargo), and Greylock, 
Atlantic coast, 500,000 feet (part cargo). Baker 
dock, Jacoz, California, 150,000 feet and 50 tons 
box shook (part cargo). Milwaukee dock, London 
Maru, Japan, 275,000 feet (part cargo). St. Paul 
& Tacoma Lumber Co., Atayo Maru, Japan, 600,000 
feet (part cargo). Tidewater Mill Co., Dorothy 
Wintermote, California, 650,000 feet (part cargo). 
Portacoma docks, Melville Dollar, Atlantic coast, 
700,000 feet (part cargo); Wanderer, Europe, 
15,000 doors, two tons plywood and 100,000 feet 
lumber (part cargo), and Dorothy Wintermote, 
California, 300,000 feet (part cargo). 

The formal transfer of the log rate case from 
the State to the Federal courts was accomplished 
recently with the starting of proceedings in the 
United States district court of Tacoma. The case 
will be heard before Judge Edward E. Cushman 
on his return from vacation. No date has yet been 
set for the hearing, but it will probably take place 
some time in October. ‘The case is considered one 
of the most important in the records of the local 
Federal court. 

The new mill of the Brew Manufacturing Co., at 
Puyallup, is nearing completion but operations will 
not be started until late in the year. The mill site 
covers sixteen acres and the main building will be 
250 by 40 feet, with an 8-hour capacity of 75,000 
feet. 

The recent sale by the Union Lumber Co. of its 
timber stand near Union Mills to the Mutual Lum- 
ber Co., of Bucoda, has made it necessary for the 
former firm to move its plant to another location. 

J. T. White, formerly with Clear Fir Lumber Co., 
has joined the staff of the Rudell-Hayden Lumber 
Co., with offices in the Fidelity Building, as a 
buyer. 

“Mons” Mahlum, owner of the Mahlum Lumber 
Co., of Brainerd, Minn., and the Granite City Lum- 
ber Co., of St. Cloud, Minn., was a Tacoma visitor 
this week and called on a number of local mills. 


SAN FRANCISCO, CALIF. 


Aug. 15.—Lumber sales and inquiries continue 
on the upward trend throughout local regions, red- 
wood showing the greatest volume of business re- 
ported for one week this year, while in the pine 
industry volume shows a continued increase with 
recent advances steadily maintained. Fir, hem- 
lock and spruce are holding their own both in vol- 
ume and prices, the fir market strengthening con- 
siderably, with prices firm and about $2 higher 
than they were thirty days ago. 

F. S. Murphy, president Murphy Lumber Co., is 
spending a part of August in Salt Lake City, Utah, 
on business. During his trip Mr. Murphy will 
make a general survey of Utah conditions. Upon 
his return, M. A. Murphy, general sales manager, 
will leave for a six weeks’ trip through the East, 
visiting all company representatives and survey- 
ing general business conditions. M. A. Murphy de- 
clares that business is steadily maintaining the 
upward trend, and that the recent advances in 
price are held. Difficulty in air drying, owing to 
weather conditions, is being experienced at the 
mills, he says, which is hampering immediate ship- 
ment on some orders. The dry kilns are being 
worked to capacity to care for rush shipments. 

The Hutchinson Lumber Co., of Oroville, reports 


the greatest output since the plant was built. Dur- 
ing July the average production at the mills was 
400,000 feet, with the peak day showing 502,000 
feet produced. ‘The outlook for the lumber indus- 
try is becoming brighter each day, and conditions 
are steadily improving,’ declared A. H. Land, vice 
president of the company. 

The Forest Lumber Co., of Kansas City and Lou- 
isiana, a subsidiary of the Exchange Sawmill Sales 
Co., of Kansas City, has ordered a new sawmill to 
be erected on the former Modoc Pine Co. holdings, 
recently acquired by the Kansas concern. ‘The 
new mill will be located at Aspgrove, Ore. C. C. 
Shifford, general manager, has been spending some 
time on the Coast looking after purchases of ma- 
chinery for the new mill. 

The J. H. Kruse Planing Mill, San Francisco, 
has recently installed several new machines in a 
program of expansion which has been going on for 
several weeks. The new machinery, furnished by 
the Yates Machine Co., includes a motorized 
sticker, a motorized molder and a five-head molder. 
The motorized sticker is one of the most recent 
designs of the Yates company, and is the first 
shipped to the Pacifie coast. 

B. F. Bader, branch manager of the Yates Ma- 
chine Co., is spending the week at the plant of 
the Weed Lumber Co., at Weed, Calif., in company 
with R. A. Long, head of the Long-Bell Lumber 
Co. The Weed company is contemplating erection 
of a remanufacturing plant at the mills, according 
to reports. 

Henri de Coligny, formerly of the Great South- 
ern Lumber Co., Bogalusa, La., has moved to San 
Francisco, where he will become connected with 
the California white and sugar pine industry. 

C. Stowell Smith, secretary-manager California 
White & Sugar Pine Manufacturers’ Association, 
has been removed to his home to convalesce. 


BUCODA, WASH. 


Aug. 15.—The Mutual Lumber Co., here, has 
bought a tract containing 100,000,000 feet of fir 
and cedar timber from the Union Lumber Co. This 
tract adjoins the present holdings of the Mutual 
Lumber Co., and P. F. Knight, secretary-manager 
of the company, states it was purchased to extend 
the life of its present mill operation. It already 
owned a good supply of timber. 

Clarence E. (Skookum) Hill, president and man- 
ager of the Bucoda Shingle Co., manufacturer of 
Skookum Brand shingles, in addition to selling the 
output of his own mill has recently engaged to sell 
shingles from smaller mills in his vicinity, which, 
like his own plant, cut entire cedar logs into 
shingles. Mr. Hill’s own production is largely a 
premium grade of extra clears, which he adver- 
tises as “for the dealer who is looking for a better 
value at a fair price.” 


SEATTLE, WASH. 


Aug. 15.—W. J. Johnson, sales manager A. C. 
White Lumber Co., accompanied by Mrs. White, 
was in Seattle early in the week on vacation. 
They are traveling by automobile, and on this tour 
have driven into British Columbia by way of 
Kingsgate and on to Yahk. They will return by 
way of Portland, and will have covered about two 
thousand miles before they reach their home in 
Dover. In this city Mr. Johnson called on Allan 
Hf. Daugherty, of the Ocean Lumber Co., with 
whom he was associated some years ago. He then 
went to the University of Washington, where he 
visited the new Alfred H. Anderson forestry build- 
ing, and finally was photographed under the flour- 
ishing scion of the George Washington elm. Mr. 
Johnson, who rejoices in being called “Bill,’’ spent 
a most pleasant time among his friends here. As 
to business, he says that the A. C. White Lumber 
Co. is very active, orders having been extremely 
plentiful during the last three weeks. There is a 
keen demand all over the United States for the 
well known White kiln dried white pine window 
and door sash and cellar frames. The company 
cuts Pondosa pine and Idaho white pine; also fir, 
larch, white fir and cedar lumber. The operation 
at Dover recently installed a new rip saw, three 
new cutters and a new matcher, all Yates, increas- 
ing its output from 40,000 to 50,000 frames a 
month. The A. C. White Lumber Co. is backed 
by 150,000,000 feet of its own timber, and is log- 
ging steadily, not having experienced any inter- 
ference on account of forest fires this season. 

Frank R. Titcomb, general manager Snoqualmie 
Falls Lumber Co., at Snoqualmie Falls, Wash., 
who was in this city early in the week, reports 
that his operation has not experienced any trouble 
or delay on account of forest fires. The company 


has been logging steadily, as usual, running four 
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sides, With 150 men about equally divided between 
Camp A and Camp B. Both mills are running— 
Mill No. 1 being on a single shift and cutting fir, 
and Mill No. 2 on double shift, cutting cedar dur- 
ing the day and hemlock at night. 

Frederic T. Boles, vice president and treasurer 
of the Lacey Securities Corporation, Chicago, ar- 
rived in Seattle Wednesday after an automobile 
tour of Vancouver Island, during which he was ac- 
companied by Mrs. Boles and daughter. They 
traveled as far north as Alberni, B. C., and had 
quite an exciting experience with forest fires. 
which blocked the road, near Duncan. Mr. Boles 
left Thursday for Portland, Ore. He will extend 
his trip into California before returning to Chicago. 

Cc. W. Culver, vice president of James D. Lacey 
& Co., with headquarters in Chicago, left Monday 
homeward bound, after an extensive tour of the 
Pacific Northwest. He has found that the busi- 
ness situation in general is improved, with every- 
body hopeful for the immediate future. 

M. D. Haire, Coast representative of the Wickes 
Boiler Co. and Wickes Bros., is at Scotia, Calif., in 
order to be on the ground at the starting of a new 
No. 1 Wickes gang at the Pacific Lumber Co. Mr. 
Haire will return in a few days 


COOS BAY, ORE. 

Aug. 15.—Optimism prevails here in lumber cir- 
cles, and conditions are admitted to be improved. 
The Japanese are again in the market, principally, 
however, for white cedar, yet are taking ties as 
well. All mills have gone back to a 6-day week, 
and there are rumors of possible extra shifts at 


and they were guests of E. E. Johnson, Coquille 
lumberman. 
W. C. Ribenatk, president: Stout Lumber Co., 


visited here from San Francisco and inspected the 
company properties at Brookings and on Coos Bay. 

Cc. W. Brewer, of Duluth, Minn., and G. Stewart, 
of Pasadena, Calif., interested in the Coast Range 
Timber Co., were here last week. 


F. C. Knapp, of the Peninsula Lumber Co., 
Portland, made a tour of this section. Glenn 
Cheney, of Dant & Russell, exporters, Portland, 


was in the buying market this week for foreign 


shipment. 
| PORTLAND, ORE. 


Aug. 15.—The fir lumber market is showing 
steady improvement and, while prices are not ad- 
vancing rapidly, the market is steadily firming up. 
The volume of business is good and indications are 
that it will be bigger, these indications being en- 


couraging reports from the agricultural sections 
all over the country. The domestic volume has 


been large for a considerable time, but a poor ex- 
port business failed to take care of surplus pro- 
duction. Export demand is much better now. An 
indication of the improvement in the export lum- 
ber trade is the fact that five Mitsui steamers are 
booked to arrive in Portland within a month to 
load lumber and wheat for the Orient. 

The box shook business has been 
summer and is still very satisfactory, according to 
J. B. Knapp, who deals in that material. The 
Northwest, he says, is in the market for a large 


active this 




















The principal racing event at the lumbermen’s midsummer picnic, held at the fair grounds in 
1 i g , 


Aurora, Ill., recently, was the C. L. 
Jockey Schaefer riding. 


Schwartz handicap. 
Above photograph shows Charles L. Schwartz, Naperville; Mrs. E. P. 


This race was won by Sun Lady, with 


Krum, Bloomington; Jockey Schaefer, with wreath presented to him as winner of the handicap, 


and Mrs. Charles L. 


Schwartz, who crowned the victor 





some. Every small logging camp from the Umpqua 
to Port Orford is rushing out logs at full capacity. 
The white cedar camps, in particular, are active. 
All large camps are working full forces. 

The Japanese steamer Gyokoh Maru, which has 
been loading for five days at the Port of Coos 
3ay dock, will be engaged here for three days 
more at the Coos Bay Lumber Co. dock. Her 
cargo will consist of about 2,000,000 feet of white 
cedar logs, and 500,000 feet of fir railroad ties, 
for Japan. 

The steamer Necanicum, calling at Brookings, a 
Curry County harbor where the California & Ore- 
gon Lumber Co. recently shut down operations, de- 
parted with 750,000 feet of redwood lumber to 
San Francisco. 

Indian lands to be sold in Curry County soon 
consist of a number of fine allotments, belonging 
to deceased Indians and others who did not claim 
them. 


The Western White Cedar Co., of Marshfield, has 
been inspecting a milling plant in Lane County with 
a view to purchasing the equipment for use in the 
Coast section. 

Stanley Dollar, former lumberman, now head of 
the Dollar steamship lines, brought his family 


from Seattle to Coos County for their vacation 


quantity of boxes this year as a result of heavy 
crops, especially of apples, and the East is absorb- 
ing a large quantity of material. California is 
taking some veneer stock, but is expected to buy 
more freely later on. Prices are stiffer in con- 
formity with the firmer lumber market. 

Donald D. Conn, chairman of the relations com- 
mittee of the National Railway Executives’ Asso- 
ciation, was in Portland Friday and held confer- 
ences with a number of lumbermen, and _ traffic 
managers of the various lumber associations, for 
the purpose of obtaining coéperation in preventing 
a car shortage next fall. Mr. Conn was formerly 
traffic manager for the Shevlin-Hixon Co., and is 
familiar with the problems of the lumber industry 
as well as those of the railroads. 

Allen C. Hemphill, a well known Pacific Coast 
lumberman, has recently severed his connection 
with the Oregon-American Lumber Co. at its Port- 
land sales offices, to take charge of the sales of 
the Winchester Bay Lumber Co., which has a 


sawmill at Reedsport, Ore., and sales offices at 910 
Porter Building, this city. The Winchester Bay 


Lumber*Co.’s plant manufactures spruce and fir 
lumber, specializing in the former wood, which 
comprises the greater part of the company’s out- 
put. The company caters more especially to the 
factory trade, and to buyers of clears and special 
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This brand is stenciled on the ends of 
every N. C. Pine board we manufac- 
ture. It is put there to aid you in iden- 
tifying the strongest, stiffest and best 
“one-inch” lumber obtainable. The 
“Extra Standard Dressed Board” is full 
+8” when dry and dressed two sides. 


Do not take chances on any thinner 
stock. Play it safe by sending us your 
future orders. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 
Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Fiat Iron Bldg. 
SEO. W. JONES, Megr., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 
E. D. WOOD, Manager 





PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 
DAILY CAPACITY 

SO atessceeuceuccnccacccaes . 600,000 feet 


Planing Mills SAREE CN: feet 





MILLS 
Franklin, Va. 
Wallace, N. C. 


Marion, S. C. 
St. Stephen, S. C. 














Sa 











Lumber That 
MakesMoney 


for dealers and saves it for build- 
ers is the kind that works easily 
under the plane and saw. Deal- 
ers and contractors know that 
such lumber is 


Goldsboro 
N. C. PINE 


It possesses characteristics which 
never fail to impress itself on a cus- 
tomer and you can depend on him 
coming back when he needs more. Try 
some of it and see for yourself. 


Johnson & Wimsatt 


WASHINGTON, D. C. 
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We Have Some Bi 
Real Values 


in Hardwoods 


It will pay factory buyers to 
get in touch with us on their 
hardwood requirements. 
We have some nice, dry 
stock which offers a real 
buying opportunity — and 
we are anxious to move it. 
Fair assortment in 


Qak, Gum, Ash, Elm 


What would you 
like to buy? 


BREECE 
-WHITE 


Manufacturing Co. 
= Arkansas City, Ark. 


Chicago Lumber & Coal Co., 
St. Louis, Mo., Sales Agents 




















Fix Your Credit Loss 


in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 

511 Locust St. 1045II1.Mer.Bank Bld. 80 Maiden Lane 

| St. Louis. Mo. Chicago, IIL. New York, N. Y. 
































SD Lata has OS IR IDRIGRAY RL 9 od tg 2 
Aes ae ane et 
: 3 4, KS phi Rist 


eee er 


yet? 


“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisco 





items. John Kiernan is president, and Russell J. 
Hubbard is vice president and manager. 

The Portland Dock Commission will further in- 
crease its very excellent facilities by extending its 
waterfront north of Terminal No. 4 through the 
purchase of forty-nine acres of land. Portland’s 
harbor terminal facilities are now among the best 
in the world. 

L. A. Nelson, Oregon secretary for the West 
Coast Lumbermen’s Association, returned today 
from an extended tour of the Puget Sound country. 
He found the mills selling a lot of lumber, but not 
getting the prices they hoped for. 


BELLINGHAM, WASH. 


Aug. 15.—Rains have removed the forest fire 
menace in Northwestern Washington and _ idle 
camps are resuming or will do so within a few 
days. Camps that began operating again include 
those of the Buffelen Lumber & Manufacturing Co. 
and the St. Paul & Tacoma Lumber Co., making it 
necessary for the Milwaukee Railroad to restore 
daily service on the Kulshan branch. 

Cargo business this week has been light, and 
August’s movement probably will fall below that 
of July. Shipments this week were: Bloedel Don- 
ovan Lumber Mills, Makaweli, 400,000 feet, Ha- 
waii; West Nilus, 600,000 feet of box shook, New 
Zealand ; Jacob Luckenbach (due), 1,000,000 shin- 
gles, Atlantic coast; Whitney Olson, 1,500,000 feet, 
San Pedro. Morrison Mill Co., West Nilus, 100,000 
feet of box shook, New Zealand. E. K. Wood Lum- 
ber Co., Sierra, 300,000 feet, California, from 
Bellingham mill and 1,000,000 feet, California, 
from Anacortes mill. 

All wooden deck logging cars on the Milwaukee 
Railroad, one of the State’s chief log carriers, are 
to be replaced with flats of steel construction. 
The company has 333 cars and half of them have 
wood decks. The exchange will be completed this 
year. 

The Bellingham Safety Council, the majority of 
whose members are lumber companies, has made a 
remarkable safety record for the first six months 
of 1925. Safety Engineer R. A. Mullenger, now 
serving his seventh year in that capacity, did not 
report to the state safety department a single fa- 
tality claim for that period. The other thirteen 
safety councils of the state filed from one to ten 
claims arising out of fatal accidents. <A total of 
113 claims were filed, 93 in the logging industry 
and 20 in the sawmilling industry. J. J. Dono- 
van, J. G. Earles, Fred J. Wood and C. F. Nolte 
hold official positions with the council. — 

Fred J. Wood, president E. K. Wood Lumber Co., 
and party have returned from a voyage to Alaska, 
covering 2,000 miles, which was taken on his pri- 
vate yacht Ekwood. The other members of the 
party were Mrs. Wood and daughter, Miss Marion 
Wood; W. T. Wood, of Berkeley, Calif., vice presi- 
dent of the company, and his family, and C. A. 
Thayer, of San Francisco, the company’s secretary, 
and his family. W. T. Wood is Fred Wood’s 
brother, and Mr. Thayer is his uncle. The Hkwood 
steamed as far north as Juneau and Taku Glacier. 
The Wood brothers and Mr. Thayer inspected the 
company’s mill at Hoquiam en route to California. 


SACRAMENTO, CALIF. 


Aug. 15.—Reports from mills in California and 
southern Oregon indicate that the volume of busi- 
ness continues heavy. Many mills have issued an- 
nouncements that they will keep in operation all 
winter, and some are adding an extra shift. 

The Forest Lumber Co. will operate its Asp- 
grove mill throughout winter on double shift. It 
is also considered probable that it will operate its 
logging camps throughout winter, since it is under 
contract to supply logs to the Wheeler-Olmstead 
Lumber Co. and the Big Lakes Lumber Co. 

The Clover Valley Lumber Co., at Loyalton, 
Calif., will make a record cut this year. About 
700,000 feet daily is being cut, with indications 
that this output will be continued, at least until 
very cold weather sets in. The June and July cuts 
approximated 14,000,000 feet. 

Full forces are operating at the J. W. Landis 
Co.’s sawmill and logging camp at Post Flat, Calif. 
Operations this year will mark a new record. 

The Klamath Moulding Co., Klamath Falls, Ore., 
shipped a total of twelve cars of molding to east- 
ern points last month, a new high mark in any 
single month. 

The Swan Lake Moulding Co., Klamath Falls, 
will, in all probability, operate during winter, an 
announcement made by Alfred Collier, general 
manager, indicated. Local demand for finished 
lumber has caused the company to concentrate on 
producing sufficient stock for its retail yard here. 
This winter it will manufacture, besides molding, 
sufficient lumber to meet next season’s demand. 

John Monroe, superintendent of the Shasta View 
Mill, has been made assistant manager, and Henry 
Gunn becomes superintendent. 


PITTSBURGH, PA. 


Aug. 18.—Some wholesalers here reported an 
advance yesterday of $1 in Oregon and California 
white pines, which were said to be “nearly sold 
up to the saw” at the mills. Some mills have 
withdrawn quotations altogether on No. 3 Pon- 
dosa pine, and others have advanced the price $1. 
These are the outstanding features of the whole- 
sale market during the last week. There is more 
activity in the smaller industrial concerns and more 
optimism, but business with the larger industries 
is dragging and the coal mining demand continues 
dormant. The consensus seems to be that the 
lumber trade is in for a steady run of business 
this fall in reasonable volume. Mills are asking 
strong prices for the better grades in dry Califor- 
nia white pine and sugar pine, which are taken up 
as fast as seasoned. Southern hardwoods, includ- 
ing red and sap gum, cypress, maple and ash, are 
a little stronger on a continued improvement in 
demand. Prices for stained and plain red cedar 
shingles stiffened somewhat in the last two or 
three weeks, and are being well maintained. The 
sash and door business is good. The factory trade 
has been quiet but is improving. 

Walter E. Hatch, of the Keystone Lumber Co., 
is absent on his vacation, which he is spending at 
Conneaut Lake, Pa. 

John W. Kelley, of the Babcock Lumber Co.'s 
office, is taking a lake trip during his vacation. 

Attorney Carl Van der Voort, counsel ‘for the 
Retail Lumber Dealers’ Association of Pennsylva- 
nia, has returned from an extended trip through 
the East. 

Harry A. Derry, of the Picket & Volk Lumber 
Co.'s office, is spending two weeks in the moun- 
tains above Cresson, Pa. Crosby Magill, of the 
same company’s sales force, accompanied by Mrs. 
Magill, is spending his vacation on a motor trip 
in the lake region. 

O. H. Babeock, of the Babcock Lumber Co., was 
in Cleveland several days last week. 

R. F. McCrea, assistant secretary Retail Lum- 
ber Dealers’ Association of Pennsylvania, called 
on dealers last week in Granville and Meadville. 


BALTIMORE, MD. 


Aug. 17.—Wehr & Edwards (Inc.) received an- 
other large shipment of Pacific coast woods, chiefly 
fir, last week on a steamer that arrived here via 
the Panama Canal. This corporation is rapidly 
increasing its business in fir. 

The boiler of the Simpler & Saunders sawmill, 
near Willow Grove, Kent County, Delaware, ex- 
ploded last Saturday, blowing the loading platform 
to pieces and doing some other damage. ‘Three 
men were slightly hurt. 


NORFOLK, VA. 


Aug. 17~—Demand for North Carolina pine has 
been much better, and it looks as if some buyers 
are inclined to buy ahead on a few items——pro- 
vided prices are right. Millmen are selling very 
slowly, for they feel that business will improve 
further this month. The prospects for the re- 
mainder of August are bright. Buyers always 
want quick shipment. 

Demand for 4/4 edge No. 2 and better, circular 
and band sawn, continues very poor. No. 2 and 
better 4/4 stock widths are not moving so briskly, 
although 414- and 5-inch widths show signs of im- 
proving very shortly. As these widths become 
searce, prices will be quick to advance. Edge 4/4 
No. 3 continues very quiet, mills holding stock 
until demand improves. No. 3 4/4 stock widths in 
band sawn have been quiet, but circular sawn are 
moving a little better in cars of mixed widths, 
although prices are very low. Some mixed cars of 
5/4 and thicker edge No. 2 and better have been 
sold but demand is far from active. No. 2 and bet- 
ter 4/4 bark strips, rough, continue very quiet. 

Sales of 4/4 edge No. 1 box, rough, have been 
much larger than usual, due to cargo sales. Prices 
of good band sawn kiln dried stock continue low, 
several cargoes being sold on a basis of $28, de- 
livered Brooklyn by water, less 5 percent commis- 
sion and 2 percent cash discount. As air dried 
becomes searce, rail mills will be able to secure 
better prices with any improvement in demand. 
Edge 4/4 No. 2 box is also moving better, several 
rather large blocks being included in cargoes for 
Brooklyn at $4 less than No. 1 box prices. There 
is a large surplus of this item. No. 1 4/4 stock box, 
rough, has also been moving much better. Because 
it is badly stained, air dried is not being taken by 
box makers. No. 2 4/4 stock box is also moving 
better, but some mills will have to hold their sur- 
plus until low priced stock is sold out. Edge box, 
5/4 and 6/4, air dried, is in better demand, but 
seems to be hard to buy. Box bark strips, 4/4, con- 
tinue very quiet, though large mills have lowered 
the price a little. 

Demand for flooring, thin ceiling, partition ete. 
has not shown much improvement, total business 
being very small. Inquiries, however, are picking 
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up. Prices show a rather wide variation, and 
small mills are not averse to accepting less than 
list if funds are needed badly. Kiln dried roofers 
have not been so active, but if rough stock box 
continues to move well millmen will not worry. 
Air dried roofers are not very active and prices 
vary somewhat. Most sales are being made on 
basis of $20 for 6-inch, and $21 for 8-, 10- and 12- 


inch f.o.b. mills, Georgia main line rate. Some 
wholesalers are having much difficulty moving 


transit cars. Framing has been more active, but 
yards are still inclined to order special lengths to 
line up present stocks. Lath are scarce, but de- 
mand is not active. Recent price advances may in- 
fluence more lath mills to operate again. 


BIRMINGHAM, ALA. 


Aug. 17.—Demand is holding up well through- 
out Alabama. There is a good demand for long- 
leaf and shortleaf pine, and also for white oak, 
quartersawed. 

There is more building lumber being used-in the 
Birmingham district than ever before. Contractors 
say that the building will continue until well into 
the winter, at least. Practically all southern Ala- 
bama longleaf mills are operating full time. Much 
of their cut is being exported. Sawmills in middle 
and northern Alabama are busy cutting white oak, 
poplar and some shortleaf pine. All prices are 
holding their own, there having been but very 
slight changes for a number of months. The lum- 
ber yards in Birmingham are all well stocked, but 
lumber is going out about as fast as it is coming in. 


SHREVEPORT, LA. 


Aug. 17.—The southern pine market has been 
very satisfactory. Heavier buying is developing 
from the urgent needs of retail yards. Their de- 
mand covers all kinds of stock. The market fea- 
ture is searcity of finish lumber, smoke or steam 
died. The supply of steam dried is lower than in 
a number of years, on account of mills having to 
cut insect-damaged logs, while the amount of 











The Cromwell Hardwood Lumber Co., of Mont- 
gomery, Ala., believes that the tree from which 
the above logs were cut was as pretty a poplar 


as one could find anywhere. It produced sia 

12-foot cuts, measuring 6,124 feet, Doyle scale. 

The tree produced one additional log which was 

not loaded on this car nor measured in the 
above total 





drouth-killed timber is unusually large. 
of B&better has been firm, and a ready market 
can be found for all uppers. There is also a 
steady demand for common boards and dimension, 
both Nos. 1 and 2, with boards, shiplap and 
center matched in more active call than other 
items. Vrices have changed but little. Mills have 
been cutting right along, running stock through 
planers and into cars as soon as it reaches ship- 
ping condition, and weather has favored drying. 
All mills are rushing business forward. Demand 
has been good enough of late to keep the rather 
heavy transit line moving with fair promptitude. 


LAKE CHARLES, LA. 


Aug. 17.—The southern pine market has shown 
further improvement during the last week. There 
has been no let-up in demand from city yards, and 
lately some business has been developing in rural 
communities. Orders continue of the rush variety, 
and for this reason shipments and orders are very 
close together. Production has shown no increase. 
Extremely hot and dry weather has had its bear- 
ing on mill aperations. Demand remains fairly 
feneral. The wholesale trade is showing a little 
more interest, and there has been a fair improve- 
ment in call from industrial buyers. 3uyers as a 
whole are not inclined to argue about prices, but 
are insistent on prompt shipment. The broken 
condition of mill stocks is beginning to govern the 
market, B&better flooring and siding are in strong 


The price 


call; there is an unusually good demand for lath, 
and timbers continue in very strong demand and 
are scarce. Prices are firmer, and advances of 
more or less inrportance have been noted recently 
on most of the active items. 


BEAUMONT, TEX. 


Aug. 17.—While there were no further price ad- 
vances on southern pine during the last week con- 
tinued improvement was shown and orders again 
exceeded production. Stocks at mills continue 
badly broken. Timbers continue to show strength, 
and prices for this item are expected to advance 
further. 

There has been a marked improvement in the 
hardwood market in the healthy, gradual strength- 
ening of prices. The flooring grades of oak are in 
better demand, while red gum, which is searce, has 


registered advances in the common and better 
grades. ‘The strength of red gum is having its 


effect on sap gum, and common is in better de- 
mand, with stocks lower than they have been in 
some time. The general tone of the market is 
better today than it has been at any time this 
year, although prices are still far from satisfac- 


tory. 
WARREN, ARK. 


Aug. 18.—Demand for Arkansas soft pine has 
continued in about the same volume as last week, 
though during the latter half of this week there 
was a slight increase in demand. Prices have re- 
mained on virtually the same levels, but there have 
been indications of advances, especially in items of 
B&better flat grain flooring. Common yard items 
have made no advances, but are strong. Inquiries 
are being received in good volume from retail deal- 
ers, and they are doing a heavier volume of 
straight car buying. Industrial demand is fair. 
Railroad items are moving slowly but at fair 
prices. Lath are searce and tend to advance, 
practically all mills being oversold. Production of 
lumber this week has been normal, with shipments 
on virtually the same levels, and small mill pro- 
duction continues in good volume. Mill stocks are 
somewhat broken, although there is about the same 
quantity on hand as at the first of the year. 

Hartlwood demand has slightly improved, and 
prices are a shade higher. Gum items are moving 
readily at good prices. Oak is moving to flooring 
manufacturers, but not as heavily as it was some 
time ago. A good many mills in this vicinity have 
curtailed, being on short running time. Shipments 
are about normal, where dry stocks are obtainable. 
Hickory is still at a low price level. 

The Southern Lumber Co. ball team, of this city, 
has just returned from a week's tour. It played 
three games with Newport, winning one, and then 
The team was 


won two games from Stuttgart. 
accompanied by O. O. Axley, manager of the com- 
pany. 
HOUSTON, TEX. 
Aug. 18.—Houston sales managers report a gen- 


eral improvement in the lumber market, with an 
upward price tendency on all items. <A few items 
are advancing. Everybody has good order files. 
Production is considerably less than shipments and 
orders. The prediction is freely made that there 
will be substantial advances within a week or two 
on uppers of all grades of southern pine. Hard- 
wood men see a revival of buying on the part of 
furniture men just ahead. Good fall business is 
predicted. 

J. M. Pritchard, of Memphis, Tenn., secretary of 
the Hardwood Manufacturers’ Institute, was in 
Houston. the early part of the week, and made 
side trips to various hardwood mills. Mr. Pritchard 
arrived here from Shreveport. 

The export market, according to L. J. Boykin, 
president of the Boykin Lumber Co., Houston, 
is showing considerable strength, especially as to 
30 cubie average and prime lumber. And indica- 
tions are that in the fall months both sawn lumber 
and prime will materially advanee. The yard stock 


market shows some improvement, yet the low 
grade lumber still is weak. Flooring, espectally 


B&better, is rapidly advancing, according to Mr. 
3oykin, as there is a shortage of this item at all 
mills. All upper grades are in great demand, and 
are bringing the prices asked by the mills. 

H. F. Smith, of New Orleans, La., secretary and 
treasurer of the Standard Export Lumber Co., is 
in Houston visiting the lumbermen this week-end. 


KANSAS CITY, MO. 


Aug. 18.—Conditions in the lumber market here 
continue very satisfactory. Individual orders are 
confined to small lots, with frequent repeat orders, 
but some difficulty is being experienced in fill- 
ing out mixed car orders, because the mills have 
been unable to build up their assortments. In a 
general way, quotations are stronger than they 
were a week ago, but this gain is more apparent 
than real, because individual mills have been com- 
pelled to boost prices on some items to maintain 


Co PACIFIC COAST Co 





Guaranteed 


COLONIAL COLUMNS 


Made with Tapered Dovetail Joint 





We guarantee to replace free of charge any 
of our colonial columns made with the taper- 
ed dovetail joint that comes apart in the joint 
from any action of the various climates. 


We can supply mixed cars containing 
any of the following items: 


Fir Columns—-Porch Rail—Mouldings 
Doors—3-Ply Panels— Windows 


Mutual Fir Column Company 
P. 0. Box 1348, TACOMA, WASH. 











The Polleys 
Lumber Co. 


Manufacturers of 
a ondosa 
Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. . 
and Milwaukee Rys. Missoula, Mont. 








or mixed with 
Doors, Garage 
‘coors, Colonial 
Columns, Balus- 
ters, Porch Rail, 
O. G. Gutter, 
Mouldings and 
other items of 


Fir Lumber. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE, WASH. 


WINDOW 
DOOR FRAMES 


K.D. 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8, 
Dearborn St., Chicago, Ill. 
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2x4 


No. | or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18’ if desired. 








TACOMA, - : 


PACIFIC STATES LUMBER CO. 


WASHINGTON 








Joseph Lean, 





REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P.O. Box, 171, Denver, Colorado 
H.G. Grabow, 1035 N. Topeka St., Wichita, Kansas 








YourOrder | 


is placed 
at ONCE! 


No time lost. Our years of experi- 
ence and constant personal contact, 
with over a hundred mills right at 
our door keeps us posted where to 
get the best buy. Prove it with an 


order, 





Ask Advance! 


—we’re in touch with 100 mills 


Advance Lumber Co. 
309-310 Lindelle Bldg. 
SPOKANE, WASHINGTON 











WHITE PINE 


| (CALIFORNIA 





Our soft, light lumber, 
cut from high altitude 
timber, offers big val- 
ues in 


BOX, SHOP 
and CLEARS 


Try us next time. 





H. B. Hewes, 
President 
W. T. Virgin, 
Vice-President 
R.W. Downman 
J. W.McWilliams 
C.D. Terwilliger, 
Sec.-Treas & 
Gen. Manager 
F. E. Walker, 
Asst.Sec.& Treas. 


Clover Valley Lumber Co. 


| LOYALTON, CALIFORNIA 


J 





70H 


O 


, Manufacturers of High Frade 
Spice wad Sir Lunber 
CLIC qlon. 





assortments so as to accommodate their regular 
customers. Country demand is steady, and the 
volume has been large enough to absorb some 
small decrease in city demand. ‘This decrease, 
however, is considered to be only temporary. Local 
buying is heavy and in other cities in this district, 
according to reports, there are signs of a little 
more activity. in fall building. 

Harry T. Kendall, sales manager Kirby Lumber 
Co., Houston, Tex., was visiting business friends 
and relatives here last week. 


DULUTH, MINN. 


Aug. 18.—Sawmill operators and jobbers are 
growing optimistic regarding fall business. Mixed 
car shipments of northern pine to Minnesota and 
North Dakota are showing expansion, Medium 
and lower grades for farm use are holding the 
center of the stage. Some further eastern’ in- 
quiries covering carlot shipments of both low and 
high grades were received last week, and a lot of 
600,000 feet of box from an interior mill was 
shipped from Duluth to Tonawanda. Interest in 
box lumber has been broadening lately, and fair 
shipments were made to box makers at Milwaukee 
and Chicago. Retailers have been taking more lath 
lately. Operators of small mills have been press- 
ing lath for sale, but some manufacturers declare 
present prices do not admit of any margin and are 
holding on to their lath. Lumber quotations are 
firm, with an upward tendency noted. Northern 
Minnesota sawmill output has exceeded original 
estimates, and some operators are already mapping 
out fall and winter woods work. 

Herbert S. Robb, representative Newbegin Lum- 
ber Co. here, reported a strong demand for western 
shingles. Some bills for western timber are also 
being figured. 

P. M. Shaw, jr., lumber jobber, is in the East 
upon a business and pleasure trip. 


OMAHA, NEB. 


Aug. 17.—There has been a moderate advance 
in prices of most western woods within the last 
six days, and indications are that these new prices 
will remain firm. In fact, there has been some 
advance in practically all lumber handled in this 
vicinity. City trade, both locally and in nearby 
larger towns, remains about the same, but country 
dealers are sending in more and bigger orders right 
along. The second good general rain, which came 
last Wednesday has practically made sure a fair 
crop. There has been a marked increase in orders 
for industrial hardwood, and larger business is ex- 
pected during the latter half of this month. Build- 
ing and loan associations have a hard time placing 
money in loans as fast as it comes in. 


MINNEAPOLIS, MINN. 


Aug. 18.—Lumber and lumber products are be- 
ing distributed throughout the Northwest in large 
quantities through numerous and diversified orders 
which have characterized 1925 so far in the lum- 
ber industry. ‘The heaviest shipments of northern 
pine for the first seven months of any of the last 
three years is another record established by the 
Northern Vine Manufacturers’ Association. Two 
weeks in July made records in orders for 1925, 
but the first week in August went beyond those 
figures, according to W. A. Ellinger, secretary. 
The outstanding factor is that some of the mills 
showed they had on hand today orders sufficient 
to work shipping departments to capacity from 
fifteen to forty days. Other mills, however, have 
been able to keep abreast of the orders. Stocks of 
retailers and factory consumers are so low that 
any impetus in business is quickly reflected in 
demand upon the manufacturers. When railroads 
become rushed with crop movement, there must 
come delayed shipments, say some mills. 

The P. M. Parker Lumber Co., of Minneapolis, 
last week completed arrangements through which it 
will continue to operate, despite the recent death of 
P. M. Parker, president. Under contracts made 
early this year by Mr. Parker, the mills of the 
company at Little Falls, Minn., and Fort Ripley, 
Minn., are stocked with logs for a season’s opera- 
tions. Ina C. Mortson and H. R. Haire will con- 
duct the offices and sales. 

Two Minneapolis lumbermen this week are at- 
tending the annual five days’ regatta of the Inland 
Lakes Yachting Association, at Lake Geneva, Wis., 
which began yesterday. The son of one of them 
will have an entry. The two lumbermen are E. Lh. 
Carpenter, president Shevlin, Carpenter & Clarke 
Co., and Gale C. Merrick, of the Robert Duncan 
Lumber Co. Mr. Carpenter’s son, Leonard, a mem- 
ber of the Yale University crew in the last year, 
entered his boat Fugitive. Mr. Merrick, whose 
boat Gale II won pennants in former regattas, 
will have no entry this year. 

Division of large farms into smaller ones is one 
of the solutions of the agricultural problems in 
the Dakotas, in the opinion of W. A. Dahlgren, 
Charles R. McCormick Lumber Co.’s representative 
for those States. He said he believed this move- 


ment is in the making, and will mean more build- 
ing operations. He recently made an extensive 
trip through that section. 

D. F. O'Leary, Pioneer Lumber Co., with Mrs, 
O'Leary is spending a vacation at Minocqua, Wis. 
Clyde Learned, president Learned Lumber Co., and 
his family, are on a motor trip through southwest- 
ern Minnesota and northwestern Iowa. <A. H, 
Hendricks, of the A. C. Winnor & Co., just has re- 
turned from a two weeks’ vacation, enjoyed also 
by Mrs. Hendricks, at Thief River Falls, Minn, 
W. A. Ellinger, secretary Northern Pine Manu- 
facturers’ Association, has returned from a vaca- 
tion at Mattoon and Antigo, Wis. 

Ralph W. Shull, who has lumber interests and ig 
engaged in the banking business at Beverly Hills, 
Calif., was in the Twin Cities visiting with lum- 
bermen last week. The Shull interests maintain 
two retail lumber yards at Los Angeles. 


TORONTO, ONT. 


Aug, 17.—The chief thing noticeable about the 
lumber trade in Ontario today is that there is a 
distinct feeling that the approaching autumn will 
be a good one, and that the demand for lumber 
will steadily improve. Undoubtedly, this feeling 
is based very largely upon the prospects for a 
wonderful crop throughout Canada this year. The 
construction industry is chiefly engaged in complet- 
ing contracts placed earlier in the year. The vol- 
ume of business growing out of this trade is 
apparently up to normal, if not somewhat better. 
There is also a fair promise of new work to come 
out. 

A new ocean shipping port will be available for 
Nova Scotia lumbermen next winter. Dredging 
operations with this object in view are now being 
carried on in Antigonish Harbour. 

Both sawmills' of the Shevlin-Clarke Co., Fort 
Frances, Ont.. are running on double shift of ten 
hours each, and cutting on an average 500,000 
board feet per 20 hours, as well as about 140,000 
lath. 

The citizens of Fort Frances, Ont., have en- 
dorsed an agreement with the Backus interests, 
which, it is expected, will result in an additional 
150-ton paper mill at Fort Frances. 

J. D. MeComack, vice president of the Canadian 
Western Lumber Co. (Ltd.), Frazer Mills, B. C., 
and president of the Timber Industries Council 
of British Columbia, has received the insignia of 
knighthood in the Order of St. Gregory the Great, 
conferred upon him by the Vatican. 


WINNIPEG, MAN. 


Aug. 17.—The construction industry in the West 
is busy completing work, but there is an indica- 
tion of much work to come. It can safely be stated 
that Winnipeg will enjoy a large building boom in 
the early spring of 1926. The wholesale lumber 
market has not varied during the last week, and 
wholesalers report that orders have not been quite 
so numerous as in the former week, probably be- 
cause harvest is general now. There is no ques- 
tion that there will be a very large fall business, 
particularly in the portable granary line. Prices 
on XXX shingles advanced another 10 cents, and 
they are now quoted at $4.78, f.o.b. Winnipeg. 


LOS ANGELES, CALIF. 


Aug. 15.—Lumber footage laid down at the 
harbor for the first week of this month totaled 
31,325,000 feet, of which 30,200,000 feet was fir 
and 1,125,000 feet redwood. The docks are fairly 
clean, wholesalers report. With single home build- 
ing showing a considerable gain in all southern 
California communities, retail business has shown 
a slight increase this month. 

A 15 percent increase in shipments of lumber 
from the Pacific coast to the Atlantie seaboard 
has been recorded in the first six months of this 
year, as compared to the same period during the 
year 1924, it was announced by shipping officials 
at the local port. Demand for space in which to 
ship lumber to the east coast has been the cause 
for record rates being established, it is pointed out. 

The fixing of two former coastwise lumber and 
freight steamers, the Cadaretta and Castletown, 
to carry Northwest lumber to the eastern seaboard 
was announced this week by the Nelson Steamship 
Co. The Castletown was fixed at $15.50 a thou- 
sand feet, while the Cadaretta was under a closed 
charter. The $15.50 charter is $1 less than the 
peak charter rate of the year, which was recently 
fixed on the motorship Frank Lynch. 

The Hammond Lumber Co.’s steamer M. J. 
Scanlon has been renamed Missoula, and is the 
largest steamer ever assigned to the local lumber 
trade, having a capacity of nearly 4,000,000 board 
feet. She is now on the east coast, undergoing 
reconditioning. With the new vessel the company 
operates one of the most extensive fleets of lumber 
carriers in the country. The company recently 
included San Diego as a lumber discharge port, 
and is considering sending its steamers into Santa 
Barbara. 
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ABERDEEN-HOQUIAM, WASH. 


Aug. 15.—Practically all shingle mills on the 
Harbor suspended operations last week to prevent 
accumulations. Lumber mills are all operating, 
and are booked ahead until about Sept. 1 with 
desirable business. 

July water business showed a 
same month in 1924 in lumber handled over the 
Port Dock. Fourteen vessels are in port today. 
Pt. Loma and Alwarado, Schafer Bros.; Charles 
Christensen, American Mill; Cricket, A. J. West 
Lumber Co.; Barbara C, Grays Harbor Commercial 
Co.; Grays Harbor, Aberdeen Lumber & Shingle 
Co.; Wm. Donovan, Donovan Mill No. 1, J. B. 
Stetson, Wilson Bros., and Shasta, E. K. Wood 
Lumber Co., are all loading for California. The 
Commercial Spirit and Edgar Bowling, Grays 
Harbor Commercial Co., and Commercial Path- 
finder, Eureka Mill, are loading for the east coast. 
The Kureha Maru, Donovan Mill No. 2, and Rozan 
Maru, Grays Harbor Lumber Co., are loading for 
Japan. 

Frank H. Lamb, of Hoquiam, prominent logger 


gain over the 


and timber owner, in an address before the 
Hoquiam Chamber of Commerce stated that if 
Washington State will take up reforestation it 


can grow timber on cut-over lands as rapidly as it 
is now being cut. Mr. Lamb addressed the Wash- 
ington State Chamber of Commerce at Tacoma, and 
his plans have aroused interest throughout the 


Northwest. 
MACON, GA. 


Aug. 17—wWholesalers interested in business 
from Florida have been buying up practically every 


stick of lumber that is available on trunk and 
branch lines with good rates into Florida. Some 
of the smaller mills in southern Alabama and 


southern Georgia are getting $1 and $2 over mar- 
ket for stock on account of their location. While 
demand from the northern and eastern markets 
does not compare with that from Florida, there is 
a nice volume of business in progess, though, 
this being the holiday and vacation period for a 
good many yards, it is not expected to be a busy 
month. Prices of roofers at the mill on a Georgia 
main line rate of freight are: 6-inch, $20, and 
$1 more for 8-inch and wider. Of course these 
prices are about $1 under what mills get when 
they ship into Florida. Other mills with a short 
rate to Detroit are also getting about 50 cents 
more for roofers. A good many mills report sales 
at 50 cents over these prices, but $20 and $21 
seems to be about market. Weather conditions 
continue almost ideal, and the stock being shipped 


now is undoubtedly drier than at any time this 
year. Most mills have been having trouble with 


small fires on account of the dry weather. 


TUSCALOOSA, ALA. 


Aug. 17.—The southern pine market seems to 
be firmer. Orders and shipments continue to ex- 
ceed production, and mill stocks are getting very 
low. With continued volume of order acceptances 
and time of delivery must soon be extended, A 
number of mills report that shipments are re- 
stricted on account of lack of dry stocks; orders 
and shipments must be based on production of 
green lumber. Some very attractive business was 
placed last week, but prices do not yet yield a 
reasonable profit to the average manufacturer. 
The mills need not less than $2 further advance. 


BOSTON, MASS. 


Aug. 18.—The New England market is distinctly 
firmer for about all sorts of lumber. Although this 
is the height of the vacation season, demand is 
very fair in most departments, Several large east- 
ern spruce manufacturers are now asking $40 
successfully as their base price for frames, and 
predictions are made of a substantial advance 
within the next two or three weeks. The general 
range of prices for spruce random is unchanged, 
but the present tendency is distinctly upward. The 
market has continued to stiffen, and eastern spruce 
lath are now quoted 25 to 50 cents higher than 
they were last month. Red cedar shingles are firm, 
but the white cedars have grown a shade easier 
in the face of very light demand. Water freights 
for Pacific coast lumber are advancing, and are 
adding to the generally firm tone of price lists, 
particularly for Douglas fir, which is in heavy de- 
mand in northeastern territory. All recent ad- 
vances on southern pine flooring are firmly held. 
Hardwood flooring prices still vary rather widely, 
but the general tone of the market is diagnosed as 
somewhat stronger. Hardwood distributers look 
for a good fall trade. Advances of $1 to $2 on 
southern roofers have not hurt demand; in fact 
buyers’ interest seems to have been stimulated 
thereby. 

New England retail yards have done an enormous 
business with the builders so far this year, and 
expect to do a great deal more. The volume of 


building construction is nearly one-third greater 
than it was during the corresponding period of 
last year. Fear of a general tie-up of building 
operations in the metropolitan district by a labor 
war have been Somewhat abated by the submission 
of a new basis for settlement by the State board 
of conciliation and arbitration, and the confident 
belief that both labor union officials and the build- 
ing contractors will accept it this week. 


SPOKANE, WASH. 


Aug. 15.—Business has slackened a little dur- 
ing the week, and apparently has not been suffi- 
cient to justify the advance which was generally 
forecast the first of the month. At any rate, prices 
have not changed. 

Cold weather and rains for the last two days 
over much of the territory affected by forest fires 
has relieved a much aggravated situation. Fur- 
ther rains are looked for and it is hoped that the 
forest fire season has ended. 


NEW YORK, N. Y. 


Aug. 18.—The lumber market has shown sub- 
stantial improvement. In fact, the outlook for 
all woods, with the probable exceptions of eastern 
spruce and northern pine, has bordered upon being 
extraordinary. Flooring items in southern and 
North Carglina pine have led in price advances. 
Vir has stiffened materially, with reports that 
mills have raised lists by $1 to $2. Cypress dis- 
tributers declare they have not advanced prices, 
but they, too, see that advances immediately will 
be the outcome of general conditions. The market 
in lath is very strong, both for eastern and west 
Coast stock. Yards that are plentifully supplied 
with shingles are asking for quotations, appar- 
ently preparing to buy more. In all angles of 
the market there is pronounced optimism. 

Charles Hill, of the Southern Pine Sales Cor- 
poration, who saw perhaps earlier than anyone 
else that a good market was taking shape, is most 
gratified with results at this writing, his office re- 
ported today. Mr. Hill has summarized his reasons 
for thinking a fine market lies just ahead, and 
chief among his observations is a declaration that 
everything points to a continuance of heavy build- 
ing operations in the metropolitan area. 

Frost & Davis, one of the most conservative 
firms in the city, said that there has been “note- 
worthy improvement in the market for pine, es- 
pecially in flooring.” 

“Business in southern pine is excellent,’ the 
Frost & Davis head office reported today. “We 
are especially gratified with the fine outlook in 
flooring, but all lumber is going forward. There 
has been a marked improvement in the lumber 
outlook in recent days.” 

Frederick J. Bruce (Ine.), specialist in eastern 
spruce lath and large dealer in other lumber, 
declared the lath market could not have a more 
promising outlook. 

Walter R. Knauth & Co., leading distributers of 
cypress, and the Cummer Cypress Co., both re- 
ported that sales of cypress have increased of late 
in a most gratifying manner. There has been no 
advance in prices within the last month, the two 
firms reported, but there are indications of an 
immediate upturn. Cypress arrivals by rail and 
cargo have been heavy of late, but the market is 
taking good care of the lumber that is coming in. 
Substantial cargo shipments are destined to arrive 
before the snow flies. 

The Dykes Lumber Co. reported today that it 
is most optimistic in regard to fall business, and 
most of its seven yards are situated in the thickly 
populated sections of the city. Joseph Cashin, a 
representative of the firm, said that it had about 
all the work it could handle. 

The advance in pine flooring is the week’s out- 
standing feature. The improvement has come on 
the heels of a building boom that has taken in 
Long Island and the Jersey shores. Secretary 
3rown, of the Building Material Men’s Association 
of Westchester County, said today that the mem 
bership of his organization is ‘‘much pleased” with 
business results for the last two months, and added 
that “good business will continue for an indefinite 
period.” 

Real estate booms in New York City and vicinity 
of late have been the most sensational since the 
World War days, many localities reporting trans- 
actions that eclipse any former trading, at prices 
unheard of. Lumbermen say that these purchases, 
mostly of open ground, indicate there must be 
large construction in the offing, and they say 
these promise good business. A number of New 
York lumbermen even go so far as to say: “It 
looks like a good winter.” 

George Adams, the well known lumber retailer 
of the Rockaways, is one of the organizers of 
the new Chamber of Commerce, organized to 
stabilize realty values on the shore fronts of Long 
Island. Business men of the Rockaways have or- 
ganized after one of the most remarkable land 
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California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
| LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 
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and North Coast Lumber, Box Shooks, 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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Vertical Grain Uppers 
Carefully dried —Well manufactured. 
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Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is’retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 9}x16 inches and 6-page 
Ato Z index. Itis bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


American Lumberman 4°! %;,Dearborn St. 











booms that has ever occurred in the history of 
the greater city. The forty business men inter- 
ested represent firms capitalized at something 
like $100,000,000. The aim of the organizers is 
to stem the operations of “shoestring investors,” 
in the belief that a healthy construction period 
will follow the era of land purchases. 

The Triangle Lumber Co. is building two new 
tiers of sheds at its property on Hempstead Turn- 
pike, near the Belmont Park Racetrack. The new 
sheds will enable the firm to keep all its lumber, 
except yard stock, under cover. The new build- 
ings are divided by an open driveway that will 
facilitate the handling of lumber direct to trucks. 

The Cherry River Boom Lumber Co. has discon- 
tinued its New York office. The company has been 
represented by George VT. Welch, Valley Stream, 
Long Island, who will continue to look after its 
interests. 

George McLaughlin, for fifteen years associated 
with the hardwood trade in the Metropolitan dis- 
trict, has been appointed manager of the new 
hardwood department of Oscar Keppler, long es- 
tablished Brooklyn wholesaler. 

Sam E. Barr, of Sam E. Barr (Inc.), who re- 
cently announced he would sail for Europe with 
his wife, has found it necessary to leave for Ken- 
tucky on business. Mr. Barr renewed his booking 
on the steamer Rotterdam and now plans to sail 
Sept. 15. i 

If. H. Morgan, New York representative of the 
McCloud River Lumber Co., of McCloud, Calif., 
large producers of California pine, has just re- 
turned from a trip to eastern cities. He reported 
that he met with a good demand wherever he 
went, and that the results of his trip generally 
were most encouraging. 

I’. S. Davis, of the Montgomery (Ala.) office of 
Frost & Davis, whose business in the South is to 
look after the buying end, is spending some time 
in New York “studying conditions from a differ- 
ent angle.” 


NEW ORLEANS, LA. 


Aug. 17.—Decided improvement is indicated 
with respect to southern pine and hardwoods. 
Southern pine mill reports reveal a good gain in 
orders for the week, and local sales observers re- 
port the buyers’ resistance to price advances giv- 
ing way before the pressure of current require- 
ments, plus the showings of broken mill stocks and 
the searce supply of a good many wanted items. 
Curtailment of cut in the southern hardwood field 
is strengthening both demand and prices, accord- 
ing to some reports today. Cypress bookings just 
about held their own for the week, but trade com- 
ment is cheerful, prices unchanged but firmly held. 
Active call for lath, both cypress and pine, con- 
tinues as a minor market feature. Export demand 
is not very active, apparently, though there is a 
fair movement on orders already booked, and suffi- 
cient foreign inquiry to show that the overseas 
dealers are keeping touch with market conditions 
here. 

Dispatches from Laurel, Miss., announcing the 
creation of a traffic bureau by the Laurel Chamber 
of Commerce, add that J. S. Manley, of Bogalusa, 
has been named manager for the new bureau. Mr. 
Manley, who resigns a similar post with the Great 
Southern Lumber Co., at Bogalusa, plans to begin 
his new duties at Laurel about Sept. 1. 

L. Kemper Williams, of the F. B. Williams Cy- 
press Co., with headquarters at Patterson, La., 
left with his wife last week for New York, whence 
they will sail for Europe for a vacation trip. Mr. 
and Mrs. Harry VP. Williams landed in New York 
from Europe last week, and will spend some weeks 
in the East before returning to their home in Pat- 
terson. 

Carl F. Speh, secretary-manager of the Turpen- 
tine & Rosin Producers’ Association, who lately re- 
turned from Europe, was the principal speaker 
before the New Orleans Rotary Club’s meeting last 
week, discussing conditions as he found them 
abroad. One of the features that impressed him 
was the equipment of the European ports with 
mechanical appliances and devices for economical 
handling of cargo. 


JACKSONVILLE, FLA. 


Aug. 17.—Heavy demand from Florida continues 
the feature of the southern pine market. All 
mills south of here are having to decline orders 
for certain items for immediate shipment. Pro- 
duction has been speeded up, but bookings exceed 
both cut and shipments. So urgent is demand on 
the lower east coast, that in many instances stock 
is delivered direct from car to job. On account of 
congestion, the Florida East Coast railway on 
Aug. 15 placed an embargo against all shipments, 
except perishables and live stock. This should en- 
able the mills to replenish, to some extent, their 
low and broken stocks. Inquiries from the North 
and East are being received in larger numbers. 
Confidence is expressed that fall business is going 
to be very satisfactory. 


Shipments of shed stock to southern yards, es- 
pecially Florida, were larger than last week. In- 
quiries from the North and East are more fre- 
quent, a few orders being booked for low grade 
flooring and a few other items, for quick ship- 
ment. Planing mills have very little stock and 
order files are in good shape. .A few sales are 
being made for delayed shipment, but as a rule 
shipments can not be made quickly enough. De- 
mand for 4-inch B&better flooring is not as strong 
as that for lower grades, but its price is firm, 
$45 to $46; No. 1 has advanced 50 cents, sales 
being made at $42; No. 2 is moving freely at an 
average of $18.25; No. 3 is firm, at $12. Florida 
mills are obtaining $57@58 for 3-inch B&better; 
those in other sections, $52 to $54; No. 1 sells at 
$44 to $45; No. 2 brings $17.50 to $18; No. 3 
sells to eastern trade at $10.50 to $11. Oak floor- 
ing is being used in the more expensive dwellings 
in the place of high grade pine. Price of 6-inch 
No. 2 has advanced to $25, wholesale; No. 3 sells 
to the retail trade at $18.50 to $19.50. 

Shipments of %-inch ceiling to Florida yards 
were larger than for several weeks. No. 2 is movy- 
ing in solid cars, while B&better and No. 1 are 
called for on most every mixed order. Whole- 
sale prices are firm. Call for resawn ceiling in the 
better grades is satisfactory, but low grades are 
not selling fast, although sales locally and to coun- 
try yards have increased. Sales of %-inch were 
made direct to yards at $45.50 for B&better; 
$40.50 for No. 1 and $22 for No. 2. Prices of 7,- 
inch have been advanced slightly on mixed orders. 
A few sales of partition are being made direct to 
the yards at firm prices. 

There is a good demand for bond siding direct 
from the Florida yards, and prices have been ad- 
vanced $1 for each grade. To the wholesale trade 
an advance of 50 cents was made on Nos. 1 and 2. 
Orders for novelty were twice as large as last week, 
and prices are on a firmer basis. A sale of No. 2 
was made at $27.50. Demand for bevel is mostly 
on mixed orders from dealers in Georgia and the 
Carolinas. Prices are firm. Florida mills are sell- 
ing square edge direct to the Florida yards at: 
Bkbetter, $30; No. 1, $27; No. 2, $15. 

Demand for Georgia shortleaf air dried roofers 
continues strong from the Florida trade, and the 
mills are getting a larger business from the North 
and East. Mills in western Florida and Alabama 
report an improvement in shipments to the middle 
West. They are obtaining $21 for 6-inch, No. 2. 
Georgia roofers are bringing $20 to $20.50 for 
6-inch, and $21 to $21.50 for the wider. Most 
orders are for two or three cars for prompt ship- 
ment, with enough booked ahead to keep the mills 
busy for a week or ten days. As a rule weather 
conditions are favorable for manufacturing. Long- 
leaf kiln dried roofers are in strong demand by 
southern Florida yards, and some mills have ad- 
vanced the price to $25 for 6-inch No. 2, a gain of 
$1.50. 

A good. volume of B&better and “C”’ finish, 
dressed, kiln dried and bright, is moving on mixed 
orders to southern yards at satisfactory prices. 
Straight car bookings from other sections have 
improved, as well as prices, but orders are not 
easily placed for prompt shipment. Millwork 
plants are purchasing rough stock in larger quan- 
tities, especially 6/4- and 8/4-inch. No. 1 D4S 
boards are moving freely on orders direct from 
yards at an advance of $1 for 6- and 8-inch, and 
of $2 for 10- and 12-inch. No. 2 boards are active, 
and 6-inch have advanced to $25. No. 3 boards 
are bringing very good prices. 

Large dimension and timbers are in good demand 
by southern yards, especially in Florida, and 
movement to the East is improving right along. 
Some longleaf mills are overloaded on orders for 
larger sizes and long lengths of timbers. Special 
cutting is not easy to place, and prices are higher. 
A large amount of plank has been purchased lately, 
the mills receiving as high as $52, retail, for 2x10- 
inch No. 2 and better, random lengths. Square 
sizes advanced slightly the latter half of the week. 
Small mills are well supplied with orders for 
rough stock and their prices are close in line with 
those of large mills. Demand for and prices of 
small framing are exceedingly strong. A number 
of large orders were placed this week for several 
cars of each length up to 20-foot. It is almost 
impossible to find a mill that can make immediate 
shipment of a car of specified lengths, kiln dried. 

Car material is being bought in about the same 
volume, which is only small amounts for repair 
work. No large decking orders have been placed 
for some time and only an occasional purchase of 
siding, roofing and lining is made. Demand from 
southern roads for structural material is satisfac- 
tory. Several large switch tie orders were placed 
for delivery to Florida points. 

Export demand from South America is good, but 
there is less moving to Cuba and the West Indies. 
Shingles and lath occupy a strong position. 

A still further improvement in the cypress mar- 
ket is noted, and demand is evenly balanced and 
well distributed over the consuming territory. 
Prices are very strong and, while all the mills are 
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sticking close to list, no actual increases have been 
noted. The demand for the lower grades is espe- 
cially strong in Florida, while the eastern demand 
favors uppers. 

The Davis-Zirkle Lumber Co., of Zirkle, Ga., cut 
its last log Saturday, and closed down its sawmill. 
The planing mill will continue to run for at least 
sixty days longer on boards now on hand. 

Mr. and Mrs. John D. Sasse are sailing this 
month for Europe. Mr. Sasse is vice-president of 
the Schell-Sasse Manufacturing Co., Jacksonville. 

J. S. Foley, sales manager for Brooks Scanlon 
Corporation, Eastport, Fla., and his family are 
summering at Atlantic Beach, Fla. 

Arthur G. Cummer, of the Cummer Lumber Co., 
Jacksonville, and Mrs. Cummer, are pleasantly 
located in Lake Placid, N. Y., for the summer. 
Mrs. Cummer recently returned home from a six 
months’ tour of Europe. 

Miss Demetria Fleishel, whose marriage is to 
be a brilliant event of the coming season, is spend- 
ing the summer touring Europe. Her father, M. 
L. Fleishel, is president of the Putnam Lumber Co., 
Jacksonville. 


VANCOUVER, B. C. 


Aug. 15.—Hundreds of loggers and lumbermen 
“slept with their cloths off” this week for the first 
time in more than a fortnight, when a welcome 
rain damped down the forest fires, cooled off the 
atmosphere and reduced the fire hazard to a 
minimum. Many camps are resuming work after 
the enforced shutdown, and the coast mills, which 
have been operating steadily, have begun to make 
drafts on the visible log supply in the water. Un- 
less fire hazard again increases, it is expected 
the logging camps will all be operating full 
strength at once. There may be some shortage of 
labor for a time, owing to the fact that about four 
thousand men have gone to the Prairie Provinces 
for the wheat harvest. 

Mills have about all the commitments for imme- 
diate sawing they care to take on. With a num- 
ber of big orders “in the air’? and good fall trade 
from the Prairie Provinces expected, the manu- 
facturers for the first time since 1921 are feeling 
that they are once more sitting on top. The strong 
demand market reported from leading Atlantic 
coast centers is making itself felt in the tidewater 
mills of this Province. It is also accountable for 
rise in lumber freights from coast to coast, $16 
being asked now. Grain movement from the 
western Provinces by the Pacific route for this 
season’s wheat crop is expected to be a strong in- 
fluence on ocean charter space. A much heavier 
tonnage than last year will move, and freighters 
appear to be holding off in expectation of good 
prices for grain shipping. Given any sudden in- 
crease in export lumber orders, there might be 
some high bidding in the charter market. Aus- 
tralia and Japan are both in the market with large 
orders for the near future, but beyond preliminary 
inquiries have done nothing. The railway sleeper 
)usiness, which has been a major factor in over- 
exporting this year, is still going strong. 
About 20,000,000 feet of additional business is ex- 
pected to be placed soon, and local mills figure on 
securing the bulk of this desirable cutting. 

The shingle market is still strong, with de- 
mand keeping up. It has had the effect of making 
eedar logs scarce, though the prices have not 
been materially affected yet. Log production will 
be resumed in full the coming week. There are 
no idle shingle mills, and most of them are work- 
ing two shifts, as they have been doing for some 
time, 

Six influential Japanese business men reached 
Vancouver this week on the Arizona Maru. The 
party included a banker, a stock broker and four 
leading merchants and manufacturers. They plan 
a six weeks’ trade tour of leading business centers 
in the United States and Canada. On their re- 
turn, about Sept. 16, they will look closely into the 
lumber market and the timber supply of the Coast. 
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TIMBER LAND SALES 


Troy, ALA., Aug. 17.—A large body of timber 
belonging to the IT. H. Smith estate, long tied up 
by litigation, was sold a few days ago to C. H. 


Horton, of Winder, Ga., who in turn sold it to 
the Richmond Lumber Co., Richmond, Va. There 
are between 8,000 and 9,000 acres in the tract, 


said to comprise the finest body of longleaf yellow 
pine left standing in that section of the country. 
It is reported that Mr. Horton made something 
like one million dollars on the deal. It is estimated 
that the timber, which is located between ‘Troy 
and Montgomery, will cut in the neighborhood of 
150,000,000 feet. 





CuTuHBeERT, GA., Aug. 17.—A tract of timber land 
owned by John D. Gunn, of Cuthbert, and J. §. 
Davis, of Albany, which lies a few miles southwest 
of Cuthbert and known as the King and Casfellow 
tract, has been bought by W. D. Taylor of White 
Plains, Ga. Mr. Taylor will move his sawmill to 
Randolph County and start sawing the timber at 
an early date. 





OBITUARY 


(Continued from Page 67) 


the mill with a party of ladies. The visitors 
were seated in a group when the pole suddenly 
gave way and crashed down on them. Mrs. 
Fitzer received the full impact of the pole and 
was almost instantly killed. Besides her hus- 
band, Rudolph Fitzer, she leaves four sons and 
one daughter. ’ 














JOHN KENNETH HAVILAND, of the Havi- 
land-Sutton Co., Chappaqua, N. Y., died on 
Wednesday, Aug. 12, after a brief illness. Mr. 
Haviland was the nephew of Robert Haviland, 
founder of the lumber company, and had been 
actively connected with the firm for some time. 
He was a member of the Building Material 
Men’s Association of Westchester County. 





GAMMAGE. The baby daughter of W. F. 
Gammage, secretary of the Cincinnati Lumber- 
men’s Club, died on Sunday, Aug. 16, after a 
short illness. The little girl was a year and a 
half old. Mr. Gammage is in the wholesale and 
export hardwood business in Cincinnati, Ohio, 
and has a wide acquaintance in the trade which 
extends sympathy to him in his bereavement. 


PHILANDER BUTLER, pioneer lumberman 
of Salt Lake City, Utah, is dead at his home 
there at the age of 84. Mr. Butler was born in 
Indiana and went to Utah in 1857. He began 
his career as a lumberman in that State, later 
going to Oregon. He returned to Utah about 
twenty-five years ago and had lived there ever 
since. 





GEORGE C. HAUGH, 65 years of age, presi- 
dent of the Haugh Lumber Co., Windsor, Ont., 
died recently as a result of heart failure with 
which he was stricken while swimming in Lake 
St. Clair. Mr. Haugh was born in Kitchener, 
Ont. He had resided in Windsor for thirty-eight 
years. He is survived by his widow and one 
son, John O. Haugh. 


MAX SCHMIDT, partner in the Western Lum- 
ber Co., of Cincinnati, Ohio, died last week at 
the age of 60. He had been ill for a long time. 
Mr. Schmidt was engaged in the lumber trade 
in Cincinnati practically all of his career. He 
was born in Hamilton, Ohio. Masonic services 
were conducted for him, the funeral being held 
at the Cincinnati crematory. 


Review of Current Lumber Trade 
Conditions 
(Continued from page 37) 


eastern markets, and the movement down the 
lakes has been rather small this season, although 
some lots of box have been shipped there 
recently. These grades have also been in good 
call in Chicago, Milwaukee and other centers in 
territory within easy reach of the mills. Orders 
for building lumber from the agricultural sec- 
tions include many items, showing that no ad- 
ditions are being made to retail yard stocks, 
and those from industrial buyers are of the 
same character. There is, however, noted a 
tendency to buy a little further ahead, because 
the crop movement is likely to interfere with 
lumber shipments. Quotations remain un- 
changed and firm. 

Hemlock demand, largely from home terri- 
tory, Wisconsin and Michigan, recently aug- 
mented by some call from northern Illinois, has 
so improved that prices have advanced 50 cents, 
the current quotation being $3.50 off the 
3roughton list. The manufacturers’ promotion 
campaign, supported by grade marking of the 
product, is undoubtedly stimulating demand. 
Stocks at the mills are said to be low and broken. 

Eastern spruce may be conceded to have ad- 
vanced from $39 to a $40 base, while improving 
demand is expected to bring further advances 
as more active trading follows the vacation 
period. Prices, however, are far from attrae- 
tive to producers in the Maritime Provinces of 
Canada, and their shipments to eastern centers 
are rather light. 


Heaviest Shipment of Year from Mobile 


Mosier, ALA., Aug. 19.—What is believed to 
be the heaviest shipment of lumber from the 
port of Mobile this year, featured recent 
marine activities here, when the Danish motor- 
ship Indien, from Gulfport, arrived to lift 3,- 
000,000 superficial feet of lumber for the Van 
Heynigen Brokerage Co. This lumber is con- 
signed to ports on the River Plate, Argentina. 
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GRAND PRIZE 


Were awarded highest 
honors Panama- Pacific 
International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 
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AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
Conway Blidg., CHICAGO, ILL. 








Lumber and Douglas Fir, 

HUTCHIN Storage Co. eae Pine, 

Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 

139th and Western Ave., BLUEISLAND, ILL. | Railroad and 

Local Phone: Chicago Phone: Car Material 


Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 











Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 


Even thong you do not subscribe for the above ser- 
vice, we'll handle your claims. Our Collection De- 
partment is acknowledged as the best means for mar- 
ufacturing and wholesale lumbermen to collect their 
— Just advise us the amount due you. We’ll 
ge . 


LumBermen’s Crevit Association 
Suite 1740-68608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 








The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 







Engravers 
Plate Makers 


Die Embossers 


1108 Be oTeEEL COMPANY 
Se. Wabash PITTSBURGH. PA 


€.K.HARRIC CISHER BUILOING@ 
Avenue Sacre acemt 


CHICAGO 














or SELL 
TIMBER 


Intelligently 
You Must Have An 


ACCURATE CRUISE 


Trained Judgment and Exper- 
ience at Your Service 


Drolet & Steenson 


Timber Estimators 


108 South LaSalle Street, CHICAGO 
Southern Office, - - - Tuscaloosa, Ala. 























Phil TP. Philippi, « 
Co., Wausau, Wis., was in Chicago this week on 
business. 


f the W. C. Landon Lumber 


J.C. Simpson, of the J. C. Simpson Lumber Co., 
Galesburg, Ill., was in Chicago one day last week 
on business. 


F. F. Flanner, of the Flanner Co., Blackwell, 
Wis., was in Chicago this week conferring with the 
John H. Shook Lumber Co. 


George S. Hardy has recently become associated 
with C. W. Molin and George C. Eccles in the 
commission lumber and lath business. 


W. O. Baum, president of the Bowler Lumber 
Co., Bowler, Wis., was in the city last week call+ 
ing on some of his friends in the trade. 


A. J. Huss, of the National Lumber & Timber 
Co., left last week for the Pacific coast on a 
month’s business and yacation trip combined, 


Ht. J. Reinhard, of the Reinhard Lumber Co., is 
a patient at the Lutheran Memorial Hospital in 
this city. He is suffering from a serious intestinal 
disorder. 


IL. H. Levissee, president of the Levissee Lum- 
ber Co., Oshkosh, Wis., was among the northern 
lumbermen transacting business in the local mar 
ket last week. 


Donald DeWitt, of the Holt Hardwood Co., 
Oconto, Wis., was in Chicago this week calling on 
the Lumber Mills Co., which represents his con- 
cern in this territory. 


W. W. Hamilton, vice president and eastern sales 
manager of the George 'v. Mickle Lumber Co. of 
Chicago, made a business trip to Mt. Vernon, IL, 
and St. Louis, Mo., this week. 


Fay Burns, of the wholesale pine department 
of the Edward Hines Lumber Co., accompanied by 
Mrs. Burns, left this week by motor for a vaca- 
tion trip through northern Wisconsin. 


I. G. Heartt, president of the Lord Lumber Co., 
of La Grange, Ill, and family are vacationing at 
Sturgeon Bay, Wis. ‘They made the trip by auto, 
leaving last week and will be gone about two 
weeks. 


I. Callner, buyer for Joseph Bros. Lumber Co., 
accompanied by his family, left last Monday by 
motor for a trip through the woods of northern 
Wisconsin. Mr. Callner will take a two weeks’ 
vacation. 


R. C. Clark, manager of the Chicago office 
of the Tremont Lumber Co., of Rochelle, La., 
accompanied by his son, left Friday for Lac du 
Flambeau, Wis., where they will enjoy a ten days’ 
outing and vacation. 


George Surmeyer, of the George Surmeyer Lum- 
ber Co., St. Louis, Mo., manufacturer of Missouri 
woods, was in Chicago last week calling on the 
Lumber Service Corporation, which represents his 
firm in this territory. 


Frank A. Chase, educational director of the 
American Savings & Building & Loan Institute, 
Kansas City, Mo., stopped in Chicago last week 
for a brief visit on his way home from a business 
trip through Wisconsin. 


George E. Parkins, sales manager of the Brooks- 
Scanlon Lumber Co., Minneapolis, Minn., was a 
Chicago visitor this week. Mr. Parkins was on 
his way home from a trip through the East where 
he found business conditions encouraging. 


H. T. Fall, treasurer of the Acme Lumber & 
Shingle Co., who has just returned from a two 
weeks’ business trip through Canada and _ the 
Kast, reports that the Canadian mills are busier 
than they have been for a considerable period. 


Cc. R. Tustin, of the Tustin Hardwood Lumber 
Co., Memphis, Tenn., while calling on the trade 
here this week, aflirmed his belief in the pre- 
diction of many southern lumbermen that there 
will be an active demand for hardwoods this fall. 


BE. T. Prickett, president of the Tri-State Lumber 
& Shingle Co., who has been spending the last 
four months at the company’s Kansas City office 
and vacationing at his lodge in the Ozarks, has 
arrived in Chicago and will spend the next month 
here. 


I. L. Clark, of the Clark Lumber Co., Jasper, 
Ala., was a business visitor in Chicago this week. 
Mr. Clark regards the excellent weather prevail- 
ing in the South of late as an important factor 


in the good business which the mills have been 
doing. 


W. A. Compton, secretary of the Allen Manufac- 
turing Co. (Ltd.), Shreveport, La., producer of 
specialty items, was in Chicago this week looking 
over business conditions and calling on the trade, 
3usiness in the southern section is good, Mr. Comp- 
ton reports. : 


W. OH. Nalty, of the Wammond Lumber Co. (Ltd.), 
Hammond, La., arrived in Chicago last week 
and has been spending several days here looking 
after business matters and calling on the trade, 
Mr. Nalty is optimistic over the prospects for 
fall business. 


E. Samuels, of the Douglas Lumber Co., who 
recently extended a business trip to Mississippi 
by a short jaunt to Miami, Fla., is expected to 
arrive in Chicago the forepart of next week. He 
was accompanied by three business associates on 
his Florida trip. 


George W. Neal, president and general manager 
of the Gulf & Pacific Lumber Co., which has been 
recently organized with headquarters in Chicago 
and mills at Columbus, Miss., is in Chicago this 
week on business. Myr. Neal is in charge of opera- 
tions at Columbus. 


IL. D. Thompson, of the lumber department of 
Harris Bros. Co., and family arrived in Chicago 
last week after an extended vacation trip through 
the Pacific Northwest. Among other places, they 
visited Everett, Wash., Portland, Ore., Longview, 
Wash., and Spokane, Wash. 


R. Lockhart, of the Crawford & Lockhart Lum- 
ber Co., Winnipeg, Man., was in Chicago this week 
visiting with some of his friends in the trade. Ex- 
cellent crop conditions throughout the Prairie 
Provinces lead Mr. Lockhart to believe that there 
will be an active fall business. 


Frank Gillette, Chicago representative of the 
Pelican Bay Lumber Co., of Klamath Falls, Wash., 
is receiving the congratulations of his friends on 
the arrival of a boy in his family on Aug. 11. 
He has named the youngster Dean and says he 
plans to make a Jumberjack of him. 


Clarence Boyle, jr., of Clarence Boyle (Inc.), 
left the first of the week by auto for Buffalo, N. Y., 
where he ‘will make a short stop before proceeding 
to Seranton, Pa., to join his family who have been 
visiting with relatives there for several weeks. 
This trip*constitutes Mr. Boyle’s vacation. His 
family will return home with him. 


J. W. Jones, president of the Land O’ Lakes 
Lumber Co., Rhinelander, Wis., J. W. Frykberg, 
sales manager of the Kneeland-McLurg Lumber 
Co., Phillips, Wis., and D. J. Helstrom, of the 
Levissee Lumber Co., Oshkosh, Wis., were among 
the northern Jumberman visiting Chicago this 
week. 


O. R. Lutz, sales manager of the Seott & Howe 
Lumber Co., Ironwood, Mich., while calling on the 
trade here this week, reported that the forest fire 
hazard in the northern region is very acute as a 
results of the extremely dry weather. Regarding 
business conditions, he says that the market shows 
little change. 

G. T. O’Neil, of the lumber department of the 
Delta & Pine Land Co., of Mississippi, with head- 
quarters at Memphis, Tenn., called on several local 
lumbermen last week as he passed through Chi- 
cago on his way to various points in Michigan. 
Mr. O’Neil believes the hardwood business is due 
for a revival in the fall. 


Charles Vanlandingham, of the Nat F. Wolfe 
Lumber Co., has laid aside his duties and is taking 
his annual vacation. The last week he has been 
finding recreation on several golf courses of the 
city. Next week he and Mrs. Vanlandingham will 
make a motor trip through northern Wisconsin, 
returning by the following Monday. 


I’. B. LeCrone, manager of the Chicago office of 
the Dwight Lumber Co., of San Francisco, Calif., 
has been ill the last three weeks and confined to 
his home. Attending physicians find some difficulty 
in diagnosing his ailment. However, his condition 
has improved somewhat the last week and he may 
be back at his desk within a short time. 


D. V. Swearingen, of the Big Four Lumber Co., 
who has been spending the last week at the 
company’s Fort Smith (Ark.) office, returned to 
Chicago the forepart of the week. Mr. Swearingen 
stopped in Kansas City and St. Louis, while on 
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the trip and also found time to pay his folks a 
short visit at their home in Sedalia, Mo. 


Fred Wehrenberg, vice president and general 
manager of the Standard Lumber & Supply Co., 
Fort Wayne, Ind., was in Chicago last Sunday and 
spent the day with James H. Lang of the Chicago 
Lumber Sales Corp. Mr. Wehrenberg was on 
his way home from West Baden, Ind., where he 
attended a meeting of the board of directors of the 
tetail Lumber Dealers’ Association of Indiana. 


John Hansen, of the John Hansen Lumber Co., 
jeft Thursday by motor for Hamlin Lake, Mich., 
to join his family who have been spending the 
most of the summer at their cottage there. He 
was met at Battle Creek by his son, John, jr., who 
has been enrolled in the Citizen’s Military Train- 
ing Camp at Camp Custer and has just completed 
his work. Mr. Hansen expects to be gone about 
two weeks. 


The many friends in the lumber industry of Wal- 
lace Rogers, of Kastman, Gardiner & Co., Laurel, 
Miss., will be delighted to learn that both he and 
Mrs. Rogers, who are in a_ hospital at White 
Plains, N. Y., are recovering from their recent 
severe injuries, and they expect soon to be out 
again. Mr. and Mrs. Rogers both were seriously 
jnjuried in an automobile accident a short time 
ago. since which time they have been in a hospital 
at White Plains. 


W. W. Wood, president of the W. D. Wood Lum- 
ber Co., Birmingham, Ala., and Progressive Mer- 
chants’ Bureau, New York City, was in Chicago 
during the week conferring with officers of the 
National Retail Lumber Dealers’ Assvciation and 
calling on some of the dealers in this territory. 
Mr. Wood, originator of the “Bill Ding’ adver- 
tising service, is devoting most of his time to that 
business and is well pleased with the progress that 
has been made. As chairman of the golf com- 
mittee for the annual meeting of the National in 
October he is arranging a number of interesting 
features for the annual golf tournament, to be 
held on the links of the Washington Golf and 
Country Club. 


R. M. Morriss, manager of the railroad and car 
material department of the Thomas E. Coale Lum- 
ber Co., of Philadelphia, Pa., with headquarters 
in St. Louis, was in Chicago this week on one of 
his periodical visits to this market. While the 
general headquarters of the Thomas FE. Coale 
Lumber Co. are at Philadelphia, the branch at St. 
Louis, in charge of Mr. Morriss, is an important 
part of the Coale organization, thirty-five people 
being employed in that office. The Thomas E. 
Coale Lumber Co. also has an offlce at Chicago, 
which is under the general direction of Mr. Morriss. 
Mr. Morriss reports a distinctly better feeling in 
the market within the last fortnight, and believes 
that the gains already made will be held and that 
the market during the fall months will be con- 
siderably stronger. 


Frank G. Wisner, of Eastman, Gardiner & Co., 
Laurel, Miss., president of the National Lumber 
Manufacturers’ Association, was in Chicago for a 
short time this week, en route back to his home 
in Laurel after an extended visit to the west 
Coast. Mr. Wisner presided at the midsummer 
meeting of the directors of the National associa- 
tion recently held in Portland, and while on the 
Coast attended a number of meetings of lumber- 
men in Washington, Oregon and California. Mr. 
Wisner expressed himself as being delighted with 
the reception accorded officers of the National by 
the west Coast lumbermen, and feels that the mid- 
summer meeting of the directors on the Coast was 
well worth while and accomplished some real re- 
sults for the entire industry. While in Chicago, he 
conferred briefly with Newell Rogers, who is in 
charge of the sales office of Eastman, Gardiner Co. 
in Chicago territory. 


Carl Andersson-Boge, veteran lumber wholesaler 
of Stockholm, Sweden, arrived in Chicago this week 
for a visit with his son, Kenneth Boge, who is as- 
sociated with H. W. Sherman. The elder Mr. Boge 
landed about two months ago and has since been 
Visiting with relations in Minneapolis. Although 
73 years old, he still takes a keen interest in the 
industry and marvels at the extensive scale on 
which the business is carried on in the United 
States. It afforded Mr. Boge great pleasure to see 
his son, who has been in this country about three 
years, studying the lumber pusiness at first hand 
and attending Northwestern University where he 
expects to receive his bachelor’s degree. Another 
son, Claes Boge, who has been investigating the 
lumber importing and exporting situation in Aus- 
tralia under a scholarship provision from the Uni- 
versity of Stockholm, is expected to arrive in Chi 
cago next week to visit with his father and 
brother. He will accompany his father back to 
Sweden, sailing Sept. 10 on the steamship Stock- 
holm, but Kenneth will remain in the United 
States for another two years at least. 


New Lumber Firm Organized 


The Gulf & Pacific Lumber Co. is the title of a 
new lumber concern which has been recently or- 
ganized, with general offices in Suite 909 of the 
Harris Trust Building, to engage in the manufac- 
ture and sale of southern pine and hardwoods and 
to do a wholesale business in Pacific coast woods, 
including fir, spruce, hemlock and pine. Officers 
of the company are as follows: George W. Neal, 
of Columbus, Miss., president and general man- 
ager; E. B. Simonson, of Chicago, vice president 
and sales manager; and Paul W. Horn, of Chicago, 
secretary and treasurer. . 

In organizing, the company has taken over the 
mill of the Columbus Lumber Co., at Columbus, 
Miss., and with it has consolidated the concentra- 
tion yard formerly owned by Mr. Neal, also located 
at Columbus. Work has already begun on the re- 
building of the mill and the installation of new 
machinery, which when completed will make the 
operation one of the largest in the South. It will 
have a capacity of 200,000 feet a day. This will 
not constitute the total company’s production of 
the southern woods, however, as it has three other 
small mills near Columbus which will cut a large 
quantity daily. 

Title has been acquired to about 250,000,000 
feet of shortleaf pine, cypress, gum, oak and hiec- 
kory, assuring the company a long period of opera- 
tion. Mr. Simonson left this week for the west 
Coast to arrange connections in that quarter. For 
the present, manufacturing operations will be con- 
fined to the South but it is possible they will be 
extended to the Coast at a later date. 

Although general headquarters will be in Chi- 
eago, Mr. Neal will remain in Columbus as general 
manager of the mills while Mr. Simonson, who was 
formerly vice president of the Osgood-Simonson 
Lumber Co., will have charge of the office here 
and look after the selling end of the business. Mr. 
Horn is well fitted to assume the duties of secre- 
tary and treasurer as he has been associated with 
a large manufacturing organization for the last 
twenty-two years and through this connection has 
gained a keen insight of business organization and 
finance. 

(MAAR as 


A Correction 


ALGOMA, OreE., Aug. 15.—In the Aug. 8 issue of 
the AMERICAN LUMBERMAN, page 58, an erroneous 
statement was made in regard to improvements at 
the plant of the Algoma Lumber Co., in this city. 
The statement was made that the ten dry kilns re- 
cently installed were Moore kilns, while as a mat- 
ter of fact they are North Coast internal fan, 
reversible circulation type. 


Good Hardwood Movement for July 


Hardwoods moved in fair volume during July, 
according to the Official Bulletin of the National 
Ifardwood Lumber Association. Total original in- 
spections for the month were 24,820,724 feet. Of 
this amount 20,820,724 feet was the work of the 
association’s salaried staff and 3,834,098 feet was 
fee service. Reinspections were made on 427,538 
feet. That the hardwood trade is in a better posi- 
tion this year than last, in so far as volume ‘is 
concerned, is indicated by the year to year com- 
parison which shows total original inspections for 
the corresponding month last year to be 19,724,511. 


Publishes Silver Anniversary Booklet 


S. J. DeVries & Co., in commemoration of the 
twenty-fifth anniversary of the founding of the 
company, has published a booklet giving a_ brief 
outline of the life of Siets J. DeVries, founder of 
the business, a history of the company and a 
sketch of the present organization. 

The retail lumber business is now run by the 
three sons of the late S. J. DeVries who died in 
1915. Peter DeVries, president, was recently 
elected president of the Chicago Retail Lumber 
Dealers Association. David DeVries is vice presi- 
dent and Jacob S. is secretary-treasurer. The story 
of how 8S. J. DeVries came from his native land, 
Holland, when a lad of fourteen and how he 
worked up in the lumber industry until he finally 
realized his ambition of having a business of his 
own, is indeed remarkable, and is picturesquely 
set forth in the silver anniversary booklet. This 
book has been mailed to all the customers and 
friends of S. J. DeVries & Co. 
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Will Head New Novelty Company 

O. E. Swearingen has resigned his position as 
manager of the Fort Smith (Ark.) office of the 
sig Four Lumber Co., to accept the presidency of 
the Homecraft Specialty Manufacturing Co., of 
Mattoon, Ill. Mr. Swearingen has already moved 
his family to Mattoon and has entered upon his 
new duties. The Homecraft Specialty Co. was 
recently organized by Mr. Swearingen, his brother, 
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Low Sales Costs 


for Mills 


The firms below have found that 
there is no more economical way 
of selling lumber than through 
members of the National Asso- 
ciation of Commission Lumber 
Salesman. It has been their exper- 
ience that the cost of selling by 
the plan they represent is less 
than if the lumber were handled 
throughregular salaried salesmen. 


And frequently this means price 
advantages for lumber buyers, 
for when manufacturers can sell 
cheaper, usually they are willing 
to give the buyer the benefit of 
such savings. 


When you want to buy or 
sell lumber, get in touch 
with the following firms: 


SHEAD LUMBER ASSOCIATION 


332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (wodbs 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 


Canton, Ohio 


R. D. HUNTING LUMBER C0. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, IIL. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, IIL. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


Other members of association are ) 
invited to join in this advertising. 
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“STANDS ALONE 


“SKOOKUM” is Chinook Indian for 
Splendid, and Skookum are our red 
cedar shingles. 


“ SKOOKUM ” is the quality of the giant 
red cedar trees from which these 
shingles are made. 


*“SKOOKUM” is the workmanship on 
these shingles. 

“SKOOKUM” is the SERVICE they 
give. 

*“SKOOKUM” is the Brand that will 
make your customers your friends. 


“SKOOKUM” stands alone for quality 
shingles. Ask to get on our mailing 
list. 


Bucoda Shingle Company 
BUCODA, WASH. 


SKOOKUM Manufacturers and 
Wholesalers of Shingles. 

















Your Ambassador! 


Our foreign ambassadors perform the same 
service for our country at the courts of 
Europe that we perform for our clients at 


TACOM 


We buy the stock you want, at reasonable 
prices, and then get it shipped, wholesale 
or commission. 


Address— 


AMBASSADOR A. G. Chase, 
% Billings Lumber Co. 


TACOMA—Lumber Capital of America 


LUMBER CAPITAL 
OF AMERICA 








Commission Salesmen 


West Coast Manufacturer and 
Wholesaler, long established, 
highest rating, wants reliable 
representatives. High Class 
references required and given. 
Exclusive territory. 


Address, “K-23” care American Lumberman 














HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


D. V. Swearingen, president of the Big Four Lum- 
ber Co., and A. J. Swanson, formerly of the Holm- 
quist-Swanson Co., to engage in the manufacture 
of woodenware novelties. It has taken over the 
plant of the Home Manufacturing Co., of Mattoon, 
and, in starting operations under the new title, 
will be incorporated for $30,000. D. V. Swearingen 
is secretary and treasurer of the new concern. 
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To Represent Coast Companies 


MINNEAPOLIS, MINN., Aug. 17.—Announcement 
is made that the Ed. Frost Lumber Co., which will 
act as sales agents for the California & Oregon 
Lumber Co., and the Stout Lumber Co. of Oregon, 
has opened offices here at the Lumber Exchange 
Building. Ed. D. Frost will conduct the offices. 
Mr. Frost began his lumber career on the Pacific 
coast and in 1914 became the Kansas City (Mo.) 
sales manager for the Jamison Lumber & Shingle 
Co., of Everett, Wash. Four years later he pur- 
chased interest in the Tri-State Lumber & Shin- 
gle Co., of Kansas City, and in 1921 moved to Chi- 
cago, where he took charge of the offices for this 
company. Early this year he sold his interests in 
this company and went West, where he since has 
been making a study of the industry between Van- 
couver and San Francisco. In the Minneapolis 
office, Mr. Frost will handle sales for other Pacific 
coast and Inland Empire manufacturers, as well 
as the two large companies. 


Commission Men in Golf Fest 

Chicago members of the National Association 
of Commission Lumber Salesmen indulged in their 
second monthly golf fest and tournament at the 
Westmoreland Country Club, west of Evanston, 
Tuesday afternoon. Meeting at the club early in 
the afternoon, the golfers organized several four- 
somes and started play. Although there were no 
exceptionally low scores turned in, the matches 
were interesting, there were flashes of good play, 
and all enjoyed themselves. Walter Vanlanding- 
ham, Charles Vanlandingham, R. E. L. Rainey and 
John H. Shook made the high scores of the day, 
according to reports, but their totals are advisedly 
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New Arkansas Soft Pine Handbook 


For a number of years the Arkansas Soft 
Pine Bureau, of Little Rock, Ark., has been per- 
forming an excellent service for buyers and 
users of Arkansas soft pine, in supplying in- 
formation regarding the characteristics and 
uses of that wood. The most recent piece of 
literature issued by the bureau is_ entitled 
‘Arkansas Soft Pine Hand Book,’’ an attrac- 
tive booklet of about forty-eight pages bound 
in boards. 

The first eight pages of text in this booklet 
deal with the characteristics of Arkansas soft 
pine with some comparisons with other woods, 
but pointing out specifically the excellent quali- 
ties of Arkansas soft pine for flooring material, 
lath, interior finish and general construction 
purposes. One page of illustrations shows the 
characteristic figure of Arkansas soft pine and 
another gives formulas for finish. A table 
gives the board measure of dimension and on 
the same page with it the average weight of 
the various stocks of soft pine when worked to 
standard sizes are given. 

The major part of the book is devoted to 
wood moldings and universal sizes, which are 
illustrated, the molding book having been com- 
piled by the Wholesale Sash & Door Association 
in cooperation with the Department of Com- 
merce, the American Institute of Architects, 
the Central Committee on Lumber Standards, 
molding manufacturers, distributers, retailers 
and others interested in the wood-using indus- 
tries. The patterns of the moldings are shown 
in outline, with the catalogue number, the actual 
size, and the list prices. At the end of the 
book the list of moldings is arranged in numer- 
ical order with the size and the list price per 
100 lineal feet, together with the page number 
on which the molding pattern itself is shown in 
outline. 

The ‘‘ Arkansas Soft Pine Hand Book’? will 
be a handy and valuable addition to the library 
of retail lumber dealers, and copies of it may 
be obtained direct from the Arkansas Soft Pine 
Bureau, Little Rock, Ark., as well as from the 
individual members of the bureau, and their 
sales representatives. 


HYMENEAL 


YARDLEY - EATON.— Announcements have 
been received of the marriage of W. J. Yardley, 
sales manager of the Sabine Lumber Co., of St. 
Louis, Mo., and Miss Mary Ethel Eaton, daugh- 
ter of Mr. and Mrs. Joseph Eaton, of New Vi- 
enna, Ohio, which took place at New Vienna on 
Wednesday, Aug. 12. Mr. and Mrs. Yardley will 
be at home to their friends after Sept. 1 at the 
Gatesworth Hotel, St. Louis, Mo. 


TROUBLE AND LITIGATION 


LiItTLe Rock, ArRK., Aug. 18.—-A voluntary peti- 
tion in bankruptcy has been filed in federal court 
by the Wright Lumber Co., of Arkadelphia, in 
which liabilities of $17,204.02 in unsecured claims 
are listed. Assets of the company are placed at 
$12,250, including stock in trade and debts on 
open accounts. Hearing on the petition has been 
set for August 20, before Powell Clayton, referee. 


MANUFACTURER and DEALER 














Portable Motor Driven Sawing Rig 


A portable motor driven sawing rig which in- 
volves several new and improved features is now 
being manufactured at South Bend, Ind. One of 
the outstanding features of this machine is the 
suction fan which is directly connected to the 
motor and collects the 
sawdust in a cloth bag 
suspended from the back 
of the frame. With this 
device it is possible to 
move the rig around to 
any desirable place and 
perform the desired op- 
eration without the fear 
of creating dirt and 
dust. The machine is 
mounted on legs of high 
grade cast iron, two of 














Portable motor driven sawing rig with suction fan 
to collect sawdust 


which are provided with casters, making it easy 
to move about. 

An adjustable table top is another feature of 
this motor driven rig. This top, 1414x22% inches, 
is provided with hinges for raising or lowering the 
table for cutting grooves or changing saws. Set 
screws on the hinges permit squaring and level- 
ing of the table. The tabletop is also provided with 
adjustable guides for ripping or cutting off any 
material up to 2 inches in thickness, 

The machine can be connected to any light 
socket, and is provided with 25 feet of heavy 
rubber covered cord with an attachment plug. It 
is equipped with an S-inch saw running on a ball 
bearing arbor shaft, driven by a %-horsepower 
Westinghouse repulsion type motor, 60 cycles, sin- 
gle phase, 110 and 220 volts. 

This sawing rig has a large number of applica 
tions. It can be used advantageously in many 
shops such as jobbers’ and manufacturers’ shipping 
departments, manual training departments, small 
repair shops, pattern shops, furniture and up 
holstering repair shops, and building contractors’ 
shops. Varticularly is this true of electrical re- 
pair shops. For this latter use an attachment is 
furnished which may be used in connection with a 
carborundum wheel for making carbon brushes. 


THE UNITED STATES Department of Agricul- 
ture has just completed a study which shows 
that more than one thousand pounds of milk per 
capita are used annually in one form or another. 





cea A : 


1x: 


1x 








Avoust 22, 1925 AMERICAN LUMBERMAN 83 


— 
ce mee 


Latest Reports on Lumber Prices 


SOUTHERN PINE 


The following ‘f.o.b. mill prices are taken from sales made during week ended Aug. 15 in sections named: 













































Bir- Hat- Kan- | Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming-  ties- sas | Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, . City, | andria, ham, Losin City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Drop Siding Fencing, S1S 
Mgt Be aids ecaSee ceuws wesee pares S414... 1x4 or 6” Bkbetter ........ 144.17 ..... 43.40 NOS RAMON IO cs ceca cans RE Se See 
B&better ......... ecoee 05.00 74.98 78.51 Nace -cidewenna es $0.00 36.00 37.49 Other Igts..... acces 4438 «ces SBS 
. Rieomaaaaese esas (vee: seeee tenes oa ING acovwrcseces 23.75 23.25 23.54 TAQ Mira. cccawsces a SRNR Pig 9 2 
| rrr ee erry iteee aseee Sense. Gee Other Igts..... cocee 4QGU .ccee GO 
ig Boemeaenes 35.09 34.47 Boards, S1S or S2S iin, i edieomanienia — 
KG Bé&better .......... 5 05.46 S148 | Ne: 1. 1x 8%; Giber-lew.... .... 20... BO? See ia a me 
D 46.00 oes 4 3746 Be acewsemreddneeastee 16.96 17.00 15.55 17.28 
pence ee eee ereee sees . EStO". Other JetBi cs cess -<case otccs OCS8 1x6” 22.00 22.00 22.25 20.58 
NO. 1 cece eeeeees 45.86 ..... 1210", 14 an@ 16"... DEM ccc: seuss eeees yg, eee esas eS anes <4. 2. 22.25 20. 
No. 2 19.30 26,48 Other Weis.... <<... 400° ..-. GE No. 3 (all lengths): 
1x4” EG B&better 66.00 73.94 No. 2 (all 10 to 20’): L> MERE OCT aves -.-- 12.06 12.31 
D deeuw eckaGnl ~alaaa eee EOC Be aco eres ae ,. BU ice ek dendeerwkens 15.50 17.50 17.84 15.20 
FG DB&better 45.81 44. 44.71 46.46 1 Se ee: -.-- 23.00 22.47 Shi 
D peice Seeas ages: oeem PetO" 5.55.55. rt) 2050 22.70 22.50 hiplap 
No. Se x cins Cy EE .. 28.50 23.00 22.88 27.: No. 1, 1x8”, 14 and 16’..... 35.50 Sere 
No. 18.18 24.88 No. 3 (all lengths): Other lIgts..... ain 33.31 
_ No. 13.13 eeeee io OS | eee wee seers 18.06 ..... No. 2 (10 to 20’): 
1x6” No. 1, 36.66 ....- | We nese nns eres .-. 18.50 17.32 ,> | (eee rae tae 92.89 22.87 29 35 
No. 2, 21.06 peasant 1x10" rer nainans i ee = ro mops (>) een ie ere 22°03 23.00 22:71 
sii pica ite No. 4 <i aie ual E* oS eae No. 3 (all lengths): 
Ceiling ’ aM cc cskck 7 _ 8.50 9.00 RG § asacancaavare cocsee ITQS T8290 F056 

1x4” B&better on. cccsccece woes. even’ ROU Grnaen | ; ; ; , UX1O” oe ee eee eee ees score seoee 1850 27.54 
SAR is ices sak oe ee 29.00 ..... 26.15 29.25 Roofers ‘ 
lee cn eae acne. PEO ccs FEOO sacue INGE SON ae tree nccoue: ere. gees a Casing and Base 

%x4" B&better .........006. oe. 39.50 38.56 36.77 | No. 2, 1x6” oes, SR RR nan s&better: 

a Ss Serena cess 85,00 32.69 30.17 Se bi I atte aocas scene GLE OM 
No. hag seater so Cees erent ee. (R32 20.60 i OR i a exes cues cacaeas 59.25 ..... 65.50 71.20 
Ninn al cwaene eae dese. QOD aiewm: “aes 

4x4” B&better ........eeee oheere . mee 43.00 | No. &better: sara 
SR eee eee 37.00 | ENG ANOS cn cdaesecea ata WSs .--. Ge 

Partition | ‘ Lo i ; 
‘'sn6 6 6° BSPetter 25. ccs ccccdacecs 44.50 48.73 47.20 | me ; =e eee ae 
‘ anf ao. deca +. No. 1 Sq.E&S S48, 20’ 
ey ie “area otis we ee 5 .o.-- 41.50 40.93 38.25 | 2x 6”, 10’ A 25.00 and under: 
ENE, fa ah acne @ibe vce ae acer oe kaece 26.00 Susan | . 07 Sane ie ae D a G bo ; scaly 
Se ete oes ince sive uke. succes, TOUNOOE I aA as she FR eal sn eben Saez) 194 eooe 
eG ae edi Ch ete PERS ., eke wales Scecs seanoe | 18 & 20’. 1g OW) 26.7 12” cael gi OTN Ny by pale as -—< --+ 30.00 
me > Cae Hag Se en eee ee fi SEY ann esit eens snanarennses : mena 
Bevel Siding ‘ ” ’ , 
& x6” B&hetter ........000% ae .. 41,00 | 2x 8", 10° .....--. oh Shortleaf Timbers 
9 a 24.50 No. 1 S4S, 20’ & under: 
Finish ws & 0.1)! 8” este a klarewiaae eins wera 
B&better rough: } 10’ Sy 4 ae 10° Ae ee 
BSG 40. 3". 3 55 ee ee | “x10”, 10° . i a 12" vir hath Arnie tall akamecala Ge Cpt og So 
| 2 ERAS ea Se eere | a neces VAY eee eee ee eee, ete 
MN a areas a'e-e.0-8 ce wok @ eee aD | ‘ate 30 00 oT 00) Pl 
= Q” | Sar tate o ps 4 pao aster Lath 
_ |, | ga es re | oun Pa og ee wees e4 a 2 thy tk Mab wal a a lee 5.40 D.00 D0 5.33 
4 Mm ie8eeeerererereeesesee a a. ME edie kee bee oO & id » o> id ‘eo 
Wiese 16 IO. cco ices bs oe iat i tee 3.7500 3.74 8.61 
fora pitas Deaths race, ta, Nas i (. (eRe eee Byrkit Lath 
PEE ceca wes ee dvenewrs SW & 2O P 2 @ 
Cg RS aoe aa ae SO nin r concn tense my rs ne 
» and 2x4 te eT eb ation Senta saa anak es 2 2x 4” , » ” 9 React y Gi ore. Mea ge. Olea “an 
sa & ae dad enet cot a ee an No. 2, 2x 4”, Ls ves eaianas oe 22.00 wae UD Te . cvacciaasinn scala --- 15.70 
3&better surfaced: |. (Ree eee 24.57 22.00 Car Material 
1 ARR Rl nem ee cee eeeee 52.94 55,17 18 & 20’. veeee 22.57 (All 1x4 and 6”): 
13 (RRNA RSA CREE A ee Para a! 53.27 54.00 52.33 57.08 10’ to 20’ ae B&hetter, 9 and 18’...... ye » 4 
Be tks Cais ened 53.17 55.00 55. 57. 2x 6", IO" Loe. eae 22.04) . 10 and 20’..... steee crocs 44,08 
Reb and 10". cod seek cee ns 63.07 62.00 68.12 65.87 Jor ween eee 21.87 ..... No. 1, 9 and 18’......... sreee tenes cree e 40,66 
Reber Neat rece grad 64.00 64.00 68.27 70.35 V6" wee eee 21.83 20.00 10 and 20°... .....: tees .-- 39.69 
rath OMe ere ces een Fer aoe fe a dee 24.00 22.00 : . 5’ and multiples... andes was Se 
SE ner, 6s C440 104 (e/20*.:..- SE 2 SED oe NaS ese. ex cctedes os Fae Pose sos See 
ENE unanewerds os/ckee belts Seen = = =—s see 2x 8", 10" 6... eee 26.00 6... cece ees : 
5/4x5"” & 10”.........0... Hh TIES aploe 79198 12" eee eee 26.00 2.0... 2... 20.85 we 
7 SS dines al aaeaialieh es ae oo xe See otce SOO caces SEB Sh Nees 27 ha ae es sie. es: ..... 30.00 
LS? Se > eee eee Sidcs wos > ae & 20". we. sores cease 22.01 24.97 
G/4 & SLAC”... oa ccccccns Tl TTT £660 68'66 Or a a 24.00 ..... Car Sills 
6/4 & 8/4x8"..... 1.1.00. CE arith aii: Secercaden an oo eo | oe Cor 
Oe ee ke Phir Aes) Ge a a a teem estes ce gas 21.00 21.43 26.64 Up to 9”, 38 to 40’ 36 
ob weineid- j F 21.00 21.43 26 iT , 38 to 40" ..... eS ee 
ate <s ‘aaa 18 & 20°..... 21.12 23.78 27.00 Up to 10”, 4 to 36’ ..... L.c-e 35.00 ..... 44.00 
Saag. seems vanennciceice nits -_ M12", 18» -. — oe fe en ae ... 45.92 
i” ’ : Lee wiens Ste SS ee seats 5 
See preceecererocece: nee (Cee reas 21.00 21.00 28.50 Up to 12”, 34 to 36’ 1... 50.00 |... 46.81 
1x5 and 10”............... sana 18 & 20’..... veeee 23.00 35.92 ee See io cnae vate ae eae a 
7.  acasidbebeaanes 65.50 | 0... BE sccce eens eae 38 to 40’ «2... paki: Mesa 
5/4x6” ..... pi nebcarensnes wesaee PNG GEO. ccc ccwscdes ..ee. 16.00 14.28 13.67 Up to 14”, 34 to 36’ ".. 51.00 
5/4x5” & 10”............. MO cas sven sacses 11.50 14.67 = 
ee eee 2x 8” ; eae ite i 
1%, and 2x4 to i”... 2221! eC ct ic Se ae ae rma ies 
6/4 & 8/4x5" & 10"... Sela haleaicalitetety sens xan) MA na ai 22 to 24°...... peas * se ae 
6/4 x 8/4x12".....0000 cece 2x4 to 12”........... away RE eaces aie $8 to &8°...... Suis, -aiaus > dg 











Jacksonville, Fla., Aug. 17.—Following is the recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ending Aug. 15: 


Week ended— Aug. 15 Aug. 8 Week ended— Aug. 15 Aug. 8 Week ended— Aug. 15 Aug. 8 Week ended— Aug. 15 Aug. 8 
Flooring Ceiling Boards Longleaf Dimension, No. 2 & Bet- 
1x4 B&better ......... $46.00 $41.50 | 1x4 B&better ......... 47.00 45.00 | B&better— ter D4S 


No. 1 com......... 42.1: 36.25 No. 4 COMM... .<520 44.00 41.00 Ix 4 D4S ......-e oe ween 45.00 10 20° ions 
sh fevions ss oe No. 2 com 20.20 20.00 ape WE... usacne cease ee  adney Straight cars 


INO. 2 CORD icc sec es 18.27 18.97 2x34, Bé&better ..... ers 41.00 lx 6 D4S ee Pe aa a tele ae 47.78 SED 5 hana: sec bine aed ake 27.40 

No. 3 com......... 12.00 12.00 No. 1 com...... ..... 35.33 SBS Pees to tees seeee arees 50.00 2X6 eee eee cree ee eee 26.00 25.88 
1x3 B&btr. rift ....... ..... 70.00 No. 2 com...... 17.89 17.68 | _ 1x10 D4S ......... ee we eee 56.50 DF htdnsignddtics 29 

B&btr. flat cane seeg | 28% Babetter ...... ..... 32.00 | 5/4x 6 D4S ......--..- eee 53.00 a 

‘ BDUF. MAE 6.05. ss 52.96 56.02 No. 1 com...... 7 ee i Specific lengths— 

No. 1 com. flat... 44.00 41.00 No... 2 com...... 12.50 14.00 No. 1 common— 2x4 2765 «2 

No. 2 com. flat... 16.99 16.92 Siding 1x6 D4S ... 2... eee eee 38.88 a ee — 

w. toe Ot... ee 11,00 ane enh... ERG to 12 DS)... 5: 40. -cwcas Sikhs add ahas cand drearmee 25.50 
1x6 No. 1 com........6 ceeee 42.00 Bahetter 2.62.06. 45.00 48.00 a Specific lengths— Mixed orders 

es 9 91 00 Ole BCONM Rs oico ke sielln ws 42.33 42.76 7 ied , 2x4 27.50 

NO. -2 COM: .ca8 ks 21.00 21.00 Nik 2 com......... " 97°50 26.67 RESON 3. 540 30e caeas 20OW sxecs me eae eee ills 

INO: DS COMBE sc 6eiedss canis 16.00 Novelty, 1x6” 1x6 D4S ........-.-. 23.12 21.72 Se Vater vavn tines TAD * asaes 


B@hotter ..<.«-.s-s- 42.00 Pe RI eoctetaecunes 22.00 22.50 


Heart Shingles Ma. 2 Oo.......... 37°00 37.00 1x8 Shiplap we eeeeee cence 22.00 Roofers 

RREG INO. De iiicaowiasawaopnets 5.00 ioe : CS aasend a's oa 23.56 ee 1x6 & up D4S....... 22.00 21.00 Do a ee 38.00 

ING @ COMB ces Kecteys tae 9.0 ‘ = 92 EF 

Lath, Std. 4-Foot Square edge, 4x6” No. 3 common— NG 2 COMs és c2 5c: 23.57 21.07 
TREDOCEOR 6 v6.0 0:66 000s SLOG) <icce p> 3. Ee re 16.00 Partiti 

No. 1 kiln dried....... CL re Nov Po COiihc..: 260008 7 ere 1x8 Shiplap ........ 16.00 16.00 artition 

INO. 1 Breen. kcseccie GOO. sid exits ING (oS COUN sisccactee as 14.04 14.50 1x6 & up D2S....... iy <  Peer Cad TIOGEOD -5 w dcdeceo naa 44.00 
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ARKANSAS 


SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Aug. 14: 





Flooring Finish—Dressed 
Sdge grain— 1x3” 1x4” B&better ‘‘C’”’ 
E es er ane ag pean eect $73.50 ERE” vc cvesnewesdansieee $63.50 $52.50 
B&better 2.00002000: $81.50 69.50 | 1x6 & 8”. 0 ee eo He eed 
“RB” ..oow..... ean aude 68.50 BR, BO, BE oss 5:6 asec 74.25 56.00 
1%, 114, 2”x4 to 8”.... 76.00 ..... 
Flat grain 13, 2565. ORS, BOS 127 Gee be we 
B&better ..... oes» 54.00 46.50 
No. 1 ...........2... 42.50 39.50 Fencing and Searde 
Pes: © 6psaewsrn cn eav 23.50 23.25 No. 1 No.2 No.3 
a reer $33.25 $17.50 $15.25 
: ON lk an wonale 36.25 22.25 16.75 
ened DS ae 34.00 23.25 18.25 
1%” and under. .26 percent discount Es || <r res 37.00 23.50 18.50 
1%” and over...21 percent discount «| gl re 50.00 28.00 20.00 





Dimension—Dressed S2S&CM—Shiplap 
No. 1 No. No.1 No.2 No.3 
. Fe ces $36.50 $22.50 $16.75 
12,14, 10, 18 12,14, 10,18, | 1x 9” colle! 33.00 23.75 18.50 
16 20 16 20 HO ee secoetete a ters 24.00 19.00 
$28.00 $30.00 2x 4” $25.50 $27.00 on i 
25.50 27.75 2x 6” 22.00 24.25 Ceiling and Partition 
26.50 28.25 2x 8” 23.00 25.25 %" he yn 
27.50 29.00 2x10" 24.00 25.75 Clg. Clg. Clg. Part. 
29.50 31.00 2x12” 26.00 27.00 | B&better .$38. So $41. So $43. FO $48.00 
: oS ey eee ie eae 
Casing and Base INGE osx aoe 31°50 ee ati 
B&better Lath 
MAGI? eis «coc tucteOraticotin eee $76.00 No.1 No.2 
1x5, So" OS a ae NET Fe ROM |) RAR eR So oo eet $6.00 $4.00 








Norfolk, Va., Aug. 20.—The following prices for 


NORTH CAROLINA PINE 


North Carolina pine have 





ri rough— No. 2 & better No. 3 Box Cull & red heart 
BIE siwetaccerecoee $48.00@50.00 $29.00@31.00 $23.50@24.00 $19.50@20.00 
TO. Scverwcewedscen 53.00@56.00 34.00@36.00 24.50@ 25.00 ra, 
2 eee eon Se 56.50@59.50 36.00@38.00 25.00@ 26.00 ere .@ hanes 
BO .406vasan se suach 60.00@64.00 38.00@40.00 ee ee ° 
Rough, 4/4 
8” oe... ee eee. 52.00@54.00  36.00@39.00 26.50@27.50 50@22.50 
| ll et 54.00@56.00 regs 4p 27.50@28.50 32. 50@23. 50 
Re”) 0 S vibaw as swoe nets 60.00@63.50 43.00@45.00 29.00@30.00 23.00@ 24.00 
Bark strips, he 1 & 2.$30.00@31.50 Bark strip partition, 
OOK 523606 13.50@14.50 LCC) Pa: Re = $41.00@43.00 
Cll 70d DEBT. 00666000 10.00@11.00 


been obtained f.o.b. Norfolk: 


No. 2 & better 
Lath, No. 1.$ 6.00@ 6.25 Roofers, 6”.$27.00@28.00 D4S_ 6”. $50.00@56.00 


No. 2. 3.50@ 4.00 8”. 28.00@29.00 8”. 52.00@58.00 
Factory, 2”. 27.00@30.00 10”. 29.00@30.00 10”. 54.00@60.00 
Sizes, 2”.... 20.50@25.50 12”. 30.50@31.50 12”. 61.00@65.00 

Finished widths— No. 2 & better No. 3 No. 4 
Flooring, 1%x2% and 3” rift........ $75.00@80.00 PC) ee eT, ee 
ve 2%, 8 and SA". ocsis.02 46.00@53.50 $37.00@42.50 $24.00@26.50 
OTs 1 rk ae, “la on aa aie yet 28.00@30.00 24.00@25.00 15.50@16.50 
ST tts are ea. 29.00@32.00 25.00@27.00 17.00@18.00 
Partition, BS cratulaaietetwre mie usta cbrateie ars 47.00@54.50 38.00@43.50  25.00@27.50 





are: 
COMMON BoaRDs, RouGH— 
6’ 8’ 10’ 12’ 
ae GS fee $55.00 $57.00 $62.00 62.00 
Y, stpassswel 61 63.00 69. 71.0 
Fiaaeisibekee 65.00 68.00 75.00 756.00 
MNOy..2 665045500005 38.00 40.00 47.00 49.00 
Perry 41.00 43.00 50.00 50.00 
Y i newescice a ee 48.00 57.00 57.00 
SS seexssaaen 29.00 31.00 33.00 32.00 
OD itewese wee 29.00 31.00 33.00 33.00 
| - 31.00 32.00 34.00 34.00 


For all white pine, Nos. 1 and * — $1. 


Boards, 6 to 20’, 8, 10 and 12”, , $30; No. 5, 
For $1 or 2S, add 15 cents; sie po $1; for 5 add $1. 
Drop siding, grooved roofing and O. G. ‘shiplap, 8’ and up, add $1.50. 


Shiplap and D&M, 8’ and up, add $1. 
No. 1 PIEcE aaa —_— 


10’ 12’ 14’ 
2x 4” wc 00e $26.00 $28.00 $30.00 $30.00 $29.00 
2X GO .ccces 26.00 27.00 29.00 29.00 28.00 
2K 8” ce. 27.00 29.00 30.00 32.00 31.00 
2X10” ...00% 31.00 32.00 34.00 36.00 34.00 
2x12” ..0000 32.00 33.00 35.00 37.00 35.00 
2x14" . 0000 37.00 38.00 40.00 42.00 40.00 


0.0 43.0 
No. 2 piece stuff, $3 less than No. 1; pine, rough, P< ad 75 cents; D&M 


or S4S, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


NORTHERN PINE 


Duluth, Minn., Aug. 18.—There is a gain in shipments of mixed cars throughout the Northwest. Prices remain firm. Quotations f.o.b. Duluth 


ri 18’ 20’ 


16’ 18’ 20’ 
$31.00 $33.00 $33.00 
30.00 32.00 32.00 
31.00 34.00 34.00 
33.00 36.00 36.00 
Hy 00 37.00 37.00 


oO 
o 
> 
oe 
> 
o 





FENCING, RoucH— 


6’ 8’ 10,12&14’ 16’ 18&20’ 

6”, No. $55.00 $60.00 $62.00 $61.00 
No. 41.00 .00 4.00 44.00 
No. 28.00 29.00 30.00 30.00 

4”, No. 53.00 55.00 61.00 63.00 
No. 38.00 39.00 45.00 47.00 
No. 27.00 29.00 30.00 29.00 





No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 

5” fencing same as 6”. 

All white pine, Nos. 1 and 2, add $1. 

S1 or 2S, add 75 cents; S1S1E, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’°— 


6” ” 6” 
_enier see wwew snr WADIG0: *SARIO0! AD cinsissinelagesiicnewneiee i 0.00 $22.00 
REACT ior 33.00 38.00 Norway, Cé&better.... 34.00 36.00 
D sinccesese o2b ev eeesee 28.00 31.00 


Siding may contain not to excéed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., Aug. 15.—The following 
are average prices, Aug. 2 to 8, of California 
pines, f.o.b. mills, those on common being 1-inch 


stock only: 


California White Pine Mixed Pines 
Nos. 1 & 2 clr...$86.00 Common— 7 
eC 75.50 NO; 2. ovccncse $46.50 
D select ........ 56.00 ING: 2s ccccnc ace, Se 
Oe 2 65.25 MO. Bissinca ceed 20.00 
Inch shop ....... 34.50 Pt Bis owen saw oe 15.25 
No. 1 shop...... 51.50 No. 1 dimen..... 21.00 
No, 2 shop...«..+ 30.50 No. 2 dimen..... 18.25 
ae : — re oat Beveled siding— 
EEUls, GUlly cece OAs > 39.75 
ie to, eee ee ee 
Shop, std, ...... 26.50 | ne 
Panel, %” a. w.. 91.00 Wo os cescosaom 1000 
C&btr., io ose Be.00 e , 


Douglas Fir 


Suger Pine CRE. ...0000008 $46.00 


Nos. 1 & 2 eclr...$97.75 Com., 4/4 a. w.. 14.00 
C select ........ 77.95 Com., 5/4 a. w.. 13.50 
D select ........ 66.75 Ties & timbers.. 21.00 
No. 3 clr........ 15.25 Dimension ...... 17.75 
Inch shop ...... 36.25 
INO. 1 BROD....0 00-5 60.00 Lath 
No, 2 SROP....... 34.00 
No. 3 shop....... 22.60 Mixed pine— 
Short, C&btr. ... 73.00 ee $ 6.25 
D&btr., std. .... 56.25 "No, 2... .cccccec 4.50 
No. 3 clr., std... 46.25 nena 2.00 
SHOP, StG. 2.000. 35.25 White fir— 
MG:  Divccnaasiee $ 4.25 
White Fir Cedar 


No. 3 & btr.....$21.50 Miscellaneous ...$22.00 
No. 4 common... 13.00 


No. 1 dimen..... 21.00 Export 
No. 2 dimen..... 14.50 Australian ....36% $54.50 


Portland, Ore., Aug. 
f.o.b. mill, and f.o.b. C 
Pondosa pine: 


[Special telegram to AMBRICAN LUMBERMAN] 


WESTERN PINES 


é Spokane, Wash., Aug. 15.—Following are prices 
18.—The following are f.o.b. mill: 


: ‘ “4 
hicago shop, prices o PONDOSA OR WESTERN PIN®, 16-Ft., INCH— 





No.1 No.2 No.3 No.4 No.5 
Boards, S26 a es eee $41.50 $34.00 $18.50 220. seve. 
com. com. ee 42.50 00 21.50. eee. eee 
EM oss ccnninvererneceten am Sew | a °°" prays 20.00 an to tet wsere 
1x eS 50 £0: 10’ 0.06000 ee - 34.00 20.00 CES Ea APN 44.00 30.00 ANEOY Gecote cee 
ee eer cbs sans - 28.00 20.00 | gr e war"! i . $15.50 $8.00 
SEIS, 20 £0: 160 ois. sne605.0.09-60.00. 0% 2008 ee: See ee ee Lee er ieetitle ie . 
1x13” and wider, 10 to 16’........ .. 34.00 24.00 WESTERN PINE SHOP, S2S— 
No.4 No.5 aie aie 
’ com. com. No. No.2 No.3 Com. 
EXE” ANGE WAGER iis: disisio os sinsiabeisces ounce $16.00 $ 9.00 Hh Oe G/ Senos #70 50 $50. 50 $33.50 $23.50 ..... 
Selects, (‘S2S SHE! nicwisieie Siva" 0.50 60.50 43.50 23.50 ..... 
ee Mi i EO cnt oke takes Sibee suean speed 28.25 
1x 4”, - vee whe 10 to 20’...$78.00 $66.00 $45.00 HITE PINE : —_ 
cui daca exh zewerericd Se & 3 ieee ce «we ee 
ore arabs ++ 93.00 88.00 67.00 |. yr $52.00 $46.00 $21.00 
1x13” and wider............. 00 93.00 72.00 6” 53.00 — —— UC 
5/4, 6/4x4” & wadr., 10 to 20’ 36. 00 91.00 74.00 8” 51.00 ° 00 25.00 pan ne 
8/4 and Wider........scecsee 98.00 93.00 76.00 | 49” 55.00 42.00 2500 ..... ..... 
Shop, S2S, f.o.b. ag a 12” 51.50 44.00 26.00 ..... ..... 
i ‘o ¢ No. 2 Pa a DE WOR os ates aikems. — wsiciers $18.50 $8.00 
St BOG CS Soca ss vie 54 sinks see 60. i0 45.00 5. HITE F 5 r = 
dete ener oe oe eR Oe i le 
eee prices are for shipments of No. 3 and | No. ‘ & 2. oe e $25.50 $26.50 $27.50 ..... 
better, shop. For straight cars of specified | No. 3........ 9.5 20.60 21.50 22.50 _ «ces. 
grades, add $5. No. 4 ReRccirelsenussiioe, ecient setae Goce (eluee 








Portland, Ore., Aug. 
tions are: 


Cedar: $15 to $17. 





Hemlock: $10 and $12. 


[Special telegram to AMERICAN LUMBERMAN] 


Red fir: $16, $15 and $13. 
Spruce: $26, $18 and $12. 


WEST COAST LOGS 


Everett, Wash., Aug. 15.—Log quotations: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 8, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 


18.—Present log quota- 


Yellow fir: $22, $17 and $12. cents added for each one percent of lumber logs. 
Hemlock: No. 2, $13; No. 3, $11. 
Spruce: $1 higher than fir. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Aug. 19.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: Pre- 
High Low vailing 


prices prices’. prices 
Vertical Grain Flooring 
ped’ No: 2 ClAP cc. cscccs $44.00 $40.00 $41.00 
ING Se 4 cde wuciedenuce 30.00 27.00 28.00 
Slash Grain ee 
1x4” No. 2 and better..... 29. 00 28.00 29.00 
EEGs de scadmeeredesss as 34.00 yA ce 
1x6” No. 2 and better..... 37.00 34.00 36.00 
ING. ae Chinese aseanen 30.00 yf | ne 
Stepping 
No. 2 clear and better..... 65.00 64.00 65.00 
Finish No. 2 -“ nee 
95 ON 30" ods cckcen cos Sm 9.00 Oe | sacs 
Casing and Dage. ......264 86:00 waadein  eneae 
Ceiling 
5x4” No. 2 clr. & btr..... 30.00 26.00 28.00 
No. eine Saad 21.50 yA Beer 
1x4” No. 2 clr. & btr. . 29.00 yo: re 
Drop ‘Siding 
156” No. 2 clr. & Dtr..... 35.00 34.00 35.00 
ING. 3 CIe  sancgenevacs 29.00 Oe ktaceae 
No. 1 Common ware and Shiplap 
PES CNG WO ose dacacnccanuad tn 16.00 17.50 
PERO “dununecenwes se omen es 50 17.00 18.50 
Dimension, No. 1 Pes cae S4S 
Oud", TS AG BS icc tcc ccnncs 17.50 15.00 16.50 
Plank and Small Timbers, No. 1 Common 
4a 4’, 12 tO 1G" S45...600% 21.50 18.50 19.50 
Seo". 32 4G Bawiceccxg CeCe  daese “Aveue 
Timbers, 32’ and Under, No. 1 Common 
CIO” Ba oon ds caste cacladans 23.00 AEG | SeKes 
Shop 
5/4 No. 1 vertical grain kiln dried S2S....$35.00 
15% No. 1 vertical grain kiln dried S2S.... 35.00 
8/4 Door stock rough grain— 
SOIGCe ANG WECler. cc ccnccccvicicdcenss 35.50 
IOs W duicecraew sisicvuene wens @eclans< ae:eies 24.50 
ING ac ecsaws Osea canes meen en ie Kena eee 13.50 
6/4 Vertical grain kiln dried S2S— 
BOlGCE BN. POLE: ccc cccctcsswcndecus 41.00 
INGE OB pogesecesceare nae couche neeyiecns, au 
1. 0 em mere rarer Tce ree 28.00 
8/4 Vertical grain kiln dried S2S— 
MBIGCE ANE TOUGEE. 6k ccdsewccassccewes 38.00 
INGOs 2 Givucivcduneeeenahadeenraccua ane 30.00 
INGE (O ccucescnecaad Heeeseatnes cmc eeaiens 25.00 
1% Vertical grain rough grain— 
BOICEE BNE VELIGH. ccccceccacdsacendase 35.00 
Oe eee rer reer eee ee 
IG Oe aicada Cea Gada eeedads Anat nee es 15.00 
4/4 Common kiln dried rough.............. 22.00 
G/4, 6/4, 3/4 SiASE SIORW. ccc cvescccceestns 16.00 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Aug. 18.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


1x4” Sg Nl GUM oe dada Raia Cha cdcadaceen aces $48.00 
= B CHOBE so é6c 0 sed Cabsccncsecdenscwous 43.00 
Ole act duncnceuagentnys aauaede 28.00 
1x3 ean 14" No. 2 clear and better........ 45.00 
ING: F ClOS i oc isccccssvcencaade 35.00 
Slash Grain Flooring 
1x4” No. 2 clear and better.....c.cccccecee 28.00 
OMe Sol Serr err rrrrer rrr rr re 24.00 
1x6” No. 2 clear and better...c.cccccccccce 35.00 
No. 3 ee TET TT CTC CTT Ore 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
No. 2 clear and better... .cccccccccccccccece 55.00 
Ceiling 
5x4” No. 2 clear and better................ 28.00 
NO. 3 Clear .cccceeccccccccvcccccceces 21.00 
1x4” No. 2 clear and Detter... .cccsecsces 30.00 
ING: 3 GICAL seccccsscodvcvanacedcnands 24.00 
Drop Siding and Rustic 
BSG” NO. 2 SHE DOCEE. ccc cwediccacncnscecnas 36.00 
ING, GO OIGEE ccrccceaccice we cemeereneaaan 28.00 
Boards 
Oe 2 seacaenaes pjeateewenucessneowens $16.00@ e 50 
NGG BV acre idee wwe dsnndecemeseenesseadacekeasa 1.00 
Dimension—2x4-Inch, S4S 
mG. i, Ba Ne EE «nce nendeecestvececsnaannes 16.50 
Wet DE ccs cucaces Cuaagwaececeneccndencneuwes 12.00 
Timbers 
MELD ads cwenecdies ecuedousesanecesceananaas 16.00 
GIG” GUNG IAVPOR occ cvcccdveccccescsevenccees 17.00 
Miscellaneous Items 
CRIMOPRIE, FANGOWM. . oc cccdccecccedcededveccs 15.00 
Bibs TAG, CU ccccscensncasmervcseddaaua ene 3.25 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 18.—The following are 
prices for mixed cars prevailing here today: 


WN PE ei aie ci uae eo nuday weasels wneed $78.00 
B , jane WO SRO ss cds cceccsdeacdccencane pp 
OVO DIGI, TEES. cccccccecccseusdccscsaece . 
MEMO cicicans pisbaccaecusxeexs 31.00 
MMR ioe ton aay aren gee aew ee daaeec caine a 4.25 
MOCLOLY MOCK) D ociccccccsnscsrccevs ie éon ae 
A AP errr Cee poe 
Dw iwi c0cs Eendensececesnde 34. 
ie pia awen dead edeeecemanees 37.00 
DE Kite Cu cKisiawed ee caees 41.00 
| i ee rrr rr ance 43.00 
WOE: TGs BP OO os.a6 ccesn haw cece cceeaccwnes 19.50 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 
} Aemoaareiy 


Tank FAS Selects Shop Box Peck 
4/4....$118.50 $108.50 $ 76.50 $51. 80 $34.50 $34.50 
5/4.... 123.50 113.50 86.50 63.50 36.50 34.50 
6 - 126.50 116.50 89.50 66.50 36.50 34.50 
8/4.... 1385.25 124.25 97.25 74.50 35.25 35.25 

WG/4.c00 140.2 TOSS 10G:ee SOee cecsc ccees 
43 /4...+ 140.26 F5G.06 GRBs DRS cccec: icess 
16/4.... 146.25 135.25 108.25 85.25 ..... 47.50 


Boards, aa 


No. No. 3 
1x4 to 12”, random length.. aoe, 60 $44. 60 $36.50 


Finish, S2S, Random Lengths 


Clr. heart A B Cc D 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $74.00 
1x2 to 11”, 


spec. wdths. 109.00 104.00 94.00 84.00 74.00 
TX12” 2 wc cece 116.00 112.00 102.00 93.00 81.00 


For 5/4, add $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘‘D” grade, 
add $3; for 8/4 add $6. 


Bevel Siding 


A B € D 
1%4”x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


A 
x8” from 1” st0ck sc 6ccccss $53.75 $45: 75 Ce "6 
%x8” from 1%” stock....... 71.25 62.25 60.25 
For 10-inch, add $5. 
Lath 

No.1 No. 2 
WOWUES VecuusduddewecewereeadeanedKas $9.25 $8.25 
RED CYPRESS— 
Old Grades 


Factory, Rough 
No. 1 No.1 No. 2 
FAS Selects shop com. com 
4/4. ee 00 $ 90.00 $ 55. 0 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 k 





Cincinnati, Ohio, Aug. 17.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
Sis ce cecaddadetdawdeccuaawes $74.25 $49.25 
Die areca wawesaxensamsadeaceauds 84.25 61.25 
Whe or aretiuhe cede see wonee. 87.25 64.25 
Se igdwaiciaeeas cadcara deca 95.00 72.00 


Common, Rough— No. 1 com. No. 2 com. 


1”, random widths and lengths. $53.25 $42.25 
Finish, S1S or S2S— 

Clear 

Heart A B Cc D 
a5 eC ae y oar $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 
Factory, Rough— No.1 Rand. widths 
FAS Sel. Shop No.1 No.2 
kL eer eree $75@85 $60@65 $37@42 $33 $25 


5@6/4 - 30@90 TO@T5 52@58 38 27 
OLE *acanxda 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
EM @ Me Oe va wtindenascecuaes $40.00 $33.00 


RMR RNG EO a cwucewsdwnceensne 47.00 30.00 


St. Louis, Mo., Aug. 17.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects ——. Box 

LL CCC CCCECE $116.75 $68.75 $48.7 $32.75 
Wie dadddcadeaes 121.75 78.75 60.75 34.75 
GI Sa Wadadeadaca 123.7 81.75 63.75 34.75 
DIS viacuewsieses 131.75 94.00 71.50 33.50 
Me atdddddad aaed 136.75 102.75 fF i 
aS if Cae aadaed 136.75 102.75 of er 
NOUS Radawssauneas 141.75 107.75 - . iar 
WOO TOMO AI ob oicccccddcncicacascnesuces $24.75 
Common Rough— No. 1 No. 2 No. 3 
BMGAG  cedcsctacedededacs $52.75 $43.75 $31.75 
EMO cdcccccednacacadcasne 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 








eee ae a es Heart 
16/4 .... 10600 =T0R0O WOOO ole lL. | BR «oo 00 ‘> 00 . 92. p> fi 82.00 00 972. 4 
Boards, Rough SE sical 127.00 1 00 112.00 104. 00 Recon 
No. 1 com. No. 2com. Peck | 1x16” ....... 137.00 132.00 122.00 115.00 ..... 
be oh (ae ro Ps A, reer Sage Bevel Siding— A B C&btr. 
X12” eee eeeeeeeeeeeces uiituw= 5 °° —===esiveneacrre $74.75 $65.75 $63.25 
1” TANGOM ....eeeeeeeeee eens cee $33.50 iMxio” RACAL AR 79.75 70.25 68.25 
YELLOW CYPRESS— Bevel Siding— A B Cc D 
Factory, Rough «i —i—iéiSs«C KO” nn en enw ewe $48.50 $45.00 $41.00 $28.00 
No.1 No.1 No.2 venaais CYPRESS— 
FAS Selects shop com. com. Factory— 
ee $ 85.00 $62.00 $43.00 $37.00 $33.00 
eee 95.00 69.00 53.00 39.00 34.00 | 4/4 ......... 
6/4...... 95.00 69.00 53.00 41.00 34.00 Re 
nena 100.00 74.00 60.00 42.00 35.00 $4 Se ReRe CR 
Boards, Rough = | OLE seecceeee 
No. 1 No. 2 10/4 eee eee nee 
Selects com. com. Peck Boards— 
I ccencuei $75.00 $44.00 $37.00 $29.00 | 1x 6” ............. 
BS icacdenes 75.00 44.00 37.00 MNS BE oo iucnnceaweue 
_ paseimaeay 77.00 44.00 38.00 29.00 | 1x10” 
, eee 85.00 54.00 41.00 or RR a, . Renae iie 
i” TE kuke-cague “aeae “sacana 27.00 Peck, 1x12” 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance) > 


Bevel Siding, '/-Inch, S1S1E 


--——Clear—, pom “Bp” 
3’-7" 8'-20’ 3’-7’ 8’-20’ 3’-20’ 


ST kuetinwnwes $24.25 $34.25 $20.25 $30.25 $23.25 
GF eteeeceses 29.25 39.25 25.25 35.25 27.25 
ar 26.25 36.25 22.25 32.25 26.25 


Bungalow Siding, S1S1E, 4 to 20- oo 


%x8 %x8 5x10 %x8 %10 %x 
CIGRP «cscs 7 25 $47.25 $54.25 $66.75 $63. 75 $70. 16 
Mt cedawud -25 42.25 51.25 64.75 66.75 68.75 
pooh ones Drop Siding 
Clear heart ‘‘A”’ bd os 
Cg BeEe Saainddeawhecues $49.25 $43.50 $37.75 
OF MORE Kiesiendtaeadens 45.50 40.75 34.75 


Prices of 7” based on shipping 5 percent 4-7’; 
be oF, a0 percent 3 3-7’. Specified lengths, $2 ex- 
ra, 

Random Shop, Rough or S2S, 8’ to 20’ 
B has 14%&1%” ad 214” b ied 4-6” 
5” to 12”.$43.50 $57.50 $53.50 
$75.00 $73.00 $77.00 


14” & up. 53.50 62.50 63.50 
Wide Clear Finish, “All Heart,” Rough or S2s, 


Random, 8-20’ 
4* 14x 14%” y 3° 4” 5” 
14”. ..$107.50 $116.50 $115.50 $126.00 $131.00 $134.50 
16”... 112.50 121.50 120.50 131.00 136.00 139.50 
18”... 117.60 126.60 125. 50 136.00 141.00 144.50 
20”... 122.50 131.50 130.50 141.00 146.00 149.50 


22”... 127.50 136.50 135.50 146.00 151.00 154.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 
26”... 137.50 14650 145.50 156.00 161.00 164.50 
28”... 142.50 151.50 150.50 161.00 166.00 169.50 
hs 147.50 156.50 155.50 166.00 171.00 174.50 
14” 
war. 112.50 121.50 120.50 131.00 136.00 139.50 
Add for S4S, $6; add for specified lengths, $2. 





Clear and Tank, Rough or S2S, 8 to 20’ 





Width— 6” 8” 10” 12” 6-12” 
Thickness— 

Se dscecddaeewaneawee _ $107 $108 $109 $107 
‘a ctcededamidcaumants 112 113 114 112 
Finish, and $2S or S4S 

Clear “All Heart” - aot a itp —~ 
l-inch— 3-4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
wo ovwommas $50.50 $60.50 $76.50 $42.50 $49.50 $63.50 
, pier Pere ee 50.50 60.50 82.50 42.50 49.50 69.50 
Oe ve andvedwa 59.50 69.50 84.50 51.50 58.50 73.50 
Os ewe 52.50 62.50 82.50 44.50 61.50 69.50 
Aree errr 69.50 74.50 84.50 59.50 64.50 73.50 
NO adntwaes 79.50 84.50 88.50 69.50 74.50 78.50 
Rae. caencas 81.50 86.50 90.50 71.50 76.50 80.50 
3 to 6” 50.50 60.50 ..... 42.50 49.50 ..... 
OU ae oka eccwa Hoes TRG dadaw sdeues 76.50 
14% & 1% inch— 
> ee eer $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
WP. adawaae 55.50 65.50 87.50 47.50 58.50 78.50 
M wacawda 64.50 74.50 93.50 61.50 71.50 88.50 
ee 57.50 67.50 89.50 51.50 61.50 80.50 
racwasaéa 78.50 81.50 93.50 73.50 76.50 88.50 
Me a acade 90.50 93.50 97.50 85.50 88.50 92.50 
Se cchawsee 92.50 95.50 99.50 87.50 90.50 94.50 
3 to 6” 55.50 65.50 ..... 47.50 58.50 ..... 
Othe sce seaca-adens SE gacda Adeces 87.50 
2-inch— 
icduaa de $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
Pr ccasenna 54.50 64.50 86.50 46.50 63.50 
| Serre 63.50 73.50 90.50 655.50 62.50 79.50 
Oo dacvwcus 56.50 66.50 86.50 48.50 55.50 73.50 
lawecveea 73.50 78.50 90.50 69.50 72.50 79.50 
| gn 7.50 92.50 96.50 79.50 82.50 86.50 
1: eC eee ee 89.50 94.50 -50 81.50 84.50 88.50 
: to A» 54.50 64.50 ..... 46.50 53.50 ..... 
SSS oe4 weaken 04uce Gee “wheea anuce 
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Memphis, Tenn., Aug. 17.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended Aug. 11, as reported to the Hardwood Manufacturers’ 
Institute: 

RED Guu BLACK GUY RED OAK SOFT MAPLE BASSWOOD 
Quartered Quartered Plea 
Figured food 
Chgo Clev Chgo Clev Chgo Olev Chgo Clev Chgo Clev 
Firsts & Seconds Firsts & Seconds Firsts 4 Seconis No, 1 Com & Sels Firsts & Seconds 
4/4 141,00 ee 4/4 50,75 ...]| 5/8 67, coe || 4/4 eee 51,75 ]) 4/4 ses eeee 
5/4 144,00 ae 3/4 75,75 ait 5/4 pee Bbe7d 
6/4 135,75 eA Plain 4/4 85,25 107,50 6/4 cee . 95,25 
No, 1 Jom & Sels Firsts & Seconds 5/4 99,50 122,00 HARD MAPLE No, 1 Com & Sels 
4/4 81,00 re 4/4 38,50 ,.,.|| 6/4 104; 50 122, 00 eee 4/4 see 98,00 
6/4 aw 134, 00 Firsts & Seconds 5/4 se Segue 
Quartered 10/4 ac 158.75 4/4 660 No, 2 Common 
Firsts & Seconds TUPELO No, 1 Com & Sels 5/4 are 119,00 4/ caw. Cag0d 
4/4 89,00 ee eR 1/2 43,25 = e060 
5/4 91,75 aie Quartered 5/8 43,50 ‘au 
6/4 93,25 eee || Firste & Seconds 3/4 45,25 ese HICKORY SYCAMORE 
8/4 90,75 em 4/4 48,00 atte 4/4 58,00 67,50 a, eid icaetiall 
No, 1 Com & 3els 5/4 63,50 77,75|| Firsts & Seconds Plain 
4/4 3,25 oes Plain 8/4 eee 88,25)) 8/4 6,75 eee || No, 2 Common 
5/4 67.75 eve || 13-17" Box Boards No, 2 Common 4/4 27,25 me 
6/4 67.50 ...|| 4/4 60,00 ,,.)| 3/4 30,00 .., 
6/4 65,75 eee || 9212" Box Boards 4/4 38,75 58,25 WALNUT WITLOW 
4/4 57,25 son il 0/4: 42,75 setinapesinl ipsieiead a 
Plain = & none ety Wor No, 1 Com & Sels No, 1 Vom & Sels 
Firsts & Seoonis ane 4/4 35,50 ooo] 3/4 san Wee BY4 43,50 vcs 
5/8 65,00 one No. * Com & ian” 
3/4 74,00 5. || 8/8 24,75 ~ 
4/4 85,50 85,00 4/4 34,00 eee POPLAR SOFT ELM MAGNOLIA 
5/4 90,25 ooo |] 6/4 40,25 Kae emus atin ciliata 
6/4 89,00 RE No, 3 Common Quartered No, 2 Common Firsts & Seconds 
Yo, 1 Com & Sels 4/4 25,25 eee || Firsts & Seconds 4/4 23,50 34,25]| 4/4 Pf ve 
5/8 45,25 —s 4/4 eee 228,75 || No, 3 Common No, 1 Som *% Sels 
4/4 57.50 61,00 No, 1 Com & Sels 4/4 19,25 ee 4/4 49,00 ‘ 
5/4 58.25 oso WHITE Oak 4/4 65,00 ... 5/4 $250 ° ... 
6/4 65,25 one No, 2 Yommon 
6/4 75,75 an Quartered Plain COTTONWOOD 4/4 29,25 ree 
Firsts & Seconds ? 17" Box Boards igshenan hapa 
1/2 68,25 sisiaal eee 128,251} 15-17" Box Bourds CYPRESS 
SAP GUM 5/8 92,75 eae Pirate & Sesonis” a 70,50 Jaw ia a 
3/4 92,25 5/8 see beau 2" Box’ Boards Tunk 
Quartered 4/4 130. 50 166, 75 4/4 Ma 115225 4/4 64,00 pene 6/4 104,75 
Firsts & Seconds 5/4 vee 176,75|| 5/4 115,75 126,78 ||No, 1 Com & Sels €/4 316,00 ... 
4/4 59,06 oan Mere ooo 276,75 a 4/4 54,75 se. || Fiests & Saconie 
6/4 62,25 eee || No, 1 Com & Sels 4/4 74,25 89,25!|No, 2 Common 5/4 94,0¢ " 
6/4 61,75 eee || 5/8 64,00 eee P. 4 79,25 ...|| 4/4 33,50 coe || 6/4 103,50 es 
8/4 59,50 sow ll S78 77,00 ate 1 Com’é& Sels 5/4 38,75 ze G/4 94,00 os 
No, 1 Cor & Sele 4/4 82,00 97,75 "ie eee 65,00 1u/t 113,75 2. 
57/8 30,00 444 |] 10/4, 90.78] 6/4 =. 70685 Selecta 
3/4 36,50 eee || No, 2 Common 8/4 . WeoRD CHZSTNUT 4/4 65,75 79,25 
4/4 44,29 cee |] 4/4 54,00 eee || No, J Common ninebiil 5/4 74,50 se 
5/4 47,50 gat 4/4 el Quartersd 6/4 %,59 ea 
8/4 46,00 a“ Plain No. 2 A Comm Sound Wormy 8/4 75,26 
10/4 52,75 (.,||Firets & Seconds 4/4 37, oO. "the 75 || 4/4 coe 45,75 1128/4 98,75 57° 
Plain 1/2 66,25 ,..||No, 2 Common fo, 1 shop a 
13-17" Box Zoards 5/86 60,75 6/4 38,00 cat Plain 4/4 45,25 a 
4/4 67,00 ...]| 3/4 see 82,00|| No, 2 B Common Firsts & Sesonis 5/4 55,00 ¢. 
9-12" Box Bo-rds 4/4 89,25 109,00]| §/e 16,75 4/4 ees 208,00]] 6/4 56,00 71,00 
4/4 61,25 oot 6/4 ose 2005 4/4 30,00 30,75|| 6/4 ese 126,50]] 8/4 59,00 71,00 
13" & War FAS 6/4 115,50 124,50 8/4 325136275 || No, J common 
4/4 62,09 sent Oy% eS No, 1 6om & Sels 6/4 45,26 P 
Firsts & Seconds No, 1 Com & Sels ASH 4)4 eee 68,50]/No, 2 Yommon és 
6/8 40,25 con] 8/8 ese 50,75 , 3/4 coe 74,25)| 4/4 28,00 ee 
3/% 48,25 ee 3/4 59,50 ae 6/4 eee 70,00|1 5/4 29.50 
4/4 54,75 54,75|| 4/4 62,75 73,75|| Firsts & Seconds FAS Wormy 6/4 £9.50 ae 
5/4 57,50 .,,]| 5/4 eee (80,75]| 4/4 31,25 44] 4/4 ee §49,25|| Boxing * oy 
6/4 57,00 wee |] 6/4 72,25 80,751] 5/4 525 Sound Vormy 4/4 29,00 
No, I Com & Sels 8/4 85,25 .,,]| 6/4 102" 50 117,00|| 4/4 vee 34,25|| Pooky ii 
5/8 27,00 eee || Mo, 2 Common 8/4 112,25 125;50|| 5/4 ese 645.7511 4/4 25,00 
4/4 236,75 ite /8 vee 31,751/10/4 118,25 eee |] 6/4 see 645,75 . =v 
5/4 40,50 coed] 4/4 42,25 45,50//12/4 125,25 soot B/S vee WES TD 
6/4 39,75 oie 5/4 49,50 ere || No, 1 Com & Sels 
8/4 45,25 ooo i 6/4 . 49,60 mae wje |6-4275 epee 
No, 2 Common No 3 Common 4/4 57,25 eS 
5/8 17,50 saa tt 378 eee 2°5,75|| 6/4 69,00 76,50 
4/4 24,75 coo | 4/4 29,75 28,251] 8/4 73,75 ae 
5/4 25,25 ate "= —— No, 2 Common 
No, 3 Common 95,00]| 4/4 33,75 ju 
4/4 23,25 sn aeeat Wormy” No, 3 Common 
4/4 88,00 coc || 4/4 10,75 wicks 
St. Louis, Mo., Aug. 17.—Current quotations on southern hardwoods f.o.b. St. Louis. 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red: QUARTERED RED OAk— 

FAS .......$ 85@ 87 $ 87@ 89 $ 87@ 89 FAS .........$105@110 $120@125 $130@135 

No. l com... 58@ 60 63@ 65 65@ 66 No, 1.com......... 65@ 68 70@ 72 75@ 77 

No.2 com... 32@ 33 35@ 37 37@ 38 No. 2 com..... 44@ 46 50@ 53 57@ 60 

Pe S.N.D iene: aiid 7 PLAIN WHITE OAK— 
No guess ‘“ 54@ 55 57@ 58 57@ 58 ogg bSieiaretmaes : 883@ $4 108@110 118@120 
: 9 No. 1 com. an¢ 
neieau': BES see oe i Wore 55@ 56 64@ 65 68@ 70 
> = eee ee , INO, 2 COM s410-5.5 36@ 3 39@ 40 42@ 44 
Plain red: No. 8 com..... 20@... 24@ 26 24@ 26 

Bus 2 bx wesw s 88@ 84 87@ 88 87@ 89 Sound wormy.. 31@ 82 48@ 49 55@ 57 

No. 1 com... 54@ 55 60@ 62 65@ 66 > > cian 

No.2 com... 32@ 33 35@ 36 37@ 38 PLAIN Rep Oax— 

Plain sap: ee ae 81@ 82 98@100 108@110 
7) € a4 » oO a4 a4 -, ° 

en Se ee > oS * See 53@ 54 60@ 62 65@ 68 

a aoa 21@. = 23 @ tiny 33.50 No. 2 com... . 35@ 36 38@ 40 42@ 44 
Corronwoop— POPLAR— 

Ore : 49@ 50 53@ 54 ...@.. eee 88@ 90 100@105 195@110 
No. 1 com..... 33@ 34 36@ 37 °:.:@.. Saps and sel.. 62@ 65 72@ 75 78@ 80 
No. 2 com..... 29@ 30 33 @ St .c. No. 1 com..... a1@ 48 49@ 50 51@ 52 
QUARTERED WHITE OaK— = 2 —_ % pe 4 ped ° Pas 38 
ee 120@122 1385@140 150@155 wanintho tind : . 
No. 1 com. and Sorr MAPLE— 
_ eee 70@ 72 82@ 84 90@ 95 TOP TUN: 64400 38@. 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows, f.o.b. cars flooring 
mill basis during the week ended Aug. 15: 





MAPLE Clear No. 1 Factory 
SFE a eae ne Ba eee $56.89 835.10 
Be hiehh. 6a te SIEM 84.10 65.56 31.00 
DO pemias, in Scanenate ts 90.12 TO.07 $0.23 
BG. vidios sucharlaiseucaiene 79.68 44.25 44.15 
Bo” POMNCOd 66 66 se celens eee, 46.00 
EMRE eviienek Raw s SS8.50 78.00 35.50 
gh, & eed 61.65 Cre <sces 
lll ESE aE A ree 62.44 1.00 
BEECH 
PERO a4 sitecxvasevee res Cee. “was years, 
a 2Y, ip g Carga dcr ion 83.85 Reishee 8" {Sule a 
REN iy ecabgholeuetslalay® 2, “RUSTETS % o7.00 
sIRCH 
Bere 2 <a atiase eee 69.85 Soe slelecee 
2 VA Be (igS. care oh axaheealers SL.OO 66.50 
ee arctica tetas Bie ane Me Ra ers POA oe Gees 
The following are average carlot prices, Mem 


phis base, obtained for 
week ended Aug. &, as reported by 
ing Manufacturers’ Association : 


oak flooring during the 
the Oak Floor 


1% ” oF x2Yy, ” 3x1, ” 3% x2” 


2A 
Clr. qtd. wht. i“ 31.65 $1: my 95 $96.50 $103.97 
UO ae i ror Cn ehsiakg aathats 
Cl. GUC, Web. s6.  ceses 78.00 61.33 63.38 
Clr. pin. wht.... 73.82 90.14 56.73 65.45 
Clr. pin. ved... 41.21 80.94 56.64 57.90 
Sel. pln. wht.. 60.97 75.34 46.30 48.49 
Sel. Pin. BEd... «0: 57.98 yt Pay g 46.32 46.54 
No. 1 common... 47.27 60.30 24.39 30.14 
No. 2 common... 16.57 TOU acwne, Gacles 
W%x1y, ” % x2” . x1 i,” fee” 
Cit, GEA WAC ccc see's SUESSO os cia’ $122.25 
Gl GG. Wass caeee eee, ews 3.25 
Cle. pin. wht....$ 78.26 (i —_ 82.54 
Cir. pin. red...... T2682 COOL ove ws 82.01 
Sel. pln. wht.... 61.45 69.22 $59.67 62.83 
Sel. pln. red.... 58.50 OOLS is cee 60.19 
No. 1 common... 35.51 GEE winks 35.22 





OAK FLOORING STRIPS 


Chicago, Aug. 19.—The following are carload 
prices, f.o.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 





—Wwhite—— Red 
Qtrd. Plain Qtrd. Plain 
CIOAY ia scsvicecceGhoouo _ 00 $116.00 $79.00 
BAD CIGR? siccacs FIMO “Serece eras snocee 
Select PEITITD “s900  * 71.00 89.00 71.00 
: No. 1 
COMO: A os )6s0seean eesaws pusveaete Bieinate - -$42.00 





BLACK WALNUT 


Cincinnati, Ohio, Aug. 18.—The following are 
today’s prices of American black walnut f.o.b. 
Cincinnati: 

FAS, 4/4, $215; 5/4, $225; 6/4, $2380; 8/4, $240. 

sage 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 

No. 4/4, $95@100; 5/4, $105@110; 6/4, $110@ 
115; 3/4, $120@125. 

No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 


HARDWOOD LOGS 


Memphis, Tenn., Aug. 17.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 





12- to 16-foot in length: 
F.o.b. cars 
Delivered Memphis 
Memphis territory 
Variety— Per M Per M 
Red & white oak. .$25.00 to $30.00 $17.00 to $22.00 
ree ..-- 20.00 to 22.00 12.00to 14.00 
eer” 27.00 to 33.00 20.00to 26.00 
PE: viccieaeconsains 20.00 to 22.00 12.00to 14.00 
Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
Hickory (12” & up) 25.00to 35.00 17.00to 27.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 

timber. Oak, ash and hickory are drawn from 
wider distances; while gum, poplar and elm can 
be profitably drawn into Memphis only from 
nearby points. 
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AMERICAN LUMBERMAN 
“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Aug. 17.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
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4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 — ‘ ‘6 10 $ Oe tk $ wots 80 
er 2 , i | o/h See .--@... $ 95@105 $ 95@105 Zo. Serre reece: 5 @ 7 
QUARTERED WHITE OAK— No. I com... .... ee ee 65@ 70 65@ 70 se ae 42@ 45 47 50 ie 50 
FAS .........$1385@145 $145@155 $155@ 165 No. 2 com..... ae 35@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33) 33@ 35 
MORCCER sincere oes 105@110 110@115 115@120 MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
om Ee en 85@ 90 90@ 95 —95@100 Sere re ree $80@ 85 $ 85@ 90 $8590 $ 9Sa110  §$115¢120 
at get ——- ee oe a PWM caves oseenecdaanes 50@ 55 65@ 70 65@ 70 75@ 90 95@100 
ea: ss ee ee Wp A risertscanvinsuans 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 
UARTERED RED OAK— Waive Asn 
’ FAS F $110@115 S@i.<. a DL OO OO CE ee -$ 90@ 95 $105@110 $110@115 $125@130 $155@160 
No.1 com..... 60@ 65 °..@... ..°@::: No. 1 com. and sel............. 50@ 55 70@ 75 75@ 80 100@105 95@100 
No.2com..... 40@ 45 ...@... ...@... ING Oh COM e so asaics wn kare soca a eee 30@ 32 33@ 38 38@ 43 45@ 50 5 55 
PLAIN WHITE AND RED OAK— 
FAS .....-.--$105@108 $115@125 $130@140 VALLEY HARDWOODS 
MRIGGUS xc eo srers TO@ 7d SO@ 385 85@ 90 Penene sa = , - P a a at : oer . 
No. 1 COM sz 5: G0@ be 70@ ji 10@ 15 , Cincinnati, Aug. rng ee ae es, pee Mississippi hing gir -uagaetn 
NO. 3 COM. 6:6: 40@ 49 5@ D@ 4 UM— 5 ‘ ‘orronwoop— 5 
No. 3 com..... 21@ 23 22@ 25 23@ 26 ay red: ' FAS, 6” & wdr.$ 50@ 53 $ 54 57 
Sound wormy.. 43@ 48 dd@ 60 55@ 60 PAD «cccesee COG S85 § oe 90 $ 20@ * No. ; can 35@ 37 38 mS  : ee 
( 52 sD ( vO. L com..... f ‘ : eee eee 
Bass woop— ont —_ ——— a No. 2 com... .: 30@ 32 32@ 34 111@!!: 
FAS .........$ 70@ 75 $ 75@ 80 $ 75@ 80 i 7 Sa 54 5Y 64 QUARTERED WHITE OAK— 
No. 1 com..... 50@ 53 55@ 58 : 55@ 58 No. l com... 40 42 47 FAS $120@125 25@130 $130@135 
No.2 0M. <5 3% 28@ 31 33@ 38 38@ 43 Plain red: Sehnete i aa 0@ _* ttre 100@105 
CHEST NUT— as —_,.. on bo caer rs se a No. 1 com..... 70@ 75 75@ 80 B04 85 
ng ah ea eS te ieee ae ee ae Sap: _ nai F ' No. 2 com....: 40@ 45 45@ 50 50@ 55 
No. 1 com..... 65 > 70 70 a 7 o@ 30 Benes. 15-30" COS-G6. 2... @ieen «cc @e-. QUARTERED Rep OaAak— 
No. S com.,.... 20@ 21 21@ 22 21@ 22 Plain FAS 6” wat $105@110 @ @ 
7, baie gee and 1@ 3: 33@ 35 33@ 235 & wider... 45@ 50 0@ 5d 8 55@ - 4 ane 70 er ee ‘@ tee 
No.2 com... J1@ 33 33@ 35 33@ 35 No.1 com... 31@ 33 34@ 38 39@ 42 Sadi gta «3s -@-- 
ay ae No. 2 pa *) o1@ 23 23@ 25 23@ 25 . No. “ COMBia: sia 88 : 40 ve@<e ie 
OF 2 CORKS = a : a MAPLe— *LAIN WHITE AND RED OAK— 
BECIOR nace ais 355@ 37 37@ 39 39@ 40 Spot worms N. 7 epee esate $ 75@ 80 $ 95@100 $105@110 
BircH— D., log run. .$ 40 $5: $60 Selects ee 57@ 62 62 67 67 72 
"AS $115@120 $120@125 25@ Sorr ELM— 4/4 5/4 6/4 8/4 Re 3 CGiis<'« 8@ 53 3 8 
es ak i apincitiagition SOAS <r $63 $65 $65 $70 No. 2 com..... 35@ 38 40@ 45 45@ 50 
22) ee 67@ 72 T2@ 77 72 47 No. 1 com.... 45 48 48 55 No. 3 com..... 20@ 22 22@ 25 25 30 
| Sena 37@ 72 d @ 4 48 5+ 55 alc! : S20 34 S80 at aa a8 
No. 2 com..... 33@ 35 35@ 40 40@ 42 No. 2 com.... 24 26 26 2 Sound wormy.. 32@ @ 
era ; , ; Cincinnati, Ohio, Aug. 17.—The following are 
Present values f.o.b. Lower Michigan mills are in follows: ; average wholesalers’ carlot prices, Cincinnati 
No.1 No.2 No.3 No.1 No.2 No.3 base, on “soft texture’’ poplar, from Virginia, 
FAS Selects com. com. com. FAS Selects com. com. com. West Virginia, Kentucky and Tennessee, and 
BASS WooD— Sorr ELM— ™ a on Mississippi Valley poplar: 
4/4 $ TOV Li. $ prt ° $ oe ce ee rh at 12/4 pe dit 1100118 150108 eco <—: ain: inti er p aaiiinds 
5/4  70@ 75 0@ 65 50s : 16/4 125@ @115 oo@.. | SORT an 
6/4 75@ 80 ot A m0 4 pt ol =. Haan Maria— pb . somes it aa bn fee $105@112 s105@112 
4 S3@ 9 Te OO te 45080 1. | 4/4 15@ 80 65@ 70 50@ 55 30@33 15@17 |} ; 
10/4 95@100 85@ 90 70@ 75 45@50 ..@.. 5/4 se 90 79@ 75 a9 60 32035 16@18 _ ._— aes So = = az b a 
BEECH— : 6/4 90@ 95 75@ 80 65@ 35@ aten.s.. ma 5 _—_— ; 
5/8 No. 2 common & better 33@36 12@14 8/4 95@100 80@ 85 70@ 75 35@40 18@20 wae B.. 5@ 27 7T@ 29° =28@ 30 
4/4 65@ 70 55@ 60 40@ 45 26@28 16@18 10/4 110@115 100@105 85@ 90 40@45 23@25 FAS 87@ 92 $ 92 98 $ 98@103 
5/4 10@ 7 60@ 65 45@ 50 30@32 18@20 12/4 120@125 110@115 95@100 45@50 26@28 on od : ay aa b S - - - 
6/4 75@ 80 65@ 70 50@ 55 35@37 18@20 14/4 135@140 125@130 105@110 50@55 ..@.. NS — Ss. 45@ 43 53 ss 55 30 
8/4 85@ 90 T5@ 80 60@ 65 40@42 18@20 16/4 150@155 140@145 120@125 50@55 ..@.. No. I com..... 45 48 j 
IRCH = / M @ Fr s No. 2 com. A... 33@ 35 37 40 = ss 
pe a LE FLOORING STOCK— 2 “Bll 25 ‘ 
1/4 0@115 90@ 95 50@ 53 28@30 1719 ve aes egg 50@ 53 20033 20@23 No. 2 com. B.. 25@ 27 26@ 28 
5/4 ry te 95@10 60@ 58 32a; ee -* 52@ 5b 32 35 22 25 
4 US@iZ0 $5@100 G5@ 70 3140 18G20 | Oe aie easiness POPLAR BEVEL SIDING 
8/ 0@125 100@10E 5@ 8 45 . : _—— ? - 
10/4 Pie 105@110  85@ 90 50@53 ..@..| 4/4 70@75 60@ 65 45@ oe Ber oan Cincinnati, Ohio, Aug. 17.—The following are 
12/4 130@135 = 110@115 te 95 50@55 ..@.. a4 500 +4 iO 80 800 65 38@40 20@22 | average wholesalers’ carlot prices, Cincinnati 
ol 150@155 130@1385 @120 i @s< oe oe 8/4 100@105 90@ 95 15@ 80 40@45 20@ 22 base, quoted on poplar bevel oe om . 
Ut 65@ 70 50@ 55 40@ 45 28@30 20@22 | END Deep Waire Marne . oa ee 
5/4 75@ 80 55@ 60 45@ 50 30@32 22@24 | 4/4 115@120 ...@... 90@ 95 ..@.. Qe. | ge $55.00 $48.00 $30.00 $20.00 
6/4 SO@ 85 60@ 65 pe 65 aaa ~“— 24 a4 Lp tpn es ‘| oe 100@105 “- eo. . .- @. ° Se oto ee 55.00 45.00 30.00 20.00 
. SS SS See eee 7. ie ee ee eile jen DP Sdcnnsccnel 50.00 40.00 23.00 18. 
10/4 100@103 80@ 8 70@ 7 50@55 ..@.. | 8/4 130@135 <).@... 10@115 f!@!) Jl@:: 
: ‘i Louisville, Aug. 17.—Poplar siding demand has 
Following are prices of Wisconsin hardwoods f.o.b. mill points: been imareving end taliensinns gelat to cool 
No.1 No.2 No.3 FAS Sateene ping -_ pay fall business. Building continues strong, and 
FAS Selects com. COs: Cony, ; ’ ? retailers are consuming a good deal of stock. 
ar 93@35 $19@21 Rock oe e 45@ 47 25@28 19@21 Demand from rural sections is better. 
@105 $ 85@ 90 $ 62@ 65 $33@35 $19@ 4/4 a — aoe 
4 eg ite $ seo100 ' 67a 70 es 21@23 5/4 80@ 82 ...@.. 53@ 55 28@32 20@22 a ng — No. —— No. ‘== 
6/4 115@120 100@105 80@ 85 45@48 23@24 6/4 85@ 88 ...@... 55@ 60 3235 20@22 Beet eee = - 30 33 
8/4 120@125 105@110 85@ 90 50@52 23@24 8/4 se > ee ne z a aan a ry Pe $8 
| 52 so@ 62 28@31 22q23 | 2/1 950100 i110... Ts@ 80 48050 1.@:. 
4 16@ 18 640 66 50 81 30032 24@25 | HARD Marue— HARDWOOD DIMENSIONS 
6/4 83@ 85 12@ 74 63@ 65 32@34 26@27 s/* 5@ 80 65@ 70 ace = re be O20 Chicago, Aug. 19.—Actual sales of clear short 
am Ses SES BE Ken -.-o:: ri ses oh 4 ba + 4 75 43@45 19@21 | hardwood dimension, maple and birch selling at 
ra ai 93@35 21@23 8/4 100@105 90@ 95 75@ 80 48@50 20@22 | the same price as oak, were made f.o.b. Chicago 
. euse Mes Ges See 53021 | 10/4 110@115 100@105 85@ 90 58@60 ..@.. | this week at the following prices: 
o/4 117@120 95@100  60@ 62 38@40 23Qer | 12/4 115@120 105@110 90@ 95 63@65 ..@.. ‘Seni elimi Pletinesck Gam 
Hp 122@126 100@105 o> 4 = oo oe Pb £34 Sort MAPLE 2x2x19” . $50.00 $48.00 
{ @128 A F@ G : } .E— x1 teen ete teen eee neeee 50 
10/4 Oise oO 118 90@ 95 50@60 .@. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 24%4x2'%x19” ........ cee cece eee E 95.00 60.00 
12/4 @... @ 100@105 ..@.. .-@.. 5/4 80@ 8 65@ 70 55@ 60 35@38 21@23 | 2x2x30" ... 2... cece eee eee eens 65.00 60.00 
a—< ‘ i 6/4 90@ 95 75@ 80 60@ 65 35@40 21@23 | 2%x2%x30" ......... 0... ee eee by. “ 
V4 G8@ 70 58@ 60 42@ 45 25@28 21@23 | 8/4 95@100 80@ 8 20@ 75 40@45 21023 pana ssnsecshtcnanentnenenine ; 
5/4 75@ 78 5@ 68 50@ 55 30@35 23@25 | Oakx— _— Chair stock— Ps é 
B/4 800 SB Som Ts «Be@ 60 32@35 23025 | 4/4 115@120 90@ 95 60@ 65 35@38 20@22 | 1x4” and wider x 19”,.......... 55.00 55.00 
5/4 85@ 90 75@ 80 60@ 65 35@40 23@25 | 5/4 120@125 95@100 65@ 70 37@40 22@24 | 1%x4” and wider x 19”.......... 60. . 
og Bee cm 2 ++ BBB ys + ) 25 @105 70 75 37@40 22@24 24” Ques WiIGer SIF cc cccnimies 75.00 70.00 
10/4 95@100 85@ 90 %70@ 75 50@55 ..@.. 6/4 125@130 100@105 @ f g fia oe in Rr sis 70:60 
12/4 1000105 90@ 95 75@ 80 55@60 ..@.. 8/4 130@135 105@110 75@ 80 50@55 23@25 PGs seiconsevsdssceens 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLock Boarps, S1S— HeMLocK, No. 1, S1S1E— , : , 
ana ip epa9 36@33.50 $28.00Q20.00 $31.00233.00 $30.09@32.00 $31.00@33.00 $34 00@36.00 $35. 00@36.00 
8 y 1.50@33. 5 le 2x 4” -.00@33. -.00@32. 4 5 5 ‘ x 
‘ 7860 30:50 +34/30@31.50 3100 33:00 $33/60038.60 *z0-00@32.00 2x 6”  26.50@28.50 27.50@29.50 30.00@32.00 33.00@35.00 35.00 36.00 
= & 30.50@32.50  31.50@33.50  33.00@35.00  35.50@37.50 32.00@35.00 ja 3 30.00@32.00  30.00@32.00  31.00@33.00  33.50@35.50 a8 be ape} 
1x10” 31.50@33.50  32.50@34.50  34.00@36.00 36.50@38.50  33.00@35.00 2x10” 30.00@32.00 32.00@34.00  33.00@35.00 35.00@37.00 > poy Lipo 
1x12” 32. 50@34.50 33.50@35.50  35.00@37.00  37.50@39.50  34.00@36.00 = 31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00 3 : = . - 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. z . 3 Deaeeck rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” an 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. Ww =, $18@20 
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Leather Belts 
Carry 
Heavier Loads 


The grain, or hair, side of a leather belt 
has a “grip” on the ony that no other belt 
can have—for no other belt has the surface 
structure of grain leather. 


Look at the photograph above showing the 
grain, or hair, surface of a leather belt mag- 
nified 30 diameters. The black spots are de- 
pressions, resulting from the removal of the 
hairs. The white spaces are soft, cushion- 
ing fibres. The action of the two together 
aon a suction effect on the face of the 
pulley. 


Because of this peculiar surface, leather 
belts readily transmit loads 40% to 50% 
greater than belts of any other material. 
Other belt surfaces rely largely for their 
transmission quality on the dressing, or 
dope, which is applied to them. But leather 
clings to the pulley face from the very na- 
ture of its structure, and leather belts re- 
quire dressing only in order to lubricate the 
millions of minute fibres as they work on 
one another during flexion. 


Leather belts, in good condition, increase 
their pulley adhesion as the belt speed in- 
creases, and are capable of carrying tempo- 
rary overloads of 100%, or more, without in- 
jury. Study the chart below, and see for 
yourself how other materials compare with 
leather. 

If you have any belting problems, call 
upon us. The Leather Belting Exchange 
has nothing to sell. It is a service organiza- 
tion, having as its sole function the aiding 
of power users toward the more economical, 
efficient, and satisfactory distribution and 
utilization of power. 


LEATHER BELTING EXCHANGE 
417 Forrest Building Philadelphia, Pa. 


Nothing takes the place of 


LEATHER 











CROSS TIES 


St. Louis, Mo., Aug. 17.—The following cross 
tie prices prevail, f.o.b. St. Louis: 


Untreated 

White Southern 
Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face.....$1.50 $1.30 
No. 4, 7x8”, 8’, 8-inch face...... 1.40 1.15 
No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.05 


No. 2, 6x7”, 8°, T-inch face..... 1.16 -90 

» 6x6”, 8’, 6-inch face..... 1.05 -80 
Red oak and heart cypress ties, 10 cents less 

than white oak; sap cypress, 20 cents less than 

white oak. 


Switch Bridge 

Ties Plank 

WOOO MRE skew ccswcaeuseameeeee $43.00 $42.00 
oe eS errr rr so:eie sa 38.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Aug. 17.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

Best Primes Economies 
So éskeesaeeuduweaseeane $5.70 $3.20 ee 
GE TOT eT ST rere 6.70 4.85 $3.90 
Br iiss cdaniekwaswaeoee 6.95 5.45 4.30 
GT 2550s aneaa ean erueeee 6.95 5.45 4.30 

Lath, 4-Foot, 3x1!4-Inch 

POOs Biviviccevcae eee $8.90 Ber Cheeses cmeeser $7.90 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 15.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


Metra wiars, 6/2... 6.600% $2.20 $2.75 
SUKUTe: BATS, 5/2. cccscvcves 2.28 2.85 
BOBNTE CIOOTS. oc oie sc swnwses 2.60 3.25 
BOPTROOUR, OF ©. 66.65.02 ven¥ ar ee 3.09 3.85 
rer 2.77@2.81 3.80@3.85 
POVERCIIONE. 65 sc casncacewn 3.50@3.54  4.75@4.80 
First Grades, Rite-Grade Inspected Stock 
TUxtra Htars, 6/2... 20.0.0 008 $2.24 $2.80 
etre Wars, 6/2.......00000% ce 2.95 
TERUPO (CIDBLS os ccc bese sesise 2.80 3.50 
Ve! ES) ae: 3.13 3.90 
SN cs Sie eaiva oe vin's 3a pute 2.84@2.88  3.90@3.95 
POPTOORIOOS 6.6.i ois 56sesderms 3.54@3.58  4.80@4.85 
Second Grades, Standard Stock 
Common stars, 6/2........ $1.00 1.25 
Common stars, 5/2........ -92@1.08 1.15@1.35 
COMMMON COATS 6.000 000005 1.48@1.56 1.85@1.95 
British Columbia Stock, Seattle Market 
oe EORMIBNAIA) 6 6 5.6i0-0'0'0 4 basin ees $3.65 
Ro CA, BN i000 56n esau $3.33 4.15 
PEG. socks evn sesiaewse GeO 4.80 
POPTTOCHIONS  o.o/cics: 600.045 60.08 3.68 5.00 
Re 6/216" CARNATION) 0.005. cacsacees 1.60@1.70 
EO Bie 10° Ce Biivescccse 1.43 0 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


BOSTON, MASS., Aug. 18.—Conditions in the 
northern pine market have shown some im- 
provement, but buying is confined to immediate 
needs and most yards are pretty well supplied. 
There is no reportable change in prices, which 
are firm and steady. 


BUFFALO, N. Y., Aug. 18.—The northern pine 
demand is still limited to immediate needs of the 
retail and consuming trades. The building out- 
look is favorable. Demand is fairly good in the 
lower grades, which hold firm. 


NEW YORK, Aug. 18.—With the steady im- 
provement in other pine markets, it is expected 
that northern pine will soon reflect general con- 
ditions. At present, however, northern pine is 
slow. Shipments are not in large volume and 
generally wholesalers are ordering only when 
business merits. Prices are unwavering, for the 
present, but an advance with a general im- 
provement is expected within ten days or two 
weeks. 


MINNEAPOLIS, MINN., Aug. 18.—An increas- 
ing tendency on the part of retailers to buy 
northern pine to meet future needs was noted by 
wholesalers and manufacturers in the last week, 
although most orders continue to be for im- 
mediate requirements. Prices have not changed. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 18.—Eastern spruce 
manufacturers report orders are coming along 
more freely. Some are still booking easy frame 


schedules at $39 base, but several are already 
refusing less than $40. Demand for random 
lengths is fair, and the market has continued to 
strengthen. Boards are quiet and prices un- 
changed. Quotations: Dimension, rail shipments, 
f. o. b. Boston, 8- to 20-foot; 8-inch and under, 
$39@40; 9-inch, $40@41; 10-inch, $41@42; 12. 
inch, $483@44, Provincial random, 2x3 to 2x7, 
$33@34; 2x8, $37@38; 2x10, $38@$39. Covering 
boards, 5-inch and up, 8-foot and up, DIS, 
$33@34; matched, clipped, 10- to 16-foot, $38@40, 
Furring, 1x2, $34; 1x3, $33. 


NEW YORK, Aug. 18.—Still affected by the 
low price of competitive woods, the eastern 
spruce market shows a lack of activity. The 
few firms who deal exclusively in the Canadian 
product say that mills find better prices abroad 
and will not enter the United States market 
unless there is an attractive improvement. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Aug. 18.—Independ- 
ent telephone companies are taking a liberal 
quantity of poles. There is little demand for 
posts because farmers are too busy to attend to 
fence building. Some retail dealers, however, 
are ordering for future requirements. 


HARDWOODS 


CHICAGO, Aug. 19.—Hardwoods continue to 
move in good volume with the market showing 
little change over last week. Hand-to-mouth 
buying is still the rule in practically all indus- 
tries, with the possible exception of the box 
manufacturers, who of late have shown some 
tendency to buy ahead. Northern hardwoods are 
unchanged in price but there have been advances 
of $2 to $4 in both red and sap gum growing 
out of the activity of the trim and furniture 
factories. The oak flooring manufacturers are re- 
ported to be doing a good business and buy- 
ing steadily to meet present needs. 


BOSTON, MASS., Aug. 18.—Current hardwood 
demand is really good for this time of year. 
Several classes of buyers are ordering for nearby 
requirements without bargaining for concessions. 
Although trade in flooring is fair in volume prices 
continue unsettled. Wholesalers report difficulty 
in securing No. 1 common oak for prompt ship- 
ment and $75 is sometimes quoted for plain white 
flooring. No. 1 birch flooring is offered this week 
at $75@78. Quotations on 13/16x2% clear: Birch, 
$85@90; maple, $98.50@101.50; oak, white, plain, 
$97@101.50; selects, $84. Quotations on inch are 
unchanged from last week. 


HOUSTON, TEX., Aug. 18.—Flooring plants 
are buying plentifully of white and red oak, 
and dry stocks are growing scarce. Red gum is 
in strong demand and quotations are now $46 
to $48. Furniture plants are beginning to take 
considerable amounts of sap gum. 

INDIANAPOLIS, IND., Aug. 18.—Hardwoods 
continue to increase in demand here, the bulk 
of the increase coming from industrial sources 
and rural retailers, the latter apparently hav- 
ing come back in the market to stay for a 
while. Among the industrials, furniture factories 
are the big buyers. The last week has seen no 
cessation in the purchases and indications point 
to a heavy fall business from them. The rail- 
roads also are increasing purchases, which are 
confined to heavy timbers, ties and car stocks. 
Repair programs with most Indiana roads are 
being expanded. The automobile industry 1s 
rather spotted, some factories being virtually 
closed down and others working overtime. Floor- 
ing factory orders are falling off as the building 
season enters fall. 


BUFFALO, N. Y., Aug. 18.—Trade in hard- 
woods is fair. A feature of the market is 
increased strength in some lines, especially in 
red gum, in which many mills do not appear t0 
have much stock. 


CINCINNATI, OHIO, Aug. 18.—Current hard- 
wood business consists only of the filling in of 
immediate requirements of the manufacturing 
consumers and the retail trade. Owing to the 
position taken by many mills of practically 
withdrawing from price competition, the mar- 
ket has been steady. 

NEW ORLEANS, LA., Aug. 17.—Hardwood 
demand has shown improvement during the 
week, with some strengthening of prices. Cul- 
tailment has so far improved the statistical 
strength of hardwoods that buyers are apparent- 
ly disposed to book up their current needs, and 
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sometimes a little beyond, at advanced quota- 
tions if inquiry develops no concessions. 


ST. LOUIS, MO., Aug. 17.—Activity in the 
southern hardwood market is principally in those 
items which are scarce. A tendency to strength- 
en and perhaps advance is noted in red gum, 
quartered sap, FAS white oak and implement 
material. There is little change in the volume 
of inquiries. 


NEW YORK, Aug. 18.—The best indication 
of the improvement in the hardwood situation is 
seen in the fact that a number of firms have re- 
cently added hardwoods to their stocks. Notable 
advances in prices of flooring and trim have 
been made in the last two weeks, but demand 
has not shown the least slump as a result. 
Most items of hardwoods are in good supply, 
with a fine fall trade in prospect. 


COLUMBUS, OHIO, Aug. 17.—Hardwood trade 
is on @ more active basis. Buying by retailers 
equals that of factories. Furniture interests, 
following successful shows, are coming into the 
market strongly, while good orders are also re- 
ceived from box and musical instrument con- 
cerns. Reduced production has made dry stocks 
searce and stiffer prices are looked for soon. 
Flooring is the strongest feature of the trade. 
Railroads are making inquiries. Oak prices at 
the Ohio River: 


No. 1 No.2 No.3 
FAS com, com. com. 

Quartered .....66: $155 $90 $55 
PIG: dkcincwecenes 105 75 50 $20 


KANSAS CITY, MO., Aug. 18.—There is more 
activity in the retail end of the hardwood mar- 
ket just now than in the demand from industrial 
consumers, with a fairly good volume of flooring 
and finish moving to country and city yards. 
There is a good trade in maple flooring and 
some call for birch finish, but mostly the de- 
mand is for oak and gum. Most industrial con- 
sumers hold demands down to actual require- 
ments. Prices still vary considerably, but there 
are signs of a tightening up. 


MINNEAPOLIS, MINN., Aug. 18.—Farm ma- 
chinery and implement manufacturers, automo- 
bile body makers, sash and door factories, and 
furniture dealers in the Minneapolis-St. Paul 
district in the last week took a large aggregate 
amount of hardwoods, although they show no 
great disposition to buy for forward require- 
ments. Prices are unchanged. 


BALTIMORE, MD., Aug. 17.—Leading hard- 
wood wholesalers find a gradual gain in the vol- 
ume of sales. While many mills have closed 
down because of the limited calls for lumber, 
the prevailing trend here is stated to be in the 
direction of increased requirements. 


OMAHA, NEB., Aug. 17.—Hardwoods are 
strong, with recent advances holding firm. De- 
mand from rural yards is better than for sev- 
eral weeks. A considerable amount of flooring is 
still being sold by local retailers. Finish is also 
a good seller. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 19.—There has been a slight 
falling off in the demand for Douglas fir the 
last week but the market is strong on prac- 
tically all items of uppers, which are hard to 
obtain. Long joists have weakened, selling at 
$3 and $3.50 off list as compared with $2.50 a 
week ago. Distributers say the yards are well 
stocked on dimension as a result of heavy buy- 
ing the forepart of the month and light move- 
ment of this item to construction jobs, which 
are now nearing completion. 


BOSTON, MASS., Aug. 18.—Demand for 
Douglas fir is active and prices are strong. 
Wholesalers ask $34.50@35 for mill shipment of 
ordinary schedules of dressed fir, ship’s tackle, 
Boston. Boards sell well, helped by the stiffen- 
ing of the southern roofer market. No. 1 com- 
mon are offered at $29@30, ship’s tackle, and No. 
2 common for about $3 less. 


INDIANAPOLIS, IND., Aug. 18.—Demand for 
Douglas fir continues strong, most of it coming 
from rural yards where an unprecedented busi- 
hess is being reported. Prices are strong with 
indications of continued strength. The volume 
of inquiry shows considerable interest being 
manifested in the market. 


SAN FRANCISCO, CALIF., Aug. 15.—Douglas 
fir, which has been on the upward trend for the 


last forty-five days, continues to show satisfac- 
tory gains in volume with prices holding steadily 
at the higher level of about $2 a thousand over 
those of sixtW days ago. Export business has 
shown some gains. Business to the eastern sea- 
board during the last two weeks has also shown 
increases. Retail business is normal. Hemlock 
and spruce, while showing slight increases in 
volume, have remained steady in price. 


NEW YORK, Aug. 18.—Looking into the 
brightest fall business that the fir market has 
ever known since its introduction to New York 
territory, all elements of the trade share in the 
general optimism. Indications are that ship- 
ments will continue heavy well into the fall and 
that the expected slump will not materialize. 
None of the shippers’ representatives seeks to 
discourage shipments, which is an encouraging 
sign. 

KANSAS CITY, MO., Aug. 18.—Buyers have 
begun to show some hesitancy in placing orders 
because of the price situation, there seeming to 
be considerable difference of opinion at the mills 
as to what various items are worth. In a gen- 
eral way No. 1 vertical grain flooring is $5 over 
and No. 2 is $4 over. No. 3 is $5 off. In slash 
grain, No. 2 is at list and No. 3 is $2 off. Fin- 
ish, casing and base are around $15 over. Boards 
and dimension are in somewhat slower demand 
because mills have to make a considerable con- 
cession to get the business in most of this sec- 
tion. 


OMAHA, NEB., Aug. 17.—There is an upper 
tendency to fir prices and on some items a 
slight advance is noted. Demand is good, par- 
ticularly from the country trade, and orders 
from rural retailers are larger than for some 


time. 
CYPRESS 


CHICAGO, Aug. 19.—The red cypress interests 
report an increase in the number of inquiries 
from agricultural sections, but trade is quiet 
with the mills receiving just enough business 
to keep operating. Most of the buying is being 
done by the country yards, which are expected 
to increase their takings as the harvest sea- 
son approaches and the farmers make ready for 
fall building. 


BOSTON, MASS., Aug. 18.—Cypress is being 
called for in moderate lots but there is little 
straight car business. Competition with other 
woods is keen. Neither retailers nor industrial 
buyers show any interest in buying ahead of 
current requirements at present prices. Red 
cypress prices are about steady. Quotations on 
yellow cypress: 


FAS Selects Shop 
AG MOCOCOCCTTR TET $ 90@ 98 $73@ 83 $53@63 
Tt gS re 100@110 85@ 98 65@71 
eR aiiwela ds. ceteen ae 105@121 92@101 75@85 
MRM hac c acta ala 125@136 ee «dé Gas 


INDIANAPOLIS, IND., Aug. 18.—Demand for 
red cypress continues good, most orders coming 
from rural yards. Industrial demand gives every 
promise of expanding, vut thus far buyers have 
been content with making inquiries. Rural yards 
are buying heavier than for months and from 
the size and frequency of the orders it is ap- 
parent they are buying for immediate needs. 
Prices are firm. Yellow cypress is moving 
slowly. 


CINCINNATI, OHIIO, Aug. 18.—Cypress busi- 
ness remains quiet with small orders the rule. 
There has been no material change in prices. 


NEW ORLEANS, LA., Aug. 17.—Mill-group 
statistics indicate that orders ranged somewhat 
below shipments and production for the week. 
Local sales offices report little change in volume 
or character of call, with prices steady and 
well held. The predominant call in this territory 
is for mixed cars. Mill stocks are well assorted 
and shipments prompt. 


NEW YORK, Aug. 18.—Cypress prices have 
advanced slightly during the week. Shipments 
by rail and cargo have been heavy for the last 
two weeks and will continue on that basis for 
some time. More cypress has been sold this 
summer than in any summer since the war. 


KANSAS CITY, MO., Aug. 18.—Country de- 
mand for cypress was the main feature of the 
market last week, city yards appearing to be 
amply supplied for the present. There has been 
no change in prices lately. 
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In the big woods where men depend 
on saws most, the popular choice is 
a Simonds Crescent-Ground Cross- 
Cut. The steel, the cutting edge and 
perfect grindng make Simonds 
easier to use. 


Get them from your supply dealer 
or order from any Simonds Branch 


Simonds 
Saw and Steel Co. 


Established 1832 
FITCHBURG, MASS. 


CHICAGO, ILL. PORTLAND, ORE. 
pa a _—_ SAN FRANCISCO, CAL. 
NEW YORK CITY SEATTLE, WASH. 
NEW ORLEANS, LA MONTREAL, QUE. 

* * TORONTO, ONT. 


RT, N. Y¥. 
MEMPHIS. TENN. VANCOUVER, B. C. 
ST. JOHN, N. B. 


LONDON, ENGLAND 
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Photo of Angelina County Lumber Co, stock. 


Oct. Ist., 1924 


Angelina County Lumber Co 
Keltys, Texas 


Gentlemen:— 

Find enclosed our check No. 
2105, for Five Hundred Seven & 
50/100, covering your invoice of 
Sept. 20th, less expense bill and 
discount. 

We certainly thank you for 
the splendid service in this ship- 
ment. It was only 8 days from 
time order was placed till we 
were unloading the car. 

We are well pleased with the 
quality, too. 


Yours very truly, 


O. L. Wilkirson Lumber Co., 
Post, Texas 
By R. E. Cox, Mgr. 


NOTE 


All Texas sales 
handled by Ange- 
lina County Lum- 
ber Co.— All sales 
outside of Texas 
handled separately 
by each company. 








TWO MILLS 


That Specialize 
in Quick Service 


Recognizing that dealers these 
days are carrying smaller stocks 
and calling for quicker shipments, 
our organizations are making a 
specialty of shipping all regular 
items within 24 hours after receipt 

of order. We are daily demon- 

strating on our 


*Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


that a mill can deliver prompt ser- 
vice. And we’re just as particular 
of our quality as we are of our ser- 
vice. Read the letter at the left 
for proof. 


Try our “ Sudden Service” 
on your next order. 


Angelina County 
Lumber Co. 


KELTYS, TEXAS. 


Vernon Parish 


Lumber Co. 
. KURTHWOOD, LA. 


¥* ANGELINA COUNTY STOCK IS GRADE MARKED 





This is all band sawn lumber 
of the finest quality—the pro- 
duct of a strictly up-to-date 
mill. We have ample drykiln 
facilities to promptly handle 
your orders. We invite your 
future inquiries and orders. 


(Angelina County) 








Successors to 


H. G. Bohlssen Mfg. Co. 


ay ae 


214 Million Feet Red and White Oak 
and Sap Gum Lumber Ready to Ship 





ee) 





Our New, Modern Band Mill. 





ANGELINA HARDWOOD COMPANY 
EWING, TEXAS 




















HEMLOCK 

CHICAGO, Aug. 19.—Broken stocks among the 
northern mills combined with an active demand 
has caused a firming up of 50 cents in hem- 
lock. The price now being quoted is $3.50 off the 
Broughton list. There is a good movement to 
the country yards of Michigan and Wisconsin, 
and of late some lumber has reached certain 
sections of northern Illinois. 


BOSTON, MASS., Aug. 18.—Retailers are mov- 
ing a heavy volume of building lumber but only 
a small proportion of this stock is hemlock. 
Only in the small towns and country districts 
is there any well sustained call for hemlock 
for general construction purposes. Stocks of dry 
eastern and northern hemlock in first hands, par- 
ticularly the better grades, are quite moderate, 
but buyers find no difficulty in picking up random 
boards at $30 and clipped stock, 10- to 16-foot, 
at $32@33. 


BUFFALO, N. Y., Aug. 18.—The hemlock mar- 
ket is rather quiet, with retail buying mostly 
for immediate needs. Improvement is looked 
for in the near future, as yard stocks are small. 
Mills hold prices firm and report that their 
stocks are below the seasonal average. 


NEW YORK, Aug. 18.—Eastern and western 
hemlock stocks sell well, but the latter is in 
far better supply and price lists are considerably 
lower. The market continues to show its con- 
fidence in hemlock and dealers are well supplied. 


WESTERN PINES 


CHICAGO, Aug. 19.—Trade in western pines 
has been comparatively quiet the last week. 
With mills keeping firmly to their lists, the yards 
show little interest and are holding off in the 
expectation that the market will weaken. Shop 
has moved slowly since the advances of a few 
weeks ago, and there are no indications of an 
immediate revival in demand. 


BOSTON, MASS., Aug. 18.—Recent advances 
have not checked the demand for western pines. 
Good inquiry is reported, particularly from re- 
tail yards. Shop lumber is in fair demand but 
not many large orders are being placed. Retail 
dealers are calling for mixed cars to fill in broken 
stocks. The market for Pondosa pine is mod- 
erately active this week, especially for No. 2 
common, quoted as follows: 1x4, $49.25@51.25; 
1x6, $49.25@52.25; 1x8, $47.25@48.25; 1x10, $46.75@ 
48.25; 1x12, $47.75@49.25. The demand for Idaho 
white pine is keeping up very well, and prices 
are steady on the basis of last week’s quotations, 


SAN FRANCISCO, CALIF., Aug. 15.—Pine 
volume has been maintained and in some cases 
increases shown. Mills are being rushed to ca- 
pacity to fill the growing file of orders and 
many report orders on hand sufficient to keep 
the mills running double shifts for at least 
ninety days. Prices are steady, holding the 
advances of three weeks ago. In some cases 
prices of commons have declined slightly. Re- 
tail yards report an increase in business. 

NEW YORK, Aug. 18.—Shipments from the 
mills exceed production, according to advices 
received by distributers here. Prices have been 
holding steadfastly for the last two or three 
weeks. Railroads are giving excellent service. 
A fine barometer of conditions is seen in the 
fact that wholesalers all report they are busy. 


KANSAS CITY, MO., Aug. 18.—The market for 
western pines is quiet, with demand showing no 
change and mills holding firmly to lists. Buying 
is well divided between industrial consumers 
and retailers. 


OMAHA, NEB., Aug. 17.—There has been an- 
other slight advance within the week on prac- 
tically all western pine items. Rural trade is 
picking up in good shape, as farmers are buying 
more lumber than at any time for a year. 


REDWOOD 


BOSTON, MASS., Aug. 18.—Wholesalers are 
making good deliveries of redwood from well as- 
sorted stocks stored at eastern distributing cen- 
ters. Few large orders are being placed but 
there is a pretty fair volume of moderate re- 
quisitions for mixed lots to fill in depleted stocks. 
Prices are steady. 


SAN FRANCISCO, CALIF., Aug. 15.—Redwood 
production is being increased to meet demand, 
which during the last week totaled 132.5 percent 
of the production. Shipments were also reé- 
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ported above production. Prices have 
strengthened. Export business has also shown | 


noticeable gains. Retail yards in San Fran- g% Efficient Dry Kiln Operation 


cisco report an increased demand for redwood al ot 








| in home building. ig a 
| m ‘ w . Increasing shortage of timber demands that 
NEW YORK, Aug. 18.—The industrial demand Ce 9 ; ° “e 

for redwood has increased substantially in the > "4 the wasteful and expensive methods of “air 
last few weeks and with this increase has come \) \ eP © ” ° : 
a fairly satisfactory advance in the call for a x 5%) drying,” and haphazard kiln drying, be suc- 
pbuilding sizes. Firms that have stocks in stor- . OF ceeded by more efficient kiln operation. 
age are telling their mill connections to send Xv 
along more supplies. A good fall is in prospect, N 

F witn prices ranging well above present levels. 


The success of a Moore Kiln is not depend- 

















KANSAS CITY, MO., Aug. 18.—There is not dial W , h 
much activity in the redwood market, orders ent upon any one device. e recognize the 
now coming mostly from retailers who want : mB ° 
; siding badly enough to fill up a car. Prices are importance of temperature, humidity and crc 
—: lation, and know how to obtain and control 
NORTH CAROLINA PINE M oO or them. We also recognize the importance of an 
; BOSTON, MASS., Aug. 18.—North Carolina e adequate heating system and automatic ventila- 
y pine buyers show no special interest in stock- - 7 ° . ° h : d 
, ing up ahead of immediate requirements, but Moist Air tion. ‘All these drying elements are harmonize 
the moderate replacement orders aggregate a e : . . - . 
” pretty fair volume for August. Band sawed, Dr Kilns in Moore Moist Air Kilns to bring about oom 
rough edge, 4/4 under 12-inch, is offered at y ; ; i i 
$60@61; circular sawed is several dollars less. nomical, high-quality, drying. 
Recent advances on roofers are maintained; a 
n fair trade in 8-inch air dried at $32.50 is re- 
n . 
; ported. If you are not getting the results you should 
‘ are Aas, i. F., AMG, T-Bone Wee Core. from your present kilns let us send our prac- 
: lina pine items are a little stronger. Six-inch z l k h d 
ars are $3 advance 50 cents F . ‘ . i 
a are Yi, advance of 60 conte from a Write for copy of “Drying tical representative to look them over an 
souple of weeks ago. No great amount of buy- é | 7 - cre ] Th 
ing is being done and most retailers are tak- Lumber to a Definite | advise with you as to the difficulty. ere 
oi ing small lots. Building is still active. Moisture Content’’ P . : 
c. aes will be no obligation. 
1 
“ NEW YORK, Aug. 18.—Steady advances in 
p flooring and roofers feature the market, ad- 
Ww vances in flooring ranging as high as $4 and 
gains in roofers reaching $2. Mills have been il 
n 
: assured that New York will take any lumber oore ry ln ompany 
they have to offer, and wholesalers are not quib- “ 
bling about paying what is asked. One leading i KILN BUILDERS SINCE 1879 
“ distributer said today that the market is “‘ex- Jacksonville, Fla. “2 Fally Equipped Plants. ~~ North Portland, Ore. 
“ ceptionally healthy.” 
ut 7 . . 
Lil BALTIMORE, MD., Aug. 17.—Yards continue 
on to buy North Carolina pine for immediate wants 
4. only. Stocks are large enough to take care of a 


p) any needs likely to arise at this time. Compe- 


| orkeen Hemming >= 8-Wheel Trailer 


SOUTHERN PINE 








This trailer is preferred by lum- a aa. 
18. CESCAGO, Aug. 19.—Heavy waying the Grat bermen who use sackins Pd haul- ON i” 
of the month is given by local distributers as : trai . 7 : trailers be- } 
- the reason for a falling off in the demand for — o_o or ey raners ij 
- southern pine during the week. The market cause they give a Steel center line 
“~ remains strong, however, and prices are steady. draught through the entire train. 
nd There has been a good call for transit cars. : 
ep The sturdy construction of all Hemming 
wee BOSTON, MASS., Aug. 18.—The demand for 4-, 6-, and 8-wheel log wagons and trailers AXLES 4” oy ope ecg 
re southern pine is very fair. The firmer tone re- insure long wear at rock bottom maintenance SKEINS 33,” x 10” ot re 12” a 
08 cently reported is retained throughout the list. cost. They are especially designed to meet malleable. nits 
Le Quotations on longleaf flooring are firmly held the needs of lumbermen. That’s why so WHEELS 34’’ diameter, with 5’’, 6” or 8” tire. 


at recent advances. High range on B&better ‘i - . 
: d : > in use today on the mos 
rift, $90; C rift, $65; B&better flat, $56. Parti- many of them are in use today o . 


the tion is firm and sales of B&better up to $58 are difficult logging operations. 
} reported. Wholesale yards have lately moved a 


BOLSTERS 4’’x11’’, 6’ long; side bars, 4’’x6’’; 
center bar, 4)4’’x6!”’, with 3’’x5’’ built-up 


bars. 
TONGUE 4’’x6’, 5’long; reach,4’’x6’’,11’long. 


















































' F og Today. CAPACITY 10 tons. 
a lot of longleaf timber for heavy construction Write for Complete Catalog ° 
work. Common grades of dimension, plank and NG W GO te ORY * 4s . 
“a boards have advanced fully $1 during the last HEMMI? A N FA T q Meridian, Miss. 
ye | month. = 
the — 
sy. HOUSTON, TEX., Aug. 18.—From day to day 

f the southern pine market appears to be growing 
for Stronger, and sales managers predict substantial 
no advances within a week or two on all upper Th 
— grades. Every concern that has lumber to sell e Place 
oF has good order files. Both shipments and orders 

are ahead of production. to Buy 

an- 


Dependable 


Quality 
Birch 
Maple 


ace INDIANAPOLIS, IND., Aug. 18.—Prices are 
is Strong and demand is heavy. Most of the de- 
ing mand is for mixed cars and jobbers say they 
find it difficult to fill orders because of condi- 
tions at the mills. The rural yards have domi- 
nated the demand, not only buying heavily, but 


showing indications of continued activity judg- 






are ing from the volume of inquiry. Prices are 

= umber Company Beech 
but | , hae a N. Y., Aug. 18.—The southern pine Elm 

re- rade shows some improvement along the sea- . . ° ° 

cks. board, but retailers in this section are buying Manistique, Michigan Basswood 











only as lumber is needed. The market holds 
about steady and the amount available in some 


Soft Maple 


ood items is not large. 
a Hemlock 
ps CINCINNATI, OHIO, Aug. 18.—The southern 


Pine market is spotty. Prices have been un- 
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“Nearwhite” Makes a Friend 
Out of Every Customer 





HE dealer who sells ‘‘ Nearwhite ” 

operates a profitable yard. When 
he sells a builder, contractor or car- 
penter he makes a permanent customer, 
for ‘‘Nearwhite” has the fine, soft tex- 
ture, the workability and perfect manu- 
facture these buyers want. 


SUMTER LUMBER CO. 


ELECTRIC MILLS, MISS. 
E. E. HALL, Sales Manager 


— wns 




















Speed Deliveries 


CUT COSTS 


THERE is no idle time in this lumber yard. Ten 
2¥%-ton Fruehauf Semi-Trailers — with five Ford trucks 
—keep deliveries “on the go.” 


How many actual “haulage hours” do you get each day out of your 
present delivery system? Do you want more productive hauling? 


Write for Complete Information. 


FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS !N ALL PRINCIPAL CITIES 























changed and both buyers and sellers seem dis- 
posed to accept the present level without at- 
tempting to force the trend either way. 


NEW ORLEANS, LA., Aug. 17.—Mill reports 
show a material gain in bookings for the week, 
bringing them a point or so above normal. 
Shipments and cut increased but in smaller 
proportion. For the week, orders led by a con- 
siderable margin, shipments ran second and cut 
third. By local accounts mill stocks are con- 
siderably broken in assortment and price ad- 
vances are maintained without difficulty on items 
in relatively low supply. The number of such 
items increases and further advances are re- 
ported during the week. 


ST. LOUIS, MO., Aug. 17.—The southern pine 
market reflects little change over last week, 
While orders have not been as plentiful, they 
carried slightly higher prices. Reports state 
that mill stocks are badly broken. There are no 
marked increases in the prices of 1-inch stock 
but No. 1 dimension is very strong, especially 
2x10- and 2x12-inch. Lengths of 18- and 20- 
foot meet with good call. No. 2 dimension is 
still slow and hard to move. The items most 
in demand are 2x6-inch, 18- and 20-foot; 2x8- 
inch, 14-foot; 2x10-inch, 14- and 16-foot; 2x12- 
inch, 16-, 18- and 20-foot. Transit lists are be- 
low normal. 


NEW YORK, Aug. 18.—The most pronounced 
advance in flooring prices that has characterized 
the market in the last three years has just taken 
place, the gain approximating $3 to $4. Some 
distributers say that the situation today re- 
flects optimism they have been preaching since 
the middle of July. All southern pine lumber, 
too, holds very firm in price. Stocks are com- 
paratively low in the hands of wholesalers, and 
retailers are covering their needs as far as 
possible. 


KANSAS CITY, MO., Aug. 18.—Demand for 
southern pine continues heavy both with city 
and country yards and prices are strong. One 
large producer last week offered considerable 
stock under the market to clean up the piles at 
an abandoned mill, and there were some transits 
to be had at concessions, but there was not 
enough of this to affect prices of other com- 
panies. Mixed car orders still are the favorites, 
but not always with the sales managers because 
of the difficulty sometimes in placing them right. 
At the same time, buyers are insisting on quick 
shipment, and as a rule, they can be accom- 
modated. 


. SHINGLES AND LATH 


CHICAGO, Aug. 19.—Demand for red cedar 
shingles has been slow the last week as a re- 
sult of a 5 cent advance. Prices at Chicago are 
as follows: Clears, $4.66; stars, $4.04. Lath are 
moving in good volume at steady prices. 


BOSTON, MASS., Aug. 18.—Retailers are not 
taking much interest in shingles. Despite the 
general activity of building, sales by retail yards 
are light and dealers are carrying only moderate 
stocks. White cedars are offered at $4 for clears 
and $4.50 for extras. Red cedars also are moving 
slowly but prices are well held; the best makes 
of British Columbia XXXXX are $5.96@6.01, rail 
shipments. The lath market has continued to 
grow firmer. Buyers’ interest is increasing with 
the growing confidence of sellers. The bulk of 
current business in eastern spruce lath is at 
$6.75 for 1%-inch and $7.75 for 1%-inch. Several 
large factors are quoting 25 cents more. 


HOUSTON, TEX., Aug. 18.—Both stars and 
clears are in firm demand. The price has ad- 
vanced 10 cents the last week. Lath are scarce 
and there are plenty of orders at attractive 
prices. 


BUFFALO, N. Y., Aug. 18.—A more active 
market for shingles has developed, due to in- 
creased interest by retailers in their fall build- 
ing needs. Yards find that mills are main- 
taining prices at a firmer level and that stocks 
have been much reduced. Extra clears are $4.81; 
stars, $4.12; British Columbia XXXXX, $5.91. 


NEW ORLEANS, LA., Aug. 17.—Cypress shin- 
gles are in fair request, with the prospect of 
increase during the next few weeks. Prices rule 
unchanged. Cypress lath are in active call, 
with acceptances usually limited to mixed car 
orders. Cypress lath quotations rule unchanged. 
Good call continues for pine lath, with recent 
price advances reported held. 


ST. LOUIS, MO., Aug. 17.—Shingle demand 
shows a slight increase over last week. Prices 
also increased somewhat because of the shut 
down of mills on the Pacific coast which are 
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expected to remain closed another ten days. 
Extra clears are $3.20, mill base, and $4.71, St. 
Louis; extra stars, $2.75, mill base, and $4.09, 
St. Louis. 

NEW YORK, Aug. 18.—The eastern- spruce 
market is firm at $7, with a good demand and 
every prospect of better business as fall ap- 
proaches. There is really a scarcity of eastern 
lath on the market, and leading distributers say 
an advance in price is certain unless large ship- 
ments now waiting at points of origin arrive 
within ten days. Should these shipments all 
arrive at once, however, they would not be 
sufficient to cause the least deviation in price. 
Several carloads of eastern lath were unloaded 
at the Newark terminal recently, but all had been 
purchased ahead of time and moved immediately 
into yards that now are seeking further ship- 
ments. The good movement of eastern lath has 
materially increased the call for fir lath, be- 
cause some dealers say they can not obtain needs 
in eastern stock. West coast shingles continue 
to arrive on a firm market in volume that might 
be considered amazing. However, New York 
is consuming shipments of shingles without so 
much as a ripple. 


INDIANAPOLIS, IND., Aug. 18.—In spite of 
the fact that shingle demand is very strong, 
prices slipped a little here last week. Local job- 
bers say this is because mills have resumed 
operations and more stock is being offered. The 
local market, however, is having little difficulty 
in assimilating offerings and rural yards are buy- 
ing heavily. Red cedars sell better than other 
grades. Lath demand is rather quiet in city 
yards, but good in rural yards. 


COLUMBUS, OHIO, Aug. 17.—There is a de- 
cidedly stiffer tone to the shingle market and 
buying has increased materially during the last 
few weeks. Retailers find stocks low and are 
replenishing. City dealers are more actively in 
the market. The bulk of the business is coming 
from rural dealers. Transit cars are not as 
numerous as formerly. Receipts from the Pa- 
cific coast are adequate for current wants. Red 
cedar extra clears are $4.85; extra stars, $4.20; 
British Columbia XXXXxX, $5.85, Columbus. 
Lath trade is steady and prices are well main- 
tained at previous levels. 


KANSAS CITY, MO., Aug. 18.—The weakness 
that developed in the shingle market ten, days 
ago still is apparent, with offerings at 5 cents 
less, clears being quoted $3, and stars, $2.55. 
Country demand is fairly good and there has 
been about the same volume of city buying. 
Demand for siding holds up well and prices are 
a little firmer. The call for lath continues good, 
both city and country yards placing orders. 
Southern pine are firmly held at $5.25. There 
also is a good demand for redwood and western 
pine. Some fir lath also are being bought. 


MINNEAPOLIS, MINN., Aug. 18.—Red cedar 
shingles in the last week maintained their level 
at the highest prices quoted in 1925. Clears 
generally bring about $3.15 and stars $2.70. Mills 
are reported to be keeping production on a 
par with demand. 


OMAHA, NEB., Aug. 17.—Cedar shingles are 
very firm. Demand is better than at any time 
for two months, and indications are for further 
strengthening in price. 


CLAPBOARDS 


BOSTON, MASS., Aug. 18.—Demand for clap- 
boards is quiet. Retail yards are carrying mod- 
erate stocks and making replacements con- 
servatively. Residential construction is very ac- 
tive but builders do not seem to be using very 
Many Clapboards. Offerings of eastern spruce 
clapboards continue light and prices are firm. 
Extras are quoted $120 and clears $110@115 a 
thousand. Some sellers of Pacific coast clap- 
boards think the market is growing rather 
firmer, particularly for red cedar. 


MAHOGANY 


BOSTON, MASS., Aug. 18.—With good log 
Stocks in storage and good fall trade in prospect, 
mahogany distributers are waiting for the im- 
provement in-demand they confidently expect 
Within the next few weeks. Current trade is 
light and wholesale stocks are being held down 
to moderate limits by curtailed production. Some 
Concessions are being given to large consumers 
when attractively assorted orders are offered, 
but prices generally are about steady. 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No er ad except the heading can be ad- 
mitted. 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
under heading Too Late to Classify. 





FOR SALE—LUMBER YARD 
In Eastern Illinois. Well established, doing good busi- 
ness, 
Address “K. 37,’’ care American Lumberman. 





WANT LUMBER? 


You can get what you want by advertising under the 
heading of Wanted—Lumber and Shingles. We reach 
the people. AMERICAN LUMBERMAN, 431 S. Dear- 
bern St., Chicago, Ill. 





WANTED—DETAILER AND BILLER. 
Must know how to make shop tickets from blue prints. 
teferences required. 

CHAS. T. ABELES & CO., Little Rock, Ark. 





WANTED: EXPERIENCED 
Male stenographer for saw mill office. Good town 
Northeastern Wisconsin; state salary and experience. 
Address “K, 25,’’ care American Lumberman, 


WANTED EXPERIENCED WOODS AND 
LOGGING SUPERINTENDENT 

Capable taking entire charge railroad and sleigh logging 
operations in Wisconsin; long-life operation; state expe- 
rience, by whom previously employed and where; rea- 
sons for leaving, salary wanted. This is a responsible 
position with large company. We must have a practical 
man with executive ability; to such a man will pay a 
good salary. Applications considered strictly confidential. 

Address “KK, 20,”’ care American Lumberman. 








WANTED—MANAGER RETAIL YARD AND 
Small planing mill—county seat north central Indiana. 
Sales $75,000 per annum. Keen competition. Must 
have experience as manager and keep’ books. Not 
afraid of work. 1500 to 2000 dollars according to 
ability. Refe — with application. 

Address “K, 21,’’ care American Lumberman. 





WANTED—ASSISTANT SALES MANAGER 
Yellow Pine Dept. large Chicago wholesalers. Man 
with wholesaling experience preferred. State fully past 
experience, age, references and salary wanted. 

Address “F. 26,’’ care American Lumberman. 





WANTED: ASSISTANT PLAN SERVICE MAN 
Not over 35 years of age with house carpentry expe- 
rience, with ability to draw plans, detail, estimate and 
supervise the building of small house jobs. Married 
man with small family preferred. Good opening to 
right party. State age, experience, reference, salary 
wanted in first letter. Address WILSON & GREENE 
LUMBER CO., Syracuse, N. Y. 


WANTED: 
An experienced lumber inspector to grade northern hard- 
woods and hemlock in small sawmill town located North- 
ern Michigan. Advise salary expected and send ref- 
erences with first letter. 
Address “HA. 23,’ care American Lumberman. 


BILLER AND DRAFTSMAN: 
Wanted a young, accurate, ambitious man. Good pay 
at the start and plenty of opportunity for the right 
man. State your qualifications, training and how 
quickly you could come 
WARREN-HUCKINS COMPANY, Jacksonville, Fla. 


WANTED 
Experienced foreman or superintendent to take charge 
of cutting-up mill manufacturing hardwood dimension 
stock cut to sizes; most modern plant, latest machinery 
put in with best engineering skill; long-life operation; 
good sized town in Wisconsin, first-class schools, 
churches; particularly prefer someone having had ex- 
perience furniture cutting-up plant. 
Address “HY 2,’’ care American Lumberman. 














WANTED—POSITION 
As manager or superintendent of woodworking plant; 
have had entire charge of a successful oak flooring 
plant for the past three years and was manager of a 
large woodworking plant in Ohio for 15 years; leaving 
present position on account of change in ownership. 
Address “G. 22.”" care American Lumberman. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 











WANTED, TWO EXPERIENCED 
Lumber salesmen by large yellow pine and hardwood 
manufacturer, to cover the States of Michigan and In- 
diana on salary and commission basis. Prefer men with 


established trade. Give list of references and salary 
expected in your first reply. 
Address “K. 36,"’ care American Lumberman. 


SALESMAN—WHOLESALE 
Experienced on Northern White Pine, Hemlock Hard- 
woods. ‘To cover Eastern Wisconsin, Chicago Market, 
Southern Mich. and Northern Indiana. Give age, educa- 
tion, experience. References and salary expected. 
Address “K. 19,’? care American Lumberman. 








WANTED—FLOORING MILL FOREMAN 
Must be thoroughly familiar with manufacture of North- 
ern Hardwood Flooring. State experience, give references, 
and age. 

Address “K, 17,”’ care American Lumberman. 


WANTED—MANAGER 
For yard Southwest Wisconsin. Address own handwrit- 
ing, giving experie nee and references and salary ex- 
pected. “K, 12,” care American Lumberman. 


WANTED—FOR RETAIL YARD 
Central Indiana county seat to assist manager practical 
yard man who ean keep books and collect. Not afraid 
of work. Must have experience. No other need apply. 
1200 to 1500 dollars according to ability. References 
with application. 
Address 








“K, 22,” care American Lumberman. 
WANTED—AN EXPERIENCED 
SPECIAL MILLWORK ESTIMATOR 
Capable of taking millwork from the plans and billing 
it into the mill. Handle only big work, such as 
school and apartment houses and public and office build- 
ings. This is a splendid opportunity for the right man 








chance for advancement and permanent position. 
Start immediately. Must give good references, 
Address “Kk. 5,’’ care American Lumberman. 
WANTED 


Experienced shipping clerk with some knowledge of 
soft wood moldings, prefer man having Chicago expe- 
rience, Address ‘‘G., 9,’’ care American Lumberman., 


W-A-N-T-E-D 
Experienced young lady stenographer in wholesale lum- 
ber office in city of one hundred thousand and within 
ninety miles of Chicago. Salary to begin $25.00 per 
week. Must be fast and accurate, give references, 
steady advanceme ant for right party. 

“— 


” 


Address 1,’’ care American Lumberman. 


ASSISTANT TO PRESIDENT. 

Young man, expert stenographer; live wire, executive 
ability, good schooling, ambitious, agreeable well-bred 
personality, accurate, good memory. First class pay 
and plenty of opportunity for right man. Dumb-bells 
and congenital failures please do not apply. American 
and Protestant and young only. WARREN-HUCKINS 
COMPANY, Manufacturers, Jacksonville, Florida. 











SALESMAN WANTED: 
Old established Pacifie Coast wholesale firm has avail- 
able several territories on commission or profit sharing 


basis. Exclusive representation given and required. 
Give references. ; 
Address “kK. 10,”’ care American Lumberman. 





WANTED—SALESMAN 
For retail yard in Detroit. Young man with some 
experience in retail yard and good personality. Excel- 
lent opportunity for right man. Give full information 
regarding salary expected, age, ete. Replies will be 
held strictly confidential. 
Address “K. 6,’ care American Lumberman. 


WANTED—HIGH CLASS SALESMAN 
To cover portions of the States of Tennessee and 
Kentucky. Must be familiar with the trade. None but 
experienced salesmen need apply. References required. 
JAY SMITH LUMBER COMPANY, Birmingham, Ala. 


WANTED—SASH AND DOOR SALESMAN 
For Chicago territory, with established trade. 
Address “G. 3,’’ care American Lumberman. 


SALESMEN WANTED 
Thoroughly experienced building material salesmen. 
Small, thickly populated central western territory and 
similar eastern territory. Permanent position. 
Address “RF, 23." care American Lumberman. 


WANTED SALESMAN 

WHO CAN PRODUCE RESULTS 
Iilave good opening in desirable territory for man thor- 
oughly experienced with knowledge of yellow pine, 
northern pine, also some knowledge of northern hard- 
woods desirable. Man of high caliber only need apply. 

EDWARD HINES LUMBER CO., 

2431 S. Lincoln St., 
Chicago, Hl. 


WANTED—COMMISSION SALESMEN 
To sell North Carolina and southern pine on commis- 
sion. Write for further information. 
HANKS LUMBER COMPANY, New Bern, N. C. 


WANTED—SALESMEN 
To sell ree ed pine and gulf red cypress lumber on a 
commission bas 
ELM CITY LU MBER COMPANY, New Bern, N. O. 
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GERMAN, 
Experience in wholesale and retail yards, both pine and 
hardwood, for the last year; manager of an independent 
yard in South Dakota. Able to handle ledger in good 
shape. Wants position as assistant manager, collector 
or foreman in large city yard. Member of Masons, Odd 


Fellows. Have A. No. 1 references. Available at once. 
Address HERMAN RIZZI, 5609 34th Ave. South, 


Minneapolis, Minn. 


WANTED—JOB MANAGER OR SUPT. 
Large or small sawmills; go any place; twenty years’ 
experience, from stump to the pile. Guarantee results. 

Address AL JERO, Box 293, Chetek, Wis. 


WANTED POSITION AS ASSISTANT 
To manager or sales manager, preferred, with good, 
reliable manufacturer or Wholesaler. Zecause of 12 
years’ experience with large operations in Wisconsin 
and West, I am familiar with the work of all depart- 
ments, in the office and outside. Am willing to serve 
in any capacity needed to demonstrate my worth to 








you. Am 34 years old, good education; can come on 
short notice. 
Address “KK. 28,’’ care American Lumberman. 





ASSISTANT MANAGER OR SUPERINTENDENT 


Knowledge of logging, thorough experience manu- 
facture, yarding, remanufacture, shipping, competent 


location must be perma- 
Thirty days’ notice re- 


executive; pine or hardwood; 
nent and provide good schools, 
quired. References. 

Address “KK. 29,"" care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Twenty years’ experience. 
Address “K, 30.’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Single or double cutting saws; seventeen years’ ex- 
perience in frozen hardwoods; can come at once; A-1 
references, Address ‘‘K. 31,’’ care American Lumberman, 


EXPERIENCED RETAIL MAN 
Position wanted by a young man thoroughly experienced 
in retail lumber and builders’ supplies. Good education. 
Sest of references. 


‘ 


Address K. 32,’’ care American Lumberman. 


BOOKKEEPER ACCOUNTANT 














Experienced cost accounting, income and all tax mat- 
ters; sawmill, wholesale and retail. Sawmill work 
preferred. Go anywhere, Kight years with double 


band mill. 


Reference, 
Address ae | 


x. 24,’’ care American Lumberman. 


WANTED—POSITION AS YARD MANAGER OR 
Chief accountant, 20 years’ office and sales experience 
lumber and millwork manufacturers; age 38, married; 
want permanent connection in Wis. or Minn. High 








school town. Best references. 
Address “K. 18,’’ care American Lumberman. 
WANTED—POSITION BY 
One who has had thirty years hardwood experience; 


last nine years operating and in charge of a large hard- 


wood mill as well as selling its output; mill now 
closing down indefinitely. 
Address “K. 14,’’ care American Lumberman. 





YELLOW PINE SALES MANAGER 
With many years’ experience and wide acquaintance 
with consuming trade would like to make a change. 
None but high class concerns considered and all cor- 
respondence treated strictly confidential. 
Address “K. 8,’? care American 


WANTED—POSITION 
As planing mill foreman; can file band saws and operate 
matchers and molders. Acquainted with all latest type 
machinery; can repair machinery and put them in first 
class condition. Married; age 50. 
Address “K. 7,’ eare American Lumberman. 


‘ 

: EMPLOYED SALES MANAGER—BUYER 
With established Southern Pine wholesalers desires 
other similar connection, or if larger company has 
opening for assistant: salesmanager would. consider 
either that or place as buyer for retail yard. Reasons 
voluntary, not forced. State salary willing to pay 
competent man. 

Address 


Lumberman. 








“KK. 4,’’ care American Lumberman. 
WOODS—RAILROAD SUPT. 
Wants position; hard or softwood operations; capacity 
for work unexcelled; understand the business thoroughly; 
will make investment if agreeable. No. 1. reference. 
Address “E. 18,’’ eare American Lumberman. 


PLANING MILL FOREMAN, OR SUPT. 








Thoroughly competent man wants position with good 
firm. Handle almost any labor. Address P. 0. BOX 


72, Capitol Hill Station, Denver, Colo. 


EXPERIENCED MFR. AND SALESMAN 
8 yrs. mfg. in W. Va. and 3 yrs. selling hdwds. and 
white pine in Eastern Penn’a, N. J. and Western N. Y 
have fitted me for responsible position with manufactur- 
er or wholesaler. Only firm of highest integrity consid- 
ered. Age 37. Now Employed. 

Address “HA. 31,’’ care American Lumberman. 


SALESMAN OR ASS’T SALES MANAGER 
I have had 7 years’ selling experience on the road 
handling yellow pine, fir and white pine. Last three 
years as assistant sales manager specializing on West 
Coast products. Present connection going out of busi- 
ness. Desire to make a connection soon as possible 
after August 15 as salesman or assistant to manuger 
with manufacturer or large wholesaler with direct mill 
connections. 

Address 








“HAH. 33,’’ care American Lumberman. 


WANTED—POSITION 
As yard foreman or inspector of hardwoods, 
Hardwood Association rules. 
position. Desire change. Good salary wanted. 
Address “HA. 32,’? care American Lumberman. 


WANTED—POSITION 
Thoroughly experienced retail lumber and builders’ sup- 
ply man desires position as manager or assistant to 
manager in retail yard. 15 years’ experience covering 
all phases of business. Age 39. Available at once. 
Address “H. 25,’’ care American Lumberman. 





National 
Several years in present 











EXPERIENCED EXECUTIVE 
Successful record as accountant. costs, taxes, 


Age 38. 
secretary-treasurer, assistant manager. 
vestment and handle anything in office. 

Address P. O. BOX 778, Lake Charles, La. 


RELIABLE PLANING MILL FOREMAN 
Wants change of climate, twenty years’ experience han- 
dling men and machines, ten years’ experience running 
moulding department for large factory. A 1 reference. 

Address “H. 18,’’ care American Lumberman. 


WANTED—POSITION BY YOUNG MAN 
Age 25 to learn retail lumber business or lumber and 
builders’ supply. 
Address 


Can make in- 








“HH. 20,’’ care American Lumberman. 


WANTED—POSITION BY 
Practical lumberman as manager or general superintend- 
ent, married, forty-five years of age. Sober and honest, 
thoroughly familiar with logging railroad construction 
and manufacture, yarding and shipping. Have also su- 
perintended the construction of two large plants, which 
I operated for a number of years. Will furnish good 
reference, 
Address “HA. 12,’’ care American Lumberman. 


WELL KNOWN CALIFORNIA 
Planing mill superintendent and factory manager open 
for position October 15th, possibly sooner. Any size 
plant up to preferable crew of 50. Personally super- 
vise production and estimating. Heartily endorse sched- 








ule estimating, but am not a Cost Book ‘‘A’’ fiend. 
Age 42. 
Address “HA. 10,’’ care American Lumberman., 





WANTED—POSITION AS 
Lumber salesman or office man. Owner of retail yard 
eleven years; thirty-eight, married. Good general and 
commercial education. Prefer Wisconsin territory. 
Address “i. ” care American Lumberman, 


PURCHASING AGENT 
With 12 years’ practical experience buying softwoods 
and hardwoods throughout Quebec, Ontario, New Bruns- 
wick and Nova Scotia, car or cargo lots, desires to 
form connection with a good American Wholesaler want- 
ing such connection in Canada. Can purchase any quan- 
tity of lumber at attractive prices on straight sale or 
contract basis. Remuneration, salary, commission and 
expenses, a permanent connection is desired by adver- 
tiser who can guarantee the highest of results. Write 
“LUMBER,” 28 City Councillor St., Montreal, Canada. 


LUMBER AND MILLWORK MAN 
25 Years’ experience. Purchase sales and manufacture. 
Wants situation. 
Address “RF, 32,’ care American Lumberman. 


SHIPPING CLERK OR SUPERINTENDENT 
Open for position Sept. 1st. Twelve years’ experience; 
references furnished from present and former employer. 

Address “G, 23,’’ care American Lumberman. 


ESTIMATOR—SALES MANAGER 
Experienced figuring and closing large contracts stock 
and detail millwork. Cost Book A and college educa- 
tion. Age thirty-five, married. Open September first. 

Address “HT. 4,’ care American Lumberman. 


MANAGER DESIRES A CHANGE 
Have had five years managerial experience, familiar 
cost acccounting. Good references. Age 27. Married. 
Address “RF. 29," care American Lumberman. 


EXPERIENCED LUMBER BOOKKEEPER 




















With six years’ experience in large lumber office as 
head bookeeper wishes permanent position. Age 39, 
married. Can furnish A-1 references. Good reasons 


for wishing to make a change. Address W. R. RICE, 


P. O. Box 1503, Savannah, Ga. 


YOUNG MAN BOOKKEEPER & STENOGRAPHER 


Desires connection with reputable concern. Twenty-two 





years of age with four yeurs’ experience as bookkeeper, 
cashier, assistant bookkeeper and stenographer, two and 
one-half years of which time being served in first-class 
retail lumber yard as billing clerk, stenographer, book- 
keeper and rE : 
i) r 5, ’ 


Address care American Lumberman. 





DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and 
reaches every state in the Union. If you did not want 
it known you were advertising, we could key the ad- 
vertisement. AMERICAN LUMBERMAN, 481 S. Dear- 
born St., Chicago, IIl. 























A SUCCESSFUL EX-SALES MANAGER 


Well acquainted in Ohio and Indiana wants to form 
mill connections to furnish him yellow pine shed stock 


and dimension. Also mill to furnish cypress and one 
for hardwoods. Cash or commission basis. 
Address “Ik. 15,’ care American Lumberman. 





WANTED—HICKORY & OAK DIMENSION STOCK 

40 cars No. 1 and No. 2—4x5—6’ Hickory Axles. 

10 cars 2x4x4x4—12’ No. 2 Oak Poles. 

Will take 25%—4xi—4’ and 4’ 6” 
Hickory No. 1 and No. 2. 

Stock to be cut and delivered after Sept. 1st. 
inspection, 


Bolsters—Oak or 
Mill 
C. ©. LEONARD, Metropolis, Il. 














WANTED—1 TO 5 CARS 4/4 F. A. S. 


Winter Cut Dry White Basswood. Also 5 to 10 cars 
Clear Oak Squares 2x2x42 and 2x2x54. Quote lowest 
cash prices F. O. B, car mill, stating what delivery guar- 
anteed. 


Address “K, 33,’’ care American Lumberman. 


WALNUT LOGS WANTED 
WALTER A. WESTGATE, Aurora, Illinois. 


4 CARS 4/4 NO. 2 COMMON DRY CHERRY 
3 cars 4/4 No. 1 common dry walnut. 
2 cars 4/4 log run walnut. 
CONROY-BUCHANAN LUMBER CO., Jamestown, N, Y, 


WANTED—PINE PILING 30’ AND LONGER 
MIDDLE STATES FOREST PRODUCTS, INC., 
44 Whitehall Street, New York City. 


WANTED 
Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ping point and pay cash. 
GEO. W. HARTZELL, 














Twelve inches and up 
We inspect at ship- 


Piqua. Ohio. 





WHOLESALER WANTS, 
ON CASH BASIS, 
Permanent, dependable source of supply of Yellow Pine 


No. 2 and Better Dimension, Common Boards, Flooring, 
Siding and Lath. 


“G, 26,’’ care American Lumberman. 


Adress 





WANTED— 
One to three million feet of accessible Wisconsin or 
Michigan timber, principally hardwood. 
Address “H. 21,’’ care American Lumberman. 











WANTED 
retail lumber and building material yard in 
Town of 1,000 to 1,500 preferred. 
34,’’ care American Lumberman. 


To buy a 
Illinois. 
Address es A 


FACTORY SITES 
The finest sites in Northern Wisconsin for a manufac- 
turing entegprise. Right in the center of unlimited tim- 
ber supply. Fine water power which is owned and con- 
trolled by the village of Gresham. We wish to induce 
some manufacturing enterprise to locate in our village. 
Liberal proposition will be given to parties interested. 
Address VILLAGE PRESIDENT, Gresham, Wis. 


PRACTICAL LUMBERMAN 
Has five or six thousand dollars to invest along with 
services. Prefer well established paying business with 
saw mill operation, or retail lumber yard. 
Address “Kk, 3.’’ care American Lumberman. 


WANTED—TO INVEST $15,000.00 
With services in established retail lumber business by 
married man, 31 years of age, university graduate now 
employed as general manager and part owner of small 
line yard company. City location preferred. 
Address “HAH. 30,"’ care American Lumberman. 


EXPERT SALES ORGANIZATION 
Wishes to connect with progressive millwork concerns 
looking for large millwork contracts in Detroit and 
vicinity. 


Address “fT, 5,’? care American Lumberman. 


CO-OPERATING OPPORTUNITY 
Experienced, reliable and practical hardwood lumber 
buyer and inspector who operates in Southern territory, 
would co-operate with reliable salesman or buyer in 
the consuming territory for our mutual profit; would 
be glad to hear from you with proposition; corre- 
spondence confidential. 

Address “G. 16,’’ care American Lumberman. 


WANTED—SOME ONE TO JOIN ME 
In a retail lumber business in some live middle west 
or western city or town, on a 50-50 basis, your money 
against my lumber knowledge and business ability of 
30 years’ experience, stump to markets; also building 
construction experience. Am 45 years of age, married, 
no family. Can give A-1 reference as to business ability, 
honesty and character. 
Address “G, 19,’’ care American Lumberman. 























WANTED 
To buy an established lumber and builders’ supply busi- 
in Pennsylvania. 
to retire. 
“F, 18,’’ care American Lumberman. 


ness Prefer location where present 
owners wish 


Address 





HOW ABOUT THAT MACHINERY 


You would like to sell? Put an ad in For Sale Second- 


hand Machinery columns. We reach the buyers. AMERI- 
CAN LUMBERMAN, 431 S. Dearborn St., Chicago. 
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